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Loss of War Business Makes The successful insurance agent is one that places the business Forty-Two Commonwealths Will 
of his clients in Companies, whose reputation in past confla- : . . 
Necessary New Program for grations and loss paying ability i - ye The Aetna has in ninety- Have hbanens .aqpnennen ™ 
Local Agents nine years paid losses of over $172,000,000.00. Aetna agents convenient- Session This Winter 
& ly located at all points. 














Western Branch, Insurance Exchange, Chicago | TO NEED LARGER REVENUE 
9 

P 0 I N T s TO EMPHASIZE WM. B. CLARK, President . THOS. E. GALLAGHER, General Agent 

L. O. KOHTZ, Ass’t Gen’l Agt. RALPH B. IVES, Ass’t Secretary 








Liklihood That There Will Be a Tend- 


Smaller Branches of Business Must Be ency to Back More State Insur- 


Pushed to Equal Last Year’s 
Record 








ance Schemes 


Great ; +. be Fire insurance men are beginning to 


As the new year begins tke local speculate on what they may expect 


agent who expects to show a profit on Susurance Company from the legislatures this year. There 


ek, 4: tole anes Sens thie faa a will be 42 states whose legislatures 
dob: ts ama i ae Gc New ork will meet this winter. The question 
entirely new set of problems than . 








arises as to whether hostile measures 














die. tie enh: adel “ss: as ss de aa ceatib will appear in greater numbers and have 
year just closed. In more respects 
than one, 1918 was a phenomenal fire STATEMENT JANUARY 1, 1918 S N 
— age It was a big premium CAPITAL tate einai 
producer for the companies and inci- In Part 3, the Casualty & 
—- the local gems and this year $ 2 9 0 0 0 y 0 0 0 s 0 0 Surety Section of this ina “Gn 
hore man ito exert tremendous RESERVE FOR ALL OTHER LIABILITIES be found the insurance news of 
effort to keep this ‘year’s the various states. At this time 
income up to the figures of 1918. How $ 1 2 92 7 2 69.9 1 of the year particularly, there is 
to get new business, and how to re- ’ LU great interest in the so-called 
— the business that will be lost, ‘is NET SURPLUS state news. Insurance men there- 
the = og ee — than $ 8 5 2 7 7 1 9 3 1 fore should turn to Part 3 where 
p very local agent who y +] bad they will find an interesting grist 
is seriously and earnestly attempting ASSETS of state information 
to improve his position, should try at 
this time to understand just what turn $ 2 3, 454,9 89.2 2 
ito A are to take in the coming greater momentum than in the past, 
: ; or whether there will be a tendency to 
Business Will Drop Off Western Department, Chicago leave business interests alone after the 
In the first place, there is no dodg- WALTER H. SAGB, General Manager INGRAM & LERCH, Managers war in order that they may be less 
ing the fact that some local agents will WALTER E. MILLER, Assistant Manager hampered in readjustment. 
be hard hit through the loss of large It is the general opinion that the 
lines taken out principally because of 





states will seek to tap all available 


abnormal war conditions. The loss of sources of revenue and that insurance 


several thousand dollars in commissions 








EDWARD MILLIGAN, President companies will come in for a tapping. 
because of the cancellation of big lines GEORGE M. LOVEJOY Vice-President JOHN B. KNOX, Secretary The expenses of the states have in- 
will be a staggering blow to the local i AS Tee At Sacy pA OE, yee creased owing to the higher cost of 
agent who has not taken steps to fortify FRED C. GDSTETTER, Asst See’y EDWARD V. CHAPLIN, Ass't Sec'y ——— and ve demand all along 
(CONTINUED ON PAGE 11 the line for even larger appropriations. 
: Surplus to Policy-holders_ - $9,859,040 Various state departments need more 

INDEX TO FIRE NEWS Total Losses Paid . - 8 600,000 


money than formerly to meet their cur- 











Part Page rent expenses and to take care of va- 
Ohio and West Virginia......7 a Cash Capital - Three Million Dollars P 
Cond mene aes _ 3 rious projects on hand. The bone dry 
News of southern states....... 3 12 Reinsurance Reserves - $6,782,134 movement will remove a prolific source 
het’ the northwest eves Pane 3 11 Reserve for Outstanding Losses and all other of local revenue so the cities will de- 
Pointers for agents.........2... 3 id Claims . ‘ ° ° 887,759 mand from the legislatures new ave- 
News from the east: 20.0... 3 13 NET SURPLUS. . ‘ j - 6,859,040 | nues of attack. 
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Automobile insurance news..... 1 14 ONE SO ae Oe 
Bditorial page....- css tess, Total Assets - - 18,040,850 ; 
Ohio Farmers’ meeting......... i 1 $ : : The railroads, telegraph and tele- 
Fire losses for 1918............ 1 10 phone companies will be out of it 
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this year inasmuch as they are un- 
der government control, so the in- 
surance companies will probably ‘be 
the juiciest meat for the legislators. 
The placing of the 10 percent war sur- 
‘charge tax will probably inspire more 
stringent anti-compact laws, but the 
people have learned a good lesson from 
the federal government in its opera- 
tion of the railroads by brushing aside 
all competition, pooling their issues, 
showing that to get the most efficient 
service it is necessary to remove com- 
petitive methods. The general ten- 
dency of the times is for more super- 
vision, thus allowing corporations like 
insurance to maintain rates. 


Will Be More Supervision 


—— 


The insurance folks, however, if they 
are permitted to have rating bureaus 
will have to submit to a certain amount 
of supervision. Many company officials 
who resented interference on part of 
the state, or undue supervision are 
now feeling that the public has a right 
to supervise rates and remove discrim- 
ination if the companies are not to be 
hampered by stringent anti-compact 
laws. 

Whether the Nonpartisan League, 
the Industrial Workers of the World, 
and the socialists will cut a much 
greater figure than in the past at the 
coming legislative sessions is to be de- 
termined. Some of the men who have 
been making a survey of the situation 
feel that outside of North Dakota, the 
radicals will not be able to accomplish 
much. The opinion is generally held 
that their views are so extreme that 
they have killed themselves in the mak- 
~— Union Labor Element 

Fire insurance interests have never 
encountered the union labor element. 
It has not been hostile nor has it been 
of any assistance. Labor has busied it- 
self more-along social insurance lines, 
looking after workmen’s compensation 
legislation and the like, but has not bit 
into fire insurance. However, if the 
labor party becomes a political factor, 
it will have to be reckoned with. 


Situation at Washington 


The fire insurance men do not an- 
ticipate much trouble at Washington, 
as thev believe that the extension of 
the federal government in insurance 
lines has reached its top notch and 








nothing further will be done. The 
only indication of trouble comes from 
the report of the farm loan bank board, 
recommending that it extend its func- 
tions to covering farm property with 
insurance where loans have been made. 
Of course government ownership as 
a principle is one that will have to be 
met both in connection with the na- 
tional and state governments. The 
extremists will endeavor to extend 
government ownership over a larger 
number of activities. The conserva- 
tives will insist on more government 
supervision. Many people who have 
had personal experience with the rail- 
roads, telegraph and telephone com- 
panies and have come in contact with 
other government-owned enterprises, 
during the war period, have become 
convinced that private ownership with 
proper supervision is much more ac- 
ceptable. 


Cannot Fix Responsibility 


It has been found that it is impos- 
sible to fix responsibility when it 
comes to government bureaus. The 
tendency is to “pass the buck,” so to 
speak. Furthermore, in a government 
owned enterprise it is extremely diffi- 
cult to find anyone who feels he has 
authority to issue orders or have any- 
thing done without a vast amount of 
red tape. If a poll were taken of the 
people today insurance men feel con- 
fident that the vast majority would be 
against government Ownership. The 
sentiment abroad is ‘that the people 
have put up with it duting the war, and 
were willing to submit to incoii venience 
and arbitrary power during that pe- 
riod, but now conditions have changed, 
they desire a return to normal times. 
Most insurance men opposed the gov- 
ernment taking over the telegraph and 
telephone lines, feeling that such action 
was unnecessary. 

As a matter of fact, the fire insurance 
people feel that two features to combat 
are state workmen’s compensation insur- 
ance and compulsory state health in- 


WHIPPLE. IN NEW POST 


GOES TO UNION OF CANTON 





National of Hartford Man Will Be- 
come Assistant General Agent for 
Marsh & McLennan 





Carl G. Whipple, one of the chief ex- 
aminers in the western department of 
the National of Hartford, has been ap- 
pointed assistant general agent of the 
Union of Canton, which will soon.open 
business in the United States through 
Marsh & McLennan’s office at Chi- 
cago. As was already announced, D. 
E. Monroe, vice-president and secre- 
tary of the American Central, becomes 
general agent. Mr. Monroe formerly 
traveled in Illinois as state agent of 
the National of Hartford and in this 
way came in contact with Mr. Whipple, 
who was the examiner in charge of 
Illinois. He recognized Mr. Whipple’s 
high ability, his valuable experience 
and his fine. personality. 


Graduate from Queen Office 


Mr. Whipple was reared in the west- 
ern department of the Queen and then 
went to Kansas as state agent of that 
company. He made good in his field 
work to such an extent that the Na- 
tional called him to Chicago as one of 
its underwriters. Mr. Whipple has 
charge of the Chicago and Cook county 
business, which is very important so 
far as the National is concerned. He 
served as president of the Chicago Fire 
Insurance Club and has been very ac- 
tive in the various organizations look- 
ing toward the betterment of the men 
in the business. In going to Marsh & 
McLennan he will carry to the Union 
of Canton a well rounded office and 
field experience. 


West Virginia Meeting 





surance, as these might be the entering 
wedges for extension of other state in- 
surance funds. The professional reform- 
ers, no doubt, will be at hand advocating 
the states engaging in many more enter- 
prises than heretofore, and this will be a 
tendency that must be taken into consid- 
eration. 





The semi-annual meeting of the Fire 
Underwriters’ Association of West Vir- 
ginia will be held at Hotel Deshler, Co- 


CHANGES IN THE FIELD 


WALLIS GOES WITH THE SVEA 





State Agent of the Royal in Wisconsin 
Will Hereafter Cover Iowa and 
Wisconsin 





S. A. Wallis of Milwaukee, state 
agent of the Royal in Wisconsin, has 
resigned to go with the Svea. Mr. 
Wallis was formerly with the Royal 
in the Dakotas and is considered a 
very high grade man. He will cover 
Iowa and Wisconsin for the Svea. The 
Svea is after superior field men and 
in looking over the Wisconsin field was 
particularly attracted to Mr. Wallis. 
Mr. Wallis took Wisconsin when H. L. 
Dalton was called to the western 
office of the Royal to be an under- 
writing supervisor. 





Harry M. Nelson 


Harry M. Nelson has been appointed 
special agent of the Hartford in south- 
ern Illinois, succeeding Henry A. 
Yates, who becomes state agent of the 
company in Tennessee. Mr. Nelson, 
who has just returned from military 
service, was formerly an examiner in 
ee department of the Hart- 
ord. 


Alfred S. Gormley 


Alfred S. Gormley, inspector at the 
Wisconsin Inspection Bureau, has been 
appointed special agent of the Roches- 
ter German Underwriters in Wisconsin, 
to assist State Agent Raymond Wal- 
dron. S. J. Johnson, who has been as- 
sisting Mr. Waldron in both states, will 
confine his efforts directly to Illinois. 





C. J. Babcock 


C. J. Babcock of Omaha, state agent 
of the National Liberty in Iowa and 
Nebraska, has resigned. 


Max Speth 








lumbus, O., Feb. 4-6. 








The quarterly dividend rate of the 
Phoenix of Hartford has been increased 
from 5 to 6 percent. 





Max Speth has resigned as Ohio spe- 
cial agent of the Pennsylvania Fire 
and temporarily will do some work in 
the western department office in Chi- 
cago. Mr. Speth is anxious to get a 
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Continental Commands Confidence 


“There must be no deviation from this 
fixed rule of ours to protect the local 
agent in the field that he is given to 
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CONTINENTAL 


INSURANCE COMPANY 











“America Fore’? 


Cash Capital—Ten Million Dollars 








HENRY EVA 


HOME OFFICE: 
80 Maiden Lane 





PAUL TURNER, President 


Detroit National Fire Fusurance Co. 


DETROIT M.O. ROWLAND, Secretary 





sive, yet operating along sound lines. 


Join the forces of a live, active, growing, strongly backed western company, progres+ 
i i Licensed in New York, New Jersey, Co’ 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Vj-ginia, Mi 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 
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position where he will not have to 
travel. Before going into the field he 
was examiner in the Pennsylvania 
office for many years and is a man 
of experience and ability. 


M. F. Daniels 


M. F. Daniels has left the Wisconsin 
Inspection Bureau to accept a position 
with the Home of New York as sprin- 
klered risk inspector in the middle 
west. Mr. Daniels has had a wide ex- 
perience, having been engaged in va- 
rious branches of the insurance world 
as far west as the Pacific Coast, and 
is considered a very valuable man. 
His headquarters will be in Chicago. 


Fred C. Snapp 


Fred C. Snapp of Monticello, Ind., 
special agent for the National of Hart- 
ford, has been appointed farm special 
agent of the Aetna, in Indiana. 











John T. Woodroffe 


John T. Woodroffe has been mus- 
tered out of the Spruce Production Di- 
vision of the service and has resumed 
his duties as special agent for the 
southern half of North Dakota for the 
Northwestern Fire & Marine of Min- 
neapolis. 





Dean A. Baldwin 


Dean A. Baldwin has been appointed 
special agent for the Royal Exchange 
in northern Idaho, Oregon and Wash- 
ington, succeeding the late Lawrence 
F. Lamping. Mr. Baldwin is well 
known in that field, which he formerly 
covered for the Prussian National and 
Netherlands. For the past four years 


he has represented those companies in 
Ohio. 





C. T. Deatrick, Jr. 


C. T. Deatrick, Jr., formerly field 
man for the Home of New York in 
Ohio, and son of State Agent C. T. 
Deatrick of the company in Ohio, has 
been appointed special agent for the 
Union Assurance and Law Union & 
Rock in southern California and Ari- 
zona, with headquarters at Los An- 
geles. 





Richard E. Vernor 


Lieutenant Richard E. Vernor, who 
has been instructor in the C. O. T. S. 
at Camp Lee, Va., for the past six 
months has been appointed special 
agent of the Liverpool & London & 
Globe in Michigan. He will assist 
State Agent R. D. Safford. Mr. Ver- 
nor takes the position held by R. E. 
Kellogg, who has resigned to engage 
in the automobile business. Before 
entering military service Mr. Vernor 
was special agent of the Commercial 
Union in Michigan. He comes of a 
family that was prominent in insurance 
circles for many years. His father was 


state agent for the Queen for a long 
period. 





C. G. Runkle 


Lieut. Charles G. Runkle, United 
States Aviation Corps, is once more in 
Ohio and back on his old job as assist- 
ant to State Agent W. G. Gillsdorf of 
the Scottish Union & National, in Ohio. 
He is a most popular and efficient fire 
surance man. Mr. Runkle, after a 
varied experience at ground schools and 
flying fields, landed at Garden City, 

. I, and was ready to go over seas 


and “get busy” when the armistice was 
signed. 





O’Brien Heads Senate Committee 


COLUMBUS, O., Jan. 8.—Senator Rob- 
ert J. O’Brien of Cincinnati, a Repub- 
lican, will head that body’s committee 
on insurance. He is retired from busi- 
ness. Other members of the committee 
are: Henry W. Davis, a real estate 
dealer of Youngstown; J. M. Stone of 
Oberlin, retired; F. BE. Whittemore, Ak- 
ron, attorney; Frank C. Parrett, attor- 
ney, Washington C. H.; Wallace W. Bel- 
lew, attorney, Loveland, and T. A. Bus- 
bey, South Vienna, a retired editor. The 
minority (Democratic) members will be 
announced later. 





P. D. McGREGOR, - 
A. R. MONROE, _  - 
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INS. CO. OF AMERICA 


NEW YORK 


““One of the Giants’’ 


Western Department 
CHICAGO 


Manager 
Assistant Manager 
Agency Supt. 





STATEMENT JANUARY 1, 1918 





ah LIABILITIES 
December 31, 1917 ‘ aka 
Gov’m’ntand State B’dsand Stocks $1,869,977.49 nearned Premium 
Bonds and Stocks of Municipalities 2,217,801.30 | Reserves....+.++++.: $5,489,129.03 
Bonds of Railroads...........+++ 4,318,283 .67 , 
Guaranteed Stocks of Railroads... 1,825,250.00 | Losses in the Course of aw 
Preferred Stocks of Railroads..... 294,448.00 Adjustment......... 961,455. 
Miscellaneous Securities......... 523,484.00 ial 
Cc and Other 

$11,049,244.46 Liabilities .......... 740,209.43 
LoansonBondand Mtg., $ 62,000.00 Capital Stock......... 2,000,000.00 
Cash in Banks & on Hand 1,001 ,475.72 
Prem. in Course of Coll. 1,144,927.24 9.190.793.64 
a and 165,215.09 ree 

other Assets........- 215. ? —_—— 
——_—_. Net Surplus Beyond Capital and 

$ 2,373,612.05 al) Liabilities.........cccccccces $4,232,068.87 

TOTAL ADMITTED ASSETS. . .$13,422,862.51 | Net Surplus to Policyholders........ $6,232,068.87 
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WHEELING FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 
WM. F. STIFEL, Pres. 

F. RIESTER, 0. E. STRAUCH, 
Secy. Asst. Secy. 
WM. V. FISCHER, Supt. of Agencies 
E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
Western Department 
Insurance Exchange Bldg., Chicago, Ill. 


































NATIONAL UNION. 


of the Nation’s credit. 








Four thousand men are serving under 
the red, white and blue emblem of the 
Loyalty is their 
watchword - service their forte. 

Protecting the public against devastat- 
ing losses by fire, they help to furnish 
theammunition which weaves the fabric 
They are the 
emissaries of the NATIONAL UNION 
in advocating a policy which protects 
the homes of men and life time property 


accumulation. It is an army whichis a 
always prepared and wins its plaudits - | if 
in times ofpeace. The recruiting sta- ‘a 
tion is at the Home Office, where your - 
correspondence is always welcome. : s 








Incorporated 1849 


THE WESTERN 


INSURANCE COMPANY 
OF PITTBURGH 


The Oldest Fire Insurance Company 
West of the Alleghany Mountains 
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STRICTLY FIREPROOF 


NEW HOTEL 


|BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 
One minute from the 
Insurance District 

The Patronage of In- 
' surance Men Is 
Solicited ( 


Laurence R. Adams , Sec’y and Mgr. 
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Ay ¢ 65th ANNUAL STATEMENT 
| a 
ssets (to protect policy holders) - \e 
Swwwrance Company Net Surplus to policy holders - - 2,650,983.69 
of WatertownN.B! Net Surplus to stockholders - - 1,900,983.69 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
N. T. irene State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
O. T. PRICE, State Agent, Missouri, Kansas and Olahoma, Kansas C: 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
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IDEAS 


that local agents can use in the 
procurement of new business will 
be found in each monthly issue of 


ROUGH NOTES 
$1.50 per year 
Wulsin Building 

Indianapolis, Ind. 

















OKLAHOMA LIVE STOCK 


INSURANCE COMPANY) = :: 


OKLAHOMA CITY 


Licensed by the Oklahoma Insurance Department 
@ We are now ready to receive applications for agencies. @ An Oklahoma Company owned and managed by Okla- 


homa people. 


You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 


Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 
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EMPIRE STATE PLANS 


—_———_ 


LAUNCH INTENSIVE CAMPAIGN 





New. York State Agents Association 
Will Put Machinery Into Motion 
This Week 





NEW YORK CITY, Jan. 8.—A red- 
hot, state-wide, systematic, intensive 
campaign for additional members will 
be begun by the New York State As- 
sociation this month. At Buffalo, 
Monday evening, Jan. 13, a big meet- 
ing will be held at the Ellicott Club 
following a dinner. President E. M. 
Allen, of the National Association, is 
coming on from Helena, Ark., espe- 
cially to be present. Other speakers 
will be T. Alfred Fleming, state fire 
marshal of Ohio, and president of the 
National Association of State Fire 
Marshals, who made such a big hit at 
the 23rd annual convention of the Na- 
tional Association at Cleveland, last 
September. President E. B. Eggert of 
the Buffalo Board will preside. Presi- 
dent John L. Tiernon, Jr., of the New 
York State Association and National 
Secretary-Treasurer Chauncey S. S. 
Miller will be the other speakers, so 
far as the present program is com- 
pleted. 


Various Invitations 


Not only all the 75 agents in the 
local board will attend, but invitations 
have been accepted by the leading 
agents of Olean, Lockport, Niagara 
Falls, Jamestown, Dunkirk and Ba- 
tavia. The agents of Erie, Pa., have 
been especially asked to come to Buf- 
falo, because of the Erie Board has 
always been a particularly stalwart 
supporter of the National Association 
and the prospective similar state-wide 
campaign in the Keystone State will 
probably be started under their aus- 
pices. 

National Secretary Miller will be ac- 
companied by one of the new field work- 
ers, who will mop up the intervening 
towns as fast as the local meetings are 
held, thus completing a thorough comb- 
ing of all the bona fide fire and casualty 
agents in the Empire State. This or- 
ganized effort has produced the most 
satisfactory results in Massachusetts, 
Connecticut and other states which have 
been canvassed during the last two 
months by Field Organizer W. B. Hol- 
land, the first of the corps of organizers 
employed by the National Association, 
following the raising of the Power De- 
velopment Fund of $25,000 at the twenty- 
third annual convention. 


Plans in Detail 


Mr. Holland is now making a very 
successful campaign in the middle west. 
Karl C. Rieke, the second field worker, 
who is now in Indiana, will do the fol- 
low-up work in New York state on the 
heels of Secretary Miller. A third field 
worker will shortly begin a similar in- 
tensive campaign in the south. Mr. 
Rieke did excellent work in Illinois last 
spring, where he added several hundred 
names to the roll of the Illinois State 
Association. 

The New York state itinerary for the 
first week is as follows: 

Buffalo, Jan. 138, 6:30 p. m.; Batavia, 
Jan. 14, 2 p. m.; Rochester, Jan. 14, 7 
p. m.; Syracuse, Jan 15, 2:30 p. m.; Utica, 
Jan, 16, 4 p. m.; Schenectady, Jan. 17, 
2:30 p. m.; Albany-Troy, Jan. 17, 8:30 
p.m. 

Meetings will be held at Elmira, Bing- 
hamton, Middletown and other places 
the following week. Treasurer Fiero of 
the New York State Association will be 
the local host at a tri-county meeting at 
Middletown. 

Preceding the big meeting and ban- 
quet at Buffalo next Monday there will 
be a special meeting of the officers and 
members of the executive committee of 
the New York State Association, which 
has been called by President Tiernon 
at the Hotel Iroquois, Buffalo, at 2:30 
Monday, Jan. 13. 

At Syracuse there will be a meeting 
following the rally staged for National 
Secretary Miller in the afternoon, at 
which the local agents of that city and 
the surrounding territory will form a 
local insurance club similar to those that 
have worked so successfully in many 
other cities all over the United States. 


New Use and Occupancy Form 


The Aetna has gotten out a new use and occupancy form based on the new 
rules of practice that have been agreed upon. This brings the use and occupancy 
form in accord with the latest requirements. 

The new form for building, machinery and stock is: 


BUSINESS INTERRUPTION IN- 
DEMNITY 


(Use and Occupancy Insurance) 
$..........0n the use and occupancy of 
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The word “business” wnerever used 
in this contract shall be considered and 
held to have the following meaning ac- 
cording to the class of property insured: 

(a) In a manufacturing property: 
“The production of goods.” ‘ 

(b) In a mercantile property: “The 
sale of goods.” 

(c) In other classes of property: “The 
carrying on of the business operations 
usual to the class.” 

The word “day” however modified, 
wherever used in this contract, shall 
be held to cover a period of twenty-four 
(24) hours. 

It is understood and agreed that the 
term “use and occupancy” as herein 
used, shall be construed to mean net 
profits and such fixed charges and ex- 
penses as must necessarily continue 
during a total or partial suspension of 
business. 

The conditions of this contract of in- 
surance are that if, by fire occurring 
during the term and under the condi- 
tions of this policy, the said building 
and machinery, equipment or materials 
therein, or either of them or any part 
thereof, shall be destroyed, or so dam- 
aged by fire as to entirely prevent the 
transaction of business, this company 
shall be liable for actual loss sustained 
not exceeding $........ (the proportion 
of this insurance which one day bears 
to the number of business days compris- 
ing one year of the term of this policy) 
per day for each business day of such 
prevention; and if, by fire occurring 
during the term and under the condi- 
tions of this policy, the ability to 
transact business be impaired, but not 
entirely prevented, then shall this com- 
pany be liable for such actual loss sus- 
tained per day for each business day of 
such partial prevention not exceeding 
that proportion of the per diem liability 
herein specified for entire prevention 
which the business so prevented bears to 
the full daily average business, it being 
understood and agreed that for the pur- 
pose of this insurance, whether involving 
total or partial prevention, the average 
daily business of the property herein 
Geseribed TOP THE 6 0.6.0 :<.c sies.0lepinre ass 5. 0 000 

(Not less than thirty) 
days next preceding date of fire shall be 
considered the full daily average busi- 
ness. 

It is understood and agreed that, in 
the event of loss, the compensation shall 
commence on date of such loss and 
cover such time (not limited by the 
expiration of this policy) as may, with 
the exercise of due diligence and dis- 
patch, be necessary to replace or restore 
the above described property to the con- 
dition which will permit the resumption 
of the daily average business. 

The liability hereunder shall not ex- 
ceed the amount of insurance by this 
policy nor a greater proportion of any 
loss than the insurance hereunder shall 
bear to all insurance, whether valid or 
not, covering in any manner the loss 
insured against by this policy. 

It is a condition of this insurance that 
the assured shall not be entitled to com- 
pensation on account of delay which 
may be occasioned by any ordinance or 
law regulating construction or repair of 
buildings, or by the suspension, lapse 
or cancellation of any license, or for 
any other consequential damage. 

It is a condition of this insurance that 
no liability is assumed on account of 
damage to the finished product or for 
the time required to reproduce or re- 
place any finished product which may 
be damaged. 

It is a condition of this insurance that 
liability for curtailment of business due 
to damage to, or loss of raw materials 
shall be limited to that period of time 
for which the damaged or destroyed raw 
materials would have furnished operat- 
ing conditions for the property de- 





scribed. No liability shall exist on this 





account unless or until actual curtail- 
ment of business shall have occurred 
through the assured’s inability to pro- 
cure suitable materials to take the place 
of those damaged or destroyed. 

It is a condition of this insurance that 
as soon as practicable after any loss, 
the assured shall resume complete or 
partial operation of the property herein 
described and shall make use of other 
property, if obtainable, if by so doing 
the amount of loss hereunder will be 
reduced, and in the event of the assured 
continuing business (in whole or in part) 
at some other location or using other 
property during the time occupied in re- 
placing, repairing or reconstructing the 
property named herein, the net profits 
so earned shall be applied to the reduc- 
tion of the loss, and adjustment shall be 
made as provided herein for partial 
losses. 

Surplus machinery or duplicate parts 
thereof, equipment or supplies, and (if 
this policy covers on stock) surplus or 
reserve stock, which may be owned, 
controlled or used by the assured shall, 
in the event of loss, be used in placing 
the property in condition for the re- 
sumption of business. 

In case the assured and this company 
are unable to agree as to any question 
affecting the amount of loss under this 
policy, the same shall be determined by 
appraisers in the manner provided by 
the policy to which this form is attached, 
the provisions of which policy shall gov- 
ern in all matters pertaining to this 
insurance, except as herein otherwise 
provided. 

Other insurance permitted. 

Permission granted to operate at night 
later than ten o’clock p. m. 

Permission granted to cease opera- 
tions, in whole or in part, for not ex- 
ceeding thirty days at any one time. 

Permission granted to make altera- 
tions, improvements and repairs, and to 
construct attached and communicating 
additions and sheds (which do not 
change a division wall or fire wall) to 
any building herein described; but any 
change in a division wall or fire wall, 
the removing or replacing of a floor 
structure or wall, or the construction 
of additional stories to any building 
herein described, shall not be permitted 
by this policy, unless specifically ap- 
proved by endorsement attached hereto. 

Permission granted to use electricity 
for light, heat and power in the premises 
described in this policy. 

Caution—See that the entire electrical 
equipment is installed and maintained 
in full compliance with the standard 
requirements of the National Electrical 
Code, copy of which may be obtained of 
your insurance agent. 

Permission granted to use artificial or 
natural gas for fuel or light in the 
premises described in this policy, only 
when supplied through public service 
gas pipes, subject to the following con- 
ditions: 

1—This company will not be liable for 
any damage by explosion of artificial or 
natural gas unless fire ensues, and then 
for damage by fire only. 

Note—The term “premises,” as used 
in this permit, means only the building 
(or buildings) described in this policy, 
or such portions of same as are occupied 
by the assured. 

Permission granted for such use of the 
premises as is usual in the business of 

PE OOP Pe Ore tee ..and when not in 

State kind of business 
violation of any law, statute or munici-: 
pal restriction, to keep and use all 
articles and materials usual to said busi- 
ness, in such quantities as the exigencies 
of the business require. 


Gasoline Permit 


Subject to the following conditions, 
permission is granted, when not in vio- 
lation of any law, statute or municipal 
restriction, to keep and use in the prem- 
ises described in this policy, not to ex- 
ceed..............gallons (if no amount 
is inserted, quantity of gasoline per- 
mitted shall not exceed one (1) gallon) 
of gasoline. 

The conditions of this permit, in so 
far as they are within control of the 


TO BACK NEW COMPANY 


TO WRITE REINSURANCE ONLY 


National Reserve Now Being Organ- 
ized Under Illinois Law by 
Dubuque F. & M. Interests 


The National Reserve Insurance 
Company of Illinois is being financed 
by interests connected with the Du- 
buque Fire & Marine. This project 
was started some months ago, but dur- 
ing the war period it has not been 
pushed. The stock will be held prin- 
cipally by capitalists and business men 
in Dubuque and Chicago. The capital 
will be $300,000 and the surplus $300,- 
000. Over 50 percent tentative sub- 
scriptions have already been made. 
This company will devote its efforts to 
reinsurance solely. The Dubuque Fire 
& Marine management has always been 
regarded as conservative, strong and 
safe. Therefore, the new company will 
be assured of good underwriting finan- 
cial talent from the start. 





1—That the gasoline shall be kept in 
a tight and entirely closed metal can, 
free from leak. 
2—That the filling, emptying or open- 
ing of any can or receptacle containing 
gasoline shall be done by daylight or 
incandescent electric light only, and 
that there shall be no other artificial 
light, and no fire or blaze in the room 
where and when such can or receptacle 
is being filled or emptied, or open. 
38—The term “gasoline” shall be held 
to include naphtha, benzine, or any of 
the light products of petroleum, coal or 
tar, by whatever name known. 

Note—The term “premises,” as used in 
this permit, means only the building (or 
buildings) described in this policy, or 
such portions of same as are occupied 
by the assured, 

Caution—Gasoline should be kept out- 
side the building described in this policy, 
underground, or at least thirty (30) feet 
therefrom. , 

Note—The granting of the above per- 
mits does not waive any schedule charge 
therefor. 


Lightning and Electrical Exemption 
Clauses 

Lightning Clause—Except as provided 
in the electrical exemption clause below, 
this policy shall cover use and occu- 
pancy loss or damage caused by light- 
ning (meaning thereby the commonly 
accepted use of the term lightning, and 
in no case to include loss or damage by 
cyclone, tornado or wind-storm), not ex- 
ceeding the sum insured, nor the inter- 
est of the insured in this insurance, and 
subject in all other respects to the terms 
and conditions of this policy. Provided, 
however, if there shall be any other use 
and occupancy insurance on said prop- 
erty this company shall be liable only 
pro rata with such other insurance for 
any use and occupancy loss by lightning, 
whether such other insurance be against 
loss by lightning or not. 

Electrical Exemption Clause—it is @ 
special condition of this policy that this 
company shall not be liable for any use 
and occupancy loss or damage resulting 
from loss or damage to dynamos, excit- 
ers, lamps, switches, motors and other 
electrical appliances or devices, caused 
by electrical currents whether artificial 
or natural (including lightning), and 
will be liable only for such use and 
occupancy loss or damage as may occur 
in consequence of fire outside of the 
machines, appliances or devices them- 
selves. 

Attached to and forming part of Policy 
No........-, of the ....... INSURANCE 
COMPANY. 
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Death of S. J. Johnson 


Samuel J. Johnson, for 26 years with 
the Fidelity-Phenix in Minnesota, lat- 
terly as state agent, died at his home 
in Hollywood, Cal. Tuesday. He was 
put on the retired list four years ago. 





Part III of this issue, pages 9 to 15, 








assured, are as follows: 


contains additional fire insurance news. 
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THE NATIONAL UNDERWRITER 





OHIO FARMERS RALLY 


AGENTS ASSOCIATION MUSTER 





Annual Gathering of the Clans of This 
Unique Company Is Held 
This Week 





LE ROY, O., Jan. 8.—The new annual 
statement of the Ohio Farmers, given out 
today, shows: Assets, $4,642,176; reserve, 
$2,845,381; surplus, $1,386,616; premiums, 
$2,562,306; losses, $1,243,366. 

LEROY, O., Jan. 8—The annual 
meeting of Ohio Farmers Agents’ As- 
sociation was held here this week, this 
being the twenty-eighth annual con- 
clave. 

The agents and guests begin arriving 
Monday and are accommodated at Ye 
Tavern and at many residences in and 
near LeRoy, the number being over 
125. 


Tuesday Evening Program 


On Tuesday evening in high-school 
auditorium there was a program in 
charge of Ohio Farmers girls and Ohio 
Farmers band, to which the public was 
invited. The girls this year gave a 
play called “Fads and Fancies” and 
the band gave several select numbers. 
A musical program was arranged by 
individual performers. At 8:15 Ohio 
Farmers agents hold their first session 
which was for Ohio Farmers agents 
and employees only, a welcome ad- 
dress being given by President F. H. 
Hawley of the company, and a re- 
sponse by B. M. Hastings, president of 
the agents association, resident at 
Akron, Ohio. 

After the meeting on Tuesday night 
there was a dance in the old hall of the 
office building, which is being re- 
modeled, the hall being so far com- 
pleted as to make a very comfortable 
and commodious dance hall. Besides 
the dance there were card parties at 
YeTavern and in the working rooms 
of the office. 


Festivities After Midnight 


The festivities lasted well into the 
wee sma’ hours of morning: in fact, the 
dormitory of Ye Tavern is carefully pre- 
pared for the peaceful sleep of agents 
and guests by means of as many com- 
fortable cots as can be crowded into that 
hall.. It has never been known to be a 
place of peaceful sleep at this season, 
but rather it develops into a veritable 
pandemonium which reminds one below 
stairs of a battle in Flanders. Many of 
the veterans who attended these meet- 
ings seem to be of the opinion that the 
cots are intended to be used for hazing 
purposes, such as blanket tossing and to- 
bogganing from one end of the hall to 
the other; for the testing of fire extin- 
guishers, and many high-jinks too nu- 
merous to mention. At any rate, the net 
result is that nobody gets any rest. Hav- 
ing come here with the intention of not 
getting any, no one is disappointed, and 
everyone is happy and radiantly prepared 
for a continuance of the meeting in the 
morning. 


Wednesday’s Program 


Wednesday at 9 a. m., Ohio Farmers 
agents met and the program provided 
Many interesting features. The annual 
meeting of Ohio Farmers Insurance Com- 
Pany took place Wednesday morning. 

At noon there was a dinner to the 
guests, agents and policyholders of Ohio 
Farmers at Ye Tavern and the churches, 
after which everyone went to the audi- 
torium, where the closing meeting of 
the agents’ association took place, and 
where an address was delivered by W. 
H. Tomlinson, superintendent of insur- 
ance of Ohio. 


Will Meet in New York 


State Fire Marshal T. Alfred Fleming 
of Ohio will attend the meeting of the 
committee of the Fire Marshals’ Asso- 
ciation with the National Board in New 
York Jan, 9-10. A number of the fire 
Marshals will meet at Columbus and 
Proceed to New York together. Mr. 
Fleming will speak on the “Cooperation 
ef the Fire Marshals With the National 
Board” and also on “The Cooperation of 
the Fire Marshals With the Press.” 














(Established in 1782) 


PHOENIX ASSURANCE COMPANY, Ltd. 


OF LONDON 


The Company has special facilities for handling Use and Occupancy, Explosion, Profits, Traction, 
Sprinkler Leakage, Street Car, Power Plants, Inter-urban Properties, Gas and Electric Light Plants, 
Sprinklered Risks, and so on. This service is furnished agents by experts. 


Head Office: 

100 William St., New York 
Western Department: 

Insurance Exchange, Chicago 
Marine and Automobile Dept.: 

27 William St., New York 
Pacific Department: 

343 Sansome St., San Francisco 








REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 








CASH CAPITAL $839,580.00 


CLEVELAND NATIONAL 





M. S. MILBOURNE 
PRESIDENT 


oO. T. BROWN 
SECY-TREAS. 





FIRE INSURANCE COMPANY << 
CLEVELAND, OHIO "31,222,876.22, 


#. H. MACFARLANE, 
VICE-PRESIDENT AND MANAGING UNDERWRITER 


APPLICATIONS FOR AGENCIES DESIRED 











F. H. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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North Branch Fire 


COMPANY, 
Incorporated 1911 


Sunbury, Pa. 


Capital $400,000.00 


City Fire cowany of Penna., Pittsburgh, Pa. 


Incorporated 1870 Capital $225,060 00 


Eliel and Loeb Company, Insurance Exchange, Chicago 








Cook County 
Managers 
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F.C. VAN DUSEN, President 


Minneapolis 


JOHN D. McMILLAN, Vice-President 


WALTER C. LEACH, Secy. 
FIRE AND 


Marine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 











GEO. R. DAVIES, | PITTSBURG UNDERWRITERS | “gizenrsst Bae 
envenwai BY Allemannia Fire Insurance Co., Superior Fire Insurance Co., National-Ben 


HOTEL WISCONSIN 


. bd ‘ 
7 ranklin Insurance Co., Republic Fire Insurance Co. All of Pittsburg, Pa. Big Hotel of Milwaukee 
Combined Capital, $1,700,000 Assets, $8,989,607 Surplus to Policyholders, $3,645,418 HEADQUARTERS for INSURANCE MEN 
W. E. Volbrecht, Columbus, Ohio, Special Agent for Ohio Rooms—400 with Bath] 
Elicl & Loeb Company, Indianapolis, Ind., General Agents for Illinois and Indiana 30 = 


New Agents Solicited. 





Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin A.E. COPELAND, “i Manager 
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AS SEEN FROM CHICAGO 














SPECIAL SERIES PROHIBITED 


Some of the companies are exercised 
over the ruling to go in effect, later on, 
as regards the special dwelling house 
and combined policies now being is- 
sued. The Western Union and West- 
ern Insurance Bureau, at their last 
meetings, adopted a mandatory resolu- 
tion which provides: 

“That, after July 1, 1919, no special 
form of fire policy contract for insur- 
ance on dwelling houses may be is- 
sued, but dwelling house risks shall be 
written under the same standard or 
usual form of fire policy as other 
classes of risks.” 

It has been suggested that this does 
not prohibit the use of a separate se- 
ries of dwelling house policies, but 
that, on the contrary, companies are 
privileged to print the uniform dwell- 
ing and household furniture form upon 
the standard fire policy, this series to be 
used exclusively in writing fire insur- 
ance upon dwellings. An interpretation 
of the rule having been asked for, the 
governing and executive committees, 
with the concurrence of the conference 
committee, have construed the rule to 
mean that there shall only be issued 
by fire companies the regular standard 
fire policy of the state, a combined 
policy covering the hazards of fire, 
lightning and tornado insurance, and 
no other form of fire insurance policy, 
and that the printing of a special series 
of fire insurance policies for dwelling 
house business, other than the two 
named above, is prohibited. 


Re 
UNION COMPANIES WITHDRAWN 


When at the annual meeting of the 
Western Insurance Bureau the organ- 
ization of a new adjusting company 
was proposed it was planned to place 
the stock among both union and bu- 





reau companies. This plan was fol- 
lowed during the early organization 
days, and several union companies sub- 
scribed. It was later found, however, 
that the name would have to be 
changed from the Central Adjusting 
Company to the Underwriters’ Adjust- 
ing Company, in order to avoid con- 
flict. This made necessary the refinanc- 
ing of the organization, and a reissuing 
of the stock in the new name. When 
this was done several union companies 
withdrew and failed to resubscribe. Al- 
though the organization of the new ad- 
justing company is practically com- 
plete, there are now few, if any, union 
companies holding stock. It is ex- 
pected that a manager for the organ- 
ization will be selected within the next 
few weeks and that active operations 
will commence by the end of this 


month, 
x ok Ox 


COOK COUNTY FIELD CLUB 


At the executive committee meeting 
of the Cook County Field Club held 
last Monday, plans for the coming year 
were discussed. One of the changes to 
be made at the monthly meeting to be 
held next Monday is the reduction of 
the number of committees. In the fu- 
ture it is planned to have only mem- 
bership, entertainment, risk and agency, 
and ways and means committees. In 
the past there have been a number of 
inactive committees, and the new ar- 
rangement places the administration of 





the club’s affairs in the hands of men 
who are vitally interested in the organ- 
ization. L. P. Warren, president of the 
club, is mapping out a progressive pro- 
gram for 1919, complete plans of which 
will be outlined jext week. 


LOSS ON JOHNSON PLANT. 


The loss on the A. J. Johnson & 
Sons Furniture Company, 517-43 Noble 
street, Chicago, is estimated at 50 per- 
cent. This concern manufactured 
kitchen furniture. The loss occurred 
Monday. The insurance is as follows: 


Aetna ..... $ 9,500 Merch., N. Y. 2,600 
Am, Eagle.. 2,500 Metropolitan 2,500 
Am, All 2,500 Mill. Natl 2,500 
Am. Natl 5,000 Mil. Mech 2,500 
Arizona 2,500 Natl, Ct 1,000 
Boston .... 7,000 Natl, BY... 5,000 
Buckeye ... 2,000 Natl. Trades 2,500 
Caledonian 2,000 Nat. Un.... 3,100 
California . 5,000 Newark ... 4,000 
Columbian 13,500 N. Y. Natl.. 2,500 
Connecticut 2,500 No. B. & M. 2,500 
Continental 5,000 Nor., N. Y.. 2,500 
Detr. Natl.. 2,500 Norw. Un.. 2,500 

ed: Un... 2,500 Palatine ... 2,500 
Fire Assoc. 2,500 Phoenix, Ct. 3,750 
Fid. Phex.. 2,500 Phenix, Fr. 7,000 
Firemens . 1,500 Pitts. Und.. 3,000 
Franklin .. 3,500 Queen ..... 3,000 
Wheeling .. 2,500 Royal ..... 2,000 
Great Amer. 2,500 Royal Ex... 2.500 
Hanover .. 2,500 Snvringfield . 2,000 
Hartford .. 4,550 West., Can. 2.500 
Ins. Co. N. A. 2,500 West., Pa.. 2,500 
Keyst. Und. 2,500 —_—__—- 
L& L. & G. 6,500 $164,500 

* * * 
HELP CONDITIONS 


The help situation is greatly improv- 
ing in insurance offices, as many of the 
men in camps are returning and taking 
up their old work. In fact, a number 
of people are now seeking positions in 
the insurance centers and the office 
managers will soon be in an independ- 





ent state. Some of them already have 


the cleaver .lifted high and at the 
proper moment undoubtedly the be- 
heading will start. Where office man- 
agers have been “held up” by em- 
ployes, or where employes have been 
rather defiant, there will undoubtedly 
be vacant chairs in due season. A 
number of people are in Chicago seek- 
ing positions at this time among in- 
surance offices and there is no trouble 
to get competent help. 

* 


ALIEN ENEMY CLAUSE 


Notwithstanding the fact that the 
war is practically over, fire insurance 
companies have not ‘yet let down the 
bars as regards the alien enemy clause 
which has been required heretofore in 
such policies as cover property that, 
in event of loss, might bring forth 
alien enemy or friends of the enemy 
in connection, the purport being to 
prevent the payment of any money to 
individuals not in sympathy with this 
country or its allies. Policies issued 
for an individual or firm and covering 
a mercantile stock or other personal 
property with the clause, including 
property of assured “or held in trust 
or on commission” are the ones most 
generally requiring the enemy clause, 
as well as those issued to an estate or 
to assured of evident German extrac- 
tion, or where there is any doubt what- 
ever as to the beneficiary when loss 
payment is made. While it recognized 
that the risk of improper payment is 
not so great as prior to the signing of 
the armistice, ‘yet the presence of so 
many German sympathizers in this 
country, having property holdings, 
those interned and otherwise, evidently 
leads the companies to conclude that 





W ANTED TO BUY 119 A progressive and going general agency outside of 


*** Chicago that has strong financial backing, that 

LOC AL FIRE 11 invites the strictest investigation, intends establishing a 

*** Chicago branch office. It is in the market To Buy a Local 

Fire Agency. If desired, arrangements can be made to retain members of the firm. 
Strictly confidential. Address 85X, care the National Underwriter. 





GOOD POSITION 


Inspector, Fire Insuranee experience, 
selling ability also required. Excellent 
opportunity. State age, experience and 
salary. Address 87-Z, care The National 
Underwriter. 














NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 








FREE SERVICE TO AGENTS 


WRITE US IF YOU DESIRE TO ESTIMATE THE INCRBASE 
IN SOUND VALUES IN ANY INDUSTRY 

















RECOGNIZED ‘AUTHORITIES ON PHYSICAL VALUES 


Certified Appraisals of Specials 


CHICAGO 











Munici; 


18 years in this field —Dixit et Fecit— 


Off ce with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 





e in Chicago, Cook County and the Greater Metropolitan District. 

nspections {This inspectorate very properly gauges the expectancy of fire 

risks and intelligently anticipates events before they 

. i undersigned sells this talent to companies, agents, brokers and the 
business public, herewith tendering counsel to all State Insurance Officials, 

Committees and all those who formulate insurance laws designed for the public weal. 


occur. JThe 
Legislative and 


C. W. PIERCE 


Independent Inspector and Fire Prevention Counselor 











FIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 








REGISTERED MAIL 





Affiliated with 
fETNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. _| 





[THE AUTOMOBILE=> 


INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000, 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 
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000.00 


WAR RISK 

MAIL PACKAGE 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 

USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 
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the time is not yet ripe for omisison 
of the alien enemy clause where it 
seemingly applies. 

* 


* 
READJUSTMENT OF EMPLOYES 


Insurance offices are finding some 
embarrassment in the readjustment of 
field and office service following the 
return of men from military service. 
When these men left; of course the 
employers did not know how long the 
war would last and made other ar- 
rangements. Now with the old men 
returning there are certain moral 
obligations that have been assumed 
that must be met. In most cases the 
men returning are needed and get back 
into their old positions. In some 
offices some of the more recently em- 
ployed help is being decapitated. The 
fact now that many people are seeking 
positions affords the opportunity to 
office managers to get rid of incompe- 
tent and indifferent help that has been 
so noticeable in offices during the last 
18 months. 

* * * 
SCHOLARSHIP COMMITTEE 


President P. T. Kelsey of the Fire 
Underwriters Association of the 
Northwest announces that the schol- 
arship committee has now been ap- 
pointed, the personnel of which is as 
folllows: W. R. Townley, Western 
and British America, Chicago, Chair- 
man; W. H. Merrill. Underwriters’ 
Laboratories, Chicago; Walter E. 
Miller, Great American, Chicago; W. 
E. Van Deventer, Aetna, Chicago; M. 
W. Van Valkenburg, Liverpool & 
London & Globe, — City, Mo. 

x * 
INTERESTING om IS MADE 


A very interesting talk was given be- 
fore the Surety Underwriters’ Associa- 
tion of Chicago this week by E. M. 
Craig, secretary of the Building Con- 
struction Empolyers’ Association. Mr. 
Craig is probably the one man who is 
in closer touch with building operations 
in Chicago than any other. Fire insur- 

Position as ac- 


Wante countant. 15 years 


experience in casualty and fire ins. ac- 
counting. Al references. Address 
86-Y, care of The National Underwriter. 

















ance men will be very much interested 
in some of the facts that Mr. Craig pre- 
sented as to building possibilities. An 
account of his talk can be found in 
Part 3, the Casualty & Surety Section 
of this issue. 
* x 
PERMANENT MEMORIAL 


The insurance interests located in the 
Insurance Exchange at Chicago feel 
that some permanent record should be 
made of the men who enlisted in the 
military service from the various offices 
located in the big building. The ex- 
ecutive committee of the Chicago Board 
has been at work, getting a correct list 
of all the young men from the various 
insurance offices in the building. It is 
likely that some tablet will be placed in 
the rotunda with the names of these 
men thereon. Some permanent record 
of this kind should be made in order to 
do proper honor to those who re- 
sponded to the call of the nation. 

* ok 
FIRE INSURANCE CLUB MEETING 


The meeting of the Chicago Fire In- 
surance Club will be held in the Chi- 
cago Board rooms next Tuesday even- 
ing. A rip-roaring, eloquent Irish at- 
torney, Quin O’Brien, will be the 
speaker. He is really one of the great 
orators of Chicago and is well worth 
listening to. 

* * * 
INSURANCE MILITARY COMPANY 


Co. 18 of the depot brigade of the 
Illinois reserve militia at Chicago will 
hereafter be designated as Co. L of the 





ist Regiment of the Illinois reserve mili- 
tia. This is the insurance unit of the 
organization and is one of the first to 
be officially recognized and made a part 
of the permanent military organization 
of the state. The company, which was 
equipped by insurance men, made such 
a favorable impression upon inspection 
that it was selected as one of the first 
units for official recognition. The offi- 
cers of the company are: Captain, E. E. 
Pond, Employers’ Liability; first lieuten- 
ant, A. P. Morey, Rollins-Burdick-Hun- 
ter Company, and second lieutenant, W. 
D. Matthews, Chicago Board. 
* * * 

In recent years several Chicago insur- 
ance women have scored distinct business 
successes. The case of Gertrude J. Hast- 
ings, comes rather prominently under the 
observation of those having offices in the 
Insurance Exchange. Miss Hastings was 
for ten years in the Chicago local office 
of the Queen, and established the first 
fountain lunch room in the Chicago in- 
surance district. Since her initial ven- 
ture, she has established five lunch and 
tea rooms, and at present owns a tea 
room on the balcony of the Insurance 
Exchange, which is doing a thriving bus- 
iness. Miss Hastings’ establishment en- 
joys a large insurance patronage. 

* * * 

Mrs. Frank M. Jones, widow of the 
assistant manager of the Sun in ine 
west, has decided to make her future 
home in Cincinnati, where her relatives 
reside. She is closing up her iiome in 
Evanston, Ill. 


* * * 

Lieut. Col. Byron C. Goss, chief of the 
chemical warfare service of the second 
army, is just back from France, and 
spent New Year’s with his two brothers 
in Chicago, I. D. Goss, who is manager 
of the farm department of the Continen- 





FIELD POSITION WANTED 


Beginning Jan. 1, I desire a Special 

gency position in lowa territory. lam 
very familiar with the territory, an ave an 
extensive agency acquaintance both with Farm 
and City field work. Would appreciate co corre- 


80S, care The el Dee vom . 








WANTED—Fire Insurance inspec- 
tor and solicitor, sawmill opera- 
tions, southern and eastern fields. 
Address—state age, experience and 
references—83-V, care The National 
Underwriter. 











Chicago Office, 








THE REISCH INDEMNITY COMPANY 


(A PARTNERSHIP) 
OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 


Dram-Shop Indemnity 
1560-1564 Insurance Exchange 












tal; and S. W. Goss, vice-president and 
superintendent of the Security Life of 
Chicago. 

< * a 


Effective Feb. 1 the Liverpool & Lon- 
don & Globe is discontinuing its local 
office in Chicago and has named The 
Bartholomay-Darling Company Class 1 
agent. The members of this firm—Ira 
Cc. Darling, William Bartholomay, and 
Herman Bartholomay—have been con- 
nected with the local office since the 
organization of the Bartholomay-Darling 
Company in July, 1916. Prior to that 
the Bartholomay brothers were brokers 
in the Liverpool local office. The Bar- 
tholomay-Darling Company will continue 
its offices at 1130 Insurance Exchange, 
but will take additional space which is 
now occupied by the automobile depart- 
ment of the western general agency. 
This department will probably take a 
part of the space now occupied by the 
local office. The Cook county depart- 
ment of the Liverpool will be continued 
by the company and Acting Manager 
Fred R. Sargent will be associated with 
the Cook county department. 

For some time the company has felt 
that the maintenance of this local office 
furnished competition for its Class 1 
agents and when the opportunity came 
to discontinue the office without loss to 
the company it was embraced. 

* * * 

Charles A. Russell, well known as a 
field man and examiner in Chicago, has 
gone with Wagner & Glidden of Chi- 
cago, independent adjusters. Mr. Russell 
has been out of the insurance business 
recently. For many years he was con- 
nected with the western department of 
the Connecticut Fire, first as an exam- 
iner and later as Indiana state agent. 

* * * 

Osear B. Swanson, who has been asso- 
ciated with the local office of J. J. Coch- 
ran & Co. in Chicago, has retired from 
that firm and has taken desk room for 
the time being with W. W. Harless & 
Co. in the Insurance Exchange. 

* * * 

Vice-President Harry W. Stephenson 
of the State of Pennsylvania is on a 
western trip, and is looking over field 
material from which to appoint a state 
agent for Wisconsin, Iowa and northern 
Illinois. 





Insurance Accountant 


Wanted—An experience insurance accountant 
who has knowledge of general agency and com- 
pany work to take a leading position in the new United 
States branch of the Union of Canton at Chicago, 

Address Marsh & McLennan, Insurance Exchange, Chicago 














ASSETS - 





The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


y SURPLUS TO POLICYHOLDERS - = - 


A Reliable, , rn Agency Company 


$1,643,174.45 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


Representatives solicited 





EST. 1880 


Assets, $1,871,931.54 
WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 


“A Staunch and Reliabie American Company” 












CASH CAPITAL, $400,000.00 
Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,889.02 


D. M. FERRY, JR., President 
-" J. BOOTH, Vice-President 
iY F. A. SCHULTE 
Treasurer 
H. E. EVERETT 

Secretary 
E. P. WEBB 





“37 Years of Honorable Indemnity” 
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Merchants Pational 
Pive Insurance Co. 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


CHICAGO 


Cash Ca: 
Assets - - = 


Liabilities-  - 5,223,031.71 


pital 
ry 509, 763. 64 Net Pi Mm + -« 


National Diberty 


Insurance Gompany 
of Amevira. 


WCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IH 1050, 
STATEMENT mene ° ton 1918 


000,000.00 
$1,986,731.93 
Sanlent for Policy Holders 2,986,731.93 


HEAD OFFICE: 62 WILLIAM ST., NEW YORK 














G. HUBBELL, Mgr. 





ECONOMIZE 


ON HEAVY RISKS BY USING THE 


oNATIONAL INSPECTION COMPANY 


108 So. La Salle St., CHICAGO 


SURPLUS 
LINES aAnp 
FLOATERS 


Insurance Exchange, 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 

RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 


PROMPT ATTENTION 
F. R. THOMPSON 





Chicago, Ill. 
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TO LIBERALIZE REINSURANCE 

THERE seems to be a disposition to 
modify and liberalize our laws regard- 
ing reinsurance and retrocession, so 
that our own companies can profit 
thereby. This question came up at the 
insurance commissioners meeting in 
New York, when a bill was suggested 
to provide that companies transacting 
reinsurance and retrocession business 
be allowed to issue such polices even 
if not admitted in a state, provided 
they come up to that state’s standard 
of solvency. This was recommended 
for adoption by the laws and legisla- 
tion committee. Under,this bill it is 
provided that reinsurance or retroces- 
sion can be taken credit for in the 
premium reserve of the ceding com- 
panies providing that the combined 
premium reserve of both companies be 
equal to the total gross unearned pre- 
miums of the business involved. 

This was adopted by the convention 
and permission was granted to the 
committee to prepare a report on the 
subject reviewing the history of rein- 
surance in America and point out the 
plan providing that the laws be liberal- 
ized so that American reinsurance 
companies can prosper. It frequently 
happens that smaller companies in.dif- 
ferent states would be glad to accept 
reinsurance, but they will not do so be- 
cause they are forced to go to the ex- 
pense of being admitted in the various 
states. Under the proposed law this 
would be avoided. It would afford an 
opportunity for the smaller companies 
to obtain more premium income, 
largely distributed and ceded by the 
best companies. 





PHASES OF SALESMANSHIP 


SALESMANSHIP in the local agency 
business has a variety of phases. 

Some agents are expert order takers. 
This sort of salesmanship requires an 
intimate knowledge of the business and 
cannot be competently handled by a 
man lacking in experience or lacking 
in intelligence. 

Then there is order getting. This 
reauires experience and_ intelligence 
plus pep and personality. In many 
cases it also requires ability to ren- 
der special or technical service. 

Then there is business retention, 





which is also a phase of salesmanship. 
It requires service in practically all in- 
stances. It requires also all of the 
different things that order taking and 
order getting require. 

The man who makes a permanent 
success in the local agency business in 
a big way is the complete and not the 
3344 percent or the 662% percent sales- 
man. 








SMALL TOWN HAZARD 


E. L. Rickarps, manager of the Au- 
TOMOBILE Protective & INFORMATION 
Bureau of Chicago, the organization 
maintained by companies to run down 
automobile thefts, made an interesting 
statement in a recent talk to the auto- 
mobile department superintendents in 
Chicago, when he said that the tend- 
ency of the day is for more and more 
automobiles to be stolen in the smaller 
cities and towns. He stated, for ex- 
ample, that automobile robbers would 
steal a car in a large city, drive it out 
to the country and sell it and then 
steal a car in that vicinity and return 
to the city and dispose of it there. Mr. 
Ricxarps believes that there is a bigger 
argument for theft insurance in the 
country places today than ever before. 
So far as so-called country people are 
concerned, they have felt immune from 
automobile thieving. Recent records, 
however, show that they are mistaken 
and that they are exposed ‘to a real 
automobile theft hazard. 








ATAVE TOPIC 

THEFT prevention and thief appre- 
hension is as important a feature of 
automobile insurance as is fire pre- 
vention and fire extinguishment in fire 
insurance. 

The phases of the subject are ex- 
tremely interesting. They have the 
same sidelights that make detective 
novels absorbing. 

Manager E. L. Rickarps of the Au- 
TOMOBILE ProTecTIVE & INFORMATION 
Bureau of Chicago showed the possi- 
bilities of this topic in a little informal 
discussion of it with automobile de- 
partment superintendents at Chicago 
recently. Mr. Ricxarps should be se- 
cured for addresses by other organi- 
zations, particularly field men’s clubs 
and state associations of agents. He 
has a message for them, as both special 
and local agents can do much work in 
this field. Mr. Rickarps doesn’t like 
to make speeches but he can make 
them, and he should. 





“HUNCHES” 


WE all have “hunches.” A “hunch” 
can be defined as that intuitive divina- 
tion that instinctively tells a person 
that he should or should not do 
certain things. Underwriters have 
“hunches.” On looking over a daily 
report there may be a still but very 
small voice that tells them to cancel 
at once. There is something about 
the risk that looks wrong. If the 
“hunch” is not obeyed the risk will 
likely burn. We have “hunches” that 
tell us we should not incorporate a 
paragraph in a letter, but we do it, and 
the receiver of the letter is indignant. 
A “hunch” is a good thing to follow. 
Somehow or other it is usually right. 
A man who acts on his “hunches” finds 
that they are reliable advisers. 




















PERSONAL SIDE OF THE BUSINESS 





W. K. Maxwell of Lincoln, IIl., state 
agent of the Hanover Fire, is greatly 
bereaved over the loss of his wife. Mr. 
Maxwell was at the hospital in Bloom- 
ington, Ill., with the influenza. Mrs. 
Maxwell was in the same _ hospital, 
where a child was born to her. She 
contracted influenza, which later de- 
veloped into pneumonia. Mr. Maxwell 
has now returned to his home, where 
he is recuperating. The child survived. 


H. M. Alling, formerly general in- 
spector for the New York Under- 
writers with headquarters at Chicago, 
has been cited for the French War 
Cross. Mr. Alling went over first as 
a volunteer ambulance driver, later 
went with a French detachment, and 
is now with the allied army of occupa- 
tion. He has made a splendid military 
record. 


It is expected that P. W. Cadman, 
assistant western manager of the Royal, 
will be back at his desk again within 
the next two weeks. Mr. Cadman is 
now sojourning in Florida and has al- 
most completely recovered from a 
nervous attack which incapacitated him 
for about six weeks. 


George Waverly Briggs, recently ap- 
pointed Commissioner of Insurance 
and Banking in Texas, has formally 
accepted the position, but advises Gov. 
Hobby that he will not be able to as- 
sume his new duties until Feb. 1. 
Charles O. Austin will continue until 
that time. During this month Mr. 
Briggs may be found in the South- 
western Division headquarters of the 
American Red Cross in the Railway 
Exchange building in St. Louis, Mo., 
where he has been engaged for the 
past year, his services having been 
loaned by the Simmons Hardware 
Company of St. Louis. 


Henry J. Zechlin, superintendent of 
agencies in the western department of 
the Niagara Fire at the home office, 
who recently was placed in charge of 
the company’s metropolitan depart- 
ment in New York City, has been 
elected an assistant secretary, as also 
has Miles Walsh, who joined the com- 
pany’s staff two years ago as chief ac- 
countant. Mr. Zechlin is well known 
in the western field, where for many 
years he was state agent of the com- 
pany in Wisconsin. He has gone for- 
ward rapidly, is worthy of the honor 
given him, and is a “good scout” in 
every particular. 


Alfred F. James, president of the 
Northwestern National (Fire) of Mil- 
waukee, who recently was commis- 
sioned major in the United States 
Army, and designated as commander 
of an American Red Cross Mission to 
Greece, has been made business man- 
ager of the mission, with offices in 
Athens, according to word received by 
his family. Major James left in Sep- 
tember, being accompanied by Edward 
D. Surentin, his assistant as president 
of the Northwestern National, who has 
been commissioned captain and is act- 
ing as secretary to Major James. The 
mission is the largest yet sent from 
this country by the Red Cross. 


There is rivalry which may lead to 
a revolution in the Amalgamated As- 
sociation of Concatenated and Con- 
glomerated Grandfathers. Thomas E. 
Gallagher of the Aetna, supposed to 
be the grandfather extraordinary and 
hold the presidency of the organiza- 
tion for life is visibly disturbed. H. 
H. Walker, secretary of the western 
farm department of the Home has 
challenged Mr. Gallagher’s steward- 
ship, as he claims that he is a great 
grandfather and is really entitled to 
the position. Now comes a startling 
voice from Michigan in the person of 
Daniel Webster Andrews of the Fire- 





man’s Fund, who attached another 
service stripe to his uniform, this mak- 
ing four. Daniel Andrews Oakes is 
a new grandson and the old gent al- 
ready has three others, being the sons 
of Lieut. Com. George A. Andrews of 
the United States Navy. Daniel Web- 
ster says that it is a far cry from four 
to thirteen, but that he is after the 
grandfather extraordinary’s job and 
tells Mr. Gallagher that he must guard 
his fences well or he may be ousted by 
the ambitious Michigander. 


Maj. H. W. Lockett, engineer, U. S. 
A., has obtained his discharge from 
the service and will go with the New 
York office of Fred S. James Co., to 
take charge of their engineering and 
inspection work and develop a special 
service section. Major Lockett, for 
the past year and a half, has been one 
of the building section chiefs in the 
construction division of the army, his 
work comprising all construction at 
the regular army posts, including that 
in the sea coast defenses. Previously 
he was with the Chicago office of Fred 
S. James & Co. for eighteen years. 


J. B. Sanborn, who resigned as insur- 
ance commissioner of Minnesota last 
September to enter the civilian officers 
training school at Camp Pike, Ark., re- 
sumed his duties as commissioner this 
week. C. L. Weeks, who was ap- 
pointed commissioner to serve during 
Mr. Sanborn’s absence, has returned 
to his former office of deputy attor- 
ney general, 


Employes of the Aetna (Fire) and 
the Phoenix of Hartford, including the 
subsidiary companies of the Phoenix— 
the Connecticut Fire and the Equitable 
Fire & Marine—are covered by two 
group insurance policies written as 
new business of the Travelers for the 
beginning of the new year. Nearly 500 
persons are covered by the Aetna 
(Fire) risk and 1,000 by the Phoenix 
risk. The plan is $500 life insurance 
at the end of three months’ employ- 
ment and $100 increase in the face value 
of the policy each year until! a maxi- 
mum of $2,000 is reached. 

A thousand employes of the Hart- 
ford Fire, including 350 of the New 
York Underwriters, have been simi- 
larly insured in the Connecticut Gen- 
eral Life. Amounts on individuals 
range from $500 to $2,500. 





pi 
Here are a few thrifty rhymes: 
We used to save pennies and dimes. 
By tricks of all kinds 
We've kidded our minds 
Into saving at various times. 


II 
But pennies are heavy and slow 
And dimes are so easy to blow, 
I’m strong for a shift 
To tokens of thrift 
That we paste on a card in a row. 


‘The first little sticker of green 


Soon grows to a patch of sixteen; 
It isn’t so hard 
To fill up a card, 
If you’ll try it you’ll see what I mean. 
John W. Herd, Mo. 


It’s great to turn the clock up 
And gain one hour each day, 
To go to work one hour earlier, 
And to have one hour more play. 


Then, too, it saves light and fuel, 
And is a boon to those on the inside; 
Conserves health, as well as commodities, 
It’s — schedule that’s now being 
ried. 
—Geo. K. March, Hillsdale, Mich. 


NO FLOODS IN MONTANA 
Say, W. Lightfoot Bennett, 
You sure were up aganit, 
When ~~ wrote that verse about Han- 
nah— 
O, what a bluff, 
Where'd you get that stuff? 
Whoever heard of a flood in Montana? 
—F. R. Holtfodt, Chicago. 
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NEWSPAPER FOLKS 
ANALYZE CONDITIONS 


Thoughts Caught on Fly at Annual 
Conference of The National 
Underwriter 





BIG ERA IN SIDE LINES 


Some Observations Made on Present 
Conditions in the Fire Insurance 
World Today 


BY C. M. CARTWRIGHT 

There is probably no better barome- 
ter of insurance conditions than the 
insurance newspaper men, especially if 
they are live ones, who mingle with 
insurance men, study conditions, have 
the faculty of analyzing and the gift of 
foresight. They talk with the leaders 
in the business, enjoy their confidence, 
and therefore get a composite photo- 
graph of the best that is being thought 
and said. Coming from all sections of 
the country, visiting company officials, 
managers, field men, and local agents, 
the lisurance newspaper people are in 
the best possible position to make in- 
teresting observations. 

_ For two days last week, Friday and 
Saturday, the editorial and business 
forces of THE NATIONAL UNDERWRITER 
and its allied publications, held a con- 
ference in Chicago to talk over ques- 
tions of larger service to the people 
they represent. For two days this was 
the main point discussed around the 
conference table. 

George A. Watson’s Analysis 

Eastern Vice-President George A. Wat- 
son of New York City, in a very illumi- 
nating talk, said that there would be a 
mighty scramble for business in 1919 in 
order to keep up the premium income. 
Companies have made great increases 
during the war period on account of 
higher prices and the war industry con- 
ditiens, which demanded large amounts 
of insurance. Aside from the regular fire 
lines and use and occupancy, the com- 
panies gathered together large amounts 


of premiums in the way of explosion in-' 
Those writ- | 


surance and war coverage. 
ing marine insurance added greatly to 
their income from that source. There 
were never such great increases before, 
but the companies assimilated the busi- 
ness without difficulty. With the exit of 


the German reinsurance companies many | 
of the regular companies took on extra! 


liability, stretched their lines and found 
themselves suddenly greater in line ca- 
pacity than they had anticipated could 
be reached in that time. 


Will Develop the Side Lines 


Mr. Watson said that with the war 
business practically off the books, com- 
panies would be put to it to maintain 
their premium income. Hence, he pre- 
dicted that there would be a bigger de- 
velopment of the so-called side lines than 
ever before. Of course, many companies 
are getting into the marine insurance 
business with both feet; they are stretch- 
ing their hands to foreign lands and to 
other countries on the American conti- 
nent, which in due season, Mr. Watson 
predicts, will form abundant sources of 
revenue. However, for the time being 
the various side lines appear to be the 
juiciest fruit. Mr. Watson stated that in 
the east, home offices are laying plans 
for a greater business in these various 
So-called side lines. He feels, too, that 
more companies will engage in the cas- 
ualty business, and would not be sur- 
prised to see more of the foreign insti- 
tutions organize casualty running-mates. 
Already, as Mr. Watson pointed out, the 
Liverpool & London & Globe, Royal, Lon- 
don & Lancashire, and Commercial Union 
have casualty companies in this country. 
He declared that the big companies in- 
tend to keep up their volume of busi- 
ness, and will be hard drivers this year. 


Cc. W. Van Beynum’s Views 


_ When it came to discussing the side 
lines that will be the most greatly de- 
veloped, the men agreed that automobile 


insurance would be the one best bet. 
Associate Editor C. W. Van Beynum, of 
the Chicago office, who gets out the 
annual automobile number of The Na- 
tional Underwriter, called attention to 
the great possibilities of automobile in- 
surance, and said that the premiums for 
1919 will be greater than ever before. 
In this connection it is very interesting 
to note that during the last three or 
four years Mr. Van Beynum has made 
predictions as to the volume of automo- 
bile insurance premiums for each year, 
and when the actual returns came in it 
was found that he was not 5 percent out 
of the way. In the 1918 edition of the 
annual “Automobile Insurance Number” 
of The National Underwriter, Mr. Van 
Beynum predicted that the premiums 
would run $100,000,000 in spite of the 
war. Mr. Van Beynum predicted the year 
previous to that that there would be 
5,000,000 prospects for automobile insur- 
ance in 1917. When the total was made 
there were found to be 4,941,276. He pre- 
dicted that the automobile insurance pre- 
miums for 1917 would be $65,000,000. 
They ran to $75,000,000. When Mr. Van 
Beynum was making these predictions, 
some of the automobile men contended 
he had his machinery running on too 
high a gear. However, the actual results 
and tabulated figures show that Mr. Van 
Beynum has kept very close to automo- 
bile insurance conditions. 

He called attention in his talk to the 
great increase in commercial trucks and 
the fact that during 1919, with the war 
ended, people would desire cars and the 
demand would be great. Mr. Van Bey- 
num, as usual, will edit The National 
Underwriter’s automobile number this 
coming spring, and it will be more prac- 
tical and interesting than ever. 


H. J. Burridge and W. L. Vance 


Associate Editor H. J. Burridge, who 
had visited a number of western man- 
agers to ask what their best play would 
be during 1919, reported that without a 
single exception all stated they would 
rely on automobile as the leading side 
line. 

W. L. Vance, who is in charge of the 
direct business-getting department of 








The National Underwriter, and who 


works out business-getting campaigns 
among assured for insurance companies, 
stated that automobile departments were 
more interested than ever before in busi- 
ness development. Mr. Vance also stated 
that companies would push harder for 
tornado premiums than ever before. 
Here is a vast undeveloped field, he said. 
The traveling men of The National Un- 
derwriter staff, who go among the local 
agents, contributed some valuable mate- 
rial to the symposium and stated that 
the local agents themselves were being 
aroused to the great opportunities be- 
fore them in soliciting side lines. 


Mrs. Nora Vincent Pavl 


Mrs. Nora Vincent Paul, who is super- 
intendent of the insurance directory de- 
partment of The National Underwriter, 
and has recently been put in charge of 
the special contract advertising depart- 
ment, is cne of the keenest insurance 
observers of the day. Mrs. Paul gave it 
as her opinion that the opportunity for 
local agents was never so great. She isa 
former local agent herself and built up 
a business of considerable proportions 
at Evansville, Ind. Mrs. Paul declared 
that the men at the helm of insurance 
companies today are keener, more alive, 


broader-gauged than ever before in the’ 


history of the business. She stated that 
their capacity for business building and 
development work was unlimited and she 
sees an era of big things in insurance. 


H. E. Wright 


Associate Manager H. ©. Wright said 
that one of the most promising lines 
today for local agents to take up is the 
new coverage whereby an assured can 
be indemnified against loss,from insur- 
rection, riots, strikes, ete. Mr. Wright 
travels all over the middle western ter- 
ritory and goes through the Pacific Coast 
field. In his intercourse with insurance 
men he finds there is a big demand 
among property owners for full protec- 
tion against all hazards. This new form 
of coverage, which will be under the 
jurisdiction of the Explosion Conference, 
will appeal particularly to property own- 
ers in industrial centers, where the labor 
problems are acute and where strikes are 
numerous. Mr. Wright says that he finds 
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many local agents even in the smaller 
cities are interesting themselves in this 
form of coverage. 
J. H. Higgins 

Associate Manager J. H. Higgins 
called attention to the wonderful de- 
velopments in hail insurance during the 
last few years and said that the outlook 
for next year is more encouraging 
than ever. Mr. Higgins recalled the 
fact that but a few years ago two or 
three comnanies were writing the hail 
business. Now a large number have 
entered the field and while it is a hazard- 
ous line and there have been one or two 
years of very disastrous losses, the busi- 
ness is attractive, the reserves are 
earned ina short time, it is more or less 
of a cash business and the returns are 
satisfactory. He sees a big future in 
this line. 

Irving Williams 

Editor Irving Williams of Rough 
Notes held that use and occupancy in- 
surance so highly developed during the 
war period would form one of the best 
premium sources of companies. While 
but a few companies wrote this line 
previous to the war, a large number 
began writing it later, built up a fine 
income and now have a splendid business 
en their books. Much of this can be 
conserved and he feels that as under- 
writers gain more experience they will 
find this a very necessary form of in- 
demnity, one that business men will de- 
mand and it will be one line out of the 
war that no doubt will be a big perm- 
anent acquisition. Mr. Williams is 
greatly interested in the educational side 
of local agents. He is building up 
Rough Notes as an educational publica- 
tion, showing agents how to conduct 
their business along more efficient lines, 
telling them how to make more money 
and how to render a larger service. He 
feels that as never before companies will 
be interested in training agents to be 
better producers, not only producers of 
volume, but also of quality. 


Ralph E. Richman 


Editor Ralph E. Richman of Fire Pro- 
tection, who is particularly interested in 
fire prevention service of insurance men 
stated that the insurance people had 
given a good account of themselves dur- 
ing the war along fire prevention lines. 
The nation had learned that the state 
fire marshals and fire insurance men and 
companies can be relied upon to cope 
with a great emergency. They have 
demonstrated their capacity for a large 
service. Mr. Richman said that as the 
years go by, local agents will find it more 
and more necessary to be fire protection 
counsellors of their clients. They must 
be the leaders of fire prevention thought 
in their communities. It will be up to 
the local agents to cooperate with all 
forces that are looking to lessen the fire 
waste. Mr. Richman advocates the 
marshalling into a uniform column all 
factors that can be utilized toward di- 
minishing the loss cost. 


Frank W. Bland 


Frank W. Bland, who gives consider- 
able thought and attention to fire pre- 
vention work, makes it a point of visit- 
ing the fire chief in every town, studies 
the fire department conditions, ascer- 
tains the main weaknesses and what ap- 
paratus is needed. Mr. Bland has found 
in his travels within the last year a 
tendency to curtail on fire department 
expenditures because of the high cost 
of all materials. Firemen are demand- 
ing increased wages. Mr. Bland stated 
that fire underwriters will need to study 
very carefully from a strictly underwrit- 
ing standpoint fire department condi- 
tions these days because of the wage 
problem, the fact that equipment has 
not been kept up as it should, and the 
lessened revenue sources in many points 
because of the bone dry movement. Mr. 
Bland took the position that the present 
time is rather serious, owing to the 
readjustment from the war period, and 
he advised insurance men to study local 
conditions very carefully from the fire 
fighting standpoint. 


A. J. Wohigemuth 


A. J. Wohlgemuth of the Rough Notes 
office conducted a very interesting sym- 
posium, going into the subject of insur- 
ance supplies. Mr. Wohlgemuth is b 
all odds the leading authority on loc 
agency and company supplies in the 
country. He lives, eats, thinks and 
dreams insurance supplies. He has the 
faculty of analyzing the needs of the 
day. His plan is not only to make an 
office more efficient, but to devise busi- 
ness building plans for agents and com- 
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resolved to make itself a more effective 
force in backing the great interests 
which it endeavors to serve. 


Mr. Wohlgemuth Presided 


President Edward Jay Wohlgemuth, 
was in charge of all the business sessions. 
There was a free and complete discus- 
sion all along the line and at the close 
of the last gathering on Saturday after- 
noon Editor Ralph Richman, urged the 
men to greater effort and larger service 
to the insurance world. 

At the banquet Friday evening, C. M. 
Cartwright presided as toastmaster. The 
speakers were Editor Richman, George A. 
Watson, E. J. Wohlgemuth, and S. B. 
Komaiko, the insurance broker and 
writer. There were 40 at the banquet. 
Those present at the business conference 
were: 

From Chicago—C. M. Cartwright, J. F. 
Wohlgemuth, C. W. Van Beynum, H. J. 
Burridge, Mrs. Nora Vincent Paul, Miss 
Alice Haack, Miss Olive Dockham, Rob- 
ert Loftus, H. BE. Wright, R. C. Budlong 
and W. L. Vance. 

From Cincinnati—Abner Thorpe, Jr.; 
E. J. Wohlgemuth, Ralph E. Rickman, 
E. R. Smith, E. W. Bland, Oscar M. 
Koenig and George E. Roeding. 

From Indianapolis—A. J. Wohlgem' ith 
and Irving Williams. 

From Dayton, Ohio—J. H. Higgins. 

From New York—George A. Watson 


St. Louis Fire Losses 


ST. LOUIS, MO., Jan. 8.—Fire losses 
last year increased in this city $346,997 
over the preceding twelve months, ac- 
according to the annual report of Fire 
Chief Panzer. The estimated losses in 
1918 were $2,471,555, as against $2,027,- 
558 in 1917. The report shows Chief 
Panzer attributed the increase to war 
conditions. He said war activities pro- 
vided work for everybody and caused 
the people to become careless, 





Forty Years 





NEW YORK, Jan. 7.—The losses 
by fire in the United States and Canada 
during 1918 reached the enormous sum 
of $317,014,385, according to the Jour- 
nal of Commerce. This is the largest 
amount for any one year in the history 
of the country, with the exception of 
1906, the San Francisco conflagration 
year, when the total was $459,710,000. 
The fire losses for the year just closed 
were approximately $50,000,000 in ex- 
cess of those of the preceding year. 
While this increase is very large, it is 
to a very great extent due to the higher 
values prevailing, and fire underwriers 
believe. when the complete details of 
1918’s record are available it will be 
found that the actual destruction of 
property, aside from war munition 
works, was less than in the preceding 
year. 

The average annual fire waste in the 
United States and Canada has been 
somewhat increased by the 1918 record. 
The aggregate fire losses for the past 
forty years,*from 1879 to 1918 inclusive, 
reach $6,762,966,045, showing an average 
annual destruction of property to the 
value of $169,074,151. 


Record for Forty Years 


The following table give&S the fire 
lesses by years during the past forty 


1918....$317,514,385 1898....$119,650,500 
1917.... 267,273,140 1897... 110,319,650 
1916.... 231,442,995 1896... 115,655,500 
1915.... 182,836,200 1895.... 129,835,700 
1918 .....3 5 235,591,350 1894.... 128,246,400 
1913.... 224,728,350 1893.... 156,445,875 
1912.... 225,320,900 1892.... 151,516,000 
1911.... 234,337,250 1891.... 143" 764, 000 
1910.... 234,470,650 1890.... 108,893,700 
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Total for forty years....$6,762,966,045 
Record for 1918 ; 


The losses by fire during 1918, consid- 
ered by months, show that the increase 
in the total losses was mainly due to 
the records of certain months, notably 
October. The following table affords a 
monthly comparison of the losses dur- 
ing the past three years—1916, 1917 and 
1918: 


1916 1917 1918 
Jan, $ 21,423,350 $ 36,431,770 $ 37,575,100 
Feb. 24,770,770 29,587,660 20,688,155 


Mar. 38,680,250 17,523,000 20,213,980 
April 12,681,050 18,597,225 20,108,900 
May 15,973,500 24,968,800 20,545,900 
June 12,247,500 15,513,270 24,890,600 
July 23,013,800 16,143,050 24,537,000 
Aug. 10,745,000 21,751,100 31,476,650 
Sept. 12,244,625 13,814,490 13,434,300 
Oct. 17,701,375 26,384,450 75,412,300 
Nov. 19,898,450 20,198,025 12,333,750 
Dec. 22,063,325 26,360,300 15,737,750 





Tot’s $231,442,995 $267,273,140 $317,014,385 


PLANS TO ABSORB 
THE EXCESS LINES 


NEW YORK, Jan. 8.—The Fire Un- 
derwriters Excess Association is about 
to begin active operations. Powers of 
attorney received bring the association 
up to the million dollar mark for any 
one risk. While the association will 
be able to write a million dollars ex- 
cess line, the policy will be to limit as 
far as possible its committment to 
$600,000 on single risk. The end of 
the war has not lessened the necessity 
of the excess association, the manager 
having already a number of risks under 
consideration. 


More fire insurance news will be 
found in Part III, pages 9 to 15. 





New Position 





Harold M. Hess of Waterworth & 
Hess, managers of the Missouri Actu- 
arial Bureau, has resigned to become 
secretary of the American Central of 
St. Louis. Reorganization of the offi- 
cial staff of the company is made nec- 
essary by reason of the resignation of 
Vice-President and Secretary D. E. 
Monroe to become general agent of 
the Union of Canton with Marsh & 
McLennan, United States managers. 

Mr. Hess has spent his entire busi- 
ness life in rating work. A. F. Dean, 
manager of the Springfield, got him to 
go with the Illinois Inspection Bureau 
and make a thorough study of the 
Dean schedule. Mr. Hess developed 
into one of the most competent raters 
and is regarded as a man who has a 
most profound knowledge of the 
science and art of rating. He prepared 
a course of lectures on the subject, 
and elucidated the Dean schedule in 
its early days. As one of the managers 
of the Missouri Bureau he has proved 
entirely worthy of the trust reposed 
in him. Mr. Hess is a man of — 
character and education. The Amer- 
ican Central has not as yet elected a 
vice-president. 


“News of the States” will be found 
on pages 9 to 15, inclusive, of Part III 
of this issue. 


Frank L. Erion, assistant general man- 
ager of the Western Adjustment at Chi- 
cago, is able to be at his office for a short 
time each day, following his severe at- 
tack of pneumonia. 
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REPORT IS MADE ON 
MISSOURI PETITION 


Commissioner Shows Companies 
Have Operated in the State 
at Considerable Loss 


RECOMMENDS SURCHARGE 


Says that Courts Have Right to Review 
Orders of the Superintend- 
ent of Insurance 


JEFFERSON CITY, MO., Jan. 7— 
Special Commissioner Roy D. Wil- 
liams Monday filed.a report in the cir- 
cuit court recommending that the 10 
percent increase be granted to fire com- 
panies doing business in Missouri. 

His report recommended the action 
of Superintendent A. L. Harty in deny- 
ing the petition for adding the 10 per- 
cent surcharge be reversed and the su- 
perintendent ordered to grant the com- 
panies’ petition. 

The 10 percent increase, it is esti- 
mated, will yield about $1,000,000 an- 
nually in premiums. This was the sum 
which the fire companies alleged they 


were losing as the result of the low 
rates and high losses in Missouri. 


Petition Filed in March 


The petition of the companies for 
authority to add 10 percent to their 
rates was filed with Acting Superin- 
tendent Clarke March 27 and was by 
him denied. The companies filed a mo- 
tion for rehearing. This Harty, who 
had succeeded Clarke, denied. The 
companies applied to the circuit court 
under the provisions of the rating act 
of 1915 which provides for a court re- 
view of the action of the insurance su- 
perintendent affecting rates. 

Attorney General Frank W. McAllis- 
ter, representing the insurance ‘depart- 
ment, resisted the suit in court on the 
ground that the action of the superin- 
tendent was not reviewable when reject- 
ing proposed increased rates. 

The section under which the action 
was brought provides that rates shall 
not be raised until at least 10 days’ 
notice has been given by the insurance 
company to the superintendent and his 
approval obtained. Section 15 of the 
Same act provides that an order of the 
superintendent reducing rates “shall be 
reviewable by a proper action in the 
courts.” 

Would Be Arbitrary Power 


Discussing the legality of the review 
of the courts Commissioner Williams 
said: “If no review of the orders of the 
superintendent refusing to approve a 
schedule increasing the rate will lie, the 
legislature has given the superintendent 
of the insurance department an arbi- 
trary power, 

“If the legislature intended to confer 
this arbitrary power upon the superin- 
tendent as contended by respondent 
without giving him any standard by 
which to measure a proper approval or 
disapproval, then the act would delegate 
to him a legislative function.” 


Facts as to Missouri 


The referee finds from the evidence 
that the rates in Missouri are lower and 
the loss ratio higher than in surround- 
ing states. In Missouri the average rate 
is 98 cents and the loss ratio is 55 per- 
cent of the premiums; the Nebraska 
rate is $1.41 and the loss ratio is 50 
percent; the Kansas rate is $1.20 and 
the loss ratio 42 per cent; the Illinois 
rate is $1.06 and the loss ratio 49 per- 
cent; in Arkansas the rate is $1.47 and 
the loss ratio is 62 percent. 

The referee finds that upon a capital 
of $2,687,381 in Missouri, the companies 
realize a net profit of $226,419 in 1917. 
On their capital and surplus 1n Missouri 
amounting to $7,918,940, he finds that 
the profit is only 2.85 percent. 

If the increase in fire losses is taken 





into consideration and the increased 
cost of replacement materials of from 40 
to 50 percent, with the fact that 80 per- 
cent of the losses are only partial losses, 
“this small profit shown would be wiped 
out and a material loss would take its 
place,” the referee found, “and this fig- 
ured upon the basis most favorable to 
the respondent.” (Insurance superin- 
tendent.) 
Have Operated at a Loss 


“Tf the relator’s figures for the past 
five years are taken into consideration,” 
he says, “the companies without con- 
sidering the increased cost of doing 
business and the increased cost of labor 
and materials, the showing is that for 
five years the fire losses have been 63.1 
percent of the receipts, and that the 
cost of doing business in Missouri was 
41 percent of the premiums, which show 
a loss, not taking into consideration the 
6 percent conflagration fund. 

“These figures, however, do not give 
credit for the money made by the bank- 
ing department and therefore are not 
followed by the referee. Wherefore the 
referee upon the evidence finds that the 
order of the insurance superintendent 
was unreasonable.” 

While it is likely that Judge Slate will 
adopt the report the referee who was 
appointed by him, there still likely will 
be an appeal to the Missouri Supreme 
Court from the decision of Judge Slate. 


1919 WILL BE BIG 
YEAR FOR SIDE LINES 


(CONTINUED FROM PAGE 1) 


himself, and is not in a position to reach 
out and get some new business to re- 
place that which goes off the books. 


Can Prophecy Future 


What is going to happen in the fire 
insurance field is not so speculative as 
some would have us believe. It is pos- 
sible to forecast coming events with 
a fair degree of accuracy. Very shortly 
there will be rather heavy cancella- 
tions of explosion, full war cover and 
use and occupancy business. It will not 
be possible to hold the bulk of the ex- 
plosion business. Local agents having 
any considerable volume of this class 
on the books should realize that the 
majority of it will not be renewed. 


Labor Uncertainty Helps 


However, in the big manufacturing 
centers the full coverage business 
should not be allowed to go off the 
books without a struggle. There is a 
legitimate field for the sale of riot and 
civil commotion policies. For two or 
three years at least the labor problem 
will be the big question before the 
country. There is discontent and un- 
rest in labor ranks. Big employers do 
not know what is going to happen or 
where the lightning will strike next. 
While the war dangers are over there 
is a decidedly increased hazard from 
the possibility of strikes and riots and 
any large employer of labor knows this 
to be a fact. Such a man will be found 
rather susceptible to the local agent 
who can offer an intelligent explana- 
tion of riot, strike, and civil commo- 
tion coverage. 


U. & O. Here to Stay 


Use and occupancy insurance under- 


writers find it renewing rather well. 
A certain proportion is naturally being 
dropped, but there is a legitimate and 
permanent place for this form of in- 
demnity that was considerably de- 
veloped by the war. It is a necessary 
and important branch of the fire insur- 
ance business, a thorough business ne- 
cessity, and will contribute in no small 
way to the incomes of the fire com- 
panies during the next few years. 
Local agents who are willing to be 
honest with themselves will admit that 
during the war they solicited for U. 
& O., only the largest manufacturers, 
those whom they thought could be 
landed most readily. There has been 
little or no straight canvassing for use 
and occupancy insurance in any com- 
munity. The field has only been 
scratched, and as things resume their 
normal course local agents will find 
time to cultivate this form of indem- 
nity in an intensive way. When they 
do, many will be surprised at the re- 
sults. Use and occupancy insurance, 
like automobile insurance, is here to 
stay, and is today probably the second 
most important side line. 


Big Year for Automobiles 


Of course, the side line that will pro- 
duce by far the most premiums this year 
is automobile insurance. This year will 
be a record breaker for this class. Peo- 
ple in general have been delaying the 
purchase of automobiles owing to the 
high price that prevailed during the war, 
the general financial uncertainty, and the 
hesitancy about buying luxuries and non- 
essentials during war times. Now the lid 
is off and the buying public is going 
ahead without restraint. The man who 
has waited several years for a car is 
investing. Automobile manufacturers 
cannot possibly catch up with the back 
orders for two years. The demand for 
automobiles comes from every section of 
the country, and agents who have spe- 
cialized on this class will reap a harvest 
this year. There is no question about this 
as every fire official when asked what the 
most important fire insurance side line 
will be in 1919, replied without hesita- 
tion, automobile insurance. 


Months for Sprinkler Leakage 


Sprinkler leakage insurance will come 
into some prominence during the winter 
months. During the severe winter last 
year an unequalled number of sprinkler 
leakage losses occurred. Sprinkler equip- 
ments froze and water damage claims 
ran into big figures in the larger cities. 
Owners of big sprinklered properties are 
aware of this, and last year’s losses pro- 
vide the agent with an entering wedge 
for the sale of this form of indemnity. 
It must be admitted that the field for 
sprinkler leakage insurance is somewhat 
limited, but it is also true that the selling 
arguments for this class of insurance are 
little understood by most local agents. 


Talking Points 


In addition to the freezing hazard 
many losses are caused by vibration in 
plants where heavy machinery is used, 
or where there is much jar or vibration 
in the manufacturing process. A sprink- 
ler head is a rather delicately constructed 
piece of mechanism, and a constant vi- 
bration will very often open the head, 
causing damage. Then there is the dan- 
ger of workmen in the plant accidentally 
coming in contact with the sprinkler 
equipment or belts or shaftings getting 
out of gear, resulting in damage to one 
or more sprinkler heads. 








Even parcel post insurance should not 
be overlooked this year. The rates have 





GOOD CHANCE 


FOR BUSINESS 





marked the other day that he 

believed a local agent today who 
did not go out in his community and 
secure as policyholders factories, ho- 
tels, office buildings, banks, and so on, 
where there is danger of damage due 
to strikes, insurrection, riot, etc., is 
not living up to his opportunities. Now 
that the Explosion Conference has ar- 
ranged for coverage, which removes 
these exemptions in the standard pol- 
icy at very reasonable rates, this offi- 
cial contends that almost any assured 
will be interested, especially where he 
feels he is confronted with labor diffi- 
culties. Agents can pick out the va- 


Or: of the company officials re- 








rious people in the community who 
would be particularly interested in this 
coverage. Many buildings may not be 
involved in labor troubles directly, but 
they are confronted with the possi- 
bility of loss where strikers use vio- 
lence in the vicinity and where rioting 
is liable to occur. Bombs are likely to 
be placed in buildings and other tactics 
followed that may result in consid- 
erable property loss. This official holds 
that there is a big opportunity for 
agents to get busy and get some of 
this business. He should list up the 
prospects and make a special drive for 
this class. 








recently been advanced on this class and 
it is no longer, “not worth bothering 
with.” The commissions are small, but 
in providing an assured with this cover- 
age an agent is simply rendering a serv- 
ice that a competing agent might be 
called on to render. In other words there 
is a necessity at this time for a complete 
insurance service and parcel post insur- 
ance is part of the equipment. It can be 
sold to all shipping merchandise by mail, 
and there is a better argument for its 
being carried than there has been for 
some years owing to the congested con- 
dition of the mail. The capacity of nearly 
all of the important post offices is con- 
siderably overtaxed, mail deliveries are 
slow and delayed, and mistakes are more 
frequent. Any concern getting or ship- 
ping any volume of mail knows this to 
be a fact, and this argument can be 
briefly outlined in going the rounds. 


Will Drive for Hail Premiums 


Hail writing companies will make an 
aggressive drive for business this year. 
In the province of Saskatchewan, Canada, 
16 new companies have already entered 
to write hail insurance. The companies 
realize that every possible revenue pro- 
ducing avenue must be utilized, and an 
active campaign for hail business will be 
inaugurated in the spring. This attitude 
on the part of the companies will be ben- 
eficial to the agents and every assistance 
will be rendered in the writing of the 
business. 

Farm companies are planning now on 
securing larger amounts on farm prop- 
erties. During the war the high farm 
values made something of an impression 
upon farmers, but the officials of farm 
writing companies are generally of the 
opinion that farm agents have not taken 
full advantage of the opportunity. There 
is no comparison in the prices now being 
asked for the products of the farm, and 
those that were asked before the war. 
Farm insurance has not been increased 
in accordance with this change and an 
educational campaign will be inaugu- 
rated by the farm writing companies, 
within the next few months. 

In a word there is not one of the side 
lines that does not offer an unequalled 
opportunity. The agents must look to 
the side lines for the swelling of his com- 
mission account. The loss of the war 
business should not bring discourage- 
ments and the conviction that business is 
shot to pieces. It simply necessitates a 
new program to meet the changed con- 
ditions and concentration upon the side 
lines in 1919 will help solve the problem. 


Interesting Egg Loss 


A loss recently occurred on the prop- 
erty of the Perfect Egg Company at 
Sturgeon Bay, Wis., a corporation formed 
for the purpose of buying fresh eggs and 
putting them down in a solution for 
preservation and sale at a later date. 
The solution used is manufactured by 
the Colytic Corporation of Chicago. 

The loss was a slight one, involving 
less than 5 percent damage, but in put- 
ting out the fire some chemicals were 
used and a little of it got into the solu- 
tion. The manufacturers claim because 
of the fact that chemical reaction has 
taken place, the solution is rendered 
worthless and assured made claim for 
total loss on the solution. 

Under the form which is usual to con- 
cerns of this character the solution is 
insured along with the other property 
and represents a large proportion of the 
value. This is a new venture and one 
which is likely to grow to a consider- 
able proportion. It is quite apparent 
that a fire, involving only 5 per cent or 
less property damage and causing total 
loss to solution running to large values, 
does not constitute an insurance propo- 
sition. 


Advocating Uniform Bills 


Ww. J. Carey, of Cincinnati, who was 
chairman of the special committee of the 
National Association of Insurance Agents 
that had charge of bringing about more 
uniformity in the practices regarding re- 
ceiverships of insurance companies, finds 
that the insurance commissioners are 
now advocating uniform bills in all 
states providing that the commissioners 
shall be the liquidators of the insurance 
companies instead of having receivers. 
The committee of laws and legislation 
of the National Convention of Insurance 
Commissioners at its recent meeting in 
New York decided to recommend that a 
law of this nature be enacted in all 
states. This will bring about efficiency, 
economy and uniformity in the liquida- 
tion of insurance companies. Laws of 
this nature are already in effect in New 
York, Pennsylvania, Connecticut and 
perhaps in another state or two. 
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AUTOMOBILE KINGS ; 
AND BUSINESS VIEWS 


Expressions from Henry Ford and 
President Alvan Macauley of 
Packard Company 


OUTLOOK IS VERY BRIGHT 


Period of Readjustment Will Be Nec- 
essary to Get Industries in Tune 
With Demands 


DETROIT, MICH., Jan. 8—A city 
that before the war annually supplied 
over half the automobiles sold, cer- 
tainly contains manufacturers with vi- 
sion, and who from disjointed facts 
concerning trade and commerce can 
successfully prognosticate the future 
business activities of the nation. One 
of these men is Henry Ford, holder of 
the majority stock of the Ford Motor 
Company; another is Alvan Macauley, 
president and general manager of the 
Packard Motor Company. Both of 
these men are making the same kind 
of goods for the market, yet the dis- 
similarity of their wares is so marked 


that they can hardly be said to be in 
competition with each other. 


Henry Ford’s Views 


Mr. Ford tells his Detroit neighbors: 
“You need not fear that we face any 
serious or lengthy depression. 
take time to adjust our factories to 
peace demands, but these demands are 
assured.” And he backs this up with 


the announcement that shortly his | 


great plant on Woodward avenue, in 


Highland Park—a city within a city— 


It will | 


will be turning out 3,000 automobiles 
a day. 
Will Be a Self-Starter 


And here is something still a secret 
to most people: the “New Ford” will 
be a self-starter. After working two 
years on a design, the new mechanism 
has been sufficiently perfected to war- 
rant its sale. So the cranker will soon 
begin to disappear, and the “tinsmith’s 
dream” will start off as proudly as a 
Cadillac or a Packard. 

Forty-six Detroit plants have been 
making motor trucks and parts for the 
United States army, in the endeavor to 
fill an order for 100,000 trucks, to be de- 
livered in France this year. In a short 
time most of these plants will be mak- 
ing motor trucks for commercial use, 
as they are already fully equipped. 
Labor is waiting, and most of the 
plants have sufficient raw material on 
hand or on the way from the mills to 
last them for several months. They 
do not anticipate any shortage in the 
steel supply, now that Uncle Sam has 
begun to cancel his orders. 


Worked on “Liberty Motors” 


As is well known, the Packard people, 
makers of one of the higher priced auto- 
mobiles finding its market almost ex- 
clusively in the “Bourgeois” class, com- 
posed of the captains of industry and 
‘their lieutenants and chief subordinates, 
practically turned over their superb 
plant to the government for the creation 
of “Liberty Motors” and great govern- 
ment trucks. It was at one time de- 
signed that the “Liberty Motor” should 
be almost exclusively created by women, 
| but the women could not be obtained 
| quickly enough or in sufficient numbers 
| to 2ffect this method of manufacture and 
| keep up with the demand for machines. 
| Yet there is probably no singlé piece of 
| 
| 
| 





first-class machinery in existence in 
which as large a proportion of woman’s 
work is to be found. 

Whether this desire to have the “Lib- 
erty Motor” made by women exclusively 
was an idea of Mr. Macauley has not 
developed, but as his foresight in busi- 


ness matters is generally relied on by 


those who are in touch with him, what 
he says of the business outlook is well 
worth scanning. 


President Macauley’s Views 


Mr. Macauley divides the future into 
two periods: (1) the next six months; 
and (2) thereafter. 

“Our difficulties will be met and our 
problems will be solved in the first pe- 
riod. After that, and for an indefinite 
time, I can see nothing but nation-wide 
prosperity.” He continues: 

“This is no time for planning too far 
ahead. First, let us begin to produce 
the lines that gave us our livelihood 
before the war; bring back the soldier 
boys into our factories; recall our sell- 
ing agencies and get under way toward 
our peace-time productive capacity.” 


Labor and Wages 


Mr. Macauley does not want to see 
labor prices on a pre-war basis. “Labor 
will not and ought not to return to for- 
mer levels,” he says. “High wages will 
obtain at least until we encounter a pro- 
longed business depression. This cannot 
be reasonably expected within several 
years.’ 

While within the next six months the 
supply of labor is likely to exceed the 
demand, in the opinion of Mr. Macauley 
this is only temporary. “The ultimate 
outcome of this labor situation,” he in- 
sists, “will be that our volume of busi- 
ness will be expanded beyond anything 
the country has ever known. I predict 
that our export business especially will 
grow enormously, due in part to the fact 
that the war has tremendously enhanced 
our reputation in foreign countries as 
ingenious producers of quality goods. 
For our inventive and productive ability 
has met the war demands in a way to 





abroad.” 


“Generally speaking,” concludes Mr. 


troit Automobile Dealers’ Association, 
declares that the demand for passenger 
automobiles is already asserting itself 
beyond the most optimistic predictions 
of the dealers. “Motorists,” he says, 
“have been patching up their old cars 
until the used car supply of available 
machines is being exhausted, and new 
cars must be had at once. Buyers are 
already asking for cars and placing 
their orders for delivery at once. By 
the time motor car factories have re- 
turned to normal, or anywhere near it, 
we dealers will have swamped them with 
orders for cars.” 

“Detroit has had unprecedented pros- 
perity during the war because, I sup- 
pose, of war contracts,” says H. Wibert 
Spence, manager of the Mutual Life, 
“and life insurance has shared in this 
prosperity. There is no reason why our 
business should not continue to be bene- 
fited by the prosperity sure to come to 
us in the future as a great industrial 
center.” 


Hamburg-Bremen Reinsured 


NEW YORK, Jan. 7—The reinsurance 
of all outstanding risks of the Hamburg- 
Bremen has been effected in one of the 
giant American offices. The matter has 
been under way: for three months and 
satisfactory adjustment of several mat- 
ters which prevented the earlier con- 
sumation of the deal has been effected. 
Final papers have been sent Washing- 
ton and when the signature of the 
authorities is attached thereto the busi- 
ness and the funds in payment will be 
turned over to the reinsuring company. 


Ralph Schwarz Returns 
Ralph A. Schwarz has returned from 


have made a_ profound impression | military service to the western office of 


the Westchester, where-he will be chief 
clerk. He has been in St. Paul in the 


Macauley, “I predict that the automobile | students’ mechanics air service and made 
| industry will reassert and reestablish its | a good record. He is a son of Manager 


as is wise in existing circumstances. 





| formerly in it.” 


\Demand for Passenger Cars 


former splendid proportions as rapidly | Sigfried Schwarz and has the real stuff 


that makes an underwriter in his mental 


| There ultimately will be employment in | equipment. 
| the automobile industry for every man 


Do not overlook the fire insurance 
news contained in Part III of this is- 





Guy O. Simons, secretary of the De- | sue, pages 9 to 15. 








Ohio Agents, you will get the business if you represent 


The Great American 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


Special low rates to small town auto owners 





SCOTT RUTLEDGE, President 


J. A. BENSON, Treasurer 





THE aa AND LOWEST PRICED HAIL hn ee ane ey ASSOCIATION 


W. A. RUTLEDGE, Secretary 











Dayton Mutual Fire 


DAYTON 
Insurance Co., “outo 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGEN1S WANTED 
Address Home Office. 





THE 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance = $7,807,184.00 
Total Assets 412,915.16 


An Agency Company 











THE WORLD. INSURES GROWING CR 
MANSFIELD,OHIO. F. B. BLACK, Pres. H. R. ENDLY, Sec’y HOME OFFICE = - - - DES MOINES, IOWA 
S, &. Pomiany One. a aes "y 1898 Twenty Years of Service 1918 
Incorporated 1873 


Columbiana County 


Mutual Fire Ins. Co. 


Lisbon, O. 
1837 


Wm. Hostetter, Sec. and Treas. 
Ohio’s oldest company doing a 
general business. 


Our contracts have been good for 
three fourths of a century and are 


still good. 





Security Mutual 
Fire Insurance Company 


Chatfield, Minnesota 


An unsurpassed record for prompt ad- 
justment and payment of all honest 
losses. 

Admitted in the State of Minnesota, 
North Dakota, South Dakota and 

ontana. 
Insurance in force over $,17000,000 
Premiums in force over 260,000 


F. L. TESCA CHAS. L. THURBER 
President Secretary 


























Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters € 


Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 





LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre- 
miums. No troublesome signatures to be 
obtained. Safer than putting out a second 
=. q@ Designed by Carey & Zimmerman. 

cal agents at eeemaries Ihio. Thousands 
have been u: 


500 ere 5000 

$s sae rg $a:50 $7.25 "Miz $20 $40 
— Sold by 
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OFFSETTING LOSSES 


BUSINESS FROM NEW SOURCES 





Local Agents Must Take Advantage of 
Additional Insurance Prospects 
Developed During War Period 





In commenting upon the fact that 
within the next few months a great 
deal of war business is to be cancelled 
resulting in apprehension on the part 
of many local agents as to what course 
is to be pursued in order to replace the 
lost lines, an underwriter said the 
other day that in order to hold their 
own local agents must get business this 
year from new sources. He said that 
any real insurance gain is made only in 
proportion to the new people sold, and 
that there will have to be a develop- 
ment of this thought this year in order 
to keep the premium income up to last 
year’s record. 


Many Converted During War 


This company official said in going 
over the so-called war business re- 
cently he discovered that many prop- 
erty owners during the period of the 
war carried insurance (even fire insur- 
ance) for the first time. That is, the 
unusual conditions brought on by the 
war emphasized the need of insurance 
protection, and in the great emergency 
the man who had been opposed to in- 
surance and to the insurance idea all 





his life, bought insurance as the one 


means of absolutely safeguarding his 
property. Many local agents sold use 
and occupancy insurance to factory 
owners whose fire lines they did not 
handle. An unnatural and unusual de- 
mand for fire insurance was created 
during the war period. 

There is an opportunity for local 
agents to do real work among property 
owners in this class. By taking out in- 
surance in abnormal times they have 
admitted that in the time of stress and 
strain insurance protection is essential 
and important. This being true, it is 
important, even if in a lesser degree, in 
peace time. If the insurance idea is 
sound one time it must be another. It 
is with property owners of this char- 
acter that local agents are now in a 
position to do real constructive and 
creative work. 


Limited Coverage Unsatisfactory 


Another important way in which the 
premium income can be kept up in-1919 
is by furnishing the policyholder with 
full coverage. In the last several years 
there has been a tendency on the part 
of brokers to trim out everything pos- 
sible, this being done with the idea that 
a service was being rendered to the as- 
sured in the securing of a cheaper rate. 
During recent years it has become quite 
popular to provide the assured with 
about 80 percent coverage with, of 
course, a lower rate. Brokers and 
some agents posing as insurance ex- 
perts have eliminated this and that 
from the form. It has become almost 
a common custom to eliminate “inde- 
structible contents.” During the war 
many large property owners found this 


to be a penny wise and pound foolish 
policy. In a sense it is opposed to the 
insurance idea which is to provide ab- 
solute protection to the policyholder. 
A limited coverage is not protection. 
At best it can only be called cheap in- 
surance. 


Prices to Stay Up 


Merchants, retailers and wholesalers 
will shortly commence buying goods 
again in large quantities. For the past 
six or eight months there has been a 
tendency to lay in the smallest possible 
supply. Even since the armistice was 
signed, merchandisers have been expect- 
ing a drop in prices. As a consequence, 
stocks have been low. It is anticipated 
that when the first real price break 
comes there will be a decided business 
boom and big orders will be given. But 
any drop in prices will be comparatively 
small. Values will remain high for some 
time and fire losses nowadays are a seri- 
ous matter. It is more important than 
ever that full insurance to value be 
carried. Limited or partial coverage, 60, 
70 or 80 percent, is not enough in times 
like these. No merchant can afford to 
be caught holding the bag for part of 
his loss. 

The local agent who is endeavoring 
to give real advice and counsel to his 
assureds will do them an injustice by 
furnishing them with a limited form 
and a low rate that provides them with 
only a temporary advantage. While it 


is true that the agent who sells whole | 


coverage insurance primarily increases 
his commission, it is equally true that 
insurance that provides 100 cents on the 
dollar is what is wanted in these days 
of high prices and increased values and 
the only form of coverage that carries 





complete satisfaction with it. 





NEW OFFICERS NAMED 


STEWART HEADS NEW JERSEY 





Greshem Ennis Becomes Vice-Presi- 
dent and J. B. Guthrie Secretary— 
Good Progress in 1918 





NEW YORK, Jan. 8.—At the or- 
ganization meeting of the new direc- 
tors of the New Jersey Fire, Cecil P. 
Stewart was elected president, and 
Greshem Ennis vice-president. This 
association cements a friendship of 





twenty years, as both these men were 
boys together in the insurance busi- 
ness and although developing their 
careers in different offices, have ever 
kept together until today they are be- 
coming factors in underwriting circles. 


Mr. Stewart’s Fine Record 


| Mr. Stewart has been well known in 
| fire insurance circles for more than 
| twenty years and during that time he 
| has established a reputation as a suc- 
| cessful and conservative organizer. In 
1898 he entered the firm of Moody, 
| Stewart and Parker, of which his father 
| was one of the organizers. In 1911 he 
| went with Frank H. Hall & Co., be- 
| came its president two years ago, and 
| organized the American Merchant Ma- 
| rine Insurance Company and the man- 
aging firm of C. P. Stewart & Co., mak- 
ing Mr. Ennis the vice-president and 
| fire man in this firm, which was last 





ANTHONY KLAASEN, Pres. 


GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Opercting in Michigan Only 
WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas. 





MID-WES 





THE AUTO OWNER WANTS Titat'e'cne reason we write it the way we do. 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. 33 


J. B. HENDERSON, Secretary 











AMERICAN 





MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. McGINETY, 


Secretary. Indiana Pythian Bldg., Indianapolis 








Home Office: Suite 804 Merchants Bank 
Indianapolis 


“* Fire Insurance as You Would Write It’? 


The Merchants Fire Insurance Co. of Indiana 
(A Stock Company) ’ 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office, 





Ralph B. Clark, 
Secretary & Mgr. 











TOTAL ASSETS - - 
A. C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 





$2,486,445.48 
R. SMITH, Secretary 








agents. 





es 7 
Indiana Mutual Automobile Insurance Company 
LA PORTE, INDIANA 
We specialize on Automobile Insurance (full coverage). 
If you are not getting this Home Office service let us tell you more. 





It means service to our 


F. C. BREWER, Sec. and Treas. 








Incorporated 1911 
J. T. NELSON, President 


Retail Merchants Association Mutual Fire Insurance Co. 


FARGO, N. D. 
W. D. AUSTIN, Secretary 








INSURANCE CO. 
J. B. RATERMAN, President 


MINSTER MUTUAL FIRE 


Inc. 1849 


VERNON B. ARNOLD, Special Agent, Lima, Ohio 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 








The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our insurance covers Fire, Theft, Public Liability and Property 
Damage in one Policy. 


Cars listing $ 500.00 or under, $ 8.70 


15.00 








It is the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance: Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 





Cars listing 1,000.00 or under, 


Live agents wanted in Wisconsin. Good commissions. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 








LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE 
TODAY 


805-6 Pioneer Bldg., St. Paul, Minn. 





ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 





The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 
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year appointed United States man- 
agers of the United British of London. 


Ennis Stands Very High 


The wide local agency field and un- 
derwriting experience of Vice-Presi- 
dent Ennis has made him well fitted 
to continue the general direction of 
the affairs of the New Jersey, with 
which he has been in intimate touch 
since 1915, when he and the late 
George A. Vichmann were placed in 
charge of the affairs of the company 
at the suggestion of the state depart- 
ment of banking and insurance. 

Mr. Guthrie, assistant secretary, be- 
comes secretary. The anual statement 
of the New Jersey, which will be ready 
in a few days, will show that in 1918 
the company made very satisfactory 
progress. 


Book Has Been Revised 


The sixth edition of the Crosby-Fiske- 
Forster’s Hand Book of Fire Protection, 
by Everett U. Crosby, Heury A. Fiske 
and H. Walter Forster, has been issued 
by the publishers, D. Van. Nostrand 
Company of New York. This edition 
has been changed considerably, because 
it is more comprehensive, better illus- 
trated, better indexed, and generally 
improved. The book sells at $4 per copy. 
The publishers are located at 25 Park 
Place, New York. 


Pages 9 to 15 of Part III of this issue 
are devoted to fire insurance news. ™ 


Arrange for the Ladies 


COLUMBUS, O., Jan. 8.—The Ohio la- 
dies are coming into their own—that is, 
as far as the insurance ladies are con- 
cerned. Both field clubs at Columbus 
this week appointed committees to ar- 
range for a matinee theater party, fol- 
lowed by a dinner and a dance, the en- 
tire program to occur at Columbus March 





What would it be worth to you to 
understand the Dean Schedule and the 
methods of its application to rating? 
Let Tue NationaL UNDERWRITER, Lin- 
coln Inn Court building, Cincinnati, 
send you a sixteen-page pamphlet en- 





titled, “Business-Getting Knowledge.” 


4. At first it was decided to have the 
event Feb. 4, but as this is the date of 
the West Virginia meeting, the date was 
pushed forward. For the theater party 
200 seats have béen engaged. The com- 
mittees having this event in charge are: 
Field club, William Mank, chairman; G. 
Fipp and E. Liljiblad; Ohio Association 


of Fire Underwriters, H. M. Brooks, 
chairman; Mrs. H. M. Brooks, Freeman 
Wilson, Mrs. Freeman Wilson and Frank 
D. Young. 


Morris H. Prescott & Co. have moved 
their offices from 749 to 1405 Insurance 
Exchange, Chicago. 














MOTOR INSURANCE NEWS 











THEFTS AT TULSA REDUCED 





Unfavorable Conditions Have Been 
Gradually Removed and Recent 
Election Gives Promise of Im- 
provement 





TULSA, OKLA., Jan. 8.—The theft 
situation at Tulsa is considerably im- 
proved and some of the 22 automobile 
writing companies which withdrew 
from Tulsa in the past year are seri- 
ously considering re-entering the city 
and accumulating at least a small vol- 
ume of theft business. The unfavor- 
able loss ratio at Tulsa has been in- 
duced, according to local agents, by 
the local police, and especially by the 
county authorities, who, it is claimed, 
have been lax in the prosecution of all 
crimes. It is estimated that probably 
50 percent of the stolen cars are di- 
rectly traceable to the business of 
whiskey running. There has been a 
small organized band of automobile 
thieves operating between Tulsa and 
Joplin, Mo., but it is thought that this 
group as well as other crime groups 
have been directed by a central head. 
There has also been a rupture between 
the county and city authorities in that 
they have not cooperated. This was 
mainly brought about by the political 
situation. 

At the recent election it was made an 
issue of the campaign that the liquor 
business and automobile thefts would be 
prosecuted and as a result a new sheriff 
and new county attorney as well as sev- 
eral members of the police force, were 





elected and the present sheriff’s office dis- 
charged. Another fault has been the 
bond evil in that invariably when a sus- 
pect was tried before the justice of the 
peace he was given freedom on a bond 
which was generally a straw bond with 
the result that it was found an easy 
matter to escape justice. Now all bonds 
must be approved by the county treas- 
urer before they are accepted. A special 
man has been employed by the police 
department to give his entire time to the 
recovery of stolen automobiles. Several 
meetings have been held by the leading 
business men of Tulsa, since the principal 
automobile writing companies ceased to 
do business in the city. 





NEED OF BETTER PROTECTION 


Ohio Automobile Organizations See 
the Need of More Stringent Legis- 
lation in the State 





CLEVELAND, O., Jan. 7.—In view 
of the increasing number of thefts of 
automobiles and deaths caused by auto- 
mobile accidents, the Ohio State Auto- 
mobile Association, the Cleveland Auto- 
mobile Club and other organizations in 
Ohio are preparing to support bills in 
the legislature this winter that will pro- 
vide remedies for this purpose. Con- 
ference companies have notified these 
organizations that, unless conditions are 
improved materially, an increase in in- 
surance rates will have to be made at 
an early date. 

Secretary Fred H. Caley, of the Cleve- 
land Automobile Club, stated recently 
that there are about 70,000 cars in 
Cuyahoga county and that figures com- 
piled by the organization show that 1,034 





cars were stolen between Jan. 1 and July 
26, 1918. Only 847 machines were recov- 
ered. Preliminary hearings were given 
106 alleged thieves, of which 88 were 
bound over to the grand jury, 59 were 
indicted and 45 convictions were secured. 
Mr. Caley believes the number of thefts 
has doubled during the last six months of 
the year. 

According to Assistant Prosecuting At- 
torney Stephen M. Young, of Cleveland, 
compensation for death or injury from 
automobiles and theft is sure to come. 
He is urging that a law to that end be 
enacted at once. He would have it mod- 
eled after the workmen’s compensation 
law, which would require car owners to 
pay into a fund a certain amount an- 
nually, according to the make and value 
of their cars. Since April, 1917, he says, 
more people have been killed or injured 
in Cleveland by automobiles than the 
total of the city’s casualties on the 
battlefield. It is seldom that damages 
secured from owners of machines in such 
cases benefit the victims materially, he 
said. 





Clough May Make a Change 


NEW YORK, Jan. 8.—Following his 
wedding yesterday in this city to Miss 
Mae Francis Perry, it was intimated that 
Herbert Clough, president National Auto- 
mobile Underwriters Conference, would 
not seek reelection as an officer of the 
Aetna Life and affiliated companies, with 
which he has been associated during the 
last ten years. It was understood Mr. 
Clough would devote himself to special 
work, with headquarters in New York, 
and for the present would continue as 
president of the National Automobile 
Underwriters Conference. 


New Safety Devices for 1919 


A steel top on automobile to prevent 
damage from falling aeroplanes. 

An iron safe built in the tonneau to 
earry gasolene (if prices keep on going 
up). 

Rubber tires which can be inflated to 
twenty times their size in order to lift 
the machine out of reach of thieves. 

Balloons for crossing policemen, so 
reckless speeders cannot hit them. 

Camouflaged spare tires, so that thieves 
will think they are mud spots on the 
back of the car. 

A body ten feet high, so that a ladder 
is necessary to get into it. The owner 
can then carry the ladder away when 











THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, Cane 
CINCINNATI, DEPT.., 401 Fourth Nat. Bank Bldg., CINCINNATI, * OHIO 


every 











WRITE HAIL 


INSURANCE 





Establish your connections now for 1919 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 


McPHERSON KANS. 











Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 











| GENERAL AGENTS WANTED | 





INDEMNITY MUTUAL MARINE AS. 
SURANCE CO., LTD., OF LONDON, 
ENGLAND 


Surplus United States Statement, $ 461,101 
Surplus Home Office Statement, 11,727,022 
UNITED STATES LLOYDS, Inc., of 
NEW YORK, N. Y. 


Surplus - - - - = « - ~ $830,150 


3 South William St. 


Automobile Insurance 





APPLETON & COX, Attorneys 


AN ATTRACTIVE PROPOSITION 


THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 
Supls - © + + + + - $1,340075 
THE TOKIO MARINE AND FIRE 
INSURANCE. CO., LTD., 

OF TOKIO, JAPAN 
(Marine Department) 

Surplus United States Statement, $ 562,916 
Surplus Home Office Statement, 7,433,611 


NEW YORK 








| GENERAL AGENTS WANTED 








Capital and Surplus, $350,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 








AUTOMOBILE INSURANCE In All Its Branches 


LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 





ROLLINS BURDICK HUNTER CO., General Agents, Chicago 





ONE POLICY 
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SERVICE 


FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO, ILLINOIS 


Over a Years of Continuous 
Successful Operation in Chicago 








he leaves the car. Best theft preventive 
known.—The Accelerator. 


Stop Reward Payments 


Chief of Police Garrity of Chicago, who 
was recently appointed, has called the 
attention of the police department to the 
fact that the automobile insurance com- 
panies are no longer paying rewards for 
the recovery of stolen cars. The chief 
has warned all policemen from making 
an effort or exerting influence to obtain 
such rewards. Recently the policemen 
who had been especially trained in the 
recovery of stolen cars were shifted to 
other branches of the service, and new 
men attached to the police detail. The 
new men were, of course, unfamiliar with 
automobile thieves and their methods 
and have not proven particularly effi- 
cient in rounding up stolen cars. The 
insurance companies are unable to un- 
derstand the attitude of the department 
in withdrawing all of the experienced 
men from the automobile detail. 


Conditions Better at Cleveland 

It is felt that the general publicity 
that has been given by the daily news- 
papers to the automobile theft situation 
at Cleveland, Ohio, is already resulting 
in improved conditions. The Ohio State 
Automobile Association and the Cleve- 
land Automobile Club are making every 
effort to interest the authorities in re- 
ducing thefts at Cleveland. There are 
70,000 automobile owners in Cuyahoga 
county, and the ,theft record of the six 
months just closed was more than dou- 
ble that of the previous six months. An 
effort is being made to interest the 
authorities in increasing the police de- 
tail, which is now composed of only two 
men. Another progressive step would be 
the prosecution of automobile thieves on 
a charge of grand larceny rather than 
misdemeanor. The majority of automo- 
bile cases now tried are charged only 
with misdemeanor carrying with it a 
light punishment. 





Chicago Auto Men Meet 

At the monthly meeting of the Chi- 
cago automobile insurance department 
heads the new rate schedule which will 
become effective March 1 was discussed. 
Automobile men have had many inquiries 
from agents concerning the new rules, 
and are awaiting with interest the pub- 
lication of the revamped figures. E. J. 
Rosema, of the Automobile of Hartford, 
acted as chairman of the meeting. At 
the next gathering it is planned to have 
an address and discussion by an auto- 
mobile adjuster. Adjustment problems 
are becoming more complicated in the 
automobile field, and it is felt that a talk 
by a prominent man will clear up many 
misunderstood points. 





The Arkansas legislature will be 
asked to enact a law making the theft 
or unauthorized taking of an automo- 
bile belonging to another a felony. Au- 
tomobile thefts have grown into great 
Proportions in Arkansas. 


Additional Fire Insurance news will 
e found on pages 9 to 15, inclusive, of 
Part III of this issue. 

















HOME OFFICE, PIERCE, BUILDING 


St. LOUIS 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds of Insurance on Automobiles” 




















Automobile 





Agents, 





Attention ! 





THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. 


high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 


Only 














Something 
To Look 
Forward 


To— 


The Annual Automobile Insurance 
Number of The National Under- 
writer. It will appear in April, 
bigger, better, more useful, pro- 
fusely illustrated and teeming with 
business-getting ideas. 























INDEPENDENT ADJUSTERS 





ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL., WIS . IND. 
-H.TAYLOR 
1865 Insurance Exchange, Chicago 


Phone Wabash 
ADJUSTER OF FIRE LOSSES 


ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 
REAU. 
62 S. Chi St., Galesburg, Ill. 
HLF. Arnold F. R. Hazlett W.A. Bartlett 
Fire and Automobile Losses. 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
606 & 7 Robeson Bldg., Champaign, Il. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates pramnt service 


IOWA 














THE COMPANY WITHTHE PYRAMID | 








ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 





North & Central 
ILLINOIS 


Southern Eastern Western 
WISCONSIN IOWA INDIANA 
BEN C. COOPER 

Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


314 vears in insurance wor 





Nor. & Cent. Southern Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 
J. M.HILTON 

{st Nat’l Bank Bidg., Chicago, Ill. 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 





NEW HA HAMPSHIRE 


LU 


FIRE INSURANCE (0. 


3 196 1510.064.23 
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3.474,663.86 
3.779.569 67 






1,017, 832.87 
1.154.810.10 
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6,250,526 89 -70. 3.67 


3.319.820 ss | ~s.oasea'to—\ 
7383.89368 | 2.112189.63 
TOTAL LIABILITIES---- $3,771,704.15 
POLICY HOLDERS SURPLUS $3,612.189.53 












































IND, u LL. KY. TENN. 
H. ODELL & SON 
110 P cdo Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 
Kansas Oklahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 


MINNESOTA AND TRIBUTARY STATES 


J.F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 











KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
+ FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


HUTCHINSON ~ . KANSAS 
KANSAS 





B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
Losses Adjusted 
Bucklin 


MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
Detroit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
803 Bee Bldg. Phone Red 5848 


N. sais and N. W. MINNESOTA 
- G. SCHULTHEIS 
” Grand no N.D, 
PROMPT SERVIC 
20 YEARS EXPERIENCE 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING 
282 East Market St., Akron, O. 

Fire, Automobile, Tornado losses 
PROMPT SERVICE, OHIO AND WESTERN PA. 
OHIO 

JOHN M. SEYMOUR 
363 Main Street Ashtabula, Ohio 


17 years experience as an insurance agent 
and builder. 


WESTERN FIELD 


eee AD RSTiCnny co. 

Cc. W.C G. W. Shirley H. G. Fowles 
Fire, ‘sone Automobile a Inland Marine Losses 
Pioneer fag > Adjusters 
Waldheim Building, Kansas City, Mo. 


WISCONSIN AND MICHIGAN 
Fico Lows Adjustments. Wisconsin ond No. Michigas 


oBAVID E LAWS SON 


Room 1, Cook 
Local 


Kansas 








Omaha 

















osh, Wisconsin 
| , oll Distance Boe nes 786 
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Terre Haute, Ind.; Geo. K. M , Western General 
Agent, Hillsdale, Mich.; L, James, Hillsdale, 
Mich.; A. W. <a Columbus, Ohio; F. 8. Chase. 
Bloomington, Ill; J. H. Gosnell, 1126 McKnight Bldg., 
Minneapolis, A. ¥ 217 _ West Water 
St., tL. we Wis.; R W. Miller, Webster Ser 
er, State ‘Agots Cea end Hlecuie Blas 
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THE MONEY SAVING SERVICE 


[cgag)T will pay the owner of property 
Gell to have an appraisement made of 
e it at this time, and this is true no 


matter what kind of property it may be. 





We are entering upon a new year, 
and also upon an era of readjustment in 
business, involving readjustments in values 
covering both buildings and their equipment. 


A property owner would therefore 
save money during the year, and in the 
years to come, by obtaining at the present 
time a correct statement, or in other words 
an appraisement, showing what his property 
is, where it is, and what it is worth. 

This appraisement should show 
under separate cover: First, the actual 
value to replace the property at today’s 
market including first cost, freight and in- 
stallation, and second, under a separate cover 
the actual depreciation that the property has 
sustained, based upon comparative absoles- 
ence and its actual condition due to wear 
and tear. 

The owner of the property and his 
employees can not, under ordinary cir- 
cumstances, make any such reports, either of 
the cost to replace new, or of the actual ac- 
crued depreciation. First, because they have 
not sufficient training in that class of work to 
do it properly, and second, even if they had 
it would not pay the owner to do it himself 
to the neglect of his regular line of business 
or to have his employees do it to the neglect 
of their regular duties, and as a matter of 
fact it would probably cost him more if they 
did it themselves than if they employed a 
competent appraisal company. 

For the year 1919 and for subsequent 
years such a report is going to be of more 
than ordinary value in accountancy, cost 


finding, insurance placing, and in making tax 
reports to the United States Government, 
and it is also going to be of as great value as 
ever in the event of the property’s damage or 
destruction in making a proper proof of loss, 
and in thus obtaining a complete, prompt and 
satisfactory settlement with the Insurance 
Company. 

The Lloyd-Thomas Company recom- 
mends the employment of disinterested 
appraisers for this line of work, and begs 
leave to call the owner’s attention to the fact 
that it has made within the past few years 
approximately nine thousand appraisals and 
revisions of appraisals, and is thoroughly 
qualified to handle any such work in a satis- 
factory manner. 

We believe that it will pay the 
Insurance Agent to bring this matter 
home to the owner, and to urge all owners 
who have not previously had appraisals to 
take an account of stock in this manner at 
the beginning of this year, as it is more im- 
portant than ever before, and we believe that 
the owner will be fully repaid and in many 
ways very much more than repaid for the fee 
that it is necessary to pay to obtain an 
appraisement by the additional information 
that he is furnished, and which he can use to 
decided advantage in fixing a market price 
for his product, in adjusting properly and 
scientifically his insurance, and in decreasing 
the taxes which he must pay under existing 
conditions. 

We do not mean to intimate that he 
should not pay all his taxes, but we do 
intend to convey the idea that by reason of 
faulty knowledge of plant valves many an 
owner pays more than his full and fair pro- 
portion, and that an appraisement would set 
him right in this respect. 

















RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 
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2x APPRAISERS | 























BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, 
Milwaukee, New Orleans, and Toronto, Canada 
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MORE WOMEN ARE 
TAKING INSURANCE 


Miss Georgia Emery of the Massa- 
chusetts Mutual at Detroit 
Gives Views 





PROTECTION NOW NEEDED 


Big Field Is Open for Live Agent Who 
Will Take Advantage 
of Times 


DETROIT, MICH., Jan. 7.—A 
larger proportion of insurable women 
are today carrying life insurance than 
ever before in the history of insurance 
is the report from various sources. And 
the field for this kind of insurance is not 
being cultivated to the extent it should 
be is the belief, based on experience, of 
those who have given the subject 
thoughtful attention. “Insurance com- 
panies are in great measure to blame 
for this,” said one insurance man. ‘“‘We 
have gone about it in the wrong way. 
But we are learning by experience, and 
my belief is that the only proper way 
to obtain woman insurance is to have 
women solicit it of women.” 

Miss Emery’s Opinion 


“More than ever before are women 
carrying insurance,” Miss Georgia 
Emery, for 17 years in the insurance 
business, and now at the head of the 
women’s department of the Detroit 
agency of the Massachusetts Mutual 
Life, tells THr NATIONAL UNDERWRITER. 
“IT think one of the principal reasons 
for this,” Miss Emery continued, “‘is 
the fact that more women than ever 
before, are now being employed at 
salaries and wages that enable them 
to carry insurance. The fact that the 
government has been insuring its sol- 
diers and sailors by wholesale, had 
some effect, by calling attention to the 
sieed of insurance, but not much. The 
great thing was that for the first time 
~women had the money to pay for this 
‘s@ieguard against future contingen- 
(Ches. 

Women Needed for Women 


“Another reason for this increased 
‘business is the fact that today women 
:are .-sglicited by women for life insur- 
:ance. I do not think it is well for women 
‘to solicit men in this kind of business; 
‘nor, if you please, for men to solicit 
women. There is a sex psychology that 
‘must be recognized; to lose sight of it is 
ito encounter dangers to which it is fool- 


‘(CONTINUED ON PAGE 5) 
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-More,.women taking insurance 





‘Inheritance tax a new argument 
Soldiers’ and sailors’ insurance 
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2 
Dyrenforth writes $1,000,000 case.... 2 
Travelers’ substandard coverage..... 3 
Meeting of Green Signal Club........ 4 
New insurance of 1918.............. 5 
Mc¥ee analyzes revenue bill 6 
Bankers Life men schooled 8 
Musser a first interview man... 8 
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Vice-President Buckner an optimist.. 9 
Changes inthe field 1 











REASON W!%o¢2SUCCEED 


We Sell the Best Income Policies 


They are on both plans—Participating and 
Non-Participating—and on all forms including 
Endowment. 


They insure an income to the Insured him- 
self or to his beneficiary. Rates low—Divi- 
dends excellent—Special Disability Clause. 


Income Insurance is popular and sensible. By 
it Daddy can do his best by the folks and each 
and every month after his death send to them 
his check from beyond the grave. Checks are 
as sure and certain as the coming of the 
months. Our Income Policies are not excelled 
by any issued. 


Good Contracts to Live, Clean Agents 


A FARM MORTGAGE BEHIND EVERY POLICY 


PEORIA: LIFE Ssus4N¢ 


COMPAN Y 
ad OL ES Wn ILLINOIS 








CAPITAL, $200,000.00 


A company born in the West, 


Originators of the 
built for western people, 







“Multiple Option” Policy, 
by western men. a three-in-one contract. 
A good policy for the 
GOOD AGENTS WANTED live wire. 





Progressive in Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


INHERITANCE TAXES 
GIVE NEW ARGUMENTS 


Man Who Thought He Had 
Enough Will See Need of 
Provision for Imposts 


AGENT MUST BE POSTED 


Full Knowledge of Requirements Nec- 
essary in Dealing With This 
Class of Prospects 


The life insurance agent who is not 
giving careful attention to the inher- 
itance tax as an opportunity for writ- 
ing business is overlooking an impor- 
tant and productive source of applica- 
tions, says General Agent Charles J. 
Stern of the Union Central in Cincin- 
nati. Particularly in Ohio, this is the 
time to be on the alert on this sub- 
ject. It may be considered as certain 
that the next Ohio legislature will 
amend the inheritance tax law of Ohio 
to make it apply to direct heirs as well 
as to collateral heirs. It is now one of 
the very few states that has not done 
this already. Many members of the 
next legislature have already expressed 
themselves as favoring this change in 
the law and the loss in revenue because 
of prohibition makes it necessary for 
the state to seek additional sources of 
income. 

May Lower Exemption 


Mr. Stern also emphasized that the 
provisions in the new federal revenue 
law which is now being acted upon by 
the United States Senate provides an 
exemption of $10,000 only, applying to 
all heirs, instead of the former exemp- 
tion of $50,000. It is not at all prob- 
able that the House will change these 
figures and if changes were made the 
House would be more likely to reduce 
the exemption rather than increase it, 
if it followed its usual more radical 
tendencies than the Senate. That 
means that anyone with any estate of 
any size at all must reckon upon the 
payment of an inheritance tax by his 
heirs to the federal government. The 
rate is made 3 percent, beginning at 
$10,000 up to $50,000, with graded pro- 
gressive increases for amounts above 
that. If the inheritance tax should 
follow the process of income tax leg- 
islation. it mav be expected that the 
exemptions will be made lower vet in 
the future. 


Men of Large Affairs 


Mr. Stern has proved conclusively in 
his own experience that inheritance tax 
insurance is the kind which an agent 
can most frequently write for the busi- 
ness man of large interests who has told 
the agent frequently that he is “done” 
and not in the market for any more in- 
surance. To call this man’s attention 
to the fact that he is not leaving his 
family as much as he had thought he 
was, because of the inheritance tax, is 
sometimes enough to bring new busi- 
ness. In one instance, Mr. Stern simply 
left in the hands of one of his policy- 
holders, who did not care for more in- 
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MERCHANTS LIFE INSURANCE COMPANY 


A complete new line of Policies incorporating all that is latest and best. 
Liberal Agency Contracts. 
Choice territory under direct contract in nineteen States. 


Four Million Dollars worth of Good Will distributed over entire territory by prompt payment of 
all claims since organization. 


Good agents have no difficulty in profiting largely by this established Good Will. 
On Agency matters address the President at the Home Office. 


WM. A. WATTS, President 
DES MOINES, IOWA 
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guarantee to do 








MR. SUCCESSFUL LIFE INSURANCE AGENT 


Do you want to secure a General Agency for yourself? If so, read this, it is 
Suppose on you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what does your Policy 


General Agents wanted in the following States: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


a 


WORTH KNOWING 


ANSWER: 


FIRST, it guarantees that in case of death from any cause $5,000, the face of the Policy, will be paid. 
SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, will be paid. 
THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE TIMES the face of the Policy, will be paid. 


BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guarantees that 
direct to YOU at the rate of $50 PER WEEK duri 


in case of total disability as a result of accidental injury, the Comspany will pay 
he uring such disability, but not to exceed 52 weeks, after which the —7 ienalty will be at the rate of 23 
the period of disability. Cam insurance do MORE? And WHY should any man be satisfied with a policy that would do less? 


Pennsylvania, Delaware, Kansas, Michigan, Ohio and the District of Columbia. 


he cost is low. 
Address: 


Home Office, United Life Bldg., Concord, New Hampshire 


PER WEEK throughout 














surance, a schedule of the inheritance 
tax payments required under the federal 
law, stating that he would be back the 
next Tuesday, and on the next Monday 
the man called Mr. Stern and asked him 
to make arrangements to have a doctor 
examine him that day for an additional 
policy. He was.already carrying $200,000 
of insurance, 


Will Be More General 


It is not at all necessary to wait for 
the enactment of the federal law to use 
it effectively in solicitation as Mr. Stern 
recognized and found by application. 
The new federal inheritance tax law will 
positively be more general in its applica- 
tion and as an estate pays this inheri- 
tance tax when it is settled, it is possible 
that a man might die before the law was 
enacted and his estate still be subject 
to the tax when payment was made. 
There is not sufficient prospect for a 
change in the proposed law to warrant 
anybody waiting to find out exactly what 
happens before taking out increased in- 
surance to take care of the inheritance 
tax payments if he is ready for that kind 
of protection. 


Should Have Copy of Law 


Mr. Stern believes that every life agent 
should make arrangements if possible to 
obtain a copy of the law when it is 
finally enacted and as soon as possible 
after enactment in order to study it 
carefully. While some business men 
have not given the subject of inheritance 
tax insurance any thought, many of them 
are familiar and closely in touch with 
the taxation laws affecting their busi- 
ness, incomes and estates. In order to 
eommand the respect of men of that 
type, it is necessary that the agent shall 
have complete and exact knowledge of 
his subject as anything less than that 
will destroy the confidence of his pros- 
pect. One man questioned Mr. Stern as 
to inheritance tax rates as though seek- 
ing for the information and when the 
answers had been given pulled a com- 
plete schedule out of his desk, stating 
that he wanted to test Mr. Stern’s ac- 
quaintance with the law and its provi- 
sions. Many companies will no doubt 
send out copies of the law immediately 
after enactment. 


Uncertainty of Life Seen 


That the influenza epidemic and the 
war have driven home the life insurance 
lessons more generally and with greater 
force than all the life insurance litera- 
ture ever distributed is the belief of Mr. 
Stern. It is not necessary now for the 
life man to dwell particularly upon the 
uncertainty of life in his arguments be- 
cause that has been demonstrated before 
the eyes and in the families of almost 
every prospect within the last year. 

Mr. Stern would have the life agent 
keep away from all pessimistic arguments 
and spread the constructive and happy 
benefits of life insurance. To put a man 
into the mood of depression or to make 
him uncertain about the future is to de- 
stroy the chance of getting him to em- 
bark upon any new venture. For the 
most part it is the man of hopeful out- 
look and aggressive initiative, full of life 
and promise, who is the most likely 





How Federal Tax Operates 


The Subjoined Table Shows How the Federal Tax Operates on the Estate of a Decedent 
in the U. S. After the Passage of the New Law 


Treasury Decision 2524 holds state 
inheritance taxes are not deductible in 
arriving at the amount of federal estate 
tax. 

There is no discount for prompt pay- 

To estate or 
each individual 




















ment. If the tax is not paid within the 
year and 180 days after decedent’s 
death, interest at 6 percent per annum 
from one year after death will be 
added to the tax. The table is: 








beneficiary —Rate— Tax Total Tax 
$ 25,000 
Exemption....... 10,000 £% on net ..s. os.58 $ 15,000 $ 150 $ 150 
60,000 2% on next....... 25,000 500 
Exemption....... Se a aE “$40,000 650 
~~ 100,000 3% on next....... 50,000 1,500 
Exemption....... NG OW hase sat “$90,000 2,150 
“$ 150,000 4% on next....... 50,000 2,000 
Exemption....... 10,000 Net ...........0. “$ 140,600 4,150 
“$ 200,000 5% on next....... 50,000 2,500 
Exemption....... 10,000 Mp ewenwosncae $ 190,000 6,650 
“$ 250,000 6% on next....... 50,000 3,000 
Exemption....... aS eee “$240,000 9,650 
“$ 500,000 10% on next...... 250,000 25,000 
Exemption....... 10,000 ee ee eee $ 490,000 34,650 
“$1,000,000 15% on next...... 500,000 75,000 
Exemption....... bhi. Mi chaoass sae $ 990,000 109,650 
~ $2,500,000 20% on next...... 1,500,000 300,000 
Exemption....... 10,000 Lo, eC RS AD BPE Be See $2,490,000 409,650 
“$5,000,000 25% on next...... 2,500,000 625,000 
Exemption....... 10,000 DE Kwa 68a kao 4,990,000 1,034,65¢ 


On all over $2,500,000 the tax is 25%. 








prospect for insurance and to find that 
type of prospect or to create that at- 
mosphere in those visited is one of the 
psychological problems of the life insur- 
ance man. Dark pictures should be ta- 
booed. 

Every life man has had the uncertainty 
of death mirrored and pictured for him 
before every prospect at this time and 
with a complete knowledge of inheri- 
tance tax laws and their provisions, it 
should be possible (according to Mr. 
Stern’s views) for every agent to get 
new busines from many of those who 
are “done” buying insurance. 


Prudential Group Sales 


Recent sales of group insurance by the 
Prudential are: Louis A. Cerf, life in- 
surance, New York City; Kings County 
Trust Co., banking, Brooklyn, N. Y.; The 
Burton-Townsend Co., builders’ supplies, 
Zanesville, Ohio; Standard Paper Co., job- 
bers of paper, Milwaukee, Wis.; Bridge- 
man-Russell Co., dairy products, Duluth, 
Minn.; Axton-Fisher Tobacco Co., manu- 
facturers tobacco, Louisville, Ky.; Elmer 
Candy Co., manufacturers candy, New 
Orleans, La.; Grainger & Co., iron works, 





Louisville, Ky.; Waldheim & Co., Ince., 
retail furniture, Milwaukee, Wis.; New 
Process Specialty Co., tools, jigs, dies and 
gauges, Milwaukee, Wis.; Bay State Mill- 
ing Co., manufacturers flour and cereals, 
Winona, Minn.; Louisville Provision Co., 
pork and beef packers, Louisville, Ky.; 
Graycon-Allmen Sanitary Milk Co., dairy 
products, Louisville, Ky.; Centredale 
Worsted Mills, worsted, yarns, Centre- 
dale, R. I.; Wm. Bal Co., trunks and bags, 
Newark, N. J.; The Maytag Co., manu- 
facturers machinery and engines, New- 
ton, lowa; Western States Envelope Co., 
makers of envelopes, Milwaukee, Wis.; 
American Pile Fabric Co., plushes, vel- 
vets and velours, Philadelphia, Pa.; The 
Manhattan Rubber Mfg. Co., manufac- 
turer rubber, Passaic, N. J.; Herman 
Andrae Electrical Co., electrical sup- 
plies, Milwaukee, Wis.; G. G. Cornwell 
& Son, wholesale and retail grocers, 
Washington, D. C. 


Increasing Capital Stock 


The San Jacinto Life of Beaumont, 
Texas, has amended its charter increas- 
ing its capital stock to $200,000. 





ARRANGING FOR PLANS 
WILL CONVERT WAR POLICIES 


War Risk Insurance Bureau Has Not 
Yet Announced the Details 
for Changing 


WASHINGTON, D. C., Jan. 8.— 
Although the details of the new form 
of insurance which is offered to the 
returning soldiers under the War Risk 
insurance system has been worked out 
and approved, the conservation division 
of the bureau is withholding from the 
public the official information until the 
public printer shall have completed his 
work on the forms. It will be a week 
or ten days before all the facts are 
made public. 


Many Applications Received 


In the meantime, the conservation 
division reports that applications for 
conversion are coming in at the rate 
of 5,000 per day and that the number 
is constantly increasing. Reports that 
many of the soldiers are hesitating 
about continuing their insurance under 
the government plan are said to be 
exaggerated and the officers of the bu- 
reau are inclined to minimize the im- 
portance of such rumors. 


Policies to Be Attractive 


There appears to be no disposition on 
the part of the bureau to conceal the 
details of the new insurance, except as 
to the matter of rates. All other feat- 
ures are discussed quite freely. It is 
ceclare@ emphatically that the policies 
will be the most liberal ever offered in 
the world. Every possible feature yet 
devised by the best insurance brains of 
the country to make insurance attractive 
to the insured is included in the govern- 
ment’s policy. One feature never before 
included in a commercial policy is added. 
That is the entire removal of age limit 
for total disability. This feature alone, 
it is declared, puts the government’s offer 
in a class by itself. 


Six Chief Policy Forms 


There will be six chief forms of policy 
as follows: Ordinary life, 20 payment 
life, 30 payment life, 20 year endowment, 
30 year endowment, endowment at age 
62. The policies will carry full reserve 
value at the end of the first year. They 
will be incontestable and will have full 
loan values. They will all be on the 
participating plan, with reserve on the 
basis of 3% percent. The conservation 


division expects to be able to begin to 
convert the new policies in 30 to 60 days 
from this date. 

As previously stated in these dispatches 
it can be said on authority that the rates 
agreed upon will be absolutely non-com- 
petitive because of their low level. 
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of success. 


Company. 


Jesse R. Clark, 
President 


THE REAR GUARD. 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the 
strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


Four big success factors in the work of the Union Central Agency Force are: 
The GOOD WILL created by farm loan in- 


vestments, developing the Country’s agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 
farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 





The Union Central Life Insurance Co. 


Allan Waters, 
Second Vice-President 


CINCINNATI, OHIO. 





PLACES ONE MILLION 


DYRENFORTH SELLS BIG CASE 





Chicago Agent of Illinois Life Closes 
With Wm.. Wrigley, Jr., 
Chewing Gum King 





Harold Dyrenforth, one of the lead- 
ing Chicago agents of the Illinois Life, 
this week wrote William Wrigley, Jr., 
the millionaire chewing gum magnate, 
for $1,000,000 of lite insurance on the 
ordinary life plan, the premium 
amounting slightly over $58,000 annu- 
ally. The business was placed in 16 
companies. ‘Lhis is one ot the largest 
cases that has been written in the west 
for some time, and one of the few mil- 
lion dollar cases in Chicago. 

The business was placed largely 
in nonparticipating companies. Mr. 
Wrigley is 57 years of age, but in excel- 
lent physical condition. He was sub- 
jected to an examination by seven phy- 
sicians. Prior to contracting for this 
large line, Mr. Wrigley carried $211,- 
000. 

Provides for Inheritance Tax 


Mr. Wrigley’s statement as to why 
he took out so large a policy is of 
more than ordinary interest. He said: 
“IT am following the policy of many 
men who see largely increased federal 
and state inheritance taxes. A million 
or a million and a half to pay taxes 
and to throw into the business in ready 
money after the death of its head would 
be a great help to any estate, espe- 
cially if death came during a time of 
depression, such as we had during the 
recent war.” 

Case Carefully Worked Up 


Mr. Dyrenforth is one of the promi- 
nent life insurance men of Chicago. 
He is secretary of the Chicago Ath- 
letic Association and an outstanding 
figure in club circles. He has served 
as head of the Illinois Liie agents’ or- 
ganization and has for years been one 
of the company’s heavy producers. 

He has had this case on the fire for 
about a year. In order to be sure of 
it going over, he arranged for the use 
ot a private room at the Chicago Ath- 
letic Association, where the examina- 
tion was made. 


New England Mutual Record 


President Wilson Williams of the New 
England Mutual Life Agents’ Associa- 
Ulon made a drive for seven millions of 
new business in December for the New 
Engiand Mutual and was well rewarded, 
as shown when the final accounts were 





balanced up the past week. Within a 
very few years the New England Mutual 
felt well satisfied if its year’s business 
amounted to twelve millions; therefore 
it was with no little degree of satis- 
faction that it was found on Dec. 31 that 
the company’s agents had turned in 
$6,745,000 new business paid for in De- 
cember, with new business written, to 
be paid for after the first of the year, 
totaling well beyond the seven millions 
sought. The various sections compet- 
ing in the drive were in charge of the 
following general agents: New England 
states, Lee C. Robens; Atlantic states, E. 
W. Allen; central states, H. W. Thomas; 
western states, C. D. Mill; gulf states, 
Wilson Williams. 


Two Fraternals Merged 


MADISON, WIS., Jan. 3—The Beavers, 
a .fraternal benefit society, with its 
home office in this city, has taken over 
and reinsured the business of the Na- 
tional Fraternal League of Green Bay. 
The League has in the neltghborhood of 
four million dollars of insurance in 
force, which has now been assumed by 
the Beavers of Madison, who have taken 
over their assets and will henceforth 
administer the affairs of that society. 
Among the assets of the league is the 
splendid home office building at Green 
Bay, which now becomes the property 
of the Beavers. The Beavers are now 
operating in three states, Wisconsin, 
Minnesota and Illinois, and are prepar- 
ing to open up new territory. The Bea- 
vers insure from age two to sixty, hav- 
ing inaugurated the junior branch a 
year ago and having already organized 
in more than fifty towns in Wisconsin. 
The reinsurance commission, consisting 
of the governor, attorney-general and 
the insurance commissioner, approved 
the reinsurance agreement. 


New England Mutual Claims 


The New England Mutual Life in com- 
menting on its influenza death claims 
says that its total death claims for 1917 
were $3,630,641. The total death claims 
in November of this year were $727,261 
and in October, $1,018,587. Of the claims 
in November, 61 percent were due to in- 
fluenza and pneumonia. The average age 
was 34. The greatest mortality occurred 
between the ages of 25 and 38 years. The 
New England Mutual’s war claims 
amounted to $512,809. 


Death of Collin Ford 


Collin Ford, Jr., general agent for the 
Aetna Life at Cincinnati, Ohio, died of 
pneumonia this week. 


Juvenile Insurance Prohibited 


The Texas Attorney-General’s depart- 
ment has ruled that fraternals may not 
write juvenile insurance, on the ground 
that insurance may not be granted by 
such societies to persons who have not 
been duly elected and initiated into the 
ritualistic rites. 














You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 
with over twenty millions of business 


The Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


H. W. JOHNSON W. F. WEESE 
Presi 


Ss. B. BRADFORD 
ident Vice-President Secretary 
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ILLINOIS LIFE’S MEN 
IN FROM HOME STATE 


Annual Meeting of the Green Sig- 
nal Club Brought Out Good 
Selling Points 


ARNOLD TOLD ABOUT “FLU” 


Field Men Present Arguments That 
Have Won in the Campaign 
for Big Business 


At the annual meeting of the Green 
Signal Club of the Illinois Life, which 
is composed of its agents in Illinois, 
held in the Hotel La Salle, at Chicago, 
last Saturday, a very varied and strong 
program was presented. Charles 'H. 
Thornton of Chicago, the retiring pres- 
ident, called the meeting to order and 
introduced the new president, J. M. 
Kelly, of the Lumber Exchange agency 
in Chicago. Mr. Kelly is a large writer 
and very successful. Secretary O. J. 
Arnold of the company took up the 
question of the effect of influenza, say- 
ing that after every great war a pes- 
tilence has followed. He attributes 
the influenza epidemic largely to war 
conditions on the other side. He said 
that when right conditions combine, 
influenza becomes a great epidemic. 
Mr. Arnold stated that the public had 
come to the conclusion that these rag- 
ing and sweeping epidemics were 
things of the past and that medical 
science could be relied on to keep them 
within certain bounds. The present 
influenza epidemic has affected chiefly 
the lungs. The apex of the loss no 
doubt has been reached. The toll is 
especially severe between ages 30 and 
33, inclusive. 

Need Adequate Surplus 


Mr. Arnold said that some fifteen 
years ago there were strong arguments 
before the New York legislature, ad- 
vocating a decrease of life insurance 
surplus funds, the point being made 
that a large surplus was unnecessary, 
because life insurance, being based on 
scientific principles, there could be no 
emergency come that would call for 
any great amount of surplus fund. Mr. 
Arnold said that the present epidemic 
and the war have taught life insurance 
companies that adequate’ surplus is 
necessary and that companies that do 
not protect themselves for emergen- 
cies of this character are exposing 
themselves to great danger. He said 
that wars and epidemics must be con- 
sidered in life insurance operations. 


Death Claims Increase 


Mr. Arnold said that many legislators 
and the public had claimed that the life 
insurance mortality did not nearly come 
up to the expected and that this same 
experience would continue from year to 
year. Mr. Arnold said that during 1918 
the Illinois Life paid death claims 
amounting to $948,435, and up to Jan. 3 
there were claims incurred but on which 
proofs had not yet been furnished or 
completed amounting to $197,078, mak- 
ing a total for the year of $1,145,513. 
The death losses for the corresponding 
time a year ago were $693,641. This 
shows an increase of claims for the year 
of $451,872. During October, November 
and December the Illinois Life incurred 
death claims as a result of the influenza 
and the war amounting to $367,637. 


K. B. Korrady’s Talk 


Assistant Manager of Agencies Karl 
B. Korrady said that if the life insur- 
ance companies could get all the people 
passing on La Salle street between 
Madison and Monroe street in Chicago, 
during the day, it could well afford to 





insure them without medical examina- 
tion, as there would be no discrimina- 
tion against the company. If, however, 
it was announced a day ahead of time 
that a life company would insure all 
people passing between those points at 
a certain time, it would be a dangerous 
undertaking, because those with known 
physical impairments would be certain 
to go. Mr. Korrady called attention to 
the necessity of getting life insurance 
policies delivered and settled for within 
the quickest possible time, especially 
during these uncertain periods of death 
and epidemic. He said that an agent 
who carried an _ undelivered policy 
around in his pocket is assuming a vast 
responsibility that he could not consci- 
entiously meet. He urged therefore 
prompt delivery of policies and immedi- 
ate collection of premiums and settle- 
ments. ‘ 
Cc. A. Worack 


C. A. Worack of Waukegan, IIl., in his 
talk said that out of every calamity 
there comes some compensation. He 
called attention to the fact that the war 
has brought to the people a new sense 
of the uncertainty of human life. Their 
appreciation is much more keen. Men 
in the service have seen their fellows 
go to death in a moment’s time. Death 
has stalked all about them in human 
forms. All these men in action have 
stood near to eternity at all times. 
Death therefore has had a new meaning 
to all men who have been on the firing 
line. Then back of these there have 
been millions who awaited their call. 
They did not know what the future 
would bring forth. They were to be 
taken from the paths of peace perhaps 
to the very forefront of the fighting 
line and their lives would hang by a 
thread. Back of these were other mil- 
lions who anxiously read the casualty 
list every day to see what had befallen 
relative or friend. Every rational being 
has been therefore impressed more pro- 
foundly than ever before with the mor- 
tality of mankind. 


Other Changes Are Seen 


Mr. Worack also said that the mental 
habit of thinking of the people of this 
country has been changed to larger fig- 








ures and terms. Billions were seldom 
heard of before this war. Everything 
has been done on a very high scale. 
High prices have prevailed. The day of 
large things is here. The people have 
recognized the fact that it costs more 
to live, and so when a man dies his 
family will need more funds to keep 
a going. Mr. Worack also said that the 
war has aroused the altruistic sentiment 
of people. Men are much more unselfish, 
more broader in their vision, are more 
sympathetic. All these things tend 
toward more life insurance. 

W. B. Merrick of Springfield, Ill., called 
attention to the higher wages paid 
workmen, the higher prices paid for 
farm products, and said that there was 
never a greater opportunity for selling 
life insurance than now. He said that 
food prices will continue to keep up be- 
cause of the big demand from Europe. 


Cc. N. Brown 


C. N. Brown, manager for eastern Illi- 
nois, said that life insurance men as a 
rule don’t work sufficiently long or 
hard enough. Many, he said, are not 
sufficiently fitted for their task. He 
called for a higher grade of soliciting 
agents and said that the lost hours 
should be filled up with hard work. 

Frank L. Medley of Flora, Ill., works 
largely among the younger men, saying 
that he endeavors to get close to them 
in every possible way. He aims to be a 
boy among them. He says that he 
leaves his prospects so that he can go 
back to them at any time and increase 
their line. Mr. Medley wrote $217,000 
last year. 


E. J. Hutchinson 


E. J. Hutchinson of Champaign, IIl., 
said that there never was so great a 
time in life insurance as now. There 
are over 4,000,000 new policyholders, who 
have been in military service, who are 
talking about life insurance. He said 
that any business or enterprise that had 
4,000,000 new advertisers would count it 
the ‘greatest possible boom. Mr. Hutch- 
inson said that life insurance men can 
not keep banking hours. He empha- 
sized the need of digging one’s toes in 
the ground and working all the time. 
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**One of the Best Dividend-Paying Companies in America” 


Continental Life Insurance Co. 
WILMINGTON, DELAWARE 





ELEVENTH ANNUAL STATEMENT 
DECEMBER 31, 1918 


Capital, $643,610 
Excess of Assets, }Sufpius, 631190¢ $ 1,278,100 


New [Insurance paid for, - 


Net increase 74% greater than 1917 


DIVIDENDS 


N common with all other companies, the Continental suffered 
severely from the influenza epidemic; death losses for the 
year were greater than the combined losses for the preceding 
Yet the very large margin of assets in excess of 
liabilities, coupled with the fact that the company normally 


renders it unnecessary to make any reduction in the large policy 
dividends which have given the Continental the reputation of 
being ‘one of the best dividend-paying companies in America.” 


- $ 2,877,672 
1,599,572 





4,279,415 
20,921,006 


SVR VSVVVVVVVVVVVVVSV SS SSS SST Uws 


SSS SDV VV VVVVVSVVVVVTVVITISt 


dividends to its policyholders, 
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One of the epigrams of his talk was 
“Once you get stuck on yourself, you 
are a goner.” Mr. Hutchinson said that 
a life man sells whatever line of poli- 
cies he pushes and talks about. 


Julius Abrahamson 


Julius Abrahamson of Chicago said 
that he endeavored at all times to keep 
in such intimate touch with his clients 
that he can continually sell them more 
insurance when they are prepared for 
it. Almost all his assured have at least 
two policies with him, and some as high 
as four or five. He says that he aims to 
build on every line of insurance he 
places. His purpose is to make every 
client think of him as his insurance 
man. Mr. Abrahamson said that if one 
of his clients goes to another life insur- 
ance man, he knows that there is some- 
thing radically wrong, in regard to his 
attitude. He declares there is no rea- 
son why a client should .go to another 
life insurance man for insurance any 
more than a man should change ‘his 
dentist, lawyer, or doctor. If he does 
change there is something wrong with 
the professional man. He says that he 
blames himself if one of his people seeks 
another insurance man. 


First Round Is the Hardest 


Mr. Abrahamson says that it is much 
easier to insure a man after the first 
policy. He has been educated and the 
ice has been broken. Mr. Abrahamson 
told the agents that the loss of a client 
is a costly thing. Mr. Abrahamson re- 
news between 89 and 90 percent of his 
business every year. He said that it is 
necessary for life men to pay attention 
to their business, give service and be 
on the outlook to place people under 
obligations to them. He gave it as his 
opinion that every thousand dollar case 
written could have been made a $1,500 
or a $2,000 case if stronger arguments 
had been presented and if the work had 
been properly done. Mr. Abrahamson 
said that the continuous monthly in- 
come policy absolutely defeats the pur- 
poses of death, so far as its financial 
aspects are concerned. 


Fireside Campaigning 


He devotes considerable time evenings 
and Sundays to canvassing for life in- 
surance. He enjoys the fireside cam- 
paigning when he can talk not only to 
the breadwinner but to the wife and 
members of the family. He finds a very 
congenial environment about the fire- 
side for talking life insurance. In many 
of these fireside solicitations he sells the 
child’s endowment policy largely for 
educational purposes. Mr. Abrahamson 
says that he uses the daily newspapers, 
not only as a source for getting pros- 
pects, but he gets illustrations from 
them to impress on his prospects the 
need of life insurance. 


Otto H. Augustine 


Otto H. Augustine of Peoria, Ill., de- 
clared that the life insurance man who 
makes a success grows largely because 
of his hard knocks. The faint-hearted 
man who quails when he gets in con- 
tact with a difficult proposition will 
never get very far. Mr. Augustine said 
that he was able to get in contact with 
many people by paying attention to their 
children. He finds a great joy in hard 
work because so many don’t want to do 
it. The life insurance man who works 
hard finds very little competition because 
of the thousands of loafers. Mr, Augus- 
tine said that every successful life in- 
surance man is doing a big job. He is 
one of the great benefactors in his com- 
munity. He does not know of another 
line of business where the remuneration 
is so satisfactory, coupled with the 
thought that a man is able to contribute 
sc much to the welfare of mankind. 


R. W. Stevens 


Vice-President R. W. Stevens said that 
in his experience as head of the agency 
department no agent had ever asked the 
home office for figures or plans to twist 
business from another company. He 
stated that unfortunately some general 
agents and companies do this and thus 
are engaged in a tearing down process 
Mr. Stevens said that it was the policy 
of the Illinois Life to build on policies 
already in force, or to start insurance 
with people who carry no insurance. 
He said that he did not believe in the 
18 or 19 payment life policies, which are 
simply designed as twisters. He elaimed 
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sible for these reprehensible practices. 
They do.not originate with the agents. 


Life Insurance Not a “Game” 


Mr. Stevens declared that he did not 
like the expression, “I am in the life 
insurance game.” It is an undignified 


term. He said that the solicitation of 
life insurance is not a “game.” It is a 
dignified, serious, wonderful, tremen- 


dous work. It is not play in any sense 
ot the word. It is not a speculation; it 
is not a pursuit or chance, or a get- 
rich-quick proposition. Mr. Stevens 
stated that he had the utmost contempt 
for an agent who tries to disturb policy- 
holders that are carrying legal reserve 
life insurance. He urged every man to 
make himself a recognized and valuable 
factor in his community. He said that 
character counts all the time, and that 
a life insurance man should so conduct 
himself in his business that he will be 
pointed out as one of the prominent men 
of his community, who is successful in 
every way. Mr. Stevens called attention 
to the fact that Illinois is now the 
third state in the union so far as life 
insurance in force.is concerned. More 
new business is written in New York 
every year, but Illinois comes second 
when it comes to this item. 


Other Officers Given 


The first vice-president of the Green 
Signal Club is George H. Kopperl of 
Jacksonville, Ill.; second vice-president, 
W. B. Merrick of Springfield, Ill., and 
the third vice-president, E. R. Higbee 
of Galesburg, Ill. At the banquet in the 
evening R. W. Stevens presided. A talk 
was given by W. R. Childs of Kansas 
City, associate general agent of the 
southwestern department, reciting his 
experiences on the firing line as a Y. M. 
Cc. A. worker in France. 


Twenty-six Tons of Records 


WASHINGTON, D. C., Jan. 7.—Twenty- 
six tons of insurance records from the 
American expeditionary forces have just 
been received in Washington by the Bu- 
reau of War Risk Insurance of the 
Treasury Department. They represent 
$1,600,000,000 of government insurance 
written on American soldiers overseas. 

The records will be merged with the 
other records on file, representing a 
grand total of more than $39,000,000,000 
of insurance. 











New Insurance of 1918 and Gain 
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TAKING INSURANCE 


(CONTINUED FROM PAGE 1) 


ish to close our eyes. Here is a woman’s 
field for women’s work—educating wo- 
men into the necessity for carrying in- 
surance. 

“I know of women soliciting men for 
business, but it is not done in this office. 
And I also know of men soliciting women 
for life insurance, where the methods 
employed were far below the standard of 
social ethics. What do you think of a 


an offer of a pair of silk stockings if it 
was accepted?” 


Endowments Are Popular 
being insured in larger proportion than 


formerly?” Miss Emery was asked. 
“T do not think wealthy women are 





any more inclined to carry insurance to- 


man solicitor baiting his proposition with 


“How about wealthy women? Are they 


The new business paid by various om — 
companies in 1918 and the gains in Gompasy— in 1918 in waved 
insurance in force for the year follow: | yome Life & Acci., 

New Increas WS 0ie 6 08s kh 080% *2,500,000 *1,600,000 
Business in Ins. International, Mo.. 12,545,000 6,815,012 

Company— in 1918 in Force Lamar Life....... 2,000,000 1,400,000 
American, Iowa...$ 5,680,000 $ 1, 200,000 | Lutheran Intern’t’l 820,000 700,000 
Amer. Natl., Mo... 3,140,000 1,155,495 | Mnfrs. & Merch.... 91,500 12,000 
California State... 4,000,000 "500,000 Maryland Assur... 1,073,943 1,069,943 
Canada Life....... 23,891,668 12,963,790 | Mass. Mutual...... 63 500,000 40,000,000 
Capitol, Colo...... 8,061,655 3,929,598 | Midland, Mo....... 1,254,326 526,588 
Central Life, Ill... *5,400,000 *21,200,000 | Mutual Benefit - 128,173,907 5,087,307 
Com’ nwealth, Neb.. #9’ 000,000 5,000,000 | National, Vt....... 26,104,000 9,830,510 
Conservative, Ind.. 3,250,000 1,250,000 | National Fidelity.. 2'700,000 1,500,000 
Continental ....... 3,400,000 1,000,000 | New England Mut. 47,346,000 28,250,000 
Cont’l Life, Del 4,279,415 2,916,435 | Ohio Nat. Life.... 4,100,000 1,800,000 
Continental, Ill... 2,600,000 1,275,000 | Philadelphia ...... 8,700,000 4,000,000 
Detroit Life....... 3,750,000 2,000,000 | Phoenix Mut...... 733,000,000 ........ 
Equitable, Ia...... 30, 200, 000 19,500,000 | Protective Life, 

Farmers, Colo..... 94, 140 None MN & tc hae Se wae 6 2,325,000 1,475,000 
Farmers & Bankers 7,917,000 4,536,000 Waaiater 1%) ear 17926334 *1,000,000 
Farmers National Cr 9,650,000 6,500,000 

Life, Chicago.... 2,844,500 1,790,500 | Shenandoah ...... 2,221,963 1,513,433 
Farmers and Trad- State Mut., Mass.. 29,357,560 ........ 

ee 1,912,500 1,320,000 ! Travelers ....... wit 8 eee 
Fidelity, Mut., . 18,891,944 1,272,981 | Twin City......... 671,000 560,000 
Franklin, Ill....... *14,124,000 *§,060,000 | Union Central..... 73,590,522 *40,000,000 
Grange Life....... ei | rere Western Reserve.. 500,000 708,000 
Great Amer ,968,750 1,692,750 | ——_—_——- 

Great North., N. D. 1, 052, 211 423,993 *Approximate Figures. Issued. 
MORE WOMEN ARE day than they were formerly,” she re- 


plied. “Of course, it is wisdom for 
wealthy women to carry insurance. Only 
last month I placed one policy on a 
wealthy woman’s life for $70,000; to be 
paid on an income basis. But such 
amounts are not ordinary. The life in- 
surance now being placed on women is 
almost entirely on the 20 and 30 year 
endowment plan. That most certainly 
appeals to them with the greatest force. 


Women’s Economic Independence 


“It is the economic independence of 
women that is furnishing a new field for 
insurance; not the fact that a woman 
marries a wealthy man.” 

The Massachusetts Mutual Life has a 
considerable corps of women in Michigan 
soliciting insurance of women. Another 
insurance company in Detroit also has 
a department more or less in the control 
of women soliciting insurance; but it de- 
clines to make any statement at this 
time. 








A resourceful life insurance man 


Can guarantee million production for first year. 


Lewis Hart, Endicott 








WANTED—AGENCY for MINNESOTA 


ence, age 53, of considerable executive ability and highest standing 
in this community, desires a state agency for Minnesota. 


with over 30 years selling experi- 


Excellent references. 


Bldg., St. Paul, Minn. 


No financing. 


The Ohio National wrote $602,000 in 
December, one of the two largest months 
in its history. 








INTEREST IN FIGURES 
EARLY STATEMENTS ARE OUT 


Life Insurance Companies Are Going 
Over Their Records for the 
Last Year 


The Continental Life of Wilmington, 
Del., is one of the first companies to 
get out its annual financial exhibit. Its 
assets have now reached the handsome 
proportion of $2,877,672. With a capi- 
tal of $643,610 and its surplus of $634,- 
490, it gives it a policyholders surplus 
of $1,278,100. Its new business last 
year amounted to $4,279,415, which was 
39 percent more than was produced’ in 
1917. Its insurance in force is $20,921,- 
006, a net increase of 74 percent. Like 
all other life companies, the Continen- 
tal suffered severely from the influ- 
enza epidemic. Its losses for the year 
were greater than the combined losses 
for the preceding five years. The com- 
pany, however, was well able finan- 
cially to meet this extra demand. The 
Continental announces that in spite of 
the large amount it has paid in death 
losses, it will not decrease its policy- 
holders’ dividend. Phillip Burnet, presi- 
dent of the company, is regarded as one 
of the substantial and able life insur- 
ance executives of the country. 


Illinois Life 
The Illinois Life in its preliminary 
statement shows outstanding insurance 


Dec. 31, of more than $90,000,000, 
which is an increase of over $5,000,000. 


Its assets are $15,000,000, an increase 
of more than $1,000,000. Its income 
for 1918 was $3,600,000. It paid to 


policyholders last year $800,000 in the 
way of matured policies and other cash 
benefits. Its death losses were $1,000,- 
000. The capital and unassigned sur- 
plus amount to over $1,000,000. 


Travelers 
The new life business of the Trav- 
elers amounts to $213,000,000, gain 
$27,000,000. The life premiums amount 
to $19,500,000, gain $3,000,000. The 








Openings OHIO, IND., KY.. MICH. and W.VA. Write Columbus 


total premium income of the Travelers 


“SAFE AS A GOVERNMENT BOND” 


The OHIO 


STATE LIFE 


LIFE, HEALTH, ACCIDENT 2° MONTHLY INCOME INSURANCE. 











LIFE INSURANCE 


10 SO. LA SALLE ST. 


CONSERVATION OF LIFE INSURANCE COMPANIES’ BUSINESS AND 
REINSTATEMENT OF LAPSED POLICIES ON A THOROUGH ACTU- 
ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 


SERVICE BUREAU 


CHICAGO, ILL. 





confidential. 


We have something to offer in the way of a general agency that is 
very attractive to find with an old, conservative life company. It 
will pay anyone interested to investigate. 


Address 77-P, care The National Underwriter. 


All communications 
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Central States 
Life Insurance Company 


St. Louis, Mo. 








JAMES A. McVOY 


Vice-President and General Manager 





- $34,000,000.00 


Has the Life Insurance Field Become More Limited ? 





limit for ordinary insurance down 


the same period last year. 

















NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. 


days and we have other advantages that help still more. 
business this year is more than 50% larger than the new business for 
By the way, if your Company will let you 
write our insurance for children as a side line, we will. 


writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 


It is 


This extension of the age 
to age 2 helps considerably in these 
Our new 


Some are 


:: Chicago, Ill. 
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and Travelers Indemnity is $56,000,000, 
gain $13,700,000. 
Detroit Life 

The Detroit Life shows new business 
written during the year $5,098,000; insur- 
ance in force $13,450,000; new insurance 
paid for last year was $3,820,000. The 
total premium income last year was 
$455,538. It paid for $780,000 during De- 
cember. President O’Brien says that the 
influenza hit.the company for about $50,- 
000 extra death losses during the last 
two and one-half months of the year. 
Claims were paid promptly and have all 
been cleaned up. 


Southland Life 


The Southland Life of Dallas shows 
new business last year. of $3,900,000, and 
$34,000,000 in force. It paid death claims 
amounting to $400,000, being compared 
with $128,000 in 1917, the increase being 
largely due to the influenza epidemic. It 
added $682,337 to its assets and $490,710 
to its reserve. The Southland announces 
that all extra premiums collected for 
war service will be returned and that it 
is paying all claims in full and without 
question where deaths have occurred on 
account of military service, and the extra 
premium was not collected. 


New York Life 


The New York Life shows that during 
the year its new paid for insurance 
amounted to $340,000,000, a net increase 
of $25,000,000. Its business in force 
amounted to $2,838,000,000. The com- 
pany’s death losses last year were $35,- 
000,000. It paid policyholders in cash 
benefits $62,000,000. Its dividends last 
year amounted to $26,000,000. Its gain in 
insurance in force was $165,495,466. 


Provident Life &. Trust 


The annual statement of the Provident 
Life & Trust has been issued, showing 
assets, $126,609,862; capital, $2,000,000; 
surplus, $6,522,231. Last year its new 
business was $53,997,244 on a written 
basis, and its insurance force is $419,- 
627,227. The death losses last year 
amounted to $4,679,056 and the endow- 
ments matured were $3,307,334. Its mor- 
tality rate for 1918 was 89 percent, as 
compared with 44.5 percent the year be- 
fore. The dividends paid last year 
amounted to $2,328,174. 

The Twin City Life statement shows 





ANALYSIS IS MADE OF 
THE SENATE REVENUE BILL 


By John R. McFee, Agency Manager 


Penn Mutual 
Toes Senate of the United States 


passed, Dec. 23, the revenue bill, 

originally introduced in the House 
of Representatives and heretofore gen- 
erally known as the “Dingley Bill.” As 
passed by the Senate the bill has 602 
amendments. Whilst no absolute fore- 
cast can be made of the final provi- 
sions of the law as it shall be finally 
enacted and approved by the President, 
yet the complexion of the bill as passed 
by the Senate gives a reasonable fore- 
cast of the law as it will be finally 
enacted. It is safe to say that the 
most important amendments _incor- 
porated in the bill in the Senate con- 
cern life insurance, directly and indi- 
rectly. 

Abolishes Claim Tax 


The Senate enactment abolishes ab- 
solutely proposed taxation on life in- 
surance when paid as a claim, whether 
to individual beneficiaries or to cor- 
porations or partnerships. It recon- 
structs entirely the federal estate tax, 
substituting for it an inheritance tax. 
The effect of this is that the tax in 
rem, the levy as a lien, against the 








assets, $243,000; capital, $100,000; net sur- 
plus, $66,000; new business last year 
$671,000; insurance in force, $1,582,000; 
gain in insurance in force, $560,000; an- 
nual premium income, $46,400; total an- 
nual income, $60,300; paid pdlicyholders 
and beneficiaries last year, $16,700, and 
total annual disbursements, $50,500. 

The Central Life of Des Moines figures 
follow: Assets, $6,821,050; capital, $200,- 
000; net surplus, $453,576; new business, 
$63,932,277; insurance in force, $53,228,- 
617; gain in insurance in force, $10,703,- 
661; total income, $2,431,544; paid policy- 
holders and beneficiaries, $657,773; total 
disbursements, $1,523,850. 





Life, Chicago 


estates of decedents is abolished. Life 
insurance has been largely written and 
generally proposed as a device for rais- 
ing the amount of the federal estate 
tax as well as to meet actual inherit- 
ance taxation heretofore, as technic- 
ally understood, limited to the states. 


Sweeps Away the Criticism 


The often repeated criticism that life 
insurance provided to meet the tax 
might be construed as an evasion of the 
tax, the delicate avoidance necessary of 
making the life insurance payable so as 
not to have the insurance fund itself 
liable to the tax, the employment of 
trustees as beneficiaries charged with 
the duty of paying the tax with the 
necessity of adroit provisions in the 
deeds creating such trustees to over- 
come a construction which might impair 
the relief sought, all this will be swept 
away if the Senate enactment becomes 
a law. The simple process of making 
the one to become liable to the inheri- 
tance tax the beneficiary will be amply 
potent to make life insurance serve its 
greatest object, protection against lia- 
bility or inevitable loss. 


Proposed New Provisions 


From a copy of the bill before me 
showing the “lining out” of the portions 
of the original bill by amendments and 
the substitution of the amended pro- 
visions, I gather the following proposed 
new provisions concerning life insur- 
ance: 

Amendment 38 under Section 213 of 
the act defining “Gross Income,” under 
the income taxation provisions, abolishes 
the tax proposed in the original “Ding- 
ley Bill” on the proceeds of life insur- 
ance when paid to a corporation or 
partnership as beneficiary. The “Ding- 
ley Bill” exempted “The. proceeds of life 
insurance policies paid upon the death 
of the insured to individual beneficiaries 





or to the estate of the insured.” Amend- 
ment 38 strikes out “individual benefici- 
aries or to the estate of the insured.” 
Hence all life insurance funds paid as 
claims to the beneficiaries are exempt, 
under the bill as passed by the Senate, 
from taxation as income. 


Action as to Dividends 


Amendment 135 under Section 233, de- 
fining “Gross Income,” strikes out clause 
numbered 1, which provided that ‘In the 
case of life insurance companies there 
shall not be included in gross income 
such portion of any actual premium re- 
ceived from any individual policyholder 
as is paid back or credited to or treated 
as an abatement of premium of such 
policyholder within the taxable year.” 
By striking out this clause it would 
seem that dividends on life insurance 
are made subject to income taxation. 


Action on Reserves 


Amendment 160 strikes out the clause 
exempting reserves from income taxa- 
tion. So it would seem that the act 
proposes to tax the reserves on an in- 
come basis. 

The proposal under Section 245 to tax 
net income of every life company 12 per- 
cent for 1918 is left intact. 

Amendment 289 strikes out the entire 
provision, “Title IV, Estate Tax.” It 
substitutes “Title 1V—Inheritance Tax.” 
It proposes a levy against the beneficial 
interest coming from any ,tangible or 
intangible property to any person in 
trust or otherwise by reason of the 
death of any resident or non-resident of 
the United States dying after the pass- 
age of the act, as follows: 


Inheritance Tax Provision 


One percent of the amount by which 
the beneficial interests passing to such 
person exceed $10,000 and do not exceed 
$25,000. 

Two percent of the amount that ex- 
ceeds $25,000 and does not exceed $50,000. 

Three percent of the amount that ex- 
ceeds $50,000 and does not exceed 
$100,000. 

Four percent of the amount that ex- 
ceeds $100,000 and does not exceed 
$150,000. 

Five percent of the amount that ex- 





Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 














Home Office: 
New Policies 


COLUMBIA LIFE INSURANCE COMPANY 


Fremont, Neb. 


New Features 


H ve several positions ‘Higher up” to be filled by men of integrity 
and ability, who will first make good in field work in Nebraska. 
Quality of business secured of equal importance to amount secured. 


Money Making Contracts for the Agent. 


Attractive Sellers 





SOMETHING NEW 


In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmersonly. A contract without 
frills or ruffles but a proven good seller. Write for sample. 


The Gem City Life Ins. Co. 


Dayton, Ohio 

















Southland Life Insurance Co. 


DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 


A. S. DOERR, Vice-President 











The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mer. 


New Masonic Temple 


Washington, D. C. 








MASONIC TEMPLE 


MASONIC LIFE ASSOCIATION 


(Commenced Business 1872) 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFPALO. N. Y. 


BUFFALO, NEW YORK 











© 








Frans Nelson, President WE ANT; F. J. Uehling, Secretary 
One Sat. 


Omar, NEBRASKA, 
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The “‘Giant of the West’’ 








ER | 








imawwr* = 2 or. 


— 


January 9, 1919 





THE NATIONAL 


UNDERWRITER 





LIFE 7 








ceeds $150,000 and does not 
$200,000. 

Six percent of the amount that ex- 
ceeds $200,000 and does not exceed 
$250,000. 

Ten percent of the amount that ex- 
ceeds $250,000 and does not exceed 
$500,000. 

Fifteen percent of the amount that 
exceeds $500,000 and does not exceed 
$1,000,000. 

Twenty percent of the amount that 
exceeds $1,000,000 and does not exceed 
$2,500,000. 

Twenty-five per cent of the amount 
that exceeds $2,500,000. 

The Dingley bill proposed to levy 
under the estate tax section a tax equal 
to 3 percent of the net estate in excess 
of $50,000 and an increasing amount 
reaching 40 percent of net estates ex- 
ceeding $10,000,000. 


Effect of the Amendment 


So the effect of the Senate amendment 
is to decrease taxation on estates as 
they exceed $2,500,000. By reducing the 
exemption from $50,000 to $10,000, the 
increasing service of life insurance to 
provide a fund to meet inheritance taxes 
on smaller estates will be apparent. 

Amendment 297 strikes out the pro- 
visions of Section 503 of the original 
bill, which included “a tax equivalent 
to 8 cents on each $100 or fractional 
part thereof of the amount for which 
any life is insured under any policy of 
insurance.” 

In lieu of this is imposed a tax equiva- 
lent to 1 percent of the excess of the 
gross amount of premiums charged (in- 
cluding reinsurance premiums charged) 
under such policies over the amount of 
premiums paid for reinsurance, return 
premiums and premiums taken, such 
tax to be paid by the company issuing 
the policy. 


exceed 


Tax on Reserves and Dividends 


Amendment 490 strikes out a provi- 
sion that “in the case of insurance com- 
panies such deposits and reserve funds 
as they are required by law or contract 
to maintain or hold for the protection 
or payment to or apportionment among 
policyholders shall not be included.” By 
striking out this provision the special 





tax is imposed on reserves and divi- 
dends, deferred and annual, of life com- 
panies. 

From this summary of the Senate 
amendments of the revenue law as pro- 
posed in the House, all of which are in- 
cluded in the bill as passed by the 
Senate, it would appear that the new 
revenue law when finally passed and 
approved, will contain many features 
affecting life insurance. It is manifest 
that many of them are such as should 
call for protest. 


Final Effect of the Bill 


The taxation of life insurance funds 
is always a tax on an institution directly 
engaged in relieving human distress, in 
the amelioration of citizenship. 

It is precocious now to analyze the 
Senate enactment. It is hoped the 
House may not accept some of the 
amendments. Nevertheless the Senate’s 
enactment is a reasonable forecast of 
the burdens life insurance must sustain 
under the new revenue law. 

For the life underwriter, however, the 
bill promises some assistance in the 
work of application getting. A con- 
sideration of the new schedule of in- 
come taxation and the new excess war 
tax provisions will reveal, even to cur- 
sory examination of the bill as passed 
by the Senate, relief from the present 
law to classes of tax-payers. 

The removai of the tax on life insur- 
ance funds paid as claims under policies 
to corporations and partnerships as 
beneficiaries is an exhilerating boon. 


Connecticut Mutual Meeting 


General agents of the Connecticut Mu- 
tual Life are holding sectional meetings 
in order to plan the work for the year. 
This week a meeting is being held in 
Baltimore for the eastern general agents. 
Next week, Jan. 14-16, the central west- 
ern agents will meet at St. Louis. 


Security Mutual Claims 

The Security Mutual Life of New York 
states that it has paid out $176,806 in 
influenza claims. It has $124,000 of un- 
completed claims, many of which are no 
doubt due to this cause. The greatest 
number of claims was in October when 
the company paid out $108,709. 





FOR GREATER SERVICE 
NEWSPAPER PEOPLE GATHER 


Some Interesting Information Con- 
tributed at Annual Conference of 
The National Underwriter Forces 


Life insurance men will be interested 
in some of the features of the business 
and editorial conference of THE Na- 
TIONAL UNDERWRITER forces, held in 
Chicago last week. The editorial and 
business men representing THE Na- 
TIONAL UNDpERWRITER, Rough Notes, 
Casualty Review, Fire Protection and 
the Insurance Salesman, were present. 
The insurance newspaper men are in 
close touch with insurance conditions 
all over the country. Although life 
companies have been hard hit by the 
“flu,” there is a general recognition of 
the fact that business was never so 
good. The men reported that the com- 
panies were greatly pleased with the 
December business particularly and 
the outlook for 1919. The war and 
the epidemic will prove to be the great- 
est business developers of modern 
times. 


Met Situation Bravely 


The life companies have met the situ- 
ation bravely and effectively. It is a 
source of congratulation that. the legal 
reserve life insurance system has been 
able to pass through probably the great- 
est emergency in the history of life in- 
surance with flying colors. The influ- 
enza has exacted a tremendous toll. The 
newspaper men generally reported that 
company officials were confident that a 
more adequate surplus must be pro- 
vided for to meet emergencies of this 
kind. The feeling that epidemics and 
wars are a thing of the past must be 
eliminated. The worst must be prepared 
for at all times. The reduction of sur- 
plus by too large payments of stock- 
holders’ and _ policyholders’ dividends 


| Ralph E. Richman, E. R. 





must not reach a point where there is 
danger. The feeling existed among the 
newspaper men that life insurance was 
never in so impregnable a position. All 
agreed in the conference that the stand- 
ard of business getting had increased. 
There are a higher grade lot of men 
soliciting life insurance, and there is a 
finer spirit at the home offices. 


Annual Banquet Held 


Gathered about the conference table 
were men and women who were discuss- 
ing how they could render a larger serv- 
ice to the business that they represented. 
Various improvements in advertising and 
editorial service were agreed upon. At 
the annual banquet Managing Editor 
Cc. M. Cartwright was toastmaster, the 
speakers being, Ralph E. Richman of the 
Cincinnati office; George A. Watson of 
the New York office; President E. J. 
Wohlgemuth, head of The National Un- 
derwriter organization, and S. B. Ko- 
maiko of Chicago, the well known Rus- 
sian Jewish writer. There were 40 pres- 
ent at the banquet. The following were 
present at the business conference: 


Present at the Conference 


From Chicago—C. M. Cartwright, J. F. 
Wohlgemuth, C. W. Van Beynum, H. J. 
Burridge, Mrs. Nora Vincent Paul, Miss 
Alice Haack, Miss Olive Dockham, Robert 
Loftus, H. E. Wright, R. C. Budlong and 
W. L. Vance. 

From Cincinnati 





E. Jay Wohlgemuth, 
Smith, F. W. 
Bland, O. M. Koenig, George E. Roeding, 
and Abner Thorp, Jr. 

From Indianapolis—A. J. Wohlgemuth, 
and Irving Williams. 

From Dayton, Ohio—J. H. Higgins. 

From New York—George A. Watson. 

The conference lasted for two days, 
closing Saturday evening with a rousing 
talk by Ralph E. Richman. 





State Capitals 


The New England Mutual says that 
some people think that state capitals 
are not good cities for the solid busi- 
ness of life insurance. Albert A. Wert. 
of Harrisburg, Pa., its agent there in 
November, paid for three-fifths of what 
he paid for during the first six months 
of the year. 





A Record of Thirty 


W. J. WILLIAMS, President 


Ten-Year Periods 


Assets omnes in ieee ‘ Ys icies 
Dec. 31—1888....§ 104,307 9,07. ncome ssue 
1897.... 274,290 6,619,653 1888-1897... .$ 1,744,1 387,702 
1907.... 2,916,339 39,503,485 1898-1907. ... 10,551,853 1,139,235 
1917.... 14,008,422 115,099,897 1908-1917... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


Organized February 23rd, 1888 


Years of Progress— 
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Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 
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REGIONAL MEETINGS 


BANKERS LIFE MEN SCHOOLED 


First of Conventions Held at Des 
Moines—Gold Medal Men Also in 
Session ; 


DES MOINES, Jan. 7.—The first of 
a series of regional instruction schools 
which the Bankers Life of Des Moines 
will hold throughout the United States 
convened in Des Moines last week with 
75 agents from seven midwest states 
in attendance. The Gold Medal Club 
met with the other agents. To be a 
member of the Gold Medal Club one 
must write $10,000 in insurance the first 
15 days of every month. There were 
twelve Gold Medal men in attendance. 

It was announced that in the past 
year the Bankers Life has written total 
business of $45,000,000. The largest 
amount written by a single agent was 
$686,000 by George Murrell of Pitts- 
burgh, Pa.; second on the list was 
$675,000, by A. T. Kirk of Denver; 
third was $567,000, by W. A. Hinshaw 
of Des Moines. Hinshaw captured 
honors for writing the most individual 
risks, 305. 

Flu Cost a Million 


Dr. Ross Huston explained that flu 
cost the company $1,000,000 during the 
year. It was explained that war losses 
were so light that the extra premium 
for military service has been canceled. 
Policyholders who had paid in extra 
premiums get a refund. , 

The Gold Medal Club elected George 
Murrell of Pittsburgh president; W. 
A. Hinshaw, Des Moines first vice- 
president; A. P. Kirk, Denver, second 
vice-president; F. J. Thornberg, Wis., 
third vice-president. 

There were dinners and a _ theater 
party as entertainment features and the 
officers of the company talked at vari- 
ous times. 

President George Kuhns was ill be- 
cause of ptomaine poisoning and Judge 
W. S. Ayres, counsel for the company, 
presided. President Kuhns is recov- 
ering. 

MEETING AT CHICAGO 


The regional district system of the 
Bankers Life of Iowa was instituted in 
the second district in a convention at- 
tended by agents from five states, held 
at the La Salle Hotel, Chicago, Mon- 
day and Tuesday. The plan includes 
dividing the United States into five di- 
visions, with a district sales manager 
in each. He will devote his whole time 
to helping the company’s agents in his 
district. 

The second district is composed of 
Minnesota, Wisconsin, Illinois, Indi- 
ana and Kentucky, and is in charge of 
O. B. Jackman, who started in the life 
insurance business 35 years ago, run- 
ning a small assessment company in 
Cedar Rapids, Iowa. Later he was 
connected with the Fidelity Mutual as 
an agent and again for a number of 
years was in the field with the North- 
western Mutual, making his home in 
Des Moines, Iowa. In November !ast 
he accepted his present position with 
the Bankers. 

The other regional sales managers 
are R. G. Hake, Des Moines; W. W. 
Jaeger, Cleveland; W. North, Dallas, 
and R. G. Squires, San Francisco. 

Home office men attending the con- 
vention were Gerard Nollen, secretary; 
E. W. Notstand, general sales man- 
ager; Bert R. Mills, publicity manager. 
George Kuhns, president. was unable 
to attend on account of illness. 


Life Man Punches No Time Clock 


Novel selling methods and other inter- 
esting points were given by the speakers 
at the Bankers Life convention. O. B. 
Jackman of Chicago, sales manager for 
the second district, presided at the meet- 
ing. “The field man is his own boss,” 
said he. ‘He has no time clock to punch. 
The greatest fault of the life insurance 
man is that he doesn’t put in his full time 


“F 


and he has no system.” He pointed out 
that there are two kinds of salesmen, the 
rifle type and the shotgun type. The 
former aims carefully and directly at a 
known target, allowing for wind, etc., 
while the shotgun man shuts his eyes 
and fires, trusting to luck to hit some- 
thing. 


Send Circulars Ahead of Canvass 


De Forest Bowman, general agent for 
the Chicago district, explained a plan of 
circularization which he follows by soli- 
citation. He presented his ready-to-mail 
folder to the meeting and told of its suc- 
cess in bringing prospects by sending 
them ahead of his men. The company 
has decided to have these circulars 
printed in quantities and will furnish 
them free to any agent who will use them 
—the agent to pay the postage. 

A. H. Frazier of Milwaukee aids his 
sales talk by drawing pictures as he 
talks. He draws a line representing the 
ups and downs of a man’s life, ending 
where it began as far as income is con- 
cerned, at seventy, showing the value of 
the contract at each period of his life. 


Sets Big Quota 


E. W. Notstand, general sales manager 
for the company, made the point that the 
field men should use the Bankers in their 
communities to locate prospects for them, 
and cited many examples of success by 
this method. He said that many people 
asked their banker’s advice about insur- 


france, and hence they were likely to know 


those who wanted and needed life insur- 
ance. 

Mr. Notstand set a quota of $75,000,000 
as the amount of business the field force 
should set as a goal for 1919. 

W. W. Jaeger, of Cleveland, sales man- 
ager for the first or eastern regional 
district, indicated that there would be 
competition between the five districts. 
His advice on closing a deal was, “Get 
the settlement—It is demoralizing not to. 
Better have your prospect resnig at once, 
rather than later, thus causing the com- 
pany the expense of examination, and 
yourself the expense of going to see 
him.” 

In a plea for clean business, Robert 
Burdine of Louisville, Ky., urged “Get 
into a local underwriters’ association!” 
He told of how the one of which he is a 
member was successfully fighting twist- 
ers and rebaters. 


Introduction to Every Prospect 


Albert Storer of Indiana has worked 
out a plan with which he is succeeding in 
the rural districts through the banks. 
His plan is to get as many banks as 
possible in his territory to establish an 
insurance service department which will 
endorse life insurance and the Bankers 
Life. First he ‘sells’ the bank. He does 
not set about to get one man to help him 
but interests the officers to the extent 
that a directors meeting is called, and 
then he convinces them that it is a good 
thing for the bank financially. The agree- 
ment that he has made with many banks 
allows him to get out three letters on 
the bank’s stationery. The first is to all 
the depositors of the bank, announcing 
the installation of an insurance depart- 
ment. The second is to the stockholders, 
with the same announcement, also show- 
ing where they will gain in dividends. 
The postage on these two is paid by the 





bank. The third is a letter of introduc- 
tion from the bank to each depositor on 
a prepared list, which is simply a list 
of depositors with those checked off 
whom the bank knows to be ineligible 
for the proposition. These letters are ar- 
ranged in order by routes of the homes 
of the prospects. The agents then start 
out, calling on only. live prospects, with 
a letter of introduction from the bank, 
and wasting no time traveling across 
the county from one prospect to the next. 








Figures on 
Influenza Deaths 











According to the latest statistics 
published by the bureau of census, the 
total deaths from influenza and pneu- 
monia for the week ending Dec. 28 
show a still further decrease. How- 
ever, in some of the larger cities, 
namely, San Francisco, St. Louis, 
Washington, and Chicago, there was a 
slight increase. But in the great ma- 
jority of the smaller cities the death 
rate is going steadily down, and each 
week shows considerable improvement, 
with fewer cases reported and those 
that are reported are less severe than 
in the early days of the epidemic. It 
is expected that the cold wave that 
swept over the country will do much 
to alleviate the situation, and there 
seems to be little doubt in the minds 
of government officials that the fig- 
ures from now on will show a steady 
decline. The records in the principal 
cities for the week of Dec. 28 follow: 

Deaths from 


Deaths Deaths influenza 
from from and 
influenza pneumonia pneumonia 
BALTIMORE—Population 599,653 
57 


BOSTON—Population 785,245 
163 38 2 


CHICAGO—Population 2,596,681 


281 158 439 
CLEVELAND—Population 810,306 
pa ly ree. 117 
NEWARK—Population 428,684 
32 38 70 
NEW ORLEANS—Population 382,273 
: 25 56 
NEW YORK—Population 5,215,879 
259 419 678 
PHILADELPHIA—Population 1,761,317 
39 88 127 
PITTSBURGH—Population 593,303 
66 61 127 
ST. LOUIS—Population 799,951 
70 59 129 
SAN FRANCISCO—Population 478,530 
154 24 178 
WASHINGTON—Population 401,681 
112 42 154 


Agents working under the direction 
of K. A. Luther of Syracuse, N. Y., man- 
ager of the central and northern New 
York agency of the Aetna Life, held 
their annual convention last week. 








Cc. W. BRANDON, President 


ASSETS 

First Mortgage Loans, 6% and 

Bi anenoas Saari such hooeea somes $1,051,356.50 
RACE FROIIRD: 35) 6.56 9:5 605,220 182,600.00 
Real Estate 35,000.00 
Loans to Policyholders....... 47,982.99 
Due and Accrued Interest... 21,679.62 
Due and Deferred Premiums. 22,397.83 
GUNNS sc nduwesenssoue 5,539.36 
rrr Tre 30,991.51 





TOTAL ASSETS «sis $1,397 ,547.81 
Insurance in Force................. 


Increase of Surplus $20,334.64 





The Columbus Mutual Life Insusance Company 
of Columbus, Ohio 


Eleventh Annual Statement—January 1, 1919 


SO aes Sho Onan OO: $12,017,316.00 


| Increase in Insurance $1,808,070.00 


| The Great War and the Influenza Pandemic subjected life insurance companies to 
conditions never before encountered. Annual statements for the year 1918 will be test 
statements. To triumph over such conditions is proof positive of a stability which can 
not be shaken, and of the ability to meet any crisis. 
LIFE INSURANCE COMPANY showed a large increase, both in surplus to policy- 
holders and insurance in force. The unusually hiberal schedule of dividends providing 
annual increases to policyholders will be continued unchanged during 1919. 


WE INSURE THE WISE 


D. E. BALL, Secretary 


LIABILITIES 

Net Premium Reserve.......$1,002,232.90 
Dividends Left to Accumulate 54,011.24 
Dividends Due Policyholders. 1,637.35 
Claims reported—Proofs not 

Pw te | RMA A Aa ye 
Premiums Paid in Advance.. 
Taxes and Other Liabilities. . 
Capital Stock......$126,000.00 
Net Surplus....... 187,593.09 
Surplus to Policyholders..... 313,593.09 


TOTAL LIABILITIES... .$1,397,547.81 


11,146.52 
2,668.79 
12,257.92 


Increase in Assets $261,662.50 


THE COLUMBUS MUTUAL 











FIRST INTERVIEW MAN 
GETS THEM ON THE WING 


Parke N. Musser of Elgin, IIl., Tells 
Some of His Points in Getting 
Business 


Parke N. Musser of Elgin, Ill, 
agency director of the “Corn Belt 
Agency” of the Illinois Life, gave a 
valuable address at the meeting of the 
Green Signal Club of the company in 
Chicago last Saturday. Mr. Musser 
holds a remarkable record in that dur- 
ing his six years’ service with the com- 
pany he has had only four cases that 
were not closed on the first interview. 
He is essentially a first interview man. 
If he finds he cannot interest a man 
the. first time he feels he can accom- 
plish more by picking out some one 
else. Mr. Musser’s work is beth in the 
city and country districts. 

He declares that getting business in 
the rural communities is more difficult 
than in the cities, because the farmers 
are more suspicious of men soliciting 
them. He said that the men in the 
cities are accustomed to being solicited 
for various projects and investigate 
propositions more than the country 
man. The farmer is afraid of being 
swindled and hence is backward in 
signing up. 


Farmer and His Wife 


He said also that the rural prospect 
usually wants to talk .with his wife. 
Mr. .Musser said that he had fre- 
quently been abashed on account of 
the attitude of women toward life in- 
surance. If the husband is at all back- 
ward in yielding to life insurance ar- 
guments the wife assists by throwing 
many obstacles before life insurance. 
Frequently, however, he said that 
these farmer prospects say that they 
will have to consult their wives before 
they decide, when really they do not 
need to do so, just using this as an 
excuse. If he thinks that a rural pros- 
pect intends to spring this excuse on 
him he anticipates him by saying that 
he wants to go over the contract with 
the wife first, inasmuch as she should 
be fully acquainted with the different 
conditions of the policy. He urges the 
prospect not to discourage her in the 
interview. He tries to get the prospect 
to say that if the wife agrees to have 
him take the life insurance he will 
do it. 

He gets the two together and sits so 
that he is facing them both so that they 
cannot signal to each other. 


Tries to Get Affirmative Answer 


Mr. Musser says that he aims to ask 
such questions as will get an affirmative 
answer from the wife. He speaks of the 
life insurance policy as a “certificate,” 
and he keeps the word “death” out of 
the interview. In other words, he en- 
deavors to show the wife that this is a 
plan for creating an estate the same as 
if the husband were going out to buy 
any form of security or real estate, the 
only exception being that it is a safer 
form of investment. Mr. Musser said 
that he lets the prospect talk at the 
right time. He endeavors to hold the 
conversation until the psychological 
moment. Mr. Musser said that he ap- 
proaches the prospect with the idea in 
mind that he is doing the latter a favor 
in presenting this proposition. He de- 
termines to sell him right then and not 
in the future. He said that a life man 
must not be timid or backward. He 
must have self-confidence and self-as- 
surance and yet not be overbold. He 
says that he aims to get his prospect 
thinking that he is really taking the 
agent’s time. He always aims to have 
the prospect feel that the agent is tlie 
bigger man. 


Agent Must Stay on Top 


“So long as you stay on top,” said 
Mr. Musser, “you are all right. Once 
the prospect gets the mastery over you, 
you are gone.” It is something like 4 











wrestling match. The agent has got to 
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be the keenest, the most subtile and the 
most courageous. “To get business on 
the first interview requires nerve, pa- 
tience, and courage,” said Mr. Musser. 
He said that a prospect must be made 
to think fast. Point after point must 
be driven to him, his mental processes 
must be sharpened and the machinery 
kept moving rapidly. One of the main 
things, he said, in soliciting a farmer is 
to get his confidence. Mr, Musser learns 
everything he can about a prospect be- 
fore he starts out. He finds out about 
his family, if he has a mortgage on his 
farm, how much live stock he has, what 
he has done recently in the way of sales, 
so that he does not go to the farmer as a 
stranger. When the farmer finds that 
this agent knows something about his 
affairs, he feels on much more conge- 
nial terms with him. Mr. Musser said 
that he talks confidentially and freely 
with the farmer. He gets at his vitals. 
If he is in debt, he finds out how much 
he is in debt. If a man has a mortgage 
on his farm or on his stock, he shows 
him how much more necessary it is to 
earry insurance. 


Getting Introduced 


Mr. Musser said that a great handicap 
is removed if he can take with him a 
banker or some prominent business man 
to introduce him. Mr. Musser says that 
he finds it is useless to waste time when 
he finds a case is going to be delayed, 
or is dilatory. When he goes to see a 
man the second time, he says it is nec- 
essary to warm him up again just the 
same as when he met him the first time. 
Therefore he uses all his ammunition*on 
the first interview, gets the man up to 
the highest pitch of enthusiasm and if 
he can push him over he does so. If, 
however, the man falters he lets him go 
and seeks new pastures. 





Suit Now Dismissed 


HARRISBURG, PA., Jan. 8—The Com- 
mon Pleas Court of Allegheny county, 
Pittsburgh, has handed down an order 
granting permission to discontinue the 
equity suit instituted by Charles A. Am- 
bler, Pennsylvania state insurance com- 
missioner, as receiver of the Pittsburgh 
Life and Trust, against the former di- 
rectors of the insolvent company. 

One of the conditions of the order is 
that the former directors pay $400,000 
in settlement of the suit. The court also 
holds that in its opinion the minority 
stockholders of the company, the only 
objectors to the settlement, would have 
no chance to recover, no matter how suc- 
cessful the equity suit might be. 


Old Line Life Record 


The Old Line Life of Milwaukee paid 
for over $500,000 more business last year 
than in 1917. In December the agency 
force produced $312,135 more insurance 
than in the best month in the history 
of the company. The amount in com- 
pleted examinations in December was 
$1,004,000. 











NEWS ABOUT LIFE POLICIES 














New Policies, Premium Rates, Dividends, Surrender Values and all Changesin | 
Policy Literature, Rate Books, etc. Supplementing Policyholders’ 
Digest, Published Annually in May. PRICE, $2.50 








TO DECREASE ITS DIVIDENDS 


Guardian of New York Will Reduce 
Its Scale for 1919 Owing to 
Influenza 





NEW YORK, Jan. 8—In November 
last, when considering the question of 
the payment of dividends to policy- 
holders during the year 1919, the direc- 
tors of the Guardian Life of America 
had submitted to them an estimate 


from which it appeared that the com- 


pany’s net losses from the influenza 
epidemic would be about $500,000 for 
the year 1918. On the basis of such 
estimate, which subsequently proved 
to have been approximately correct, 
the directors were confronted with a 
situation which either called for a de- 
cided reduction in dividends or the 
assumption of the responsibility of pay- 
ing dividends on the basis of antici- 
pated future surplus earnings. The di- 
rectors after careful and painstaking 
consideration of the question involved, 
reached the unanimous conclusion that 
the wise and conservative course to 
take would be not to anticipate future 
earnings, in particular as the end of 
the epidemic was not in sight, but to 
meet the situation squarely by making 
the dividend payable in 1919 consid- 
erably less than those of 1918. The 
action of the company’s directors has 
met with the full approval of the com- 
pany’s representatives and the policy- 
holders who appreciate that the tem- 
porary increase in the cost of their 
insurance can readily be offset by larger 
dividends in the future as soon as con- 
ditions will safely permit. 


HAS MADE SOME REVISIONS 


International Life Announces That It 
Has Put on the Market a 
New Contract 


The International Life has revised 
its policy forms, taking out the war 
restrictions and making some refine- 
ments to bring its contracts up to date. 
A brand new policy will be issued, 
known as the “multiform” policy. For 
example, at age 35, the multiform policy 








54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 








The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 


Boston, Mass. 














will be issued at half the standard 20- 


| payment life participating rate to apply 


for the first five years of the policy. 
At the end of the fifth year the insur- 
ance will be maintained by the policy- 
holder depositing 15 annual premiums 
at the rate for his age entry, that is, 
age 35, and the policy will be paid up 
for life with full values and benefits. 
The policyholder will have the right if 
he prefers at the end of the fifth year 
to maintain his policy on the ordinary 
life plan. It will be a participating 
contract. It will contain the disability 
and dismemberment clauses and pro- 
vide for double indemnity for death by 
travel accident. The company says 
that convertible term policies will noi 
be withdrawn from the market, but the 
“multiform” policy wil! leave no log- 
ical place for a term contract. It is 
an ordinary life or 20-pay life policy, in 
which the five premiums are greatly 
reduced, and it maintains itself beyond 
the fifth year without medical reexam- 


BUCKNER AN OPTIMIST 
CONDITIONS MOST EXCELLENT 


Second Vice-President of the New 
York Life Presents Some 
Interesting 1919 Facts 


Second Vice-President Walker 
Buckner of the New York Life finds 
the following conditions confronting 
life men as the ‘year opens: 


1, There is plenty of money in the 
country. Loads of it. It is rapidly be- 
ing spent, extravagantly by some. Peo- 
ple are buying, thus the money is pour- 
ing back into the channels of business. 

2. There will be new bond issues and 
taxes will remain heavy, so the govern- 
ment will continue large expenditures, 
thus liberating and putting into circula- 
tion more money. 

3. Farm products have been on the 
increase; undoubtedly there will be big 
crops in 1919 and prices will be good. 
Those millions of farmers will be en- 
riched, 


Create Nonshrinkable Estate 
4. High cost of materials and labor 
may prevent many people with money 
from extending their business; uncer- 
tainty in some lines may curb specula- 





ination. The rates are: tion; there will be some hesitation and 
Pirst Five Next Fifteen ee ae re ae 
Age Years Years Life | money in the country what is more 
Fo eee ery er rg | natural than that a man should be in- 
Lo) ie ae 15.16 30.31 20.06 | terested in life insurance, by which alone 
§@ occ ckes SAG 30.80 20.51 | he can create an estate that will not 
(Aare 15.66 31.31 20.99 | shrink; will not fluctuate; will, when it 
5 15.92 31.83 21.49 | matures, mature for 100 cents on the 
26......6-55 16.19 32.37 22.01 dollar? Besides, in buying life insurance 
oe 16.47 aeaa seas he is buying a commodity that has not 
= ae eer aa 34.13 23. increased in cost as have other things; 
a0;.....-... LESS 34.76 : in fact life insurance is better and cheap- 
Sei caccwens IT.T2 35.42 er today than it was ten years ago. More 
BAe cesecdee 18.06 36.11 efficient management, reduction in pro 
5 18.41 36.82 rata expense cost, better interest and 
34 eee ee eeee 18.78 37.56 mortality have effected this by better 
Bi ciawenes eg cate dividends: 
ee 20.00 40.00 5. Yes, all these factors and many 
Beals > cacess Pe has others have played and peg ae _ 
89... eee eee 20.91 41. life insurance man’s game. Ta} s 
40.......-.. 21.40 42.79 helped, not hindered him. The adver- 
a aero ky 31.91 43.82 tisement of life insurance incident to 
ee ste seas war has put the business a ages ge 
Ye 47.25 ahead and then just at the close of 19 
Deck cuecas 24.46 48.52 the influenza-pneumonia scourge, with 
46. er cccceee 25.45 49.87 its terrible ravages forced men to think 
oe 26.54 51.31 about life insurance. Hundreds and thou- 
B50 dae cans 27.71 52.83 sands of comparatively young men and 
lade oer rape women have been taken. The average 
BY ES ee si 38 ree age of the influenza death losses in our 
32 eos ee 32.88 59.97 company has been thirty-three, against 
a 34.56 62.06 an average age of our ordinary deaths, 
54.......6-- 36.44 64.29 year in and year out, of fifty years. 
ib eee 35.45 66.69" What a lesson for life insurance this 
| > ero po pod 69.26 has been. Everything points to great 
ee eee 39.68 72.01 work in 1919. You ought to get into 
35 Rerae atc q456 Lee the game early and get your full share 
SPIE 47.14 81.60 of it. 
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AGENCY DEVELOPMENT 

One of the companies in speaking of 
successful agency development calls 
attention to the fact that one of its gen- 
eral agents makes the practice of add- 
ing to his list of producers at least one 
new successful man of good capacity 
each year. Naturally he has to tty out 
a number before he can get an agent 
of real quality, but he has the goal be- 
fore him of one a year. He holds this 
goal also before his district agents and 
endeavors to have them add one more 
agent to their list. This is the way, 
of course, to build up a symmetrical 
agency and will keep an organization 
live and going. New agents are nec- 
essary to keep the machine going along 
because some are wearing out, some 
are decreasing in their production. 
New blood is required all the time. 





TWO BIG FACTORS 


THERE are two big factors today in 
the life insurance world that are un- 
precedented in their sweep and are the 
most powerful arguments for life in- 
surance imaginable. First is the close 
of the war, bringing with it vast read- 
justment and reconstruction problems, 
and the second is the disastrous influ- 
enza epidemic that has been more 
ravaging and death dealing in its wake 
The close of the war has annihilated all 
the alibis that men of military age 
established for themselves against tak- 
ing life insurance and, furthermore, has 
lifted the uncertainty that hung over 
the business world. Men now know 
that they will not be called into serv- 
ice. There are no more essential and 
nenessential occupations. They know 
that taxes have reached their highest 
limit and hereafter there will be a re- 
duction. Capital can be diverted to this 


enterprise or that with freedom and not | 


be hampered. The government regu- 
lations are practically all off. 

Men, therefore, can go about their 
business with a freer hand and there 
is ample room for full play of their 
ability and initiative. The native ge- 
nius and business experience of men 
can be used to the very best advan- 
tage. There will be a vast amount of 
rehabilitation in many lines because a 
number of activities have been prac- 
tically dormant during the last two 











years. Here is a magnificent opportu- 
nity for life insurance. A man must 
protect himself during the development 
period. In his new undertakings he 
will want to be safeguarded and see 
to it that his dependents are amply 
protected. 

The influenza epidemic, carrying with 
it pneumonia, has been the most dis- 
astrous death dealing factor that has 
struck the world in many ‘years. Even 
the older officials of life insurance com- 
panies do not recall a single time in 
the history of the business when the 
mortality was so high. Any man who 
has life insurance today can be con- 
gratulated. He may be struck down 
before he has the opportunity to get 
any more. Life insurance men need no 
arguments to back up their assertions 
when it comes to the influenza, because 
every man has seen the effects, has 
witnessed the toll that has been ex- 
acted. Men of high and low degree, 
men just in the prime of life, with the 
bloom of youth upon their cheeks, vig- 
orous, strong and promising, ‘have 
been taken. Any man who allows a 
life insurance policy to lapse at such 
a time as this would be akin to one 
who had fallen into a river and pushed 
away the rescue rope which had been 
thrown to him. Anyone who can afford 
it and who can get the money would 
be counted unwise who did not increase 
his life insurance line. Never before 
has there been so glorious an oppor- 
tunity for the life insurance rate book 
man. The government plan of old line 
legal reserve life insurance for its en- 
listed men has been a forceful adver- 
tisement and approval of this system of 
beneficence. It has done much to ad- 
vertise the business. 








AGITATION HAS EFFECT 


THE agitation for a higher standard 
of ethics in life insurance is certainly 
having a beneficial effect, particularly 
in the large cities, where life under- 
writers’ associations have been discuss- 
ing the subject. One of the leading 
rate book men in Chicago the other day 
said that a competing agent came to 
his office and told him of a prospect 
that was in the market for life insur- 
ance who rightfully belonged to him. 
The agent who called and imparted this 
information very likely could have 
grabbed this business. He, however, 
felt that it would be unethical and he 
could not conscientiously take advan- 
tage of a business competitor in this 
way. 


We find that life men are more 


| frankly and freely going to competi- 
| tors, acknowledging their rights, point- 
|ing out any discredited work on part 


of agents, and seeing to it that a higher 
standard is maintained. In this way 
the public at large will form a much 
higher impression of the men solicit- 
ing the business. When irregular and 
unethical methods are used the pros- 
pect is usually wise enough to discrim- 
inate and feels that it is dangerous to 
deal with a man who employs ques- 
tionable practices to get business. He 
would prefer always to deal with a 
man who is upright and just, who tells 
the truth, who does not misrepresent, 
who regards the rights of competitors, 
and who talks up his own company 
rather than talks down that of the 
other man. 























H. Pearson Hammond, for ten years 
actuary of the state insurance depart- 
ment of Connecticut has been ap- 
pointed assistant actuary of the life 
department of the Travelers. Mr. 
Hammond is one of the well known 


state actuaries who has made a fine 


record. 


John M. Kelly of. the Illinois Life in 
Chicago, who won the presidency of 
the Green Signal Club, the organization 
of Illinois Life agents of Illinois, told 
how he happened to get into the busi- 
ness at the club meeting. Mr. Kelly 
was on a farm, working as a farmer’s 
boy, and went to Chicago on a visit. 
He had taken a street car, landing in 
the Englewood district and on alight- 
ing to go to his destination a shower 
came up. He sought a building for 
shelter and while there noticed the 
name on the door, the Metropolitan 
Life Insurance of New York, H. D. 
Wright, superintendent. After Mr. 
Kelly had been in Chicago a few days 
he concluded he would like to live and 
work in the big city. His mind re- 
turned to the sign on the door and he 
thought that he might engage in the 
insurance business. He called on Mr. 
Wright, who learned that he was a 
farmer’s boy and had never been in 
Chicago before. Mr. Wright evidently 
thought that this crude and inexperi- 
enced man would not be very good 
material for a life agent in a big city. 
He rather discouraged Mr. Kelly in 
his desire, but asked him to fill out 
an application and return in a year’s 
time if he still thought that he wanted 
to go into the life insurance business. 
Mr. Kelly argued further for more 
consideration, but finally filled out the 
application and told Mr. Wright he did 
not believe that he would return. He 
stated that he could get another kind 
of a job and if he undertook it, he 
would stick to it. 

Mr. Wright was impressed with the 
way Mr. Kelly went at the task of get- 
ting work as a life insurance agent. 
He told Mr. Wright that he would 
work from dawn to darkness and that 
in a year’s time he would show him 
that he was worth something as an 
agent. Mr. Wright finally concluded 
to give him a contract. At the end 
of the year he called Mr. Kelly into 
his office and told him that he had a 
better all round record than any agent 
in the organization. He appointed him 
an assistant superintendent. He wanted 
Mr. Kelly to pay attention to ordinary 
business, and during his second year 
he and his men wrote over $1,000,000. 
During the eight years he was con- 
nected with the Metropolitan he wrote 
over $10,000,000 in ordinary business 
with his agents. Mr. Kelly works 
largely with a partner, T. M. Cusick. 
They are strong personal producers. 


Howard C. Boone, of Kansas City, 
Mo., general agent of the International 
Life, died a few days ago. He had been 
with the company for more than four 
years. Mr. Boone spent almost his 
entire career in life insurance work. 
He organized the Central States Life 
of St. Louis, and was its first president. 
Mr. Boone was a direct descendant of 
Daniel Boone, the famous western pio- 
neer. He was born in Howard county, 


Mo., and was named after that county. | 


He comes from the famous Boone fam- 





PERSONAL GLIMPSES OF LIFE UNDERWRITERS a 


by Messrs. Conn and Bremner and one 
$50,000 —_ placed by Special Agent 
ark. 


Thomas B. Love, assistant Secretary 
of the Treasury at Washington, who 
has been in charge of the War Risk 
Insurance Bureau, has resigned in 
order to return to Texas to engage in 
law practice. He was formerly insur- 
ance commissioner of that state, later 
vice-president of the Southwestern 
Life, and then president of the West- 
ern Indemnity of Texas. 


William Winton, assistant superin- 
tendent of agencies of the Mutual Ben- 
efit Life, died last week at his home. 
He had been at the home office since 
Oct. 1, 1911. He took up insurance 
work after completing his course at 
Alma College, Alma, Mich., in 1904, 
associating himself with the Detroit 
agency of the Mutual Benefit. He 
then went to Ithaca, Mich., and asso- 
ciated himself with J. Arthur Pino, as 
Winton & Pino, district agents of the 
company. Then he managed a depart- 
ment in the Detroit office, but later was 
called to the home office. In his work 
at the home office he was associated as 
an assistant with A. A. Drew and did 
very excellent work. 


Julius Abrahamson, of the Illinois 
Life in Chicago, tells his prospects 
that the function of life insurance is to 
rob death of its beginning and ending, 
thus ridding it of its financial terrors 
and leaving material comfort for the 
dependents. In other words, life in- 
surance clips off the “D” and “H” from 
“Death” and leaves “Eat.” Mr. Abra- 
hamson says that he overcomes “No” 
with “Know.” In other words, he 
converts the negative into a positive 
by adding two letters. “K” indicates 
knowledge and “W” means work. 


Judge John Barnes, general counsel 
of the Northwestern Mutual Life, who 
suffered a slight paralytic stroke while 
entering the home office building on 
Dec. 28, passed away Wednesday ait- 
ernoor, Jan. 1. The immediate cause 
of death was a recurrence of bronchia! 
pneumonia, from which Judge Barnes 
suffered early in December. His death 
was a great shock, as it had been be- 
lieved that the paralytic attack was be- 
ing overcome without serious results. 

Judge Barnes was 59 years of age 
and had been general counsel of the 
Northwestern since March 1, 1916, suc- 
ceeding the late Judge George H. 
Noyes. He had been mentioned for 
the presidency of the company. 


Mulford Crutchfield, general agent at 
Richmond for the Equitable Life of 
New York, is chairman for that city in 
the campaign for relief of Armenians 
and Syrians which opens Jan. 12 and 
will continue through to Jan. 19. Mr. 
Crutchfield has been connected with 
practically every war activity which 
has taken place in Richmond. He took 
a particularly prominent part in the 
Liberty Loan drives, assisting in pub- 
lic meetings and giving a large por- 
tion of his time to the cause. He sold 
more than $1,000,000 of bonds person- 
ally. He was also prominent in Red 
Cross drive and in war Savings stamp 
campaigns. 


C. R. Hamilton, at one time assist- 


ily that has made a name for itself in | 2t editor of Rough Notes and later a 


life insurance work. 


Graham C. Wells of the Pittsburgh 
agency of the Provident Life & Trust, 
who has been doing some splendid 
work in the war risk insurance bureau 
at Washington, has now returned to 
Pittsburgh and is giving all his time to 
his own business. His agency made a 
record in December, with the possible 
exception of that made by this month 
one previous year. The last week of 
the year was featured by one case of 
business insurance for $65,000 written 





ield man for THe NationaL UNDER- 
writer, has returned to civil life after 
a year and a half in the army. He 
won a first lieutenancy in the first of- 
ficers’ training camp at Fort Benjamin 
Harrison. He has taken a position 
with the Indiana state agency of the 
Equitable Life of Iowa and has en- 
tered upon the work of soliciting life 
insurance. He has been interested in 
this branch of the business since his 
connection with insurance journalism 

and enters upon the work with enthu- 
siasm. He is a young man of excep- 
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It Is Not Surprising 


that our production averages so large per agent because 
our service includes all standard forms of policies on 
both participating and non-participating plans. 


We also Write SUB-STANDARD Business 


Our sub-standard service saves our agents substantial 
commissions that agents of most companies must lose. 


_ It is not surprising that we already have over 72 millions of insurance 
in force and are paying for 2 millions a month. 


| LINCOLN NATIONAL LIFE INSURANCE CO. 








mene — 







































































































; 
: HOME OFFICE MILLION NORTHWESTERN BRANCH 
‘ Lincoln Life Building 100 ONS Lincoln Life Building 
a FORT WAYNE, INDIANA IN 1920 FARGO, NO. DAK. 
K 
Ss ! P - re: = = - a — 
d tionally wide acquaintance and stands na 
high in the respect of the people of CHANGES IN TH 5 
- Phe re 3 oO u 
his home city. He has qualities which / E FIELD oO eye Oo 
IS shoulgg assure his success. os 0 
iS 3 , — : Warren M. Horner fz e emo | 1ZE o 
0 The printed proceedings of the w a a , Oo O 
: : arren A orner, . “1: . 1: = 
g, wrt ginual meeting rE pre Aenncin- agent of the Provident Life & Teast | While our country’s military forces are being demobilized, GUARDIAN § 
rs sc srance Fresidents, held | with headquarters at Minneapolis, has| © policyholders continue to mobilize under our plan to help increase the © 
1e in New York Dec. 5-6, are now being | pone with the M : , oO elit . eK Oo 
“ mailed. The volume, which contains | Sh week for the ce eoitan Life and | > nation’s economic strength through individual effort. o 
pany in Minnesota go 
m about 160 pages, reproduces the for-| in the department of business life in- 7 A. TO BE HEALTHY AND ACTIVE a 
ae mal addresses presented at the meet-| surance. The Metropolitan intends to | 0 Every policyholder is entitled to Health Reclamation Service. QO 
0” ing as well as the other transactions. | specialize on this business in Minnesota. a TO SAVE FOOD = 
he Accompanying the proceedings is a| Mr. Horner resigned from the Provident oO ° ° — : o 
vo catalogue of the various publications | Life & Trust to engage in Red Cross | Every policyholder may obtain the knowledge of Scientific Household Diets. 5 
0s which have been issued or distributed | Work, but the war closed and there was ‘ TO PRODUCE FOOD 
by the association from, time to time, | [®t @ demand for his services. Mr. | 5 Every policyholder may procure information on the Planning and Care of a 
numbering 155. These are classified in | Horner will write group insurance as | 5 Food Garden. og 
sel the following groups: General Pam- | “°!! #8 straight business insurance. = . q 
‘ho phlets, 5; Group Insurance, 3; Health a = TO BE a, : ai ; , Oo 
ile and Vital Statistics, 20; Investments, W. J. Jones and I. B. Brown oO —— ae be furnished with a simple plan of Household Budgeting 0 
on 40; Law and Legislation, 25; Taxation, | The Maryland Life of Baltimore has | 5 ee Oo 
Ft- 25; War, 16; Miscellaneous, 21. appointed W. J. Jones as general agent |G The GUARDIAN’S perfect protection policies contain Waiver of Premiums, Disability, 6 
use = , : at Rocky Mount, N. C. He was for-|0 Annuity and Double Indemnity Clauses. QO 
hal J. B. Sanborn, who resigned as in- | merly connected with the Jefferson | 9 - 
es surance commissioner of Minnesota last | Standard Life. I. B. Brown, who for | 5 . . = 
~ September to enter the civilian offi the last 20 months has been acting as The Guardian Life Ins = 
ath ote cers ; Oo urance mpan fm 
eg training school at Camp Pike, Ark., re- | #8¢"¢y Supervisor for the company, be- | O ° — y = 
wl sumed his duties as commissioner this i aaa ae ee = ee a rent - of America Oo 
S week. C. L. Weeks, who was ap-| ~*~ ee at eae ee ee ene el o 
ee iointed colideiialaaer te séeve pe — - that point, who last year led | 5 Fifty-eight Years of Unsurpassed Service to Policyholders o 
all of the agencies of the company i oO . ° . ° O 
the Mr. Sanborn’s absence, has returned to | production of business. company "” 15 For a direct agency connection, address T. LOUIS HANSEN, Vice-President and Agency 6 
one his — office of deputy attorney QO Manager, 50 Union Square, New York, N. Y. Oo 
H. general. — = os 
. Soler ' James C. Milliken : SAE Aiereterrere ohne erenrnsitiide ne ee 
for Goes With Columbian National Je a ae an i INDO ODOCCEOOOOODOSCOOOOTOOOIOOIIIIOn i aa laa a a ceas 
H. M. Kimberland has been appointed James C. Milliken, who has been with 
manager for the Columbian National Life | ‘te Portland, Me, agency of the New 
at at for the eastern half of Pennsylvania and | England Mutual Life, has moved to Bos- ’ 
e of the counties in New Jersey adjacent to ton and connected himself with the home gts ; 
ty in Philadelphia. He will have his head- | Office agency. aa Paty 
lians quarters in the Morris building, Phila- pl my S} a Sj} 
null delphia. ; ; Joseph Grossman Sen) is 
Mr 4. hile General Kimberland is a native J -< fins Sail te —=—— ° 9 ° 
Mr. of West Virginia, he spent his childhood Joseph Grossman, who has been gen- r 
_ in Philadelphia. He attended Scio and ne eee 4 = pe esr oa for the Chicago s Finest Hotel 
vhich Mt. Union colleges of Ohio and Ohio} Reliance Life of Pittsburgh for some a! , F " 
took Wesleyan University. On leaving the ee an — — po Travelers at the ‘at ERNEST J. STEVENS, Manager senda cegragpepeinnniiondamaaaees ax 
h university he entered the life insurance dbiiboatds ranch. Mr. Grossman was I RA 
a field and has made insurance his pro. | frmerly with the State Mutual of Wor- i= WHERE INSURANCE MEN MEET ~ 
owl tession during the entire period of his | “ester and holds a prominent place among ons Hotel La Salle ranks first among Chicago Py 
P id business career. General Kimberland | the life men of the city. et S hotels for it rfect i 1 t i x 
» SO} began his business career with the 4 otels tor its periect service, elegan equip- ps 
or" Northwestern Mutual, his field of opera- Thomas D. Samuels ment and comfortable czcommodation. Lo- § 
ane Sennantaaien Se te Go Rig genie Thomas D. Samuels of Paducah, Ky., cated at the center of the insurance o 
am 8) ’ . ice and F P e e ser” e 
yess Prom here nor was, slosted fo | SeTmerly, with the Bankers Lite of Det district it is the most convenient stop- 
the superi ies : Ages preg eaves t i 
assist- Souther: "haves tale a0 Goarten 3 the Ohio National Life for western Ken- ping place for the busy man. “s 
ater 4 Va. After serving in that capacity for oe. ot hte: 
Tne two y ag i . 
JNDER years, he was appointed general . Sigg agin 
. after manager of the Union Central for West T. W. Root and F. A. Smart Mae. . ace: Sess 
He Virginia, which field he developed, and Thatcher W. Root, who was manager TWO PERSONS 
rst of- > oe. years it has ranked as one | of the Liberty loan sales division H, and Room with detached bath = = © © $3 to $5 per day 
njamin a agencies, and Mr. Kimber- | president of the Detroit Life Underwrit- Rooms with private bath - - + + $6 to $8 per day 
osition Prete iso general man- | ers’ Association, has been made agency Connecting rooms and suites as desired 
at: eers » Cc . supervisor of the Johnson & Clark De- : 
ot € : —— troit agency of the Mutual Benefit Life, All we at $5 or more are the same pews 
las en- Hill Gets Whole State which controls the Michigan territory or one or two persons. 
ng lie SAN FRANCISCO, CAL. Jan. 8.—Ar- | of that company. Mr. Root has particu- Hotel La Salle gi 2 i 
.. ? ’ Dane . gives more for the price 
ted in thur J. Hill, who has been general agent | lar responsibility for the sales force in in Chi 
ce his tor the State Life of Indiana in northern | Detroit. He has been in the employ of you pay thanany other hotel — =o 
nalism California for the past three years, has | the company in Detroit for 16 years. An- weccucccccccuceucusesesccesccccestseccenabasuuessevent 
enthu- been appointed manager for the entire | other change announced by Johnson & ee 
seul State in recognition of his successful | Clark is the appointment of Fred A. 
exc work for the company. Smart as superintendent of agents, tak- 







































































12 LIFE 











THE NATIONAL UNDERWRITER 








J-nuary 9, 1919 








ing charge of the work in Michigan out- 
side of Wayne county. Mr. Smart is a 
captain in the Liberty loan organization. 
Over $9,000,000 of new life insurance was 
placed by Johnson & Clark in 1918. In 
December there was secured a total of 
$1,681,575 paid-for business. 


Johnson & Scott 


Johnson & Scott have been appointed 
general agents for the National Life, U. 
S. A., in South Dakota, with headquar- 
ters at Aberdeen. 





E. R. Crotty 

Edward R. Crotty, has accepted a posi- 
tion as general agent for the North 
American Life, 619 Rialto building, Kan- 
sas City, Mo. He resigned his position 
in the advertising department of the 
Kansas City Post, to take up insurance 
work. Mr. Crotty is an addition to the 
force. He does not fill a vacancy. He 
has been. a resident of Kansas City for 
many years and has a wide acquantance 
among the business men of Kansas City. 


Arthur F. Ebert, formerly with the 
Prudential, is now associated with Man- 
ager C. S. Harris of the Buffalo agency 
of the Fidelity Mutual. 
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CHICAGO — The Chicago association 
will hold its January meeting on the 14th 
at the Hotel Morrison. President J. K. 
Voshell, of the National association, will 
make the main address. The subject for 
the forum discussion is the meeting and 
scope of the life insurance issued by the 
federal government to its military men. 
John R. McFee of the Penn Mutual Life 
will open the discussion in an explana- 
tion of the act and a comparison of life 
insurance issued by the government with 
that issued by legal reserve companies. 


*x * * 

CINCINNATI—W. A. R. Bruehl, Jr., of 
W. A. R. Bruehl & Son, managers of the 
Home Life, will be the next president of 
the Cincinnati association, as he heads 
both tickets in the field to be voted on 
at the annual meeting Jan. 14. The other 
eandidates are: Vice-President, Charles 
J. Cohen and C. A. MacNish; Secretary, 
Harrison S. Mulford and M. D. Schreiber; 
Treasurer, Harry Isgrig (both tickets); 
Executive Committee, C. J. Iredell, Sam- 
uel W. Smith, J. E. Taylor, Jos. M. Gauty. 
Mr. Bruehl, Jr., is one of the strong men 
in the agency ranks in Cincinnati and 
will give the association a fine adminis- 
tration in 1919. 

* * * 

Evansville, Ind.—At the annual meet- 
ing of the Evansville Association of 
Life Underwriters the following officers 
were elected to serve the ensuing year: 
President, Hiram J. Adler; first vice- 
president, William O. Ferguson; second 
vice-president, J. W. Daniels; secretary, 
Louis B. Levi; treasurer, Irving Hei- 
man; executive committee, Charles B. 
Rudd, A. L. Howard and W. T. Graves. 


* * * 

Erie, Pa.—Fifty members of the Erie 
association gave a farewell banquet Fri- 
day evening in honor of James M. 
Dickey, who leaves Erie to take charge 
of the Philadelphia office of the Mutual 
Life. Mr. Dickey was presented with a 
loving cup. Walter Blossom acted as 
toastmaster of the evening and speeches 
were made by John F. Brown, who re- 
sponded to a toast on “Dickey the Citi- 
zen.” J. C. C. Patterson spoke on 
Dickey, My Co-Worker,” and Charles D. 
Baumbaugh responded to a toast of 
“Dickey the Life Insurance Man.” 

J. C. C. Patterson of the Mutual Life 
was elected secretary and John F. 
Brown of the Penn Mutual Life was 
chosen treasurer of the Erie association. 


* * * 

DES MOINES, IA.—Willard E. Smock, 
agency manager for the: Bankers Life 
of Des Moines, was elected president of 
the Iowa association at the annual meet- 
ing. Other officers chosen were: Vice- 
presidents, L. G. Fertig, Prudential, and 
J. Frank Yost, Massachusetts Mutual; 
secretary, W. H. Matthews, Provident 
Life & Trust; treasurer, O. L. Morse, 
Travelers; executive committee, Claude 
Fisher, Connecticut Mutual; Robert Or- 





INDIANAPOLIS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our Home Office is helpful; our agents are pleased witk 
the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
q For Territory and Agency Contracts Address C. D. RENICK, President 














George Washington Life Insurance Co. 





Resources ~ 
Insurance in force 


- — $ 1,500,000.00 
- 10,100,000.00 





A State Agency open. 











For particulars address, 


H. M. HOLDERNESS, Agency Manager. 
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Peoples Life Insurance Company 


Frankfort - - - - - - - Indiana 


$ 1,000,000 
10,000,000 


Assets -:- - = 
Insurance in force 


Of course we want salesmen 
Of-course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, 
Secretary. * 


W. A. IRWIN, 
Supt. Agents. 











Northwestern Illinois 
Northeastern Indiana 


Guaranteed Low Cost Policies 


ADDRESS 


WANTED— Managers for These Important Districts 


Central Illinois 
Southern Indiana 


As Good As We Can Make Them 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered 


S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 











Michigan in 1917. 
Over $4,000,000 new business paid for last year. 


The Leading Home Company of Michigan 


DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Now has $12,000,000 in force. 
HOME OFFICE DETROIT, MICHIGAN ..€. orien, President 


— 











riny, Mutual Benefit; the newly electea 
officers. 

B. N. Waller of the Northwestern Mu- 
tual, past president, spoke on the wild 
catting of stock that has grown so preva- 
lent in Iowa and urged the life men to 
join with the bankers of the state in a 


general effort to have some teeth put ' 


in the Iowa blue sky law by the coming 
legislature. 











| Michigan Mortgages For Sale HE ACID TEST 
|| ON LANDS AND PROPERTIES for Strength 
increasing in value more rapidly than in any Liberality places 
other state in the Union. Tnterest 5 to 7%. Service an 
Title Guaranteed. Low Cost 





MITCHELL & CO., Ghicke6, "ii: 


J. C. CAMPBELL, State Agent 











OF BOSTON 


high on the list. 


S. W. Cor. State and Third Sts., COLUMBUS, OHIO 


Capable Agents Wanied | 
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“THE OLDLINE | 


CEDAR RAPIDS | 
LIFE INSURANCE CO. 









FOR GOOD MEN 
CBRobbins, Pres. CBSvoboda, Secy. 
HOME OFFICE 
CEDAR RAPIDS. IOWA 








A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 
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WHEN YOU TALK 


To a prospect on Life Insurance, 
you should know your subject, 
Knowledge begets confidence— 
Ignorance is a bar. If you have 
to “stall” on any phase of Life 
Insurance, be sure the prospect 
will detect it. You need not be- 
come an actuary and it is not often 
wise to waste time on figures, but 


a solicitor who is ignorant of insurance 
principles works under a handicap. 


EASY LESSONS 
IN 


LIFE INSURANCE 
by J. A. Jackson 


tells what every life man should 
know and all that anyone but an 
actuary needs to know. It is 
complete enough for a company 
president —simple enough for a 
“green” agent. 


General Agents 


should have this book in their offices 
for the benefit of their men. 


Rate Book Men 


who are ambitious for larger business 
should own a copy. 


Price $1.50 
THE NATIONAL 
UNDERWRITER 


1362 Insurance Exchange, 
403 Lincoln Inn Court, 


Chicago 
Cincinnati. 











The book for every Life Insurance 
Agent and. Solicitor 


Nash’s Combined Application 
Register and Account Book 


Write for description 


THE NATIONAL UNDERWRITER CO. 





1362 Insurance Exchange Bldg., Chicago 


re: 


AMONG INDUSTRIAL MEN 


ACTIVITIES OF PRUDENTIAL 





Frank L. Klingbeil Has Been Named 
Superintendent of the Company 
at Lafayette, Ind. 





About a year ago Frank L. Klingbeil 
resigned the superintendency of the 
Portland, Me., district of the Prudential 
to enter military service. He recently 
received an honorable discharge from 
the government, having attained a 
captaincy. He reported for duty to 
the Prudential and was appointed su- 
perintendent of the Lafayette, Ind., 
district. Division Manager H. Rhodes 
Feder, formally introduced Mr. Kling- 
beil to the staff at the regular weekly 
meeting of the Lafayette district, where 
the new superintendent was enthusias- 
tically welcomed. 

The agent holding the distinction of 
leading his fellow workers in the Hart- 
ford, Conn., district in lowest percent- 
age of arrears as well as the highest 
percentage of advance payments is 
Ansher Block. In addition to keeping 
his debit—a large one—in prime con- 
dition, he has to his credit a substantial 
industrial and ordinary record. 
Charles Foca has been called from 
the successful conduct of an agency in 
the Paterson, N. J., district to guide 
the efforts of a staff in his home field. 
It is anticipated that Assistant Super- 
intendent Foca will make a record in 
1919, second to none. in all good points. 

Agency Organizer J. C. Crawford, of 
Mankato, Minn., with a continuous serv- 
ice of 15 years, is one of the newest 
members of Class C, Prudential Old 
Guard. 

A. C. Baker is the leading agent in 
industrial increase in the Des Moines, 
lowa, district. 

Agency Organizer V. J. Mallongree, in 
charge of the Escanaba, Mich., field, hav- 
ing a continuous service of five years, 
has been welcomed into Class A of the 
Old Guard. 

Agent C. P. Bradley of Rockford, IIL, 
is moving along nicely in industrial, and 
he is the district leader at this time. 

The following named assistant super- 
intendents are right up among the lead- 
ers in actual industrial increase for the 
year: A. Devine of St. Paul, Minn., and 
P. Michelson and BH. Potter of Milwau- 
kee 1. 

The ordinary records of Agents G. 
Hupner of Omaha, Neb.; R. Thomas of 
Ottumwa, Iowa, and O. L. Daligee of 
Davenport, Iowa, indicate that they are 
systematically canvassing for this line 
of protection. 


Goes With Life Presidents 


BOSTON, MASS., Jan. 8.—George W. 
Smith, actuary of the Massachusetts in- 
surance department in connection with 
life companies, has resigned to become 
actuary of the Life Presidents Associa- 
tion, succeeding J. J. Brinkerhoff. He 
has a fine record of ten years with the 
Massachusetts department. 








Contest on in Ohio 


COLUMBUS, O., Jan. 8.—The North- 
western Mutual has brought a friendly 
suit in the supreme court to compel the 
superintendent of insurance to issue a 
license to do business in this state. The 
state in November revoked the com- 
pany’s license for alleged failure to pay 
taxes on gross premiums. The company 
claimed it should be taxed only on the 
balance after certain premiums had been 
deducted. 


Penn Mutual Trustees Named 


PHILADELPHIA, Jan. 7—The follow- 
ing trustees of the Penn Mutual Life 
were reelected for three years: Edward 
T. Stotesbury, J. Edwards Dunham, Wal- 
ter A Bailey, William M. Coates, J. 
Howell Cummings, S. Pemberton Hutch- 
inson and Thomas S. Gates, all of Phila- 
delphia; Ezra Deforest of New York City, 
and Mortimer R. Miller of Rochester, 
Nm ¥ 

Louis A. Cerf, general agent in New 
York City for the Mutual Benefit, nas 
purchased a group policy in the Pru- 





dential covering 80 lives, which comprise 


















Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Participating Policies Participating 
After End of Premium Paying Period. 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Pastest Growing Life Insurance Company in America 
Home Office: ST. LOUIS, MO. 








THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


e eo 
Equitable Life of lowa 
(Organized 1867) 

All previous records broken during 1917. Substantial increase in assets and paid 
for insurance. Net gain in insurance in force during 1917, $21,/764.972.88, or 72% 
of the amount paid for. 

MEN of CHARACTER can obtain further information 

as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building . Des Moines, Iowa 








The Company OF the People, BY the People, FOR the People 
The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


Demi gemini tr aS SE0S TB IGEE. 5 ooo eek wesc ccc cecccdaecaceeceses $ 95,927,881.14 
In increase in income in 1917.............. cc cece cece cece eees 40,648,595.67 
In amount of insurance in force.............ceeeeeeeeeeeees 3,936,181,898.00 
Tak Site 1th INSUFENCE 112 1OECEe << cece ccccccccctocescescctswese 453,749,902.00 
In amount of insurance placed in 1917...............00e eens 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings oer between February first and September first, 1918, and ex- 
pects to sell a total of at least $100,000,000 during the year. 








The Minnesota Mutual Life 
INSURANCE COMPANY 


E. W. RANDALL, President T. A. PHILLIPS, Secretary-Actuary 
We have just entered 
THE STATE OF KANSAS 


We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 











HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders in 1917 
$3,467,823. of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 
Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 


e 











his agents and employes. 





ECRET OF OUR 


One QUECEss IS We have a contract for you under which your 


JERVICE income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 
FEDERAL CASUALTY COMPANY midis 


Cash Capital $200,000.00 V. D. CLIFF, President 
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of America 


Organized 1907 
EVERYTHING NEW BUT THE NAME 


Pioneer Life Insurance Co. 
KANSAS CITY, MO. . 


John W. Cooper, President 



















INCORPORATED UNDER 


THE COMPULSORY DEPOSIT 
i LAWYS OF THE STATE 
NGI. OF INDIANA 


The Sfgn of Good estinien 


iT. 


Conservative Life Insurance Company 


of America 

(Ordinary and Monthly Premium Plan) 
We want two experienced industrial men 
as superintendents. One for an English 
speaking, the other a Polish and Slavish 
district. Both in Indiana. Must have 
record as canvasser and trainer of men. 
Have splendid openings for agents in both dis- 
tricts, good pay, rapid promotion. Write in 
confidence to 


S. Burkart, Vice-Pres. and Gen. Mgr. 


South Bend, Indiana 





















Home Office 
DENVER, COLORADO 


THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Good Insurance 





THOS. F. DALY, Pres. 
PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 
























GEN. GEO. M. MOULTON, President 


Wanted in Illinois, Indiana and Pennsylvania 
100 Industrial Agents 
20 Assistant Superintendents 

WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
Jj. L. MITCHELL, General Agency Manager 


5 Superintendents 
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quickly. 













for our Home Office general agency. 
experienced city 
personality will find this one of the best 
openings available. 


the price. This is too good to last. 


City Manager 
Wanted 


Attractive arrangements can be made 


An 
salesman with strong 


We have the friends 


and connections for the right man with a 
“punch”—best of all, we are ready to pay 


Speak 


All correspondence confidential. 


Iowa Life Insurance Co. 


Waterloo, Iowa 


5) 


AGENCY MEETING HELD 


—— 


JOHN HANCOCK MEN RALLY 





Indiana State Department Called in 
the Field Men to Talk Over 1919 
Operations 





INDIANAPOLIS, IND., Jan. 9.— 
Although the Indiana state agency of 
the John Hancock Mutual Life did not 
write by something over $400,000 the 
volume of life insurance in 1918 that 
it produced during 1917, it had at- 
tained a gait during December, 1918, 
which indicates that 1919 is to be a 
record breaker. The production for 
1918 was $2,705,710, as against $3,195,- 
187, while during December of 1918, 
$583,535 was written against $137,500 
in December, 1917. And January, 1919, 
is hitting up the gait toward a half a 
million for the month. These figures 
were presented at the annual meeting 
of the agency force Tuesday, following 
a banquet. 


Flickinger Presided 


State Agent E. E. Flickinger presided 
and expressed high appreciation of the 
work of the staff during the past year 
under difficult conditions and held out 
the brightest of hopes for 1919. Former 
Mayor Charles A. Bookwalter of Indian- 
apolis made a rousing talk on ‘“Read- 
justment.” The wage problem he re- 
garded as most vital. In his opinion 
wages should be decreased gradually 
along with a reduction of the price of 
necessities of life. Otherwise labor dis- 
turbances may be expected in this coun- 
try, he fears. As to the final outcome 
he was optimistic. “If we are half as 
diligent and wise in handling the read- 
justment problems as the country has 
been in creating its army and helping to 
win the war,” he said, ‘“‘we need have no 
fear.” 

H,. A. Stout Speaks 


H. A. Stout, general agent of the John 
Hancock at Dayton, Ohio, spoke on 
“Practical Points in Salesmanship.” “I 
don’t want a quota,” he said. “I write 
all I can all the time. I’m after the 
dollar.” He said that he did not believe 
in the need of life insurance agents for 
recreation. “I get all the exercise I 
need,” he said, “chasing business in- 
stead of a golf ball.” 

“T make it a habit to clip good things 
as I run across them,” he stated, “and 
I paste them up on my desk where I 
can see them when I look up. I use 
them, too, with my prospects.” He be- 
lieves in a brave front, no matter how 
bad business may be. For the first 
month he was in the business he did 
not “write a nickel’ of insurance, but 
“T was the only-one who knew it,” he 
said. “If anyone asked me, ‘How’s busi- 
ness? ‘Fine,’ I would say. I was the 
handsomest little liar in all Dayton.” 


Keeps a Notebook Handy 


When he reads the newspapers he al- 
ways keeps a notebook handy in which 
to jot down facts that might lead to 
business. Salary increases and promo- 
tions mean openings to him. He related 
how, the other day, he got a part of 
the cutting of a big melon by a local 
corporation by writing several policies 
on employes who got slices of it. 

“There is plenty of money,” he said, 
“plenty of prospects and plenty of chance 
to put it across.” 

Much of his business is derived from 
birthday change information and he car- 
ries a list of names with him constantly 
with this data. 

Public enterprise work, such as war 
fund campaigns and other similar efforts, 
is time well spent for the life insurance 
man, as Mr. Stout proved from his own 
experience. 

His statement, however, that the agent 
should not tell even his wife about his 
business brought a sharp objection later 
from Samuel Rosenberg, general agent 
of the company at Peoria, Ill., who said 
that he was free to confess that much 
of his success was due to the help he 
had received through sharing with his 
wife the knowiedge of his work and 
listening to her counsel. 

Announcement was made that John 














Jay, who for the past six years has rep- 
resented the Indiana state agency as 
traveling auditor, had resigned that po- 
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‘THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bids.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 











SALESMEN WANTED—Sell Real Estate Mortgage 
— There can be no higher class of investment. 

i per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Amer cans have recently 
shown their interest in bond ing. Let as give 
you facts about real estate bonds. Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe 8t., Chicago, Ill. 














ACTUARIES 


— F. CAMPBELL 


CONSULTING 
ACTUARY 





76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 
a J. HAIGHT 





CONSULTING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 





ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 





T J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcue 
fated. Valuations and Examinations made. 
Policies and all life Insurance forms — 
The Law of Insurance a Speci 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
e sae ge 


223 Association Building 
is S. LaSalle St., CHICAGO 





at 
Central 3462 





ARRIS E. VINEBERG 


Feilow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437 First National Bank Building 
CHICAGO. 


REDERIC S. WITHINGTON.F-é — LA 
CONSULTING ACTUARY AND E 
804-306 Security a 


DES MOINES, IOWA 


1918 


— 

















edition of the Policyhold- 
ers’ Digest now being 

repared. Get your order 
In early. The National 
Underwriter, 1362 Insur- 
ance Exchange, Chicag0- 





sition, but would resume work with the 
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THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial 
policies to 

; Ordinary. 
Splendid op- 

, portunities for 
# good men. 










Address 
ELON A. NELSON 


President 
Home Office Building CHICAGO 
Chicago 











Sometimes 


q A soliciting agent with 
q ability to assume the 
@ management of an 
q@ agency lacks only the 


Opportunity 
@ to make it manifest. 
Well, Opportunity is 
q our middle name. 


Gaxdian life 


Write C. L. MILLER, 
Director of Sales 


Madison, Wis. 





ACCA 


FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, illinois and Kentucky 








15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
tion of the Fidelity “Income for 


This Direct Lead Service 
helped tomake 1917 the best year 
r° Fidelity’s a ps . 
gency Openings for the right 
men. Write t 0 day— ” 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
Over $142,000,000 esident 








Pees 


ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 





Those who can not only write applications 
but deliver policies, and are energetic in their 


— Good positions are ready for such 
en 


Union Mutual Life Insurance 
Company 
Arthur L. Bates, President, Portland, Maine 


Address ALBERT E. AWDE 
Supt. of Agencies, 
7 W. Madison St. 





Chicago, Ill. 
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Indianapolis office of the company after 
a six weeks’ rest in Florida in company 
with Dr. Flickinger. Mr. Rosenberg pre- 
sented him with a loving cup on behalf 
of the field force. About fifty agents 
were present. 


McCreary Made Supervisor 


C. B. McCreary has been appointed |' 


supervisor of agencies of the Franklin 
Lite at Springfield, I1., with headquar- 
ters at the home office. For a number 
of years he was in charge of the re- 
newal department of the company and 
has just been mustered out of the ar- 
tillery officers’ training school at Camp 
Taylor, with the rank of second lieu- 
tenant. 


Scandia May Change Name 


Notices have been sent out by the 
officials of the Scandia Life of Chi- 
cago to the policyholders that at the 
annual meeting to be held Jan. 23 the 
proposition of changing the name of 
the company will be voted upon. 


Union Central’s Record 


The Union Central Life states that in 
applications submitted, insurance issued, 
and in settlements reported, December 
exceeded all previous records in the his- 
tory of the company. Assistant Super- 
intendent of Agents Charles Hommayer 
Says that this is an indication of the 
big business for 1919. The Union Cen- 
tral increased its insurance in force by 
$40,000,000 last year. 


Equitable of New York’s Year 


The Equitable Life of New York will 
maintain in 1919 the same dividend scales 
as in 1918. The ordinary paid for busi- 
ness done in 1918 amounts to $203,000,- 
000, and the total group insurance amounts 
to $68,000,000. This is the net figure on 
new group insurance excluding new lives 
on groups written prior to 1918. 


Life Notes 


The annual convention of the Super- 
intendents of the Metropolitan Life will 
be held at the home office Jan. 23-25. 


The Lutheran International of Ottawa, 
Ill., has divided Iowa into east and 
west districts under separate general 
agencies. 

Cc. A. Hinkley, general agent of the 
New England Mutual Life at Buffalo, 
recently was operated on for appendi- 
citis. He is now getting along nicely. 

Eric Janson, former cashier of the Co- 
lumbian National Life at its office in St. 
Louis, has returned with the company, 
having been discharged from the army. 
Mr. Janson left about fourteen months 
ago and has been librarian at Camp 
Dodge. 

A group policy contract, insuring the 
lives of more than 11,000 men and 
women and the insurance in the aggre- 
gate exceeding $5,000,000, has been 
placed with the Equitable Life of New 
York by the American Sugar Refining 
Company of New York. 


The Boston Life Underwriters’ 
ciation will hold its annual banquet Jan. 
18. President J. K. Vorshell of the Na- 
tional association and Frederic W. Fuller 
of Springfield of the. Equitable Life, one 
of the biggest producers in New Eng- 
land, will be two of the _ principal 
speakers, * 

Because of the influenza epidemic, De- 
troit’s death rate was boosted in 1918 
over 1917 from 14.2 per thousand to 19.1 
per thousand. The epidemic caused 1,243 
deaths in the last three months of 1318. 
However, for the year a marked de- 
crease in infant mortality is announced 
by the board of health. 

A. G. Derr, for the past several years 
connected with the Pittsburgh office of 
the Connecticut Mutual, is now with the 
St. Louis office of the company as special 
representative. Derr has been in the life 
insurance business for seven years, and 
today ranks seventh in the list of the 
company’s business producers. 

The Iowa Life of Waterloo, Ia. has 
won the first round in the test tax 
ease that it is bringing in behalf of 
Iowa companies. The lower court de- 
cided in favor of the company against 
supervisors of Black 


Asso- 


the board of 
county, which will cause the refund of 
taxes in the sum of $8,866 to be re- 
turned if the supreme court finally 
affirms the case. 


»Subscribe for the Insurance Sales- 
man, a monthly magazine for life in- 
surance field workers, $1.50 per year, 
or $1 in combination with THe Na- 
TIONAL UNDERWRITER, 





FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 








3401 |b oa 
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e GHICAGO, ILL. 


The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Farmers National Life Bldg., 








Admitted Assets ea ditid ea tuwe te wee eunsaseme $ 2,739,817.90 
Insurance in Force.......... Necaviceuccwaacnads 24,398,839.00 
Surplus to Poe canemin Baddawendcens Prem 


w Contin Monthly I 19 Polici: 
Splandid opportanities for AGENTS in many cotlens of Ohio. ¥ a vocheld inguialye from responsible parties: 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 


“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance 

Ask for the current copy of THE PION EER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 




















$6,000 - $12,000 Combination Policy —$24.00 a Year 


$25.00 Weekly Indemnity During Disability 


Membership 68,453 Claims Paid, $1,307,881.83 


Experienced Insurance Salesmen like to sell our Insurance because 
they get the commissions in cash instead of in notes 











Our Leading Salesman in 1917 made over $7,500.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 











Wanted:—A Strictly First-Class 


Life Insurance Man 





as State Manager for No. Dakota. Must be a 
good personal producer, with the ability to 
organize and develop our business inthe State. 


Liberal commission and renewal contract to 
the right man. References required. 





Guarantee Fund Life Association 


OMAHA, NEBRASKA 
Organized 1901 


ASSETS OVER $2,900,000.00 
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IN ALL THAT IS GOOD 


IOWA 


AFFORDS THE BEST 








ROYAL UNION 
MUTUAL. LIFE 


Insurance Company 


Des Moines, Iowa 


PATHFINDER to 
Western Insurance Stability 


q Earning over six per 
cent on its investments. 


@ Low Rate of Mortal- 
ity. 
@ Liberal Dividends. 





Policies that have a 
Selling Force. 


@Agency Contracts 
that are Modern and 
Just. 


@ Has dealt with the 
public for twenty- 
eight years and holds 
‘the confidence of its 
patrons. 


Writes both Annual 
and Deferred Policies. 








ROYAL UNION 
MUTUAL LIFE 


DES MOINES 
IOWA 








What An Agent Wants 


A Company whose name, everywhere a household 
word, is his best introduction. Prestige is a door-opener, 
and age and size are impressive. 


Policies that are unexcelled. Big dividends. Strength 
and safety that need no demonstration. Unsurpassed 
service to policyholders—the thing that makes solid 
patrons out of first-time customers. 


The Oldest Company in America! Come with it and 
you will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 


of New York 


34 NASSAU STREET, NEW YORK CITY 

















General and Leal Agents 








Contracts With Very Attractive 
Perpetual Renewals 








We Can Use a Field Superintendent—Salary, Expenses 


and Over-Writing Commissions 


TERRITORY: Indiana 


Write, Giving References. 








Gary National Life Insurance Company 
Gary Theatre Building 


Gary, Indiana 
WILBUR WYNANT, President 














November 11th, 1918, the very day 
the Armistice was declared 


THE PROVIDENT LIFE 
and Trust Company of Philadelphia 


Removed all War 


Restrictions 
\ from its Outstanding Policies 
and discontinued the use of a 
War Rider on New Policies. 





=—_—_ 


Extra War Premiums 


Will Be Returned 


and if regular premium has been 
paid, War Claim will be paid in full. 
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pe eee 





—— 
aera 








“SOMETHING 
NEW FOR 
AGENTS" 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 




















Insurance Company | 





| 











Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 
Investment? business. 


We have $250, 0,000 6% Participating Prbenred: Stock to sell. 























Can use a few high-grade stock salesmen who can 
furnish references. 





——— ADDRESS OR CALLS 


GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 

ine companies in the Northwest- 
ern held. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
ng directly with the Home Of- 

ce. 


We invite correspondence. 
PROVIDENT INSURANCE 


COMPANY 
BISMARCK, NORTH DAKOTA 
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The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 
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TWENTY-THIRD YEAR No. 2 


CHICAGO, CINCINATI AND NEW YORK, THURSDAY, JANUARY 9, 1919 


$3.00 per Year, 15 Cents a Copy 








HAZARDS OF WOMEN IN 
INDUSTRY REDUCED 


Article Shows That 
Proper Handling of Problem 
Brings Satisfactory Results 


Travelers 





DANGERS IN CLOTHING 


Safety Devices and Right Uniforms 
Contribute to Welfare of Female 
Manual Laborers 


The number of accidents among 
women workers can be greatly reduced 
by proper training, clothing, and the 
use of extra safety devices, according 
to an article in the Travelers Stand- 
ard for December. The article is an 
interesting study of the problem of 
women in industry, and shows that 
their employment is successful where 
the problems arising have been cor- 
tectly handled. 

Whether the problem of women fac- 
tory workers is to be a permanent 
thing, or whether they will be rap- 
idly discharged with the return of men 


from the army and the cessation of 
munition manufacture cannot be an- 
swered at the present time. 


Correct Uniforms Important 


The style of clothing ordinarily 
worn by women undoubtedly creates 
many extra hazards of factory employ- 
ment not existing when men are the 
workers. This has lead to the adop- 
tion of uniforms for the women in 
most factories, which is met with al- 
most universal opposition by them. 





The appearance of special working 
clothes is most important, and many 
believe that clothes go a long way 
toward making the worker. 


The plant manager who has uniformed 
his women employes satisfactorily has 
gone a long way toward providing for 
their safety, but extra safety devices are 
necessary. Rail guards for moving parts 
are often found inadequate for women— 
particularly those in ordinary clothes— 
closer guarding either by completely box- 
ing the dangerous parts, or by enclosing 
them in wire mesh guards is necessary. 
A fine wire mesh should be used—espe- 
cially around belts, where air currents 
and static electricity not infrequently 
draw loose strands of hair, and cause 
accidents of the most serious nature. 


High Heels and Weak Ankles 


Women’s shoes introduce a new hazard. 
High heels and weak ankles naturally 
lead to accidents from tripping. For this 
reason the condition of floors and stair 
treads should be especially considered. 
High heels should be discouraged in 
every way possible. This can often be 
accomplished by showing the women 
Sample shoes of the low heel type, se- 
lected for their appearance as well as 
utility, 
ane danger in flying strands of hair 
: n be combatted by enforcing the wear- 
ng of protecting caps. The task has 
angen hopeless where the cap is ugly, 
ut there is no reason why it should not 


(CONTINUED ON PAGE 2) 


WEAKNESS OF GERMAN PLAN 


Statistics Are Presented Showing the Results of Sick Funds Maintained by Various 
Governments in the Imperial Empire—Alarming Evidence of Malingering 
Is Disclosed by the Experience of Recent Years 


By Dr. Frederick L. Hoffman 


Third Vice-President and Statistician Prudential Insurance Company 


] N a contribution under date of Aug. 
22, 1918, I reviewed the experience 
of the Leipzig Communal Sick Fund, 
brought drown to the spring of 1918, 
presenting conclusive evidences of actu- 
arial impairmerit, of laxity of admin- 
istration, of wage-earners’ opposition 
to higher contributions, of an increase 
in women membership with the cer- 
tainty of a higher sickness and mor- 
tality rate, etc. The most alarming 
evidence of malingering is disclosed by 
the experience of recent years, in ex- 
planation of the extraordinary increase 
in the per capita disbursements for 
absences from work. According to a 
special investigation of 5,881 cases of 
alleged sickness, 48 percent of the cases 
were found to be persons fully capable 
of self-support, and 11 percent addi- 
tional were warned and made to return 
to work at the end of the current week 
for which compensation was paid. In 
other words, only. 29.6 percent of the 
alleged sickness was found real, with 
the persons fully deserving of sick 
support on account of incapacity for 
work. 


THs being the experience of one of 
the funds generally referred to as 
the model which should guide in the 
adoption of a corresponding system of 
compulsory health insurance in this 
country, the charges of malingering 
and fraud are of special significance, 
though by no means an isolated phe- 
nomenon. According to the annual re- 
port of the Communal Sick Fund of 
the city of Dresden for 1917, the aver- 
age duration of incapacity for work 
was 28 days for male members and 33 
days for female members. In 1884-85, 
when the fund was established, the 
percentage of membership claiming 
sick benefits on account of absences 
from work was 30.4, whereas in 1913, 
or after 29 years of operation, the cor- 
responding proportion was 32.2 per- 
cent. 


N account of the effect of the war, 

the data subsequent to 1913 do 
not require consideration at the pres- 
ent time, but it may be stated in 
conclusion with reference to this ex- 
perience that the average duration of 
sickness was 23 days at the beginning, 
against 28.6 days at the end of the pe- 
riod under review (1913), and that re- 
gardless of a material decline in the 
general death rate of the German Em- 
pire and Dresden, the death rate of 
the membership declined only from 9.9 
per 1,000 in 1884-85 to 7.1 in 1913. 
There is, therefore, no evidence in this 





S is well known, the compulsory 
health insurance funds of Germany 
include for the first thirteen weeks 
compensation for industrial injuries. 
As evidence of failure to improve the 
social condition of the German people, 
the statement is significant that of 
4,021 persons injured during the year 
1917, the proportion at ages under 
twenty was 48 percent, against only 
15.9 percent for so representative an 
industrial establishment as the Scovil 
Manufacturing Company of Waterbury, 
Conn. Of the industrial accidents 49.7 
percent involved an absence from work 
of less than two weeks, which is fur- 
ther evidence of malingering and mis- 
use of the funds. 


Out of 1,002 deaths of male wage- 
earners in the experience of the 
fund during the year 1917, 278, or 27.7 
percent, were deaths from tuberculosis, 
which compares with 21.0 percent for 
adult male wage-earners of the United 
States registration area. In very truth, 
there has not been the sanitary prog- 
ress alleged to have been made 
throughout the German Empire, nor 
has there been the progress in indus- 
trial or personal hygiene on the one 
hand, nor in the reduction in the fre- 
quency of industrial diseases, more or 
less related to industry, on the other. 
In the annual report of over fifty pages 
only about three-quarters of a page re- 
lates to sickness prevention, limited to 
a few lines of observations on venereal 
diseases, a few lines on tuberculosis, and 
a few lines on infant mortality. With an 
income of nearly 6,000,000 marks during 
1918, the fund made a contribution of 
4,500 marks towards the support of tu- 
berculosis sanatoria and of only 300 
marks to the support of associated ef- 


forts for the prevention of infant mor- 
tality! 


QUALLY interesting and conclusive is 

the annual report of the Communal 
Sick Fund of the city of Hanover. Un- 
der “maternity care” it is stated that 
out of 1,294 pregnant women, 221, or 17.1 
per cent, were the mothers of illegitimate 
children. The corresponding proportion 
for the Lying-in Hospital of the city of 
New York is 0.4 percent. The alleged 
public health activities of this fund were 
practically limited to membership in a 
number of associated efforts and the de- 
livery of a few lectures on health prob- 
lems, such as the care of the tuberculous, 
venereal prophylaxis, etc. The average 
duration of treatment in institutions was 
24 days, including every conceivable kind 
of indoor treatment, resorted to as a 
means of reducing the labor of over- 
burdened panel physicians. The propor- 
tion of sickness cases in the entire mem- 
bership during the year (1917) was 32.5 
percent. It is frankly conceded that of 
the male members reporting sick 28.7 


PUBLIC LIABILITY AS 
PREMIUM PRODUCER 


This Coverage Found to Be Most 
Neglected of Miscellaneous 
Casualty Lines 


PROFITABLE SIDE LINE 


Selling Arguments and Canvassing 
Material to Use in Soliciting 
General Liability Business 


One of the best side lines or “pick 
ups” among the miscellaneous casualty 
lines is public liability. Yet it prob- 
ably receives as little attention from 
most local agents as any line written. 
Agents who write little or no public 
liability business usually give as the 
reason the fact that the premiums (and 
therefore the commissions) on the busi- 
ness are so small as to make it a waste 
of time to stir up interest in public lia- 
bility coverage. 

Strictly Side Line 


This would be true if the line were 
solicited separately. But it is not, or 
at least should not be. The fact that 
the premiums are small, instead of be- 
ing a reason why the business is un- 
worthy of attention, give the live agent 
his chief selling argument. Any fair 
minded company official does not for a 
moment expect any agent to go out 
on a still small hunt for public liabil- 
ity business when the same time can 
be more profitably spent in going after 
business that yields bigger returns. 
But public liability as a commission 
producer should not be thrown into the 
discard entirely. 

At a cost of $3.30 for one year or 
$8.25 for three years public liability 
limits of $5,000 and $10,000 are obtain- 
able. The very fact that the premium 
is so small will often sell the business 
to a man who has a real understanding 
of what the coverage includes. The 
trouble is that many agents ignore pub- 
lic liability insurance entirely. Three- 
fourths of their customers never heard 
of it. How can they be expected to 
buy something they don’t know any- 
thing about? 

Avoiding Attorneys’ Fees 


And there are plenty of convincing 
arguments to use. One of the best is 
that if the prospect is sued because 
someone sustains an accident about his 
premises a lawyer will have to be hired 
and the suit defended, even though the 
evidence later develops the fact that 
there is no liability. No matter what 
the outcome the: attorney must be paid. 
His fee will be many times what pub- 








experience of the alleged far-reaching 
benefits on public health through the 
operation of compulsory health insur- 
ance funds, but quite to the contrary, 
conclusive proof of a practically sta- 
tionary condition, with a_ tendency 


percent were not incapacitated for work, 
against 54.2 percent of the female mem- 
bers. 


F course, a reasonable interpretation 
must be applied to these figures, for 
it does not necessarily follow that a pa- 











toward worse. 


lic liability insurance costs. 
For Property Owners 
An agent told of a case recently 
where a landlord was sued by a pedes- 
trian who sprained his-ankle in a fall, 
due to a faulty sidewalk. The case 





(CONTNIUED ON PAGE 6) 


CASUALTY AND SURETY SECTION 


cost the property owner $150 to de- 
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fend, although no award was made. 
But he was very much aroused. He 
owned seven houses in the town, all of 
which had wooden sidewalks in front 
of them. With the attorney’s fee fresh 
in his mind, it was not a hard matter 
to sell this man public liability insur- 
ance for all of the houses he owned. 
Such a man will stay sold. The busi- 
ness will renew and while the initial 
premium is small the business assumes 
profitable proportions as the renewals 
come in. 
Money Is Being Hoarded 


Some reasons why public liability in- 
surance should be carried. Here are a 
few things that not only might but do 
happen ewery day about thousands of 
homes: passerby slips and falls on icy 
or faulty sidewalk, or is injured at 
night while the sidewalk is being re- 
paired; a strange delivery boy is bitten 
by the dog, which takes him for an 
intruder; the ice man has an accident 
because of the open outside cellarway; 
visitors slip and fall on unfamiliar steps 
as they are leaving the house at night; 
a piece of ice or a brick from the chim- 
ney falls on the man who is going to 
the rear door around the side of the 
house, etc., etc. 


Worth Trying Out 


It is not claimed that such accidents 
are happening every day, but the cost 
of defending one such case is many times 
a three-year public liability policy. Fur- 
thermore, many homes, because of the 
high replacement costs are not in a very 
good state of repair just now. Even if 
the agent does not care to solicit the 
business personally he can at least pre- 
pare an attractive circular on the sub- 
ject to be used as a letter enclosure. 
The agent who never makes any attempt 
to sell public liability insurance is in 
no position to say that “it is too small 
to monkey with.” If he really would 
“monkey” with it a little the results 
might surprise him. 


HAZARDS OF WOMEN IN 
INDUSTRY REDUCED 


(CONTINUED FROM PAGE 1) 


be neat and attractive as well as a pro- 
n. 
ia sae the women contented and in 
good health attention must be devoted to 
the problems of sanitation. Ample toilet 
accommodations, with proper regard for 
cleanliness and privacy and other special 
facilities should be added. Proper cloak 
rooms and rest rooms should in some 
cases be put in, with certain kinds of 
work; where it is advisable to allow 
bathing before going home, bathing facii- 
ities are needed; and the whole factory 
should be made as bright and cheerful as 
possible. 


Short Days and Rest Periods 


Long hours have long been proven un- 
economical where women or boys are the 
workers, and this is especially true in 
the heavy work done by women under 
war conditions. A short working day is 
a necessity in the factories where women 
are employed. Even with shorter hours 
in force there is overwhelming evicence 
that brief rest periods during the fore- 
noon and afternoon are advisable. 

Preliminary training of the new 
woman worker has been found to be not 
only a great thing for efficiency, but has 
greatly reduced the number of accidents. 
Opinion based on experience in this coun- 
try and in Europe favors a policy of es- 
tablishing a training department in every 
factory, duplicating as far as possible, 
shop conditions. 

The article also discusses methods of 
employment, supervision, and discipline 
of the women workers and points out the 
necessity of picking the women carefully, 
and of having forewomen of the right 
type. 








Georgia Casualty Convention 


The seventh annual cunvention of 
“Class A” general agents of the Georgia 
Casualty will be held at the home office 
in Macon, Jan. 30-31. 





e e 
Compensation Underwriter 
Position desired by Compensation Underwriter 
with expert knowledge of schedule application, 
Agency matters and Accident Prevention work. 
Long experience. Address 88-A, care The 
National Underwriter, 95 William St., NewYork. 














IN THE SURETY FIELD 


SAYS BUILDING IS DELAYED 


E. M. Craig, Secretary of the Building 
Construction Employers Associa- 
tion Comments on the Situation 





E. M. Craig, secretary of the Build- 
ing Construction Employers Associa- 
tion of Chicago, addressed the Surety 
Underwriters Association, of that city 
at lunch Tuesday. Prior to his talk, 
Secretary Joel Tuttle and Assistant 
Secretary B. C. Mather of the Iowa 
Bonding & Casualty spoke briefly. 
This company will soon be doing busi- 
ness in Chicago, and the officials were 
given a splendid welcome. 

Mr. Craig is in close touch with 
building operations and told the surety 
men some facts regarding building en- 
terprises that were most interesting. 
He predicted that there would be very 
little early spring building, that is com- 
mencing in April and May. People 
are holding back because of the high 
cost of material and wages. Mr. Craig 
does not believe conditions will change 
during the next two years. He states 
that there is no indication, whatever, 
of the price of material coming down. 


Wages to Remain Stable 


The labor people will endeavor to 
hoid up wages and they probably will 
be successful in doing so, especially 
while the cost of living is so high. He 
said that people in general should be- 
gin to realize that there will be no im- 
mediate change and that building en- 
terprises should begin. He thinks that 
all public building operations should 
commence so that the people can be 
given work, 


He stated that in Chicago at this time 
there are plenty of men for every job and 
that there promises soon to be a number 
of unemployed. Because of the great 
number of people desiring work, the la- 
bor unions are more pugnacious as to 
their rights, each union resenting any in- 
terference on the part of another, so that 
its members can have the advantage of 
every possible piece of work. 


Leaves Inferior Class 


He said that during the war season at 
least 60 percent of the artisans left Chi- 
cago to go to other points because of the 
higher wages paid for government work. 
This left Chicago with an inferior class 
of people. One of the most difficult prob- 
lems confronting employers these days is 
to get the most efficient work out of their 
help. He said if employers felt sure they 
could get an honest day’s work for an 
honest day’s wage, building operations 
would revive. On account of the inferior 
class of artisans left and the effort on 
the part of labor unions to check the 
output of labor, the cost is greater and 
the contractors are unable to promise 
that work will be done at a specified 
time. This, of course, is a vital point 
with an owner. He probably contracts 
with tenants to be able to allow them 
to take possession at a certain time. Un- 
less he can rely on the contractor he is 
“in the air.” 


Accurate Cost System 


Mr. Craig said that surety men would 
be interested in the efforts now being 
made throughout Illinois in the state as- 
sociation to devise an accurate cost sys- 
tem for every branch of industry. He 
said that contractors in competition take 
too many chances and do not have the 
proper measuring rod. This, of course, is 
an interesting proposition for the surety 
companies and one that he hoped they 
would encourage. 

Mr. Craig said that the bane of the 
building industry -is the labor disputes, 
and he said that these must be cleaned 
up through the force of public opinion. 
He feels that if the contractors could 
rely on their help to give a fair day’s 
work for a fair day’s compensation and 
not put a check on the labor output, 
building could be done now at a reason- 
able price. He said that people are hold- 
ing off from building, anticipating a 
decrease in cost of materials. The contrac- 
tors are afraid to bid because of the un- 
certainty of the labor market. Mr. Craig 
said that building is the barometer of 
progress. Find a community where there 





DETROIT SITUATION 


LOSSES UNUSUALLY HEAVY 


Hasty and Poor Construction, With 
Lack of Police Regulations, 
Show Results 


DETROIT, MICH., Jan. 8—With- 
out exception the plate glass insurance 
agencies in Detroit interviewed by a 
representative of THE NATIONAL UNDER- 
WRITER agree that this is a good city for 
plate glass insurance. No reputable 
builder, it’ is stated, would think of 
neglecting this kind of insurance. It 
goes with the other legitimate ex- 
penses in building. And as plate glass 
fronts have become necessities to rent 
buildings for retail store purposes the 
cost of insuring these fronts is added 
to the rents charged. 

“In the last two years in Detroit 
there have been two advances in plate 
glass insurance rates,’ W. Burl 
Schmidt, general agent for the Massa- 
chusetts Bonding, tells THz NATIONAL 
Unverwriter. “The rate for Detroit 
was originally the manual, less a dis- 
count of 25 percent. This was found 
to be too low, and the companies in- 
suring plate glass were forced to charge 
a flat manual rate, and finally the man- 
ual plus 25 percent. 


Changing Conditions 


“Within the last few years in Detroit 
conditions have changed from that of an 
ordinary city to that of a big industrial 
and commercial center. The amount of 
new construction in Detroit for two or 
three years preceding the war probably 
exceeded, taking everything into consid- 
eration, that of any other city in the 
United States. Traffic in the thorough- 
fares increased accordingly, and one of 
the frequent causes of the breakage of 
plate glass windows has been the snap- 
ping of stones and other hard substances 
by auto and truck tires. 

“Then, much of this new construction 
has been without regard to permanency; 
many imposing looking structures have 
actually no foundation. With such a 
hard winter as Detroit experienced last 
year the result is self-evident. Founda- 
tions were heaved and plate glass win- 
dows were shattered. 


Effect of Weather 


“In connection with plate glass win- 
dow breaking a monthly survey of 
weather conditions is helpful in placing 
the responsibility where it belongs,” and 
Mr. Schmidt brought from his pile of 
“pub. docs.” one of the recent issues of 
the weather bureau. “Do you realize 
that last month, on one day in Detroit, 
the wind reached a velocity of 65 miles 
an hour, and on another day 48 miles 
an hour? We can’t have such high winds 
without damage being done. 

“And then there is the precipitation. 
Wet streets cause auto skidding, because 
so few Detroit autos are supplied with 








is no building going on and it is a “dead 
one.” Since the contractors have organ- 
ized, Mr. Craig said, they have been able 
to cope much more effectively with the 
labor situation. He called attention to 
the fact that when the Hotel La Salle 
was being put up there were 273 strikes 
before the work was completed. The 
same contractor later on put up the Lum- 
ber Exchange building in Chicago, across 
the street, and there was not a single 
strike. He said that the building contrac- 
tors are standing together in splendid 
shape. So uncertain has been the labor 
market that most contractors would only 
take work during the last year or so on 
the cost plus basis, as they did not know 
how much more they would have to pay 
for workmen after the contract was 
signed. 


National Surety Meeting 


General agents and local managers of 
the National Surety from the Mississippi 
Valley section of the company’s agency 
force will meet Jan. 16 at the La Salle 
Hotel, Chicago. Visitors to the conven- 
tion will be guests of the company and 
will be addressed by President Joyce 
upon methods of business development 
and discussing new business methods and 
cooperating with contractors to stabil- 
ize credits. 





chains. I think there are more autos 
and fewer chains used in Detroit than 
in any other city of its size. So the 
autos and trucks go sliding along the 
street, running over sidewalks and 
smashing in windows. 


License for Liberty 


“Another thing regarding Detroit 
plate glass risks is worth remembering. 
This city has a remarkably large foreign 
element which thinks that liberty is li- 
cense to injure other peoples’ property, 
and I know of cases where the court 
seemed to uphold the law breakers in 
this idea. When our ‘wet’ regime ended 
and the ‘dry’ began four foreigners, one 
evening, with more booze in them than 
should have been allowed, walked down 
Gratiot avenue and in their exuberance 
picked up bricks and broke four plate 
glass windows in one block. They were 
promptly arrested and run in. Did the 
judge fine them? Not at all. He prac- 
tically said to them, ‘Well, boys, as this 
was your last chance to get full, we'll 
let you go this time.’ 

“Of course, under such conditions an@ 
such administration of our laws, plate 
glass losses have been absolutely ab- 
normal. The too frequent raise in rates 
have been forced. It was either that or 
go out of the business of insuring plate 
glass. 

Conditions in Other Cities 


“Bay City, Saginaw, Lansing, Battle 
Creek, Grand Rapids and other Michigan 
cities have produced a moderate amount 
of plate glass insurance business the last 
year or two, but not the amount they 
should, or would, were these areas prop- 
erly educated. The business is chiefly 
secured by agents and brokers, who place 
the business with the branch offices and 
general agencies of casualty companies. 

“The property owners in Detroit, when 
they are forced to pay the really enor- 
mous increase in plate glass insurance 
rates forced on the companies by losses,” 
Mr. Schmidt concluded, “will, it is hoped, 
awaken to the fact that some care should 
be given to the proper protection of 
plate glass front stores. And I am sure 
that they will find that carrying their 
own risks is a costly proceeding.” 


Settling of Foundations 


Louis Oldani, in charge of plate glass 
insurance with the Glass, Cook & Atkins 
agency, was positive that Detroit is “a 
good insurance center for plate glass.” 
“I cannot say that one kind of risk over- 
shadows another to any great extent,” 
he continued, “but perhaps the hazard of 
poor buildings is the greatest. I know 
of one case in which foundation settling 
caused the shattering of five plate glass 
fronts. The victory parade cost us con- 
siderable, and stones thrown by automo- 
bile tires are fruitful in losses. 


Zone Rate System 


“But really what we insurance men are 
all wondering about just now is the 
effect on our business of dividing the city 
into 16 districts, each district with its. 
own special rates. That, and the great 
increase in rates, must necessarily de- 
moralize business for a time until the 
public is educated into realizing the ne- 
cessity of charging more for plate glass 
insurance than heretofore. However, 
considering the multiplicity of ways in 
which a plate glass window may be 
broken, even if all ordinary care is taken, 
no sensible man will fail to carry ade- 
quate insurance against this kind of 
business loss and no man can with safety 
carry his own risk.” 


Travelers Big Year 


The Travelers shows accident and 
health premiums $6,250,000, gain $400,- 
000; compensation and liability pre- 
miums $26,900,000, gain $9,000,000. The 
Travelers Indemnity premiums were 
$3,800,000, gain $1,000,000. The total 
premium income of the Travelers and 
Travelers Indemnity is $56,500,000, gain 
$13,700,000. The total income of the 
Travelers is $58,700,000, gain $12,300,000. 
The income of the Travelers Indemnity 
is $4,000,000, gain $1,100,000. 


Named as General Agents 


The Fidelity & Casualty has appointed 
the new firm of Decker, Davies & Jean 
its general agents in Grand Rapids, Mich. 
The firm is an amalgamation of the busi- 
ness of O. P. Davies, formerly district 
agent for the company, with that of 
Decker & Jean, representing several fire 
companies. The new firm will occupy 


the present offices of the Fidelity & Cas- 
ualty in the Grand Rapids Savings Bank. 
building. 
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NEWS OF THE ACCIDENT WORLD 


“FLU” MAY BRING NO LOSS 





Health Underwriters Are Putting Epi- 
demic to Advantage in Bringing in 
New Business 





That the agent who doesn’t dig out 
and get the business now is a “dead 
one” is the opinion expressed by health 
insurance men when asked about the 
results of influenza on that business. 

Some believe that in the long run 
the “flu” epidemic will cause no loss. 
This is based not only on figures which 
show an immense increase in new busi- 
ness, but is due in part to a decrease 
in lapses since the beginning of the 
epidemic. No long argument is 
needed to show people that although 
they are well today, tomorrow may 
find them unable to go to their work. 

The coming of the cold spell is ac- 
companied by a marked decrease in 
the number of flu claims. This is be- 
lieved by many to be a sign of the end 
of the epidemic, while others attribute 
the decrease to the cold weather. The 
hope is everywhere expressed that the 
trouble is about over, although a fear 
exists that the number of pneumonia 
claims will be greater this winter than 
ever before. 

In comparing the results of the two 
different sieges of the disease, a differ- 
ence of opinion exists, some concerns 
having experienced a greater loss on the 
first attack, while others show more 
claims paid during the last. 

The southern part of the country suf- 
fered more throughout than did the 
northern states, although Pennsylvania 
was declared to show the greatest loss 
ratio in the experience of one company. 

Practically no difference in the number 
of claims could be noticed between city 
people and those of the open country, 














but one claim department shows that the 
small town develops the largest number 
of claims, and states that Chicago “flu” 
loss was comparatively small. 

A decrease in the number of accident 
claims during the last month has been 
noticed by several health companies. 
Whether this is due to the late winter 
and consequent lack of ice, or to “flu” 
victims being out of reach of accidents, 
or is merely good luck is entirely a mat- 
ter of conjecture. 

Tonsilitis, bronchitis, etc., have almost 


.| disappeared from the list of claim causes. 


Everything in the line of a confining cold 
seems to be classed as influenza. 





ARE OUT GETTING BUSINESS 





Influenza Epidemic Is Being Used as 
a Stimulator for Securing New 
Applications 





Agency men of companies writing 
disability insurance are out on the fir- 
ing line stimulating business these 
days. Many of the young men are re- 
turning from military service to pri- 
vate life and all these are prospects. 
During the time these men were in 
service they were covered by the com- 
pensation feature of the war risk in- 
surance act. In case they were dis- 
abled or killed in service their depend- 
ents would receive the stipulated 
amount. When they went into the 
service almost all of them gave up 
their accident and health policies. 
These men, therefore, are good pros- 
pects at the present because the gov- 
ernment insurance act furnished them 
protection while they were in its em- 
ploy. 

Furthermore, the influenza and pneu- 
monia epidemic has been so_ wide- 
spread and disastrous that health in- 
surance has been “emphasized more 





than ever. It needs no eloquent tongue 
to tell of its virtues these days because 
so much time has been lost by persons 
who have been laid up with the pre- 
vailing disease. Medical men agree 
that the aftermath of this epidemic will 
be serious and that the country can 
look forward to a recurrence perhaps 
in a milder form for the next ten years. 

As a further incentive to carrying 
accident and health insurance, business 
is good. A man’s time should be pro- 
tected; a person should not be exposed 
to unnecessary loss. Many people hold 
accident policies who have never car- 
ried health insurance. Every man is 
a good prospect for a health policy. 
Most companies will not carry health 
insurance unless they have an accident 
policy. Therefore, as health insurance 
is in such demand today it will mean 
to the live agent not only a commis- 
sion on a health policy, but the acci- 
dent policy that must go with it. 





AGENCY CONVENTION NOW ON 





Field Men of Central Business Men’s 
Association of Chicago in Annual 
Gathering 





The fifth annual agency convention 
of the Central Business Men’s Asso- 
ciation of Chicago, began Tuesday 
afternoon at the La Salle Hotel, with 
about sixty field men present. The 
principal address of the first meeting 
was given by Harry Newman Tolles of 
Sheldon School of Salesmanship, on 
the subject of “Human Balance Sheet.” 
The talk was based on Mr. Tolles for- 
mula, V=I—S, or value equals the in- 
dividual minus supervision necessary 
to keep over him. 

The Wednesday morning meeting 








was featured by a talk on “Coopera- 
tion Between Office and Agents,” by 
A. J. Kreitzer, office manager, while 
Mr. Tolles spoke on “Fundamentals of 
Successful Selling.” In the afternoon 
Raymond S. Branch addressed the 
meeting on “The Value of Enthus- 
iasm,” and round table talk was con- 
ducted by H. G. Royer, president. 





Business Men’s Accident Rally 


The annual meeting of the Business 
Men’s Accident of Kansas City, Mo., is 
being held this week, the first session 
starting Tuesday and continuing through 
Thursday. The banquet is to be held 
Thursday evening. The convention con- 
sists of all salesmen writing 500 or more 
applications during the year. 





Equitable Lifes’ Accident Plans 


As it actually commences to carry out 
its accident and health insurance pro- 
gram the Equitable Life of New York 
again emphasizes the fact that many 
companies in the disability field do not 
understand just what position the Equi- 
table is taking. One of the company’s 
officials in commenting upon the place 
that the Equitable is to occupy in the 
accident and health field said that the 
Equitable entered this branch of the bus- 
iness for only two reasons, i. e., to fur- 
nish a broader and more complete cover- 
age to policyholders, and to provide the 
life agent of the company with a full kit 
of tools. The company does not propose 
to conduct a vigorous and aggressive 
campaign for accident and health busi- 
ness. It has not entered the field for the 
purpose of establishing a phenomenal 
record in the accumulation of this form 
of business. It proposes only to acquire 
a reasonable volume in a natural way, 
and is now aiming at the education of 
its agency force as to the sale of com- 
plete protection. It will not permit an 
agent to become over-developed in the 
disability end of the business, or in other 
words, as one of the company officials 
said, “The tail will not be allowed to wag 
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Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 a Fe 
Covers every disease and every accident. 
eral commission paid to live producers. 





Are You a Mason? 

The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 
It specializes in accident and 
health insurance for F. & A.M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 














Cc. W. YOUNG, Pres. 
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the dog.” 
this basis during the next few years. 


The company wiil proceed on 





Inter-State in Missouri 

The Inter-State Business Men of Des 
Moines has been admitted to Missouri. 
This makes three states entered during 
1918, Oklahoma and Texas being the 
other two. The Inter-State does not con- 
template settling any limit on death ben- 
efits written on accident policies in Mis- 
souri, where the law counts suicide an 
accidcnt. 





Holds Agency Convention 

DES MOINES, Jan. 7—The National 
Travelers Benefit Association pulled off 
a successful convention in Des Moines 
last week. Agents gathered at the home 
offices to inspect a new policy offering 
$50 per week for disability and other 
plans of the concern. A theater party 
and a banquet were social features. 





To Report on Health Plan 
PHILADELPHIA, PA., Jan. 7—The 
Pennsylvania Health Insurance Com- 
mission was created by the 1917 legis- 


lature to investigate sickness, the 
causes and conditions among wage 
earners, the economic results and the 


various health insurance plans in this 
and other countries. This commission 
will make its report to the legislature 
within the next few weeks. It is stated 
that Governor-Elect Beidleman is in 
favor of the proposed health insurance 


plan to be carried on by the state. Or- 
ganized labor in Pennsylvania is said 
to be divided upon the subject. The 


Pennsylvania State Federation of Labor 
in its convention at Pittsburgh last year 
favored compulsory health insurance, 
and adopted resolutions asking the gen- 
eral assembly for such legislation. On 
the other hand the American Federation 
of Labor has expressed opposing views. 





First Company Statement 

One of the first accident company state- 
ments to be issued is that of the Na- 
tional Masonic Provident of Mansfield, 
Ohio. It shows assets of $219,319; reserve, 
$17,490; claim reserve, $2,753; net surplus, 
$155,489; 1918 premiums, $72,650; losses, 
$25,088. 




















SALVAGE SECURITIES 








menting on securities in the way 

of salvage urges its agents to get 
the cash, if possible, and never take 
securities of any kind, no matter how 
good, if money can be paid. These se- 
curities eventually have to be con- 
verted into cash, and this takes time 
and effort. Even the best securities 
may decrease in value before they are 
realized upon. If good securities are 
offered by the principal he can usually 
borrow from a bank, putting these up 
as collateral. Or he may be able to 
borrow from friends or relatives, who 
will make a loan on the basis of these 
securities. In settlements, however, it 
is frequently impossible to get the cash 
and securities have to be taken. 


Tm Fidelity & Deposit in com- 


THE Fidelity & Deposit says that 
second mortgages are of extremely 
uncertain value. In order to realize 
on a second mortgage, the property 
must be sold, bought in by the com- 
pany or allowed to go to an outside 
bidder who hardly ever bids enough to 
cover both mortgages. In order to get 
the property into shape so that the 
second mortgage will be protected, 
much expense may be entailed. The 
Fidelity & Deposit says that when a 
second mortgage is offered an attempt 
should be made to get an absolute deed 
instead, providing it does not obligate 
the company for outstanding liens on 
the property, with the understanding 
that whatever amount is realized from 
a sale will be credited on the account. 
First mortgages are much more satis- 
factory than second mortgages. The 
Fidelity & Deposit declares that even 
when these are taken there are numer- 
ous elements of risk encountered. 
Nearly always the owner places an in- 
flated value on the property, or is very 
optimistic regarding its salability. 





HEN stocks and bonds are offered 

they are usually of close industrial 
corporations that have no sale on the 
open market. Where a stock is non- 
dividend paying or the interest on the 
bond has been allowed to lapse the se- 
curity is of very doubtful value. The 
Fidelity & Deposit asserts that the best 
rule to follow in regard to most stocks 
and bonds is not to take them but to 
have the person offering them realize 
what he can by sale or borrowing and 
then turn over the cash to apply on ac- 
count. 

Life insurance policies may be very 
good or may not. If the policy is paid 
up it can be realized on. If it is an 
ordinary life policy which has been run- 
ning for only a short period it has but 
a small surrender value. The premiums 
must then be kept up and generally 
speaking the policyholder soon loses his 
enthusiasm for paying premiums for the 
protection of a creditor. The suggestion 
is made that when a policy of this kind 
is offered it is better to accept the pre- 
mium payments as so much to apply on 
the loss and pass up the matter of in- 
surance altogether. 


ARGE amounts of salvage are realized 
from absolute conveyance of title to 
real estate. The Fidelity & Deposit says 
that these constitute the best form of 
security. The properties offered, how- 
ever, are usually covered by prior liens 
of some sort or are practically unsaleable 
for the time being. A considerable shrink- 
age in value can always be looked for. 
Notes are a very common form of sal- 
vage securities. The unendorsed notes of 
a high pressed principal are many times 
worthless, their payments depending on 
his success in future ventures. One of the 
disadvantages of taking a note, in the 
opinion of the Fidelity & Deposit, is that 
it may eliminate, practically speaking, 
all chance for successful prosecution. It 
may also convert a claim that could not 
be discharged by bankruptcy into one 
that could be discharged. The company 
says that an attempt should always be 






made to get the endorsement of some 
solvent party on the notes. 


NDIVIDUAL indemnities are often the 

subject of considerable litigation. The 
indemnitors sign the obligation feeling 
assured that they will never be called 
upon to pay. When demands are made 
upon them to comply wtih the terms 
they take advantage of every avenue of 
escape. In conclusion, the Fidelity & De- 
posit again says that it is best to get a 
eash settlement of course. When this is 
found impossible and some form of se- 
curity is offered the adjuster should look 
ahead and determine how and when it is 
going to be possible to convert it into 
cash, bearing constantly in mind the pos- 
sibility of its depreciation in value before 
it can be realized upon. He should put 
the security in the best possible shape 
for quick conversion. 


Automobile Rates Off 


The National Workmen’s Compensa- 
tion Service Bureau has thrown off au- 
tomobile liability rates in Missouri in- 
asmuch as it has been unable to control 
its members as to business in that state. 
Property damage and collision insurance 
rates remain the same. - 

There is an automobile liability rate 
war now on in St. Louis. The United 
States Fidelity & Guaranty has adver- 
tised liability coverage at 60 percent be- 
low the manual rates. The Maryland 
Casualty, Aetna Life, Ocean, Standard 
and Travelers immediately followed suit. 
Some of the companies have offered to 
write contracts for a term of three years. 
The Zurich, which is represented by the 
Commonwealth Insurance Agency, is one 
of the few companies who still demand 
full manual rates. 


Expanding in the South 


The Hartwood-Moss Insurance Agency 
of New Orleans, which has the manage- 
ment of the New Amsterdam Casualty 
for casualty and surety lines in the 
south, will extend its plant. Tennessee 
is added to the southern department, 
which now consists of Alabama, Arkan- 
sas, Louisiana and Mississippi. Agen- 
cies will be established in Alabama and 
additional appointments made in Ten- 
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COMPULSORY HEALTH 

In the agitation about compulsory 
health insurance, why should not our 
authorities give weight to the thoughts 
President Witt1am G. Curtis of the 
NATIONAL CASUALTY suggests about 
compulsory health. At the various 
hearings where the benefits of com- 
pulsory health insurance have been 
heard, convincing statistics have not 
been adduced to show that loss, waste 
and misery would not continue in spite 
of health benefits. In fact, in the va- 
rious governments of Germany the 
statistics all go to show that the aver- 
age period of disability has increased, 
as has the cost per capita of the wage 
earners, 

Compulsory health insurance does 
not correct the evils at which it aims 
and furthermore it greatly adds to the 
tax burdens of the people and the op- 
erating cost of the employers. As has 
been pointed out, compulsory health 
insurance originated with BisMARcK in 
Germany, who used it to bind the 
working classes to the state. He saw 
it was necessary to have some polit- 
ical sop to hand the people to en- 
deavor to convince them that the im- 
perial government was looking after 
their welfare. As one writer points 
out, Bismarck used social insurance 
for this purpose, while the Roman em- 
perors gave the populace bread and 
circuses, to satisfy them. Thinking 
people regard compulsory health in- 
surance as un-American. In as much 
as its parentage is German and we 
have condemned the German theory of 
government it will be well to stamp 
out this feature and not let it be en- 
grafted on this country. 

Better health laws that provide for 
improved sanitation, disease prevention 
and conservation of strength, will do 
much to ameliorate the economic loss 
that is now caused by sickness and 
attendant evils. Why not therefore 
give attention to actual prevention, 
thus getting at the deep-seated causes 
instead of endeavoring to gloss the 
Situation over with a costly and chi- 
merical scheme? 





BANKERS SIGNING BONDS 

More and more the people are ob- 
jecting to directors of banks signing 
personal surety bonds. This is a trite 
subject, but one that will attract’more 
and more public attention. In almost 
all cases public officials handling money 
where they make deposits in banks, re- 
quire the banks to file depository bonds 
for in case of a bank failure the offi- 
cial and his sureties would be liable. 
In many cases personal surety is given 
on behalf of the bank, these bonds be- 
ing signed by the bank directors. The 
banks arrange for the deposits and in 
turn agree to furnish the surety for the 
deposits and frequently the public offi- 
cial bond. If the depositors were in- 
formed as to the extent that some 
bank directors have involved them- 
selves and the bank by signing these 
bonds they would hesitate to keep their 


the bank has been greatly impaired. 
The directors would hardly agree to in- 
sure bank buildings against fire, torna- 
do or explosion damage. They would 
not undertake to issue a burglary pol- 
icy. These hazards are no greater than 
undertaking personal surety. 


NO LOSSES 

AN underwriter remarked the other 
day that frequently agents will say 
that it is impossible to secure business 
along certain lines because the losses 
have been so few. For instance in 
some of the country communities bur- 
glary losses may be almost unknown. 
Automobile accidents may be few and 
far between. There may not have beer 
a tornado for years. This underwriter 
declares that if there had been no 
losses of such a character or if they 
have been very few the individuals and 
the community are to be congratu- 
lated. No man should expect to profit 
by his insurance. Every honest man 
loses money if he has a claim. He 
would much prefer not to‘have a loss. 
If his claim is absolutely square and 
if he is not gauging the insurance com- 
panies a loss always means a certain 
amount of personal sacrifice. There- 
fore if a person can keep away the 
losses he is in a most gratifying posi- 
tion. Insurance is intended as a shock 
absorber, whereby a man can indem- 
nify himself for the most part against 
financial loss. A man takes insurance 
to tide him over the roughest road. 
If he had to personally stand all the 
losses that might come to him, they 
might seriously embarrass him. Just 
at the time we think we are most im- 
mune from loss, ill luck may come to 
us and we then appreciate our insur- 
ance. 





SMALL CITY BUSINESS 

FREQUENTLY a large loss comes in a 
small city that brings to mind the 
fact that there is plenty of business in 
such localities if the agents will go 
after it. One company reports that 
$800,000 was found missing from the 
allied banks of a city of 8,000 people, 
the cashier and two assistant cashiers 
being involved. The experience in- 
volved a national bank and a savings 
bank, both having the same officers 
and managers. 

The company in reporting the case 
said that there was every condition in 
the family combination in the banks to 
make embezzlement easy. The guilty 
men, however, were able to deceive 
the public and the surety company as 
to the true conditions. One of the 
shrewdest underwriters in the country 
the other day remarked that it is abso- 
lutely impossible to prevent embezzle- 
ment in a bank, however great the 
safeguards may be. Human nature 
may break or grow weak at some point 
and the money is taken. The only 
safeguard is the surety bond in a good 
company. Time after time embezzle- 
ments are due to men of supposedly 
the highest character, of unquestioned 
probity who Have the highest standing 





deposits in the bank. The credit of 








Prices Reasonable, But 
- They ‘‘Price People Out’’ 


Personal Glimpses of 
Casualty Men 








To the Editor: In THe Nationat 
UNDERWRITER of Aug. 15 an article ap- 
pears which claims that real salesman- 
ship should be used in the sale of stock 
company automobile insurance in com- 
petition with the small local company, 
which, I take, means the small local 
mutual company. This brings the 
matter of obtaining the business down 
on the heads of the local agents and 
it is for this reason that I wish to 
give as clearly as it is possible for me 
to do so the viewpoint of the local 
agent in a city of 65,000. 

The writer has been continually try- 
ing to devise a plan whereby he could 
insure a great many automobiles in this 
city. I have read the application and 
small type print of the mutual policy. 
I fully understand the great liability 
that can be assumed by a policyholder, 
especially if the officers of the com- 
pany are dishonest. I know that the 
policy can very easily be turned into 
a chattel mortgage upon the policy- 
holder’s car if he does not meet the as- 
sessments. I know that it seems that 
they promise in their contract ten times 
more than they can pay under the ini- 
tial charge. I have seen mutual com- 
panies spring into existence in almost 
every city in Michigan. I have seen a 
salesman, owner or some, other em- 
ploye of a salesroom be appointed a 
solicitor of mutual and insure the car 
before it leaves the salesroom. Prac- 
tically every salesroom has a solicitor. 
Also foremen of factories act as so- 
licitors among thew employes. 


So the companies know that we have 
such competition. These conditions 
mean a loss of patronage to the local 
agent who is only operating in his 
home city, but very little difference is 
noted by the company which operates 
all over the United States and has its 
large volume. 

I know of one agent for a mutual 
that has insured 2,500 automobiles in 
this city in the last two or three years 
I have waited for the smash or extra 
assessments and they have never come, 
and this one company is growing rapid- 
ly. On the other hand I have quoted 
rates, argued against and proven the 
pitfalls of mutual insurance, but have 
never been able to write any business 
to speak of for one reason. 

This one reason is that the cost of 
full protection or even fire, theft and 
liability is so expensive that it makes 
it almost impossible to sell. 

Every local agent in the business 
knows this is the big sticker in solicit- 
ing business and he knows it by ex- 
perience. They either turn to the mu- 
tual or go without protection. I do 
not claim that stock companies are ob- 
taining more premium than they de- 
serve, because I believe that they give 
value received in protection and serv- 
ice for the premium received. But a 
great, great number can not afford to 
pay $50 to $100 for a year’s insurance 
on accar. They have not the financial 
means to pay these amounts, but are 
compelled to unless they buy mutual 
insurance or “<7 = seneninee, 


A great many who can afford to pay 
the premium and who will not insure 
with a mutual are without insurance 
today, because they will not make such 
a large investment for insurance. They 
would not insure their homes, I believe, 
if the price was as great. But, then, 
if the price of fire insurance on our 
homes was as high, we certainly would 





in their community. 





have mutual companies. Besides there 





Allan D. Shackleton, formerly con- 
nected with the Detroit branch of the 
Fidelity & Casualty, and more recently 
manager of the same company’s bond- 
ing department in Philadelphia, died 
of pneumonia at Kelly Field, Texas, 
on Dec. 20. Mr. Shackleton was in the 
aviation division of the U. S. army for 
more than a year. 


Edson §. Lott, president of the 
United States Casualty, who will speak 
before the Safety Council, at St. Louis, 
Thursday of this week. will talk on 
“Workmen’s Compensation Laws in 
General and the Proposed Missouri 
Compensation in Particular.” He is a 
well informed man on compensation 
insurance and will talk to the business 
men on some of the fundamentals of 
compensation. 


Chester Newman, for the past 20 
years manager of the Kansas City 
branch of the National Analine & 
Chemical Co., has bought stock in the 
Employers’ Indemnity of Kansas City, 
and has been made a vice-president. 
Mr. Newman will manage the reinsur- 
ance department. 


George H. Morris has resigned as su- 
perintendent of the underwriting de- 
partment of the Zurich Accident in the 
United States branch at Chicago, to be- 
come manager for the casualty depart- 
ment of Rollins-Burdick-Hunter Co. of 
Chicago, succeeding the late W. Harold 
Fee. Mr. Morris has been the under- 
writing head of the Zurich for many 
years, has passed all classes of cas- 
ualty risks, and is a thoroughly versed 
underwriter. 


Morgan G. Bulkeley, Jr., major of the 
one hundred and first machine gun bat- 
talion, has returned from France to 
recover from severe gassing. His bat- 
talion saw service at Chateau Thierry, 
Verdun, Chemin des Dames, in the 
Toul sector, and at St. Mihiel. The 
company is made up of Hartford and 
Connecticut men and contains many 
from the home offices and local agen- 
cies of the Hartford. Major Bulkeley 
is assistant treasurer of the Aetna: Life 
and a son of Ex-Senator Morgan G. 
Bulkeley, president of the Aetna Life, 
Aetna Casualty & Surety and Automo- 
bile of Hartford. 


Edwin E. Brookens, for the past two 
years claim adjuster for the Kansas in- 
surance department and previously as- 
sistant reporter of the Kansas supreme 
court, will remain as claim adjuster for 
the department under Col. Frank Tra- 
vis. The appointment was announced 
this week by C. E. Eldridge, assistant 
commissioner in charge of the depart- 
ment until Col. Travis returns from 
France. Brookens is a lawyer and has 
been in charge of the legal work of the 
insurance department in connection 
with all claims presented to the depart- 
ment. He has specialized in insurance 
law and court decisions for some years 
and was taken from the supreme court 
because of his special knowledge of the 
insurance laws in this state and the de- 
cisions affecting insurance. 





are some real salesmen in our city, the 
same as there are-in any city of our size. 
This is my explanation in reply to 
above mentioned article in your val- 
uable paper. I would like to hear fur- 





ther in regard to this most important 
subject. RO Wak 
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COMPENSATION NEWS 


CHANGES STATISTICAL PLAN 





National Workmen’s Compensation 
Bureau Has Revised Method in 
Order to Meet Demands 





The National Workmen’s Compen- 
sation Service Bureau has revised its 
Statistical plan. The original plan for 
workmen’s compensation insurance was 
designed to: meet the demands of the 
underwriters, actuaries and safety en- 
gineers, so far as these demands could 
be anticipated. 

The original plan stood the test of 
providing the necessary information 
for the development of rate making 
in a satisfactory manner. Changes 
were necessary from time to time as 
new problems arose, but these were 
successfully assimilated without the 
necessity of radically revising the plan 
as a whole. 

However, for some time there has 
been a feeling on the part of those 
charged with the administration of the 
plan that certain features of it were 
somewhat too complicated for prac- 
tical purposes. This feeling culminated 
in a proposal to revise the plan, and 
beginning with the month of June of 
last year the statistical subcommittee 
on the bureau compensation plan held 
a number of sessions, some of two 
days’ duration, at which the plan was 
gone over, item by item, with the aim 
of simplifying and condensing it as 
much as possible. No real progress 
was achieved, however, until the meet- 
ing of July 19. At this meeting a very 
radical proposal was made to do away 
entirely with the method of reporting 
paid losses separately from the out- 
standing losses. 

It was explained that the Bureau 
has no need for the outstanding infor- 
mation on individual cases, nor for that 
matter, on individual classifications, 
for the reason that the outstandings 
are never taken into consideration in 
the establishment of pure premiums, 
and that such information is only valu- 





able in bulk for investigating the ques- 
tion of underestimates. 

Viewing this question in this light, 
it was held that the outstandings 
should be divorced from the punch 
card system and given in bulk on a 
separate report, and that instead of 
punching on one card the paid amount 
and on another the outstanding 
amount, the companies should report 
a single card for each case showing 
the total amount of incurred loss. The 
acceptance of this method resolved all 
the difficulties the committee laboréd 
under. 





KNOCKS OUT OHIO POLICIES 





State Supreme Court Says Employers 
May Not Insure in Companies— 
To Appeal Case 





COLUMBUS, O., Jan. 7—The de- 
cision of the Ohio supreme court bar- 
ring employers liability from Ohio, 
will be appealed to the U. S. Supreme 
Court, so it is said. 

The decision was given in the case 
of Frank C. Thornton vs. the Indus- 
trial Commission of Ohio and the 
Cleveland Stamping & Coal Company 
and affirmed the findings of the Frank- 
lin county courts. 

The liability companies contended 
that the order of the commission pro- 
hibiting them from insuring the risks 
of employers who carry and admin- 
ister their own workmen’s compensa- 
tion insurance was invalid on the 
ground that it abrogated contracts 
which they had with employers when 
the amendment to the Ohio compensa- 
tion act went into effect. 

Further claim was made that these 
contracts were continuous and there- 
fore could not be terminated by any 
new law or order. Further contention 
was made that the new law only pre- 
vented companies from writing new 
liability business and did not apply to 
existing contracts. 

The companies said there were 675 
employers holding contracts with 
them, the contention being made that 
all these contracts were perpetual and 





Home Office: 


Assets, over - - 


SEALY HUTCHINGS, President 
GEO. SEALY, Secretary 


has been in successful 


AMERICAN INDEMNITY COMPANY 


Galveston, Texas 
Under supervision United States Treasury Department 


Surplus to Policyholders, over $1,500,000.00 


(At the close of business November 30, 1918) 


Announce the opening of their Newark, N. J., Branch Office—309 
Union Building, as of January Ist, 1919, for the handling of Casualty 
Business—under the supervision of Mr. Richard R. Randall. 


The Jersey City Branch Office, Mr. George A. Devoe, Manager, which 
i tion for the past several years, will con- 
tinue to handle Fidelity & Surety business exclusively. 


Responsible Agents Wanted Where Not Represented 


980,000.00 


JOHN SEALY, Vice President 
J. F. SEINSHEIMER, Gen’! Mgr. 





COLLISION CLAIMS HIGH 


DETROIT MOTOR CONDITIONS 





Reckless Driving and Inadequate Reg- 
ulations Cause Much Prop- 
erty Loss 





George E. Taylor, of the General 
Casualty & Surety, Detroit, insists that 
automobile accident claims in Detroit 
are not abnormally high. But in regard 
to property damage and automobile 
collisions, he says the opposite is true. 
In this latter proposition he is in ac- 
cord with insurance men generally; 
but, unlike some of them, he has the 
courage of his convictions and is will- 
ing to be quoted as to his opinion why 
they are high. He says: 

“This company has found it absolutely 
necessary to raise collision rates after 
Jan. 1,” says Mr. Taylor. “Collisions and 
the resulting loss of property are really 
disgraceful for a city supposedly as in- 
telligent as is this. Accident claims, if 
not just normal, at least are not ab- 
normal; but property damage and col- 
lison are high, particularly collision. 


Disregard of Regulations 


Boiled down, the final cause of this 
state of affairs is the utter disregard of 
what traffic regulations there are, as 
well as the absence of traffic regulations 
covering the whole city. I have never 
seen anywhere in my life such reckless 
driving as in Detroit. A great number 
of cars are owned and driven by reckless 
people; and as they have little care or 
thought on loss of life or damage to 
other people’s property, the result is the 
piling up of long lists of casualties and 
wrecked cars. 

This condition is bound to prevail un- 
til the police department inaugurates 
street regulations of some value, and 
compels automobile owners and drivers 
to live up to them. I believe we will 
get some help from the licensing of 
chauffeurs, and a movement in this direc- 








indeterminate and so could not be dis- 
turbed by the compensation act. 

Most of these employers were among 
the largest in the state. 











tion is already under way. At least, it 
will be a help in weeding out reckless 
and inexperienced drivers. But this does 
not go far enough. Conditions are such 
that drastic laws for traffic regulation 
are absolutely necessary. 

I am told by a police officer that the 
police department is powerless because 
it is not backed up by the judiciary. 
Convictions do not quickly follow ar- 
rests, even where the evidence of law- 
breaking is flawless. It would certainly 
seem that these two departments ought 
to work in harmony to the same end— 
adequate protection in our streets of life 
and property. Changing police superin- 
tendents can help but little, if at all, if 
the courts do not uphold them in enforc- 
ing proper street regulations. 


Parking Space Limited 


It has been calculated that there is 
in the center of Detroit room to park 
about 700 automobiles; yet each day 
there are wandering around the center 
of the city anywhere between 3,000 and 
5,000 autos looking for some place to 
park. to say nothing of those machines 
speeding east and west and north and 
scuth, and do not desire to stop in the 
center of the city. 





Weakness of German Plan 
(CONTINUED FROM PAGE 1) 


tient would not be entitled to treatment 
because of his being able to go to work. 
Nevertheless, all of the German sickness 
insurance statistics prove conclusively 
that the proportion of persons able to 
work, but drawing sick pay and requir- 
ing some form of medical attention, is 
decidedly excessive. In the experience of 
the Hanover fund the voluntary mem- 
bers of the fund experienced an aver- 
age duration of sickness of 33 days, or, 
respectively, 36 days for male members 
and 32 days for female members. This 
may safely be accepted as conclusive 
evidence of adverse selection and further 
misuse of the funds providing for both 
a compulsory and a voluntary member- 
ship. The per capita expenses for medi- 
cal treatment increased from 4.59 marks 
in 1904 to 8.19 marks in 1914, and the 
per capita expenses for sick pay from 
12.81 marks to 15.27 marks. The pro- 
portion of deaths from respiratory dis- 
eases, including tuberculosis, during the 
year 1917 was 41.34 percent. The general 
proportion of sickness, which had been 
53.44 percent in 1904, increased to 57.45 
percent in 1913, which is the last useful 
return previous to the war. 








° r 
§ Federal Savings and Insurance Co. § 
FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 


with non-classification of risks. Benefits paid weekly. 
2 Policy includes $100.00 funeral benefit. : 
Representatives Want-d in Indiana and Illinois, Our Victory Policy Will Interest You. 

















BOSTON 
Paid-in Capital $1.500,000. 


Business-Builders 


Developing 


Fidelity and Surety Bonds. Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 
Massachusetts Bonding & Insurance Company 


T. J. FALVEY, President 
Write for Territory. 
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FAILURES WERE FEW 


WAR-TIME CONDITIONS SEEN 





Report on the American Credit In- 
demnity Brings Out Business 
During the Stress Period 


The New York department has made 
its report on examination of the Amer- 
ican Credit Indemnity. Some very in- 
teresting items of information are 
found in the report, especially as to 
losses incurred, to earned premiums 
for the years 1913 to 1918. For the 
first three years of this period, the 
loss ratios were 53.2, 56.7 and 58.8 per- 
cent respectively, and for the latter 
three years the loss ratios were 6.5, 7.2 
and 5.4 percent, respectively. This 
shows the remarkably good condition 
in credit insurance during the war pe- 
riod. From Oct, 1, 1915, to Sept. 30 
1918, the company made an underwrit- 
ing profit of $683,846 on an earned in- 
come of $2,181,976. Its surplus Sept 
30, was $701,571. In commenting on 
the report the examiners Say: 

Financial Strength Improved 


Since the department's 
of Sept. 30, 1915, the 
mulated an additiona 
954.66. Its admitted 


examination as 
company has accu- 
1 te to of $614,- 
assets have i as 

during this period from $1,108,821 t0 
$1,785,700, and its liabilities, except capi- 
tal, which has remained constant, from 
$672,204 to $734,128. The significance of 
these figures is, that while the assets 
of the company have increased, the lia- 
bilities have borne a gradually diminish- 
ing ratio thereto. The growth of the 
company, therefore, has added to its 
financial stability. 


Conditions Been Favorable 


During the past three years economic 
conditions, in so far as they affect the 
business of credit insurance, have been 
unusually favorable. Insolvencies have 
been below normal, and consequently 
losses, against which commercial enter- 
prises insure, have been considerably re- 
duced. In addition to these favorable 
business conditions, the company has 
profited by improved underwriting meth- 
ods. Its experience on various trade 
groups has been carefully compiled, the 
tisk according to the hazard on com- 
mercial ratings insured has been ascer- 





tained and the premium has been ad- 
justed to the risk assumed. 


Should Create Large Surplus 


In view, however, of the inherently 
fluctuating and hazardous nature of the 
business of credit insurance, a company 
carrying on this branch of business 
should accumulate out of the profits of 
its prosperous years a large free surplus, 
which will serve in addition to the com- 
pany’s reserves to protect the policyhold- 
ers and stockholders during times of 
stress and economic upheaval. It is this 
contingency, which experience shows is 
ever recurring, that should be kept in 
mind in the formulation of any policy or 
course of action affecting the affairs of 
a credit insurance company. 


Voluntary Reserve Fund 


The setting aside by the company of a 
voluntary reserve fund for possible fu- 
ture losses in excess of normal evidences 
the fact that precautionary measures 
have been deemed essential because of 
the uncertainties of this class of busi- 
ness. However, as this fund represents 
no tangible liability it has been included 
in general surplus and only such reserves 
for losses have been reported as were 
established by the rule incorporated in 
the annual statement blank. The in- 
crease in surplus, therefore, of $301,- 
571.45, as shown by this report, is due 
mainly to the elimination of the volun- 
tary or additional reserve fund of $312,- 
097.08. 


Leslie to Go to New York 


SAN FRANCISCO, CAL., Jan. 9.—Wil- 
liam Leslie, secretary-actuary for the 
California State Compensation Fund, has 
resigned to become compensation actu- 
ary for the New York department, suc- 
ceeding H. E. Ryan, who resigned to go 
with the Equitable Life. Mr. Leslie is 
a University of California graduate who 
began his insurance career in the actu- 
arial department of the Reliance Life, 
later becoming actuary for the company. 
He resigned this position in 1914 to 
become actuary of the California fund. 








Southern Surety’s Increase 


Articles of incorporation of Southern 
Surety are amended to provide for capi- 
tal stock increase from $800,000 to 
$1,000,000. - The company claims last 
year’s business exceeded $2,000,000 in 
premiums. 


The automobile fatalities in St. Louis 
for 1918 show an increase over the pre- 
ceding year. The deaths in 1917 totaled 
60, while last year there were 99. 





LIVE STOCK CIRCLES 
BEST TIME TO SEE PROSPECT 


Live Stock Agents Find Farmers Less 
Occupied During Winter Months 
—Get Better Reception 


During the severe winter months, 
and particularly in the first month of 
the year, the live stock agent has an 
excellent opportunity for getting new 
business if he will avail himself of it. 
In the planting and harvest seasons 
the farmer has little time to stop and 
listen to a solicitation on live stock or 
any other form of insurance. His 
whole concern is over his ability to 
harvest the fullest possible crop. He 
has not the time during the summer 
months to listen to a complete solici- 
tation. During the early part of the 
winter season the up-to-date farmer 
lays out his program for the ‘year. 
He decides early in the game how 
much live stock insurance he is going 
to buy at the same time that he de- 
cides just what disposition he is going 
to make of his acreage, what crops he 
is going to plant, etc. 

Therefore, this is the logical season 
for the live stock insurance man to get 
in his heaviest licks. During the past 
few years, farm values have been high. 
A live stock loss nowadays is a serious 
matter to the owner. It is more im- 
portant than ever before that protec- 
tion be taken out, and the fact that the 
roads are difficult and the weather se- 
vere is entirely offset by the fact that 
when he reaches his destination the 
agent is able to fully present his prop- 
osition, and is assured, at this par- 
ticular season, of a hearing. 


Will Do Field Work 


F. F. Field is appointed special agent 
for the Pacific Coast department of the 
Massachusetts Bonding and will engage 
in agency development work throughout 
the coast field. He has been insurance 
manager for Hunberger & Givens, gen- 
eral agents for the Aetna Life in north- 
ern Montana. 


Ohio Law Is Upheld 


The Ohio Supreme Court has upheld the 
constitutionality of the law forbidding 
employers liability companies to write 
business in Ohio under the provisions of 








the workmen’s compensation act. The 
supreme court upheld the Franklin county 
court in the case of Thornton, an em- 
ployer of Cleveland, against the In- 
dustrial Commission of Ohio. 


Casualty Notes 


The American Reinsurance Company 
of Huntington, Pa., has been licensed in 
Wisconsin. ; 

The Detroit: branch office of the Fidel- 
ity & Casualty reports that its business 
in 1918 exceeded the previous year by 
more than $100,000. 

H. V. Upington, Detroit, manager of 
the Fidelity & Casualty, is in New York 
City for the week, in consultation with 
the head office. 


Lieut. John Ingersoll, son-in-law of 
President Morgan G. Bulkeley of the 
Aetna Life, has joined the affiliated 
Aetna companies as a special agent. He 
will devote his time towards the de- 
velopment of reciprocal business, hand- 
ling bank transactions mainly. 


The Spencer-Dowler Company, general 
agents at Chattanooga, Tenn., for the 
Aetna Life, have incorporated with the 
following officers: Herbert W. Spencer, 
president; Frank H. Dowler, vice-presi- 
dent; Frank H. Dowler, Jr., secretary 
and treasurer. 

Harry S. Byrne of Omaha, member of 
the Republican state committee and man- 
ager in that city for the Fidelity & De- 
posit Co. of Maryland, has furnished 
Governor-Elect S. R. McKelvie’s official 
bond of $50,000 and the $1,000,000 bond 
for State Treasurer-Elect D. P. Cropsey 
of Fairbury, Neb., on which the state pays 
a premium of $5,000. 

J. Herbert Reid, superintendent of the 
accident and health department, Newark, 
N. J., branch office of the Aetna Life, 
has resigned. Mr. Reid will continue 
for the affiliated Aetna companies as a 
special agent, working on a commission 
basis. W. M. Mulheron, special home 
office representative, will temporarily 
assume Mr. Reid’s duties until a suc- 
cessor is found. 

Walter F. Gallagher, for the past 
three years resident manager of the 
New Amsterdam Casualty at Boston, 
has entered upon the position of man- 
ager for Greater Boston of the surety 
department of the Massachusetts Bond- 
ing, succeeding John H. Grady, resigned. 
Mr. Gallagher was born in Boston 32 
years ago and studied law at Boston 
University before entering the insurance 
business. 





Freshen your accident and health in- 
surance sales talk. Get new ideas for 
it from The Casualty Review, pub- 
lished monthly. Send ten cents for 
sample copy or one dollar for a year’s 
subscription to 1362 Insurance Ex- 
change, Chicago. 
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SUGAR 


It’s been scarce. Sweetening in 
the form of accident and health 
premiums has been just as scarce 
in the accounts of many casualty 
agencies. 








Why not increase the allotment ? 
Get the Casualty Review, a 
monthly magazine for accident 
and health insurance salesmen, 
in your own office, and see that 
solicitors and sub-agents get it. 


1 Send ten cents for sample copy or 
one dollar fora year’s subscription. 
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London Guarantee & Accident Company, Ltd. 
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THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 
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and ption of cabinet and pocket case. 
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CAPITAL ONE MILLION DOLLARS 


Paid in Full and Deposited in Securities 
with Insurance Department of Iowa. 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
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Public Liability Lines. 
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715 Locust St., DES MOINES, IOWA 
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A. J. SCHUNK, Manager Nerthwestern Branch 
615-619 Security Bldg, MINNEAPOLIS, MINN 
JULIUS BACHER, General Agent 
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Workmen’s Compensation and Agents 


HE NATIONAL UNDER- 
WRITER has received a letter 

4 from an agent in one of the medium 
sized cities of Illinois who is above the 
average in intelligence. Because of the 
arguments he presents in his letter we 
feel that he may reflect the views of 
quite a contingent of men in the local 
ranks who are handling workmen’s 
compensation insurance. He brings up 
a number of features to show that in 
his opinion it does not pay agents to 
solicit workmen’s compensation insur- 
ance and that the home offices or gen- 
eral agencies are more or less exacting 
in their requirements. This agent says 
in writing to THE NationaL Unoper- 
WRITER. 

To the Editor: From time to time re- 
cently there have appeared in your col- 
umns articles upon the subject of work- 
men’s compensation insurance in which 
agents who sell this class of business 
were furnished with advice as to how to 
£0 about it. Methods for improvements 
were suggested, most of which would be 
of great benefit to the companies, but of 
questionable value to the local agent. 

Have you considered the local agent’s 
side of this question? In one of your 
articles you observe that the small town 
agent is writing less compensation in- 
surance; that the small town man who 
has been writing a fairly good volume 
of compensation business is not giving as 
much attention to it, and that often 
where ‘good business is to be found in 
the small towns the local agent will not 
bother with it, but rather give his time 
to solicitation of other forms of insur- 
ance. 

~ *- * 

Here are a few good reasons, and I am 
certain that similar cases could be cited 
by other local agents, why we are giving 
as little attention as possible to the writ- 
ing of workmen’s compensation business. 
We represent a good company. Its spe- 
cial agent visits here quite regularly and 
has outlined very clearly just the kind 
of compensation business the company 
wants. If a piece of business is offered, 
that does not exactly fit the requirements 
and standards of the company, it will 
decline it. But it will not say so in so 
many words. If the risk is, from its 
standpoint, undesirable after the applica- 
tion has been submitted there will begin 
a series of letters that will do credit to 
the International Correspondence Schools. 
It asks one question about the risk and 
when it is answered it is all ready with 
another. Manifestly its object is to tire 
us out and usually it succeeds. For in- 
Stance, it will ask us what company pre- 
viously carried the risk, how many acci- 
dents occurred during the period the 
business was carried, what the amount 
of claims was, and call for other similar 
information which the assured will not 
give out, and in most cases could not if 
he had the desire. A few cases like this 
and we begin to wonder why we are 
bothering with workmen’s compensation 
insurance, when we can write almost 
any other kind of business, and not have 
our typewriters undergo a 10 percent de- 
preciation from over use. 

* . . 

Under what used to be a comparatively 
simple classification manual, consisting 
of about 550 items in all, there are now 
so many subtitles, subheads and subclas- 
Sifications that the agent becomes be- 
wildered and confused in attempting to 
classify what is, after all, a very or- 
dinary line of business. 

A barrel factory sounds like a very 
plain and ordinary business, doesn’t it? 
But it is not. It seems there are barrel 
factories and barrel factories, there are 
those that assemble barrels; those that 
manufacture hoops and staves; those that 
manufacture barrels, but do not manu- 
facture barrel heads. There is a fine 
distinction to be drawn between these. 
The risk must be properly classified. The 
company constantly warns us against 
misclassifying. 

But to follow the thought a little fur- 
ther, suppose that we do misclassify. If 
the risk is undesirable we are told to at 
once get the proper classification. If, 
however, the underwriter passing on the 
business regards it as fairly choice it is 
written. He is safe for he knows that 
the compensation companies have all 
filed their rates and manual of classifi- 
cation, and that the compensation policy 
provides that even though the business 
has been misclassified in the application 





the entire contract between the company ‘ 


and the assured is based upon the rate 
and manual filed with the state superin- 
tendent of insurance. What happens? 
The payroll auditor and inspector are 
sent around. They “discover” the mis- 
classification, and after making a check 
up inform the assured that the business 
is being carried at a higher rate, that the 
additional premium is due and payable 
and there is a controversy. The company 
expects and hopes to hold the business. 
Very often it does. Whether it does or 
not I am painfully aware of the fact that 
an incident of this kind does not increase 
the assured’s respect for me. I am also 
forced to the conclusion that the com- 
pany has not sufficient confidence in my 
sales ability to permit me to make the 
adjustment before the policy is issued. 
a a * 

I know an agent at Grand Rapids, 
Mich., that had a compensation writing 
company. The company wrote a general 
casualty business. Last year the agent 
informed the company that it would 
either have to get another man to repre- 
sent it for compensation business in that 
city or he would be forced to resign. An- 
other man was secured and the original 
agent continues to represent the com- 
pany for all other casualty lines. He 
told me, and his experience was similar 
to mine, that every time he wrote a com- 
pensation policy it really did him more 
harm than good with the assured, if he 
carried fire and other lines with him. The 
misunderstanding of the subject by the 
assured, the constantly arising claims, 
the many little irritations attending claim 
settlements, the repeated requests of the 
company for information on the risk, 
finally made the assured sick and tired 
of the whole thing. All this for 10 per- 
cent commission! 


> * 
Continue to “observe the trend” in 
compensation insurance. If you watch 


closely you will not fail to notice that 
the small town agent is writing less and 
less of this business. You will observe 
that the business is drifting into the 
hands of fewer agents as well as fewer 
companies. Credit insurance is no more 
highly specialized than workmen’s com- 
pensation insurance. In my estimation 
it is decidedly not a class of business 
that could be written by the so-called 
average agent. If you are planning the 
publication of more articles telling the 
agent how he can secure workmen’s 
ecmpensation business, or how he can 
improve the service on this business to 
the companies, save the space and effort. 
Most of us are wondering how we can 
unload. 
LOCAL AGENT. 





It is true that agents probably render 
more service to their compensation 
policyholders than almost any other 
class and receive less in return for it. 
The commission rate to almost all local 
agents is 10 percent, although to some 
holding general agency contracts so- 
called or special agents the rate is 12% 
percent. In many of the medium sized 
and smaller points the compensation 
premiums are on the minimum basis 
and if there is a $60 premium the com- 
mission is $6. Looking at the compensa- 
tion business independent of all other 
lines it might not pay the local agent to 
spend very much time on it, especially 
with the small assured. 

* * * 

There is demanded in every general 
office certain data as to underwriting 
which it is necessary to procure in or- 
der to reach a conclusion as to the de- 
sirability of the risk. Where a company 
has had a risk for some time it does 
not need to get much information from 
the agent as the history of the risk is 
well known. Where, however, new 
business is offered the company desires 
to know all about it. Undoubtedly 
more care has to be exercised in under- 
writing compensation lines than any 
other because the human element con- 
stitutes so large a part of the risk. In 
the letter that the local agent has writ- 
ten the points that he recites are what 
a company requires in writing a new 
risk and only such as it would need in 
passing of a risk that had been on its 
books for some time. The reason the 
agent is not asked for so much infor- 
mation on old risks is the fact that the 
company has the history on its own rec- 
ords. 

x x 

So far as classification is concerned 
it is true that in later years there has 
been more refinement and a more ex- 
tended group division. This shows of 
course that the companies are getting 
more experience so that they can make 
such divisions and treat the business in 
a more accurate way. There is a big 
difference between “barrel factories.” 
The general classification is simply a 
name alone and does not classify en- 
terprises that have distinctive hazards. 

Industries engaged in a certain line of 
work where the hazards are much less 
than others are entitled to a classifica- 











WITH BURGLARY UNDERWRITERS 














FEW BURGLAR-PROOF SAFES 





Big Field for Agents Is Found Among 
Business Concerns of All 
Kinds 


DETROIT, MICH. Jan. 7—“I 
wonder how many real burglar-proof 
safes there are in the business blocks 
we see from this window,” H. V. Up- 
ington, manager of the Fidelity & Cas- 
ualty, remarked to THE Nationat UN- 
DERWRITER representative, on the sev- 
enth floor of the Hammond building, 
overlooking the very center of the re- 


tail business of the city. “The fact 
is,” he continued, “that many sup- 
posedly ‘burglar-proof’ safes and 


vaults are not burglar-proof at all. 
One of our agents soliciting safe bur- 
glary insurance was refused by one of 
these merchants on the ground that 
he already had burglar-proof protec- 
tion referring to his supposedly bur- 
glar-proof vault. 

“The man was a prominent jeweler, 
and he made the statement that the 
vault had been specially built, and was 
of absolutely burglar-proof construction. 
It took only a casual investigation to 
prove that neither the door nor the lin- 
ing came within bulglar-proof specifica- 
tions. The result was that an order 
for $50,000 insurance was immediately 





given, and at the same time the vault 
builders were ordered to tear down the 
existing vault and put in an entirely new 
ene, which would comply with the speci- 
fications for burglar-proof construction. 

“The jeweler really thought he had a 
burglar-proof vault, and would have con- 
tinued to so believe if the evidence to 
the contrary had not been laid before 
him. 

“Here is a line of insurance that com- 
petent agents might follow up with very 
gratifying results in the way of busi- 
ness,” concluded Mr.: Upington. “And 
they would be doing a service to both 
the companies they represent and their 
clients. Only the professional safe bur- 
glar would have any regrets. 

“One of the best things about bur- 
glary insurance is that it stays on the 
books of the agents year after year with 
little effort and furthermore, the commis- 
sions are liberal enough to tempt any 
insurance man to put in some of his 
time developing such desirable business.” 


More Burglary Losses 


Last week the B. R. Hobard Bank at 
Stilesville, Ind., was robbed, there being 
$3,000 Liberty bonds and war savings 
stamps stolen. An acetylene burner was 
used to get into the vault. Indiana has 
been subjected to a number of bank rob- 
beries lately and there have been payroll 
hold-ups in various sections of the coun- 
try. There is no more active line to 
solicit at this time than bank burglary 
and messenger hold-up. 


tion if it can be given them. The mere 
name, “barrel factories” covers a multi- 
tude of sins. Fire insurance companies 
have found, for instance, that the general 
name “drug store’ does not constitute 
a proper classification. There are whole- 
sale drug stores and retail drug stores. 
There are drug stores that carry explo- 
sives and those that do not, those that 
do certain manufacturing. There are a 
number of variations in drug stores so 
that under the general name “drug 
stores,” fire insurance may have seven or 
eight different classifications according 
to the hazard. Similarity in name does 
not mean similarity in risk. 
* * * 

Of course we cannot subdivide too far 
because companies are not able to secure 
an average in the more refined classes, 
The local agent must study his rate 
manual and be able to make a proper 
classification. If he does not, the payroll 
auditor will discover the error and will 
eall for the proper premium. This may 
cause some friction with the assured, but 
if he had been classified in the right way 
in the first place he would have been 
satisfied. The misunderstandings with 
assured are widely due to the fact that 
the agent himself does not study the bus- 
iness sufficiently to get the business on 
the books in the right way in the first 
place. There may be some conflict in the 
settlement of claims, but no company 
today is taking advantage of technicality 
or trying to browbeat an assured where 
the claim is honest. If an assured is 
reasonable and fair he will have no 
trouble in getting a liberal settlement. 

* a * 


The great difficulty today in the writ- 
ing of compensation insurance is lack 
ot knowledge on part of the agent and his 
indifference to perfecting himself in his 
calling. An agent should master the 
compensation law, should have its pro- 
visions at his finger ends, he should know 
his rate manual and how to properly 
cover an assured and he should under- 
stand how to make the proper classifica- 


tion. 
* a” * 


The live local agent may feel that so 
far as compensation business alone is 
concerned he is not making much if any- 
thing out of it. However, the agent who 
is alert and onto his job finds that com- 
pensation insurance is the open sesame 
to other lines. If an assured is satisfied 
with the way an agent is handling his 
compensation insurance and he knows 
that the agent is master of his subject 
it will be very easy indeed for the agent 
to edge in on his other lines. No com- 
pensation policy should be written with- 
out the public liability being secured at 
the same time. A compensation policy 
protects the assured only so far as his 
own employes are concerned. He is ex- 
posed to danger from the public side in 
that someone not his employe may be in- 
jured in or about his premises. He is 
liable in that direction just the same as 
he is to an employe. When an assured 
is covered with a compensation policy he 
is only half insured. He needs to have 
public liability without any doubt and 
the agent should secure it. His commis- 
sion is higher on public liability and, 
taken together, a combined commission 
is not to be laughed at. Agents too 
frequently forget the public liability in 
their solicitation of the compensation in- 
surance. Public liability is one of the 
most desirable kinds of casualty risks to 
handle and can just as well be gotten 
with the compensation as not. 

* * * 


Where there are teams or elevators, 
policies should be secured to cover them. 
If proper service is given there is always 
the entre at hand to secure burglary, 
messenger holdup and safe insurance, 
plate glass, tornado, fire, accident, steam 
boiler, automobile and the like. In fact 
there are a multitude of lines that cam 
be written if the agent has creative 
power to show the assured the advan- 
tage of being covered in every possible 
way. Men see the value of protection 
these days. There are sufficient lines © 
insurance to keep an agent busy all the 
time, creating new business. He need 
not take it away from someone elsé 
Compensation may be like a few lines 
in a grocery store where there is 4 
profit, but it goes with the business an 
has to be handled. There are other W-— 
where the profits are far greater ani 





more opportunity for making money ® 
offered. 
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SHOWS POINT OF SERVICE 





Field Man Explains How Local Agents 
May Assist Their Clients with 
Coinsurance Clause 





CLEVELAND, OHIO, Jan. 6—One 
of the prominent field men of this state 
has called attention to a valuable serv- 
ice which agents may offer their clients 
in connection with the use of the co- 
insurance clauses, both the 80 and 90 
percent. Too often, he says, these 
clauses are attached to policies and no 
further attention is paid to them by the 
agent. But stocks and buildings usu- 
ally change in value, either up or down, 
within certain periods. Should the 
values increase materially and no 
change be made in the insurance, a fire 
would result in a heavy loss to the as- 
sured who all the time thinks he is 
fully protected. 

Agents could and should keep a list 
of all clients using these clauses and 
at least every ninety days call them up 
and learn how the insurance to value 
stands. In the case of stocks this is 
especially important. With buildings, 
of course, inquiry need not be made so 
often, but no policy should be allowed 
to run three years without information 
as to whether the amount bears the 
right relation to the value of the build- 
ing, if his client is to be properly pro- 
tected. 

This service would be appreciated by 
clients, who would feel that the agent 
has some other interest in his welfare 
than merely to collect the premiums. 
It would bring the insurer and insured 
into a closer bond and operate as a 
material benefit to the agent as well as 
to his client. A list on his desk, to 
which he could refer frequently, would 
accomplish the purpose. 





EFFECT ON THE DEPARTMENT 





Action of the Firemen at Cleveland 
Now Presents Interesting Situa- 
tion in That City 





CLEVELAND, OHIO, Jan. 7.—The 
action of the Cleveland firemen in 
changing to an eight-hour shift last 
week, in violation of the orders of Chief 
George Wallace and Mayor Harry L. 
Davis, has created a serious condition 
in the city. The distribution of the 
men into three shifts has materially 
reduced the number of men at each 
Station, some of them having but two 
or three, and in order to strengthen sta- 
tions in the more congested districts 
five firehouses have been entirely 
closed. 
_ Last Friday evening fire broke out 
in one of a string of older buildings on 
Euclid avenue and for a time it seemed 
as if it would be serious. Some of 
the hose and ladder carts were manned 
by only two firemen and there was an 
insufficent number of engineers. In all, 
68 men responded, while there should 
have been 153. This gives some idea 
of the effect of the change. Soldiers, 
sailors and citizens aided the firemen 
in fighting this blaze and, after several 
hours, it was gotten under control 
without damaging other buildings, ex- 
cept by smoke and perhaps water. 
Lines attached directly to the high- 
Pressure plugs did good service. 

Lines May Be Reduced 

Superintendent C. H. Patton, of the 
Cleveland branch of the Ohio Inspec- 
tion Bureau, has sent companies a bul- 
letin, explaining conditions as they 








exist here. No action has been taken 
and, of course, it is not known what 
will be done. Mr. Patton feels that 
lines may be reduced unless something 
is done to improve matters. 

The men, perhaps, have a right to 
their grievances, as the legislature en- 
acted an eight-hour law in 1917, but 
the city has not been in financial con- 
dition to either put on the eight-hour 
shift or increase wages of the men, as 
had been intended. 


Experience at Cleveland 

While no figures have yet been pre- 
pared, it is believed that the insurance 
experience of Cleveland through 1918 was 
satisfactory. It was a year of difficult 
situations, but insurance men have kept 
a hand at the wheel and given the work 
their closest attention, not only for any 
profit that might accrue, but for the 
benefit of the country in relation to the 
war. 

The fire loss, it is believed, will not 
prove unusually heavy, when everything 
is summed up. While there were many 
fires, the number of heavy losses was 
perhaps not as large as usual. It is 
hoped that the ratio will prove as favor- 
able as it is now believed it will. 





Heavy November Loss 

COLUMBUS, O., Jan. 7.—While the 
number of Ohio fires varied but one be- 
tween November, 1917 and 1918 (274 in 
November, 1918, and 273 in the same 
month in 1918) the loss mounted high. 
In 1917 the November loss was $250,754. 
while in November, 1918, it was $494,094. 
In the list of causes as gleaned from the 
records of State Fire Marshal T. Alfred 
Fleming, four kerosene stove explosions 
made a loss of $28,750 for the quartet 
of fires. 





Mt. Vernon Insurance Man Dies 

William Welsh, who has conducted a 
general insurance business for more than 
fifty years in Mt. Vernon, Ohio, died 
Friday, Jan. 3, at his home, after a long 
illness. He was senior member of the 
firm Welsh & Schaeffer, which will be 
conducted in the future by J. A. Schaef- 
fer, with whom Mr. Welsh has been in 
partnership for a number of years. 





The Sun insurance office has trans- 
ferred its agency at Steubenville, Ohio, 
from Joseph A. Cartledge to Harry A. 
Carpenter. Mr. Cartledge has retired 
from the insurance business. Mr. Car- 
penter is one of the live agents of 
Steubenville, a general hustler and a 
member of the legislature. 


Wisconsin Notes 


Manitowoc, Wis.. is taking bids this 
week for an additional hook and ladder 
truck. 

Oshkosh, Wis., has installed a new 40 
h. p. motor-driven centrifugal pump in 
its filtration plant, increasing the daily 
capacity from 6,099,000 gallons to 10,- 
000,000 galicns. 

Racine, Wis., has taken preliminary 
steps to acquire the plant and property 
of the Racine Water Company and con- 
vert it into a municipal waterworks and 
fire protection system. 

The Chamber of Commerce of Janes- 
ville, Wis., is making an investigation 
with the object of determining if the 
city is entitled to an improved rating. 
Members of the organization hope to be 
able to provide proof sufticien= to give 
the city a class one rating. 

Articles of incorporation have been 
filed in behalf of the Security Mutual 
Insurance Company, Ltd., of Milwaukee. 
The articles state the object to be the 
transaction of a general fire insurance 
business. The incorporators are Henry 
Opgenorth, Frank Seemann, Sr., and John 
O’Meara, attorney, 102 Wisconsin street, 
Milwaukee. 


Altoona, Wis. a railroad division 
point near Eau Claire, Wis., will con- 
struct and equip a municipal water- 
works system at an approximate cost 
of $45,000. Contracts for construction 
and equipment have been awarded and 
preliminary work is now under way. 
The system is to be turned over to the 
city about May 1, 1919. 





LOOK FOR INSURANCE GRIST 





Many Bills Are Likely to Appear in 
the Indiana Legislature, Which 
Convenes Thursday 





INDIANAPOLIS, IND., Jan. 8— 
The Indiana legislature will convene 
Thursday of this week. The prospects 
are for a large grist of insurance bills. 
One of the most important is that for 
a separate insurance department. The 
governor is for the change, but it is 
understood that the auditor of state 
is opposed, as this would take the in- 
surance department from his office. 
Supervision by the state of the mak- 
ing of fire insurance rates is sought by 
another bill that will be introduced and 
be backed by strong influences. The 
insurance companies are not evidenc- 
ing much concern regarding this meas- 
ure and many anticipate that it will 
be passed. It is also expected that a 
strong effort will be made to get state 
compensation insurance. An effort will 
likewise be made to have passed a law 
recognizing and providing for the 
supervision of reciprocals, interinsur- 
ers and Lloyds. It is encouraging to 
note, according to preliminary utter- 
ances, that the purpose of the legisla- 
tors is to give hearings to all parties 
interested in all matters of proposed 
legislation. 


FIRE LOSS AT INDIANAPOLIS 





Record for the Year Puts the Fig- 
ures for that City at 
$2,049,938 





INDIANAPOLIS, Ind., Jan. 7.—Su- 
perintendent Curran of the Indianap- 
olis Salvage Corps has issued his an- 
nual report for 1918. The fire loss for 
the year is shown to be $2,049,938, the 
greatest in that city’s history. The 
total insurance loss for the year was 
$1,646,198. The records of insurance 
loss are very accurately kept by the 
salvage corps, as the actual payments 
by companies are recorded after the 
losses are settled. The fire loss in- 
crease during 1918 over 1917 was 
$1,280,037. Per capita, the Indianapolis 
1918 fire loss record is $7.70, which will 
put that city high up in the undesirable 
list. In 1917 only five cities of the 
United States suffered a per capita loss 
in excess of $7.00. In 1917 year In- 
dianapolis showed but $2.50. 


Industrial Building Loss 


Of course, the Industrial building 
fire, which occurred last January and 
caused a loss of $1,394,234, was re- 
sponsible largely for the bad record of 
the Hoosier capital. There was a large 
increase, however, in dwelling house 
fires, due to shingle roof hazard and 
the growing use of soft coal. Superin- 
tendent Curran devotes considerable at- 
tention to this hazard and warns 
against some future great calamity un- 
less steps are soon taken to reduce it. 
“This menace cannot be stopped until 
some kind of legislation is provided 
that will require the use of some fire 
resisting roofing on new dwellings,” he 
says. “Indianapolis, like a number of 
other large cities, should have an ordi- 
nance of this kind if the citizens expect 
the number of fires to be reduced.” 
During 1918 there were 1,685 dwelling 
fires, being 80 percent of the city’s 
total. Of these 946 were caused by 
sparks. He commends the work of the 
city’s fire prevention bureau, created 
some months ago, good _ results 
being obtained already from the inspec- 





tion of business houses and dwellings. 
The bureau is credited with reducing 
the number of “inside fires.” 





FIELD MEN TO TAKE BURDEN 





Insurance Company Representatives 
Must Follow Up Complaints as 
to Rate and Forms 





Wisconsin field men find that the in- 
surance department is throwing con- 
siderable responsibility upon them get- 
ting complaints cleared up. When 
daily reports come through the Wis- 
consin Audit Office at Milwaukee with 
incorrect rate or with improper form, 
the subject is taken up with the agent 
in an effort to secure correction. When 
after considerable time has elapsed the 
agent fails to make the correction, the 
report is made to the insurance com- 
missioner and he takes the subject up 
with the agent. Commissioner Cleary 
has now notified the local agents that 
hereafter they will be told by his de- 
partment of the subjects reported from 
the Audit Office and after the field men 
have been notified the state insurance 
department will consider its record 
cleared of the complaints. This there- 
fore practically throws the whole mat- 
ter of complaint back to the companies, 
field men, and local agents. The field 
men are inclined to believe that this 
opens the way for many infractions to 
get through and not be cleared up. 
Inasmuch as there are Union, Bureau, 
and nonaffiliated companies, the field 
men say it will be impossible to know 
especially in the case of the nonaffil- 
iated companies, whether the correc- 
tions have been made. 


WANTS CLOSER COLLECTIONS 








Detroit Company Official Declares 
That Balances Should Be Paid 
Much More Promptly 


DETROIT, MICH., Jan. 7.—‘“Some 
better way ought to be devised than 
the one now generally followed by in- 
surance companies in getting after de- 
linquent agents,’ remarked a promi- 
nent official of a large Detroit com- 
pany, to THe NATIONAL UNDERWRITER. 
“The amounts involved are not large,” 
he continued, “and in no wise embar- 
rasses anybody; but our books must be 
balanced by the last day in December, 
in order to make the proper report to 
the state insurance department. We 
can’t report as assets balances over 90 
days old. 

“There is not a company when De- 
cember comes round that does not 
often expend $10 to collect $3. It is 
necessary to keep two or three people 
on the job of making these collections, 
at a time when their services are badly 
needed elsewhere. The trouble is 
more than mere slowness on the part 
of agents; it is too often downright 
indifference; an utter lack of appre- 
ciation of the necessity of closing ac- 
counts. 

“September business that is not 
closed by Dec. 31, is much worse than 
no business; the neglect to complete 
the transaction between the company 
and the agents must be followed by 
cancellations of policies sure to affect 
business relations between the client 
and the agent. The law is very clear 
on the subject, and the state insurance 
— business is to enforce the 
aw. 








Examining Michigan Companies 
The Indiana department has a couple 
of investigators in the field to reaudit 
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the books of Michigan companies doing 
business in Indiana. These auditors are 
going back for an indefinite period. The 
Indiana insurance department, it is said, 
claims that under the retalitory law 
Michigan companies have not paid what 
they owe to Indiana. Some place the fig- 
ures as high as $100,000 as the amount 
due from Michigan companies to Indiana. 





Salvage Corps Men Killed 


One of the Indianapolis Salvage Corps 
wagons was caught last Sunday morn- 
ing in a bad smash-up with a big motor 
hose wagon from fire station number 7, 
two salvage corps men being killed out- 
right and two badly injured, while one 
fireman was killed and five hurt. Capt. 
Edwin A. Ankenbauer and Jasper T. 
Shipp were the salvage corps men 
killed. The former is a distant relative 
of John F. Ankenbauer, secretary of the 
Cincinnati Fire Agents’ Association. Su- 
perintendent William Curran of the sal- 
vage corps states that investigation in- 
dicates no one was really at fault. 
Workmen’s compensation insurance is 
carried on the salvage corps employes 
in the Travelers. 


To Have Big Celebration 


The Wisconsin pond of the Blue Goose 
will hold a patriotic dinner, Monday, 
Jan. 13, at 6:30 p. m., at Milwaukee, com- 
memorating the allied victory. It is 
planned to have a big celebration and a 
record breaking attendance is expected. 


Interest in Decatur Tangle 


There is considerable interest among 
field men and local agents in Illinois 
in the progress being made in the set- 
tlement of the affairs of the Stone & 
Strohm agency at Decatur, Ill. A few 
weeks ago this agency became seriously 
involved with the fire marshal’s office. 
Last week State Fire Marshal John G. 
Gamber met 20 representatives of the 
companies interested in Chicago, and 
an effort was made to decide upon what 
disposition is to be made of the agency. 
Mr. Stone and Mr. Strohm will retire, and 
it is known that two Illinois field men 
are interested in purchasing the agency. 

The situation has become somewhat 
complicated by reason of the fact that 
a report has been circulated to the effect 
that Percy B. Sullivan, formerly head of 
the Assureds National Mutual of De- 
catur, will insist upon action being taken 
against the partners. It is reported that 
Mr. Sullivan takes the position that when 
he became involved he was both perse- 
cuted and prosecuted, and he proposes 
now, it is said, to see that the state’s 
attorney is equally vigorous in meting 
out justice in this case. 


Agents Must Be Cautious 


DETROIT, MICH., Jan. 7—S. D. Andrus 
of Detroit, vice-president Inter-State, is 
making a special appeal to agents to be 
extra cautious in placing their insurance 
during the period of factory readjust- 
ment to peace production. “The practi- 





cal termination of the war has brought 
fire insurance problems new to the busi- 
ness,” he told The National Underwriter, 
“just as the beginning of the war did. 
Changing from a war to a peace basis is 
bringing great changes in the personnel 
of factory employes; workers are being 
released, some are being initiated into 
new methods, and other changes are 
taking place. Now these things mean 
increased hazards, unless closely watched 
and our agents must do the watching. 
At least there must not be any over- 
insurance. New business is desired, but 
common precautions against loss must 
not be neglected. When risks are kept 
down rates will reflect the saving.” 


Fire Protection at Quincy 


The fire department chief at Quincy, 
Ill., reports that the fire losses in the 
city last year were about $28,000. He 
gives credit for the good record to the 
increased motorization of the department. 
It now appears possible that there will 
be submitted to the voters next April 
bond issues for further motorizing the 
fire department. The city has already 
done much in this direction, but if all its 
apparatus is motorized Quincy will be 
in the finest kind of shape. It now has 


four new pieces of motor apparatus. The | 


fire chief and the first assistant also 
have motors. 


Resigns His Office 


Raymond T. Gravenstine, secretary and 
treasurer of the Wisconsin Insurance 
Club, has tendered his resignation as an 
officer and member of that club, which 
action is necessitated by the transfer of 
his affiliation from the State of Pennsyl- 
vania to the Hanover Fire. 


Wisconsin Field Meetings 


The semi-annual meeting of the Wis- 
consin Field Men’s Club will be held in 
Milwaukee, Jan. 14, and will be followed 
in the afternoon by a joint meeting with 
the members of the Wisconsin Insurance 
Club. The committee on educational pro- 
grams has arranged for an address by 
Clem E. Wheeler, manager of the Wis- 
consin Inspection Bureau, on the new 
rule book, effective in Wisconsin Jan. 1, 
and an address by Clarke J. Munn of the 
Wisconsin Adjustment and Inspection 
Company, on the adjustment of losses. 
The meeting bids fair to be one of the 
most interesting held by the Wisconsin 
field men. 

The regular quarterly meeting of the 
Wisconsin Insurance Club will be held in 
the office of the Milwaukee Mechanics 
Jan, 14, promptly at 10:30 o’clock. 


Levi Boys Are Back 


EVANSVILLE, IND., Jan. 7.—Lieuten- 
ant Morris R. Levi, who was gassed in 
action on the French front several 
months ago, has joined the Charles 
B. Rudd Insurance Agency here. His 
brother, Louis B. Levi, who returned 
recently from Camp Zachary Taylor at 
Louisville, Ky., has rejoined the Rudd 
agency, where he was employed for 





several years before his enlistment. 
Their father also is connected with the 
same agency. 


Big Loss at Peoria 


The American Milling Company at 
South Bartonville, near Peoria, Ill., sus- 
tained a loss last week. This was a 
sprinklered risk, but the sprinkler sys- 
tem was frozen up and did not operate. 
It was a wet and dry pipe system, sup- 
plied by a gravity tank and city water. 
There was $474,000 fire insurance and 
$100,000 use and occupancy insurance. 
The New York Underwriters carried 
$25,000 use and occupancy, Norwich 
Union $10,000, Philadelphia Underwrit- 
ers $10,000 and Providence Washington 
$10,000. The Aetna, Liverpool & London 
& Globe and National Fire also had a 
part of the U. & O. line. The general 
form insurance was as follows: 
Hartford -$50,000 Com’w’lth ..$15,000 
Cs 25,000 General . 
Prov.-Wash. 25,000 Granite City 27000 


Fire Assn. 25,000 Norw. Un... 10,000 
Am, Central. 20,000 Phila. Und.. 15,000 
St. Paul... 20,000 Standard ,000 
SAE fete sive ave 20,000 London As.. 10,000 
Brit. Amer.. 10,000 Tokio 


. The remainder of the line was placed 
in the Hand-and-Hand, the Liverpool 
& London & Globe and other companies. 


Wisconsin Blue Goose Meeting 


The Wisconsin Blue Goose will give a 
patriotic dinner Jan. 13 at the Hotel 
Wisconsin, in commemoration of the 
victory. Most Loyal Gander George F. 
Risley has recently returned from an 
officers entrainment camp, and other 
speakers who have been to the front 
will address the Ganders present. 


Many Men Not Employed 

Some Detroit insurance men are wor- 
ried by the announcement that during the 
first week in the new year 26,000 wage 
workers were idle in the city. But other 
insurance men state that this is not an 
abnormal number for a city with 900,000 
population, and, besides, in the best of 
years, many establishments partially or 
entirely shut down in order to quickly 
get over the necessary work of taking 
inventory. 





The Eldred Agency, Milwaukee, fire, 
casualty and surety underwriters, 511- 
516 Pabst building, has taken a long 
term lease on the ground floor space at 
the southwest corner of the new Mil- 
waukee Athletic Club building, Mason 
street and Broadway, and will move its 
offices to the new location about Feb. 1. 
John &. Eldred, Jr., is manager. 





Michigan Notes 


The Leo A. Donahoe Agency at Niles, 
Mich., has been sold to J. N. Bilderbank. 

Jay M. Armstrong, Lapeer, Mich., local 
agent, and only a short time over from 
France, has been in Detroit the past 
week on insurance matters. 


Risk brothers are establishing an in- 
surance agency at Petoskey, Michigan. 


The firm represents the Sun Life of 
Canada and has satisfactory connections 
for casualty insurance but is seeking 
agencies of fire insurance companies. 





Indiana Notes 


At Marion, Ind., the National cf Hart- 
ford has transferred from Clarence Carr 
to Moe H. Bladwin. 


Manager L. S. MacEnaney, manager of 
the International Lloyds of Indianapolis, 
states that its subscribers have increased 
their guarantee deposits from $100,000 
to $200,000. 


L. L. Langel, a prominent insurance 
agent of Anderson, Ind., is now eligible 
to membership in the “Grandfathers’ 
Club.” <A baby girl arrived recently in 
the family of his daughter. 


The fire loss of Brazil, Ind., in 1918 
was $61,191. Of the above amount $40,- 
000 was in one fire the last week of the 
year, at the Knight-Brinkerhoff Ampli- 
phone talking machine factory. 


Frank Ferry, of Columbus, Ind, 
pioneer insurance man of the district, 
and for nearly half a century in the in- 
surance business at St. Louis Crossing, 
is dead, having been burned to death on 
Christmas day while starting a fire with 
coal oil. 

George E. Gill, at one time connected 
with the Cincinnati office of The Na- 
tional Underwriter and later with the 
Indianapolis office of Rough Notes, has 
returned to Indianapolis after a year in 
army service and has been appointed 
secretary of the Better Business Bureau 
in that city. 

The order by the Indianapolis Board 
of Public Safety requiring that gasoline 
pumps in the fire district be removed 
from sidewalks went into effect with the 
new year. It does not prevent the use 
of tanks under the sidewalk providing 
the pump or any other part does not 
appear above the surface. 


W. C. Beem of Indianapolis, who has 
returned from military service, has been 
made fire manager for T. H. Throck- 
morton at Indianapolis, who is manager 
of the Aetna Life and affiliated com- 
panies. Mr. Beem will look after the 
Automobile of Hartford in Mr. Throck- 
morton’s office. He has traveled in Indi- 
ana for the company. 

At Rochester, Ind., the widow of Dell 
Kessler has succeeded her husband in 
the firm of Kessler & Miller. At Frank- 
fort two agency sales are reported, Wm. 
A. Morris having bought the agency of 
Edward C. Beaver and Chas. E. Graves 
taking over the Edwin L. Keller agency. 
At Winchester Benjamin BE. Hinshaw has 
taken over the Seth Hinshaw & Co. 
agency. 





Max E. Freiburg, a former lacol agent 
of Quincy, Ill., has returned from Camp 
Johnson at Jacksonvilic, Fla., and has 
cpened up an office in the [Illinois Bank 
building. Mr. Freiburg will resume 
business with two of his former com- 
panies, the Columbian National Fire of 
Indianapolis, and the Union Mutual Life. 
Mr. Freiburg has been in the quarter- 
master department of the army. 





When those young men come back 
from the army into your office, stimu- 
late their interest by interesting them 
in the Dean Schedule Correspondence 
Course. Let THe NationaAL UNDER- 





WRITER tell you about it. 





THE 
JIFFY 
PEN 


The word “‘Jiffy”’ de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 





Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 
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This Coma: 
Towa, Illinois, 


JAMES W. BOLLINGER, Pres. 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


ny has had 35 years of successful business experience, and is now doing business in 
isconsin, Ohio and Indiana. Itis a good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


RIT Yx 


E. E. SOENKE, Secy. 








UNITED STATES BRANCH 
92 WILLIAM STREET, NEW YORK 


INCORPORATED 1720 


RoYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
UNITED STATES MANAGER 


Hotel Dyckman 


sen Mt MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels... Two 
‘| splendid cafes 
for ladies and 
gentlemen, al- 


f\ soa Club Grill 





Exclusively European Plan—$1.50 aad upward 
Under the exclusive management of - 
H. J. TREMAIN 

















Re-Insurance 
Excess Re-Insurance 
Catastrophe Hazard 





DEE A. STOKER 


11 So. La Salle St. 


Accident, Compensation, Liability ani Excess Auto Fire Covers 


RE-INSURANCE UNDERWRITER 


CHICAGO 











OFFICE SUPPLIES 


FOR INSURANCE AGENCIES 
“Everything for the Insurance Man” 


THE NATIONAL UNDERWRITER 


1362 Insurance Exchange, CHICAGO 
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STATES OF THE NORTHWEST 











IN THE MISSOURI VALLEY 

















CONDITIONS IN NORTH DAKOTA 


Some of the Features of 1918 from the 
Standpoint of the Fire In- 
surance People 





FARGO, N. D., Jan. 7—The year 
closed in North Dakota with a total 
loss of the two large frame elevators 
belonging to the Minot Flouring Mill 
Co. in Minot and about a 60 percent 
loss on the grain. These two elevators 
contained about 100,000 bushels of 
wheat and there is about $225,000 insur- 
ance involved in the fire. 

The state insurance department did 
not publish any figures of the 1917 
business, so there are no actual figures 
available from which to make any com- 
parison, but it is generally believed that 
there was some improvement over the 
1917 loss ratio. The North Dakota loss 
ratio is materially affected by the num- 
ber of elevator fires. During the past 
year the state did not suffer more than 
about six or seven total losses by fire 
of elevators, including the Minot fire. 
Two of the elevator fires were in 
drouth stricken districts and there was 
little grain in them to burn. Credit for 
the decreased number of elevator fires 
and the improvement in the loss ratio 
can unquestionably be given to the food 
conservation inspections carried on at 
the expense of the insurance companies 
in this state. 


Grain Crop and Prosperity 


The prosperity of Nortn Dakota de- 
pends almost solely on the grain crop. 
One-third of the state enjoyed a very 
good crop last year, while the other two- 
thirds suffered quite severely from 
drouth. However, even though in some 
of the parts of the drouth stricken dis- 
tricts the yield per acre only amounted 
to two or three bushels, every bushel 
of grain was marketed. So, due to the 
high prices, business conditions are de- 
cidedly better than they have been dur- 
ing dry years in pre-war times. There 
has been absolutely no abnormal pros- 
perity in North Dakota during the war 
on account of war industries. The only 
additional prosperity the state enjoyed 
was on account of the high prices of 
grain. That, of course, was no small 
item in parts of the state and meant a 
great deal to many farmers and conse- 
quently to business of all kinds. Prob- 
ably the majority of the companies made 
slight gains in premiums and it is gen- 
erally conceded that that was due to 
the grain business. Whatever increase 
there was on account of increase in 
values was lost through the total abate- 
ment of building operations and smaller 
stocks. While North Dakota businéss 
did not benefit from any increase 
brought about by large concentration of 
values like in the eastern states nor on 
account of any of the special lines of 
insurance stimulated by the war, there 
will also not be the effort necessary to 
hold up the premiums during 1919. 


Legislature Is in Session 


The North Dakota Non-partisan 
League legislature convened in Bis- 
marck, Tuesday, and an early carrying 
out of the League program is looked 
for. The five constitutional amendments 
did not receive a majority of all votes 
cast, which the law very plainly states 
they must. The canvassing board, how- 
ever, declared them passed because they 
did receive a majority of all votes cast 
on the amendments. The Non-partisan 
League dominated supreme court will 
undoubtedly affirm this decision and 
with these changes that can then be made 
in the state constitution, the League pro- 
gram of establishing a state-owned ter- 
minal elevator and flour mill, the estab- 
lishment of a state-owned packing plant 
and the creation of a rural credits bank 
will probably be carried out. 


Compulsory Hail Act 


Mr. Olsness, the insurance commis- 
sioner, is reported to have stated that 
the insurance legislation will probably 
be confined to placing in effect the com- 
Pulsory hail insurance act, the adoption 








of a system of supervision over fire in- 
surance rates, amendments to the state 
bonding act and probably the adoption 
of a plan by which the state will carry 
its own insurance on its public build- 
ings. The hail insurance act provides 
for the levy of a tax per acre on all 
tilled and untilled land and for the cre- 
ation of a fund from which to reimburse 
the farmers who suffer loss to their 
crops through hail storms. The rate su- 
pervision act is to be similar to the 
Minnesota act, so it is reported. It is 
pointed out that the state spends from 
$29,000 to $30,000 every two years in the 
payment of fire insurance premiums and 
the plan of those who favor state insur- 
ance would be the payment of that 
money into a fund to be used from time 
to time in reimbursing the institutions 
that suffer fire losses. 





CLAIM IS MADE ON BINDERS 





Cloquet Lumber Company Files Its 
Proofs But There Will Be 
Contest on Loss 


Claim is being made by the Cloquet 
Lumber Company of Cloquet, Minn., 
on binders that were issued the after- 
noon of the great fire that swept 
through that section of Minnesota. It 
is contended that these binders were 
secured by the Cloquet Lumber Com- 
pany, both from Cloquet local agents 
and at Duluth when the fire was sweep- 
ing onward through the brush and 
timber toward the city. In as much 
as the loss is total and the insurance 
is not adequate to meet it, the other 
companies involved have no interest 
in the case. The contest will be made 
by the companies whose binders were 
issued and the outcome will be awaited 
with interest. The losses of both the 
Cloquet Lumber Company and North- 
ern Lumber Company, were hopelessly 
total. Both concerns carried use and 
occupancy insurance, but this has not 
been adjusted. 


South Dakota Fires 


Tyndall, S. D., suffered a fire loss of 
approximately $100,000.00 early in the 
morning Dec. 31, starting from an un- 
known cause, presumably defective wir- 
ing. The fire totally destroyed the 
Security Bank building and contents, 
with respective values approximating 
$28,000 and $2,500, the Chastka Bros. 
general store building and stock, valued 
at $12,000 and $31,000, the Hoch drug 
store building valued at $14,000, and 
stock and fixtures, $10,000, in addition 
to barber shop equipment in basement 
ort bank building, and lodge hall para- 
phernalia, and office furniture and fix- 
tures on second floor. 

Humboldt, S. D., experienced a real 
fire scare when the thermometer was 
near the 30 below mark and the South 
Side Hotel caught fire at 2 a. m. Jan. 3d. 
It is presumed the fire originated near 
the furnace in the basement. The block 
was saved by confining the fire to the 
hotel where it originated, but the dam- 
age to the same was considerable. 





Elevator Loss at Minot 


There were two elevators burned at 
Minot, N. Dak., the other day, one being 
the Minot Flour Mill Company, carrying 
$68,000 on building and machinery, in 
which there is a 35 percent loss. The 
grain loss is 60 percent. There is 60 per- 
cent on the Minot Terminal Elevator 
Company. 


Get Commercial Union Fleet 


McKinney & Allen of Sioux Falls, S. 
Dak., have been appointed supervising 
agents of the Commercial Union fleet for 
South Dakota. The firm has been in the 
business since 1880. J. F. Edmonds of 
Denver is manager of the Commercial 
Union and made the appointment. 


Minnesota Mutuals Seek Funds 


The Minnesota mutuals affiliated with 
the State Association of Farmers’ Mutual 
Insurance Companies are now trying to 
collect the assessments that have been 


RECORD GIVEN FOR 40 YEARS 





St. Louis Does Not Show Up Very 
Well So Far as Losses Are 
Concerned 


It is interesting to note the loss rec- 
ord of St. Louis since 1880. The sub- 
joined figures have been taken from 
the fire insurance patrol report and the 
data therefore is regarded as very re- 
liable. It will be seen that the last 
few years St. Louis has not given a 
very good account of itself so far as 
fire losses are concerned. The follow- 
ing is the record: 


Year Prems. Losses %o 
A Ceara $1,348,059 $1,111,700 82.4 
Ae 1,475,6 1,473,100 99.8 
cl Se 1,929,250 1,282,400 66.4 
1 See 1,953,934 1,067,100 54.1 
i ° eae 1,958,853 1,281,000 65.3 
it.) Seay 1,857,987 475,100 25.5 
Ci eer 1,995,175 1,325,400 66.4 
BOGE deccccaes 2,063,884 1,990,000 96.4 
Dh) Ae 2,087,150 752,800 36 
0 Bee 2,097,143 1,545,100 73.6 
2) re 2,107,569 1,067,100 50.6 
i) Oe 2,200,000 2,662,431 133 
CO a 2,346,829 1,529,155 66.7 
Be aa dahare 4 2,424,000 2,130,616 90.1 
nL | Sere 2,330,153 1,194,108 49 
794,160 35 
881,962 42.6 
2,246,979 104.2 
1,143,800 53.1 
934,159 42.8 





BOGE cisivicdesic 2,361,381 2,571,986 109 
1903......06- 2,824,381 1,507,346 53.4 
a eee 3,107,508 1,172,101 = 37.7 
2 Beer 3,283,652 971,476 29.6 
BEGG Ge wdc cass 3,292,388 1,010,504 30.7 
nt. ceeeearearc 3,269,016 1,038,388 31.8 
1907... cee. 3,479,760 1,359,069 39 
WOE cccccee 3,041,641 1,451,000 47.7 
1909... 2006. 3,023,960 1,167,327 38.6 
BRIG. cc ccuciss 3,148,213 1,293,928 41 
A9LL. wc cccee 3,040,607 2,486,058 81.1 
1913......c06 2,997,771 1,750,697 58.3 
ot Sar 2,714,586 2,006,681 73.9 
W9IS. wccccves 2,800,684 2,247,148 80 
1916... ..ccece 2,518,156 1,890,207 75.4 
1916... 006 2,983,155 1,748,159 58 
1917... ccccee 3,371,934 2,082,113 60 





POINTS OUT FALSE FIGURES 





C. D. Arnold of Insurance Service Bu- 
reau Shows Where Iowa Manufac- 
turers’ Association Fell Down 


When Secretary George Wrightman 
of the Iowa Manufacturers’ Association 
made the statement in Sioux City, Ia., 
that the stock fire companies were 
mulcting Iowa insurance buyers for un- 
warranted rates, charging an average of 
$3.66 per $100 of insurance, he appar- 
ently “started something.” Insurance 
journals are pointing out the fallacy of 
Mr. Wrightman’s statements and C. D. 
Arnold of the Insurance Service Bu- 





levied in order to assist the mutual com- 
panies which were hard hit by the forest 
fire conflagration in northern Minnesota. 
The Carlton Mutual, the Finnish Local 
Mutual and the Windemere Mutual are 
in immediate need of $300,000 to meet 
their obligations, and the farmers’ mu- 
tuals of the state have voted to ask each 
of the 160 Minnesota mutuals to pay 75 
cents on each $1,000 of insurance in force. 
Companies that have a surplus are asked 
to contribute from such funds and the 
others are now attempting to bring in 
the money by mail. 





Dakota Notes 


The Dakota Blue Goose will hold its 
mid-winter meeting in Aberdeen, S. D., 
Jan. 23, at which time several will enter 
the fold. A big peace celebration will 
take place according to plans of Most 
Loyal Gander T. R. Walsh. 

The Cogley Insurance Agency of Sioux 
Falls, S. Dak., has disposed of its busi- 
ness to the Knowles, Dwight & Toohey 
Agency. By the arrangement the Hart- 
ford and the Citizens will be taken over 
by the latter firm. The Cogley Agency 
made a nice showing during the past 
fifteen months actively engaged under 
the management of J. E. Cogley, who 





has recently removed to Watertown and 
entered the firm of Dugan & Bennett 
Implement Company. 





reau has delved into the records and 
makes the following statement: 

“That the figures given by Mr. Wright- 
man were entirely without foundation is 
readily discernible from a comparison of 
them with the sworn statements of com- 
panies on file with the Iowa insurance 
department. The insurance report for 
1917 showed that the stock companies 
admitted to write business in Iowa wrote 
in this state $988,734,456 of business, 
which is a mere trifle of $773,000,000 more 
than Mr. Wrightman says they wrote be- 
cause their excessive charges had cut 
their writing from $738,000,000 to $215,- 
000,000. In fact, Iowa companies alone 
wrote $124,000,000 of business. 

“The only method whereby the yearly 
average rate can be computed is by 
dividing the total premiums received, 
$10,448,049, by the amount of business 
written. This gives an average rate of 
$1.05 instead of $3.66. The average rates 
in the past are given in the commis- 
sioner’s reports (not including mutuals) 
as follows: 

“In 1910, $1.38; in 1911, $1.27; in 1912, 
$1.21; in 1913, $1.16; in 1914, $1.03; in 
1915, $1.01; in 1916, $0.98; ini917, $1.05. 
This gives an average rate for the eight 
years of $1.136. 

“The admitted companies paid into the 
state treasury in 1917 nearly $200,000 in 
fees and taxes on their premium income 
of $10,448,049. Using Mr. Wrightman’s 
estimate of $215,000,000 insurance written 
and his rate of $3.66, the insurance would 
have cost only $7,869,000 or $3,000,000 
short of what the sworn premium in- 
come, filed with the insurance commis- 
sioner, amounts to. 

“I might also add that the Kansas com- 
missioner has decided the 10 percent sur- 
charge is warranted and it is now in 
effect in that state, Mr. Wrightman to 
the contrary notwithstanding.” 





TRYING TO BLOCK THE PLAN 





National Fire of Hartford Will En- 
deavor to Keep Columbia Fire 
From Active Business 





The National Fire of Hartford, 
which reinsured the Columbia Fire of 
Omaha, and established the Columbia 
Fire Underwriters to take over its 
agency plant, is endeavoring to block 
the sale of the charter of the Columbia 
to P. F. Zimmer, the manager of the 
Nebraska National of Lincoln. Mr. 
Zimmer and interests connected with 
the Nebraska National have arranged 
with President Mullins of the Colum- 
bia Fire, who with a few others has 
kept the charter alive, to purchase it 
if a license could be secured from the 
Nebraska department. The $100,000 
deposit of the Columbia has been kept 
with the state insurance department 
since the reinsurance. An agreement 
was made with the National that no 
business should be done for five years 
after the reinsurance. The National 
claims that if the Columbia Fire is 
put into the field the prestige of the 
Columbia Fire Underwriters will be 
impaired, there will be much unneces- 
sary confusion and harm. An effort 
will be made, therefore, to restrain the 
Nebraska National interests from get- 
ting control of this charter. It is the 
plan of the Nebraska National people, 
if the deal goes through, to have the 
general office at Omaha. 





Plans Home Coming Event 


DES MOINES, Jan. 7.—The Iowa Pond 
of the Blue Goose is planning a “wel- 
come home” session to be held-as soon 
as the majority of the members who are 
in the service get back to Des Moines. 
One by one the ganders are drifting 
back. Lieut. Walter Harvey, formerly 
wielder of the goose quill and a very 
active member, was back last week en- 
route from the Great Lakes Training 
Station, where he was an instructor to 
Minneapolis. He is located with the 
Fidelity Phenix temporarily at Minne- 
apolis, but will be back in Des Moines 
soon. Andy Daly is back from a south- 
ern camp and is again with the Insur- 
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ance Service Bureau. The meeting will 
be held probably within a month. 


Many Bills in Prospect 


DES MOINES, Jan. 7—Legislators who 
are arriving in Des Moines for the com- 
ing session of the legislature starting 
Jan. 13 are certain that Iowa’s insur- 
ance laws need remodeling. How to get 
at it and what remodeling is needed 
seem to be rather hazy propositions with 
most of the solons. The thought gen- 
erally expressed is that there should be 
‘legislation to insure competition in 
rates and prevent the violation of pres- 
ent laws’ prohibiting combinations.” 
Fire insurance companies may expect 
even a big bunch of bills when the ses- 
sion starts than have been dumped into 
the hoppers in previous sessions. 


To Improve Protection 


DES MOINES, Jan. 7—The first official 
step taken by the city council to make 
fire prevention conditions better in Des 
Moines and incidentally stop an increase 
in fire insurance rates occurred Monday 
when the council adopted a resolution 
introduced by Supt. Ben Woolgar of the 
department of public safety. This reso- 
lution calls for Fire Chief William Bur- 
nett to make an investigation of the fire 
protection problem and report back to 
the council. 

Chief Burnett has expressed himself 
in sympathy with the recent recommen- 
dations of Engineer Townsend, follow- 
ing a survey made at the request of the 
Insurance Service Bureau. However, 
some of the councilmen say it would 
cost $1,000,000 to make the changes rec- 
ommended by Townsend and that they 
are impracticable. 

A new central fire station, additional 
equipment and an increase in water 
pressure are the three big ideas. 


Will Seek Amendment 


TOPEKA, KANS., Jan. 7—Judge O. B. 
Ryon, general counsel of the National 
Board, had a conference with Carey J. 
Wilson, commissioner, and officials of 
the department last week relative to 
permitting authorized companies to re- 


insure in unauthorized companies in 
this state. Mr. Wilson has announced 
that he will ask the legislature to 


change the law so that all fire compa- 
nies operating in Kansas can seek and 
place reinsurance on big risks in com- 
panies not authorized to do business in 
Kagsas. 

There is a great deal of oil business 
which all the fire companies authorized 
to write Kansas insurance are unable to 
handle. As a result a part of the busi- 
ness is handled through brokers and 
placed with unauthorized companies. 
On this business the state does not col- 
lect any of the premium tax and the 
business is not credited to Kansas. 





Iowa Conservation Work 


DES MOINES, IA., Jan. 7—It is prob- 
able that the annual meeting of the 
Iowa Fire Prevention Association which 
was to have been held this month will 
not be held until later. The Iowa Con- 
servation Association, which absorbed 
the organization for two years, will prob- 
ably absorb it again. The Conservation 
Association is preparing the report for 
the last year and the present plan is to 
have the annual meeting when that is 
complete. John D. Carpenter of the 
Queen, who has headed the Conserva- 
tion Association for two years, will not 
be a candidate for the chairmanship 
again. 

Unquestionably the Conservation Asso- 
ciation has acomplished wonders in keep- 
ing down losses and the companies are 
said to strongly favor the continuation 
of the work. 


E. R. Durham’s New Work 

E. R. Durham, local agent of the North- 
western National in Kansas City, Mo., 
has been appointed clerk of the United 
States district court for the western dis- 
trict of Missouri. Mr. Durham was for 
several years United States marshal of 
this court. He later organized and was 
secretary of the Central Fire Insurance 
Co., whose business he is now closing. 
He will continue his representation for 
that company with his office in the Hall 
building, managed by Mrs. Brazil. 





Miller in New Post 
H. K. Miller has now assumed his new 
duties as assistant secretary of the 


Hawkeye Securities Fire, at Des Moines, 
having resigned from the western de- 
partment of the Liverpool & London & 
Globe, where he was one of the chief 
examiners. Mr. Miller is an old Iowa 
fire insurance man who has had a wide 
experience, 


. 


Colonel Travis Injured 


TOPEKA, KANS., Jan. 7—Frank 
Travis, Kansas insurance commissioner- 
elect, is in a hospital in France recov- 
ering from injuries received in a motor 
car accident Dec. 1. He may not be 
home to take up the duties of his office 
until late in the spring or early sum- 
mer. He is a lieutenant colonel in com- 
mand of the Kansas ammunition train 
which went to France with the Rainbow 
division. 


Missouri Book of Rules 

The Missouri Inspection Bureau has is- 
sued a new book of rules, charges and 
credits, etc., effective Jan. 1, 1919. Some 
of the important changes are as follows: 

The highest credit obtainable under 
specific form policy is now 90 percent. 
The 100 percent clause may be used only 
under a blanket form, in which form 
eredit for the 90 percent clause is appli- 
cable. Formerly there was no penalty 
on contents of a sprinklered building or 
division; in other words, full credit for 
the 100 percent clause could be obtained 
on risks of this kind; this no longer ex- 
ists, the highest credit obtainable on any 
risk of any kind is the 90 percent credit. 

The 5 percent waiver of inventory or 
appraisement clause has been changed to 
2 percent. There is no longer unlimited 
vaeaney privilege in classes of one to 
two and one-half. In order to obtain 
unlimited vacancy permission an addi- 
tional premium charge of 4 cents annu- 
ally applies. 


Iowa Notes 


The people of Clarinda, Ia., have voted 
$75,000 bonds to be used in extending 
and improving the water system. 

Mrs. L. A. Riemann, wife of State 
Agent Riemann of the American Central, 
is improving at a Des Moines hospital 
after a serious operation. 

W. C. Anderson, formerly of Anderson 
& Prall, Sioux City, Ia. but now with 
the Great Western Accident in that city, 
is recovering from an attack of infiu- 
enza and complications from which his 
physicians twice declared he could not 
recover. 

Cedric Hoskins, formerly secretary of 
the Grandy Insurance Agency in Sioux 
City, Ia., has returned to Camp Souther, 
Americus, Ga., where he is flying adjut- 
ant in the aviation service. He has 
been home on a furlough. He is in- 
fatuated with the flying game. 


Following a conference in Sioux City, 
Ta., between Special Agents Faulkner of 
the United States Fire and North River, 
Carpenter of the Queen, Hough of the 
Hartford, Schramm of the National-Ben 
Franklin and Johnson of the Rhode 
Island, announcement was made of the 
sale of the Sioux Fire Agency of Sioux 
City, which represented these companies, 


to the Sioux City Bond & Mortgage 
Company. C. J. Wooldridge, owner of 
the Sioux Fire Agency, is, according to 
the annbuncement, to join the purchas- 
ing concern as manager of its insurance 
department. 


George G. Hunter, Ed Hunter and 
Scott Hunter, well known fire insurance 
men of Des Moines, have learned that 
their brother, R. R. Hunter, has been 
elected vice-president of the Equitable 
Trust Company of New York, a big 
financial institution. He was formerly 
secretary and received his start in New 
York financial circles by working in a 
Fifth avenue bank at $5 per week. 


Kansas Notes 


Edwin E. Brookens has been reap- 
pointed claim adjuster of the Kansas de- 
partment by Commissioner-elect Travis. 


There is a total loss on the depart- 
ment store of H. Strasburger at Par- 
sons, Kans. The store occupied the 
ground floor and there were offices 
above. 


Missouri Notes 


Harry Ellison, of the Ellison & Weiss- 
enborn Insurance Agency, Pierce build- 
ing, St. Louis, died on Christmas night 
from pneumonia, which resulted from an 
attack of influenza. 

Harry C. Wilson, formerly connected 
with the Western Adjustment & Inspec- 
tion Company’s office in St. Louis, has 
resigned his army captain’s commission 
to again resume duties with that office. 
Agency Company, St. Louis, filed articles 
of incorporation last week with a paid up 
capital of $5,000. The stock holders are 
Chris J. Muckermann, W. M. Bates, and 
N. E. Allen. This company will transact 
a general insurance agency. 

Ray Berner who has been a member of 
the Saint Louis office of the Western Ad- 
justment has resigned to become inter- 
ested with Chas. F. Knapp, adjuster. The 
name of the new firm will be Knapp- 
Berner Adjusters and they will have their 
offices in the Pierce Building, St. Louis. 

W. J. Bryden, actuary for the Kansas 
insurance department, has been asked to 
remain as the actuary under the new 
administration. He has been in the de- 
partment eight years, first as a clerk 
and later as the actuary. He ran for 
insurance commissioner last fall and was 
defeated for the nomination by Frank 
Travis. 





John W. Robbins, local agent at 
Omaha, is one of the new members of 
the Nebraska senate, elected last No- 
vember. 





“He that knows not and knows not 
that he knows not, is a fool. Shun him. 

He that knows not and knows that 
he knows not is simple. Teach him. 

He that knows and knows not that 
he knows, is asleep. Wake him. 

HE THAT KNOWS AND KNOWS 
THAT HE KNOWS, IS WISE. FOL- 
LOW HIM. 

Be one that knows and knows that 
he knows. Make the Dean Schedule 
your servant. Let THe NationaL UN- 
DERWRITER send you its 16-page booklet 
about the Dean Schedule Correspond- 





ence Course. 
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BUSINESS NOW PICKING UP 


Feeling Among Insurance Men That 
Whisky Has Seen Its Best 
Days for Agents 


LOUISVILLE, KY., Jan. 7.—Busi- 
ness is beginning to recover from the 
holiday dullness, and several lines 
which were dull as a result of peace 
and cancellation of war orders have 
been picking up somewhat. Insurance 
on whisky in bond has been steadily 
reduced as a result of lower market 
values, and the fact that there has been 
a considerable amount of whisky tax 
paid and bottled or shipped in wood 
during the past four months. As a 
rule, whisky insurance is heavy at this 
season, as most of the distilleries under 
normal conditions would be rurning 
full and placing heavy insuraiice. 
However, this business is about done 
for, and most of the distillers have lost 
all confidence in ever being allowed to 
operate again. 

A. F. Brake, formerly an engineer 
with the West: Virginia Inspection Bu- 
reau, who lately was a mapping instruc- 
tor training military classes at the Uni- 
versity of Virginia, has joined the engi- 
neering force of the Kentucky Actuarial 
Bureau at Louisville. 

* * * 

Sam H. Cromwell, an insurance ad- 
juster operating offices at Henderson, 
Ky., and Chattanooga, with headquar- 
ters at the latter city, has recently mar- 
ried Miss Sara Otis, who had been in 
charge of his office at Henderson. 

i * * *& 

January 1 marked the passing of a 
very prominent Louisville agent in the 
death of Henry M. Coons, who died at 
Russellville, Ky., his former home. Mr. 
Coons had been ill for six months, tak- 
ing ill while acting as internal revenue 
collector at Cleveland, O., last June. Mr. 
Coons a few years ago was in the local 
agency of Kemper & Coons, and was 
secretary of the Kentucky Association 
of Insurance Agents. He was a son of 
the late J. A. Coons, formerly insurance 
commissioner of Kentucky. 


Organization Is. Completed 


LOUISVILLE, KY., Jan. 7.—At the 
monthly meeting of the Kentucky Fire 
Underwriters’ Association held today the 
organization completed its constitution 
and by-laws and arranged whereby all 
memberships will be held by the per- 
sonal special agents and not by the com- 
pany represented. In other words, the 
organization becomes an organization of 
special agents, by special agents, and 
for special agents, and is something that 
has long been needed in Kentucky. Here- 
tofore the membership was held by the 
companies and the body was a company 
organization represented by its special 
agents. 

Arrangements have been made where- 
by a meeting will be held once every 
month on the first Tuesday following the 
first Monday. 


Wants Surcharge Removed 


It is stated that the insurance depart- 
ment of North Carolina will demand that 
the 10 percent surcharge tax on fire in- 
surance be removed, now that the war 
is closed. It is understood that this 
agitation is begun by the insurance 
commissioner just before the legislature 
meets, so that the lawmakers can take 
due notice. 


It is claimed that the fire which de- 
stroyed the Mitchell-Powers Hardware 
Company building and other property 
at Bristol, Tenn., was the work of 
thieves or incendiarians. Following the 
fire it was found that a large hole had 
been made in a rear brick wall and 2 
crowbar and other tools were found 
near by. Several large fires of unknown 
origin have occurred in the city within 
a month. 





When those young men come back 
from the army into your office, strmu- 
late their interest by interesting them 
in the Dean Schedule Correspondence 
Course. Let THe NATIONAL UNDER- 








WRITER tell you about it. 
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TO FIGHT RURAL FIRE WASTE 





Texas Fire Marshal Calls on State 
Officials in Contact with 
Farmers to Cooperate 





AUSTIN, Texas, Jan. 7—State Fire 
Marshal Wallace Inglish of Texas has 
inaugurated a campaign for the pre- 
vention of fire loss in the rural pre- 
cincts of Texas. Of a total of $16,000,- 
000 lost in Texas every year by fire, it 
is estimated that $4,000,000 is sustained 
on the farms, the ranches, the timber 
land and the prairies of the state. This 
loss is practically total to the owners 
of the property, as little insurance is 
carried on this class of property. While 
campaigns for fire prevention in Texas 
have heretofore been limited to the 
cities and towns, Fire Marshal Inglish 
believes that 75 percent of the losses | 
in the country may be prevented by 
proper measures. 


Plan of Cooperation 


With this end in view, the fire mar- 
shal has addressed a letter dealing with 
the subject to Director of Extension 
Work Walton of the Agricultural and 
Mechanical College; F. C. Weinert, state 
warehouse and marketing commissioner; 
Fred W. Davis, commissioner of agri- 
culture, and EB. O. Siecke, state forester. 
The letter reads as follows: 

“The campaign to be conducted con- 
templates lectures to gatherings of 
farmers all over the state; the distri- 
bution of these booklets; lectures in 
public schools; the distribution of book- 
lets among the children; and, in the 
more densely populated rural centers 
the organization of volunteer fire de- 
partments with the purchase of chem- 
ical fire extinguishers and fire fighting 





apparatus, and the inauguration of sig- 


nal service to call together the fire 
fighters.” 





To Teach Fire Prevention 


AUSTIN, TEX., Jan. 7—Among the 
bills which will be introduced at the 
regular session of the Texas legislature, 
which is to convene Jan. 14, will be one 
requiring the teaching of fire prevention 
in the schools of Texas. There probably 
wills be incorporated in the bill a pro- 
vision requiring weekly or bi-weekly 
fire drills in every school. During the 
past year the Texas commission has in- 
spected 90 percent of the schools in the 
incorporated cities and towns in the 
state. Not one in ten of these schools 
has any sort of fire drill. 





More Rigid Arson Law 
LITTLE ROCK, ARK., Jan. 7.—Com- 
missioner Bruce T. Bullion of Arkansas 
will present to the legislature a rigid 


| bill for an act making arson laws more 


effective. During the past year the de- 
partment investigated 62 fires of alleged 
incendiary origin, and 27 indictments 
were returned. Three convictions were 
secured, and there were four acquittals 
and the other cases are pending. 





Little Rock’s Fire Record 


LITTLE ROCK, ARK., Jan. 7.—With 
the exception of three big fires in Little 
Rock last year, the fire losses for 1918 
were relatively light. These three losses, 
however, swell the total to an amount 
greater than last year, although the 
exact figures have not yet been com- 
piled by the fire chief. The three con- 
flagration losses were: Wenzel Wholesale 
Grocer Company, Oct. 16, $300,000; Gay 
Oil Company, Oct. 7, $50,000; Second 
Baptist Church, March 28, $75,000. Dur- 
ing the year 1918 the department an- 
swered 598 alarms, compared with 621 
for 1917 and 546 for 1916. ‘ 


TO PREPARE NEW YORK BILL 





Measure Will Be Introduced in Legis- 
lature to Put Foreign Compa- 
nies on Same Basis 





NEW YORK, Jan. 7.—Within thirty 
days a bill will likely be prepared for 
presentation in the New York legisla- 
ture placing foreign fire insurance 
companies upon the same basis as do- 
mestic corporations in forbidding the 
transfer of litigation in excess of $3,000 
from state to federal courts, a right 
now enjoyed by the former class of 
companies, and which places local in- 
stitutions at a disadvantage. Some 
years ago the prohibition in this re- 
spect applied to all classes of compa- 
nies, but it was repealed. Throughout 
the country there are probably half a 
dozen states permitting such action. 
In all others an appeal from a state to 
a federal court automatically serves to 
revoke the license of the appealing 
company. It is this measure which it 
is now planned to reintroduce in New 
York state. 





TO ABSORB OTHER COMPANIES 





Bankers & Shippers of New York 
Organized by Wilcox, Peck & 
Hughes, Brokerage Firm 





NEW YORK CITY, Jan. 7.—The 
Bankers & Shippers, which was re- 
cently incorporated in this city with 
$4,000,000 capital and $1,500,000 sur- 
plus, has been regularly organized, with 
William A. Wilcox, of the brokerage 
firm of Wilcox, Peck & Hughes, as 





ANTHONY MATRE BENRY REIS, M. D. 
President V 


ice-President 






THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
HENRY J. WOESSNER Man. Underwriter 


JOSEPH BERNING 
Vice-President 


DIRECTORS 

HENRY REIS, M. D. 

JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICKARD 
Secy-Treas. 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


CHICAGO¢ 














GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Assets .. 


Department for the Protection of 





Surplus to Policyholders ‘ 


A. M. WAGNER, Supt. of Agencies 


The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are Spice with the Indiana Insurance 


Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 








Iderstine, of the firm,is secretary. The 
new company will begin business this 
month. This is a marine company and 
the underwriting will be done by 
Whist & Co., but it is proposed very 
soon to incorporate the Marine Under- 
writing Agency to handle the busi- 
ness. It is stated that the Bankers & 
Shippers has been formed with the 
plan of absorbing a number of well 
known fire companies doing business 
in New York. The company states 
that it has banded together in its or- 
ganization, bankers, insurance men, and 
shippers, with the idea of taking a 
prominent part in the expansion of 
American interests in other countries. 
The officials of the Bankers & Shippers 
so far decline to name the fire compa- 
nies that will be absorbed. 





MEINEL MAKES A STATEMENT 
Member of Reinsurance Firm Explains 
Relations With Russian Company 
and German Firm 





NEW YORK, Jan. 7.—Explaining 
their relations with the Salamadra of 
Petrograd, Edward Meinel of Meinel 
& Wempel, United States managers of 


the company, said to THe NATIONAL 
UNDERWRITER : 

“Prior to Oct. 31, 1916, we acted as 
subagents of the firm of H. Mutzen- 
becher, Jr., of Hamburg. We received a 
letter from the Salamandra at Petro- 


grad, dated Nov. 11, 1916, 
wrote us as follows. 
‘Consequent upon a law passed by the 
Imperial Russian Government on the 
29th of October 11, November, 1916, we 
have cancelled our agency agreements 
with our former agents for the Ameri- 


in which they 





president. R. P. Marshall, of the same | can business as from that date and have 
firm, is treasurer, and Robert Van | ceased all business relations with them. 
ARIZONA CENTRAL DEPARTMENT 
LALIT IRE. 
FIRE INSURANCE COMPANY COVERING 
——— ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. HALL 
$2 00,000.00 SPECIAL AGENT 
EDGAR M. DAVIS — 2019 INSURANCE EXCHANGE 
VICE-PRESIDENT AND CHICAGO 
GENERAL MANAGER 
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WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
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Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 








89 FULTON STREET 


VULCAN INSURANCE CO. 


NEW YORK 


INCORPORATED 1911 





Total Admitted Assets - - 
Surplus to Policy Holders - 


STATEMENT DECEMBER 31, 


Net loss Paid since Organization - - - - - 


1917 

$507,968.00 
321,320.00 
375,213.00 
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Correspondence solicited for lines on high-class mer- 
cantile and special hazards-where not represented. 
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Under these circumstances we ask you 
as our representative in the United 
States of North America to take over 
our agency in New York. Enclosed we 
beg to hand you in the form of a letter 
the conditions under which we are pre- 
pared to entrust our agency to you, and 
hope to hear that these conditions are 
acceptable and to receive your confirma- 
tion in due course. With regard to 
these conditions we would add that 
they are almost identical with those of 
your predecessor.’ 

At about the same time Mutzenbecher 
cabled, regarding the new contracts, 
“You may sign agency agreement which 
you will receive from your company,” 
which we understood to mean merely 
that he acquiesced in our taking over 
the agency, knowing he could no longer 
retain it. We accepted the new appoint- 
ment in good faith and considered that 
the Salamandra’s connection with Mutz- 
enbecher and our own connection with 
Mutzenbecher was thereby cancelled and 
terminated from October 31, 1916. We 
never received any intimation from the 
Salamandra or from Mutzenbecher that 
Mutzenbecher was to have any interest 
in the business under the new contract. 
We continued to send reports to Clau- 
sen because the Salamandra had in- 
structed us to do so, but we never in 
any way recognized or admitted that 
Mutzenbecher was entitled to any inter- 
est in our business under the new 
agency appointment which we received 
from Petrograd.” 





Two Men Are Promoted 


Louis Pfingstag and G. H. Kehr, as- 
sistant secretaries of the National Lib- 
erty at its home office, have been ap- 
pointed secretaries. Mr. Pfingstag has 
been with the company 32 years and 
has been in charge of the southern 
states. Mr. Kehr has been with the 
company 15 years and was formerly 
special agent in Pennsylvania and New 
York, but lately has been in charge of 
the eastern states. 





Office Hours in Hartford 


HARTFORD, CONN., Jan. 7—The ma- 
jority of home office companies located 
in Hartford observe the 8:30 a. m. to 
4 p. m. office hour schedule, excepting 
a very few, including the Orient, which 
opens the day at 9 a.m. The Travelers, 
with its immense home office building 
and extremely large number of girl em- 
ployes, rings the bell at 8:30 and closes 
at 4:30, allowing an hour and a quarter 
for noon. The Aetna Fire observes the 
eight-to-four schedule, but provides a 
noon luncheon for all employes, the rule 
being for all to remain in during the 
noon hour. The longest hours are prac- 
tised by the Aetna Life and affiliated 
companies that require its clerks to re- 
port at 8:30 a. m. and work until 5:15 
p. m. The Aetna companies do not pay 
for overtime work, though generally an 
annual bonus is distributed. The Travel- 
ers allow 50 cents an hour for overtime 
work. The Aetna Life allows 75 cents a 
person for supper in connection with all 
overtime. Both the Aetna and the Trav- 
elers give “earned days” to employes not 
tardy or absent for three months at a 
time. 


All Rates Withdrawn 


WASHINGTON, D. C., Dec. 31—The Sec- 
retary of the Treasury today issued the 
following order: 

“It is hereby directed that after five 


days from the date of this order all rates 
of premium fixed for insurance by the 
Marine and Seamen’s Division, Bureau of 
War Risk Insurance, shall be withdrawn. 

“This order shall not affect the appli- 
cations for insurance which have been 
received and accepted by the bureau prior 
to such withdrawal, but policies shall be 
issued as heretofore. 

“Since it appears to the Secretary of 
the Treasury that vessel owners, ship- 
pers and importers are able to secure 
adequate war risk insurance on reason- 
able terms, no further rates of premium 
will be fixed or published for the time 
being.” 

This action is taken in view of the dis- 
appearance of war hazards to shipping 
since the signing of the armistice. 


Eastern Notes 
The South Carolina Insurance Company 


William T. Benallack, general agent 
of the Michigan Fire & Marine, is visit- 
ing New York and Philadelphia in the 
interest of the company. 


Appleton & Cox of New York have 
been appointed managers of the marine 
department of the Milwaukee Mechan- 
ics. They are now attorneys of the 
United States Lloyds, the Indemnity Mu- 
tual Marine, and the Tokio of Japan. 
They are managers of the marine de- 
partment of the Royal Exchange, 
United States Fire, Agricultural, and 
Fire Association. 

The leading agencies of Rutland, Vt., 
have signed an agreement effective im- 
mediately demanding that all premiums 
be paid promptly, declaring that in the 
future all premiums must be paid not 
later than the 30th day of the month 
following that in which the policy is 
issued. The agreement is signed by 
Walter A. Clark, Fred A. Field & Son, 
F. H. Burnham, Roger S. Pike, A. C. 
Mason, Stephen C. Dorsey and Jake 
Heyman. 


THE NATIONAL UNDERWRITER wants to 
send you a 16-page booklet about its 
Dean Schedule Correspondence Course. 
Write for it. The same proposition for 
everybody. 
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DONE AND PHELPS ON DECK 





Three. Ex-Insurance Commissioners 
Are Now in Business With Offices 
in San Francisco 


SAN FRANCISCO, CAL., Jan. 8. 
—Willard Done, former Utah insur- 
ance commissioner, has removed to 
San Francisco to become associated 
with the California agency of the Con- 
tractors Mutual Liability of Boston. 
J. E. Phelps, former California insur- 
ance commissioner, who has been with 


| Marsh & McLennan at Chicago since 
has made application to enter New York. | i 


retirement from office, has also re- 
turned to San Francisco to become di- 
rector in and fire manager for C. B. 
Sloan & Co. This makes three ex- 
insurance commissioners now located 
at San Francisco, as former Commis- 
sioner J. H. Schively of Washington 
is here as publicity manager for the 
Fire Prevention Bureau of the Pacific. 





Coast Field Changes 


Charles F. Hutchings has been ap- 
pointed special agent for the Union As- 
surance and Law Union & Rock in north- 
ern California and Nevada, with head- 
quarters at San Francisco and succeed- 
ing Carl N. Corwin. Mr. Hutchings was 
local agent at Kansas City up to 1913, 
but for the past five years has been 
ranching in California. 

R. H. Conant, who put aside his duties 
as special agent for the Commercial 
Union companies in Oregon and southern 
Idaho to enter the officers’ training 
school at Camp Zachary Taylor, has re- 
turned and resumed his duties in the 
field. 


No one ever lost anything by trying. 





IOWA STATE 


INSURANCE COMPANY 


DES MOINES, IOWA 


LIVE STOCK 





Insure Against Death From Accident or Disease 





WM. CROWNOVER, President 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR} 


GEO. W. GUTH, Secretary 











Home Office: 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


- Shelbyville, Illinois 














POINTERS 


CANNOT HAVE UNION COM- 
PANY FOR FARM LINES 


Question—I am trying to run a bu- 




















‘reau agency. 


have no farm agency and I want 
to know if there is any way that I can 
get a union company to write farm 
business without disrupting my bureau 
connections, 

I have letters from some of my state 
agents and they say they “have no 
objections” to me taking on a union 
company for the writing of farm busi- 


ness. 

I would like to know if they are the 
ones who would decide the matter, and 
if not, who is? 

Answer—Under the conference rules 
approved by both the Western Union 
and Western Insurance Bureau, you 
cannot now represent a union company 
for farm business, automobile business 
or hail business and continue to act as 
a bureau agent. ’ 

Under the rules as originally adopt- 
ed, it was perfectly permissible for a 
bureau agent to represent a union com- 
pany for farm business, automobile 
business or hail business, but it was 
found that this privilege was abused 
and the rules were later amended. 

No doubt the state agents with 
whom you have taken the matter up 
have not been cognizant of this change. 

They have no authority to decide the 
status of an agency. This is a matter 
that can be decided only by the confer- 
ence committee of the two company 
organizations and they usually act on 
information supplied by their own spe- 
cial agent. 


FALLEN BUILDING CLAUSE 
DOESN’T BAR RECOVERY 


Question—Clause 8 of the Iowa 
standard form of fire policy reads as 
follows: 

“If a building or any part thereof, 
fall, except as the result of fire, all in- 
surance by this policy on such building, 
or its contents, shall immediately 
cease. 

Supposing a windstorm should cause 
a portion of a building to fall and a fire 
ensued and the contents of said build- 
ing were totally destroyed by fire. The 
contents being insured against fire only, 
and not windstorm, would the insured 
be entitled to recover under the fire 
policy? In this hypothetical case it is 
conceded that the contents suffered no 
direct loss by reason of the windstorm. 

Answer—A very good authority on 
such matters says that the fire company 
would be liable for all damage done to 
the property by fire. He points out 
that the courts have construed clause & 
of the Iowa standard policy, which is, 
in effect, a copy of a similar clause in 
the New York standard, which has gone 
to the supreme courts of both Massa- 
chusetts and Michigan. 

The tribunals have held that the fall- 








PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
SG)” vain, Messochunetis, Connecticut, Rhode Island, Pennayivia. North Carelina, South Carolina, Ohia, Indians, Iinets, Wisconsin, Iowa, Kanses, Texas, Missouri, Teansssse 


BERT BUCKLEY, Secretary 








UNDERWRITING OFFICE 


(644 Insurance Exchange 
CHICAGO 


GAIUS W. HUBBARD, 
Underwriting Manager 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


TOPEKA, KANSAS 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


R. G. REYNOLDS, Secretary 


Writes Every Form of LIVE 
STOCK INSURANCE Issued 
by Any Company and Several 
Forms Written by No Other 
Company. 











Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President end Superintendent of Agencies 
HARMON J. WELLS. Secretary and General Manager” 


anager 


Organized, owned and m 
the substantial interests of 


anaged by Michigan men. Backed by 
Michigan. Insuring Michigan farmers 
and owners of livestock against death from any cause. 


AGENTS WANTED 
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ing of a building contemplated by the 
policy contract was such as would be 
caused by the undermining of the foun- 
dation, a structural weakness or an 
overloading of the floors, and not the 
falling occasioned by a tornado, earth- 
quake or explosion. 


FRIENDLY AND_ 
HOSTILE FIRES 


Question—Could you please give us 
some information on the subject of 
friendly fires? A man having insur- 
ance in one of our companies put in 
a claim for loss on account of damage 
done to his chimney. The loss was 
on the chimney only, and no damage 
was done to the building. The firemen 
in putting out the chimney fire (which 
the fire chief claimed was the worst 
he had ever seen), used considerable 
chemical, which destroyed the chim- 
ney entirely. The company insuring 
this man says that they are not liable 
because the damage was done by a 
friendly fire. The policy covering this 
man’s property was of the old standard 
form, which did not contain any stipu- 
lation of this kind. Who is in the 
right, the company or the assured? 
What advantage is there in carrying 
insurance if the companies do not pay 
their losses: 

Answer—The courts have repeatedly 
drawn a distinction between friendly 
and hostile fires. In numerous cases 
of this kind tried the opinion has been 
handed down that a fire company is 
not liable for a loss where fire occurs 
in and is entirely confined to any re- 
ceptable in which fire was intended 
to be made, such as a chimney, stove, 
or furnace. The damage in the case 
you outline would be interpreted by 
any court as the result of a friendly 
fire occurring in a spot where fire was 
intended to be made, and the company 
in denying liability is entirely within 
its rights. It is not difficult to under- 
stand that to the assured there appears 
to be an element of unfairness in this, 
but it would be useless for him to seri- 
ously contest the case, as he would 
undoubtedly be defeated. 


ADDITIONAL CHARGE ON 
FARM POLICY CANCELLATION 


Question—In case of a policyholder 
living in Illinois removing to Ohio and 
asking for a cancellation of his policy, 
is there any justification for a charge of 
25 percent in addition to the short 
rates? In this case the policy was a 
farm policy and the claim was made 
that 25 percent commission should be 
charged on the short rate in addition 
thereto. Kindly advise if there is any 
legal basis for this charge of 25 per- 
cent. 

Answer—Practically all farm policies 
contain a provision that where the pol- 
icy is cancelled by the assured “the 
company shall retain the customary 
short rate and expense of taking the 
risk.” The expense of taking the risk 
is, of course, the commission paid to 
the agent, which ordinarily is 25 per- 
cent on farm business. Naturally a 
company is within its contract and legal 
tights in retaining the customary 
short rate and 25 percent of the annual 
premium in addition on cancellation. 

Ordinarily where there is a removal 
of a policyholder from one state to an- 
other, the company will cancel pro rata 
and rewrite in the new location, pro- 
vided farm business is written in that 
Particular territory. 

As companies write farm business in 
certain states only, however, there often 
are removals and cancellations which 
require the assured to pay the short 
rate and the 25 percent additional. 


LIABILITY FOR LOSS 
UNDER TORNADO POLICY 


, Question—Under which form of pol- 
ity can the assured collect for dam- 
ages under the following circumstances? 
he property insured consists of a 
frame building. As a result of a tor- 
nado a metal stack standing near the 
uilding was blown down, crashed 
through the roof and set the sprinkler 





equipment to working, causing consid- 


erable damage to the building and con- | 


tents. A reading of both the sprinkler 
leakage and tornado contracts brings 
me to the conclusion that possibly the 
assured may not collect for such a loss 
under either policies. Under which 
contract should loss be claimed? 

Answer—This is clearly a tornado 
loss. The standard sprinkler leakage 
policy states that the company is not 
liable for loss by cyclone, tornado, 
windstorm, earthquake, explosion or 
blasting. The tornado policy states 
that the company shall not be liable 
for any loss or damage caused by water 
or rain, whether driven by wind or not, 
unless the building is insured or con- 
taining the property insured shall first 
sustain an actual damage to the roof 
or walls by the direct force of the 
wind. The loss as described would cer- 
tainly be interpreted as directly caused 
by the wind, and any company would 
pay the loss. Your reason for assum- 
ing that the company would not be lia- 
ble under the tornado policy may have 
been your interpretation of the clause 
which reads that the company shall not 
be liable for the blowing down of 
metal smoke stacks, unless specifically 
insured. This clause refers to damage 
to the stack itself and not damage 
caused by the stack, 


AUTOMOBILE COVERAGE 
AND EXTRA EQUIPMENT 


Question.—In a case where the Au- 
tomobile Fire and Theft policy covers 
loss “upon the body, machinery and 
equipment of the automobile described 
therein,” will you please give us your 
opinion as to whether the policy covers 
in the following case: 

The insured’s car was described as a 
touring car, and in the body of the 
policy under warranties no statement 
was given as to the “actual cost of the 
machine, including equipment.” The 
insured subsequently purchased a spare 
tire, which he placed on the back of 
the car, and properly chained it thereto. 
If this spare tire is stolen is it cov- 
ered within the provisions of the 
policy? 

Answer.—A spare tire stolen is cov- 
ered under the terms of the standard 
automobile contract. The tire would 
be covered if it were left in the garage 
as it is always interpreted as being 
part of the equipment. The fact that 
it is purchased after the car itself and 
added to the equipment does not alter 
the case, as it must be regarded as 
part of the equipment and paid for 
accordingly. The coverage is very 
broad and has been decidedly unsatis- 
factory to the companies and there has 
been some talk of an extra charge 
where easily removable equipment such 
as spare tires, casings, fire extinguish- 
ers and the like are covered as losses 
of this character comprise the bulk of 
the theft claims. 


VALIDITY OF POLICY 
COUNTERSIGNED ON SUNDAY 


Suppose that a policy was written 
correctly, as of a certain date, and 
was countersigned as of the same date 
as the policy contract. The policy was 
delivered to the assured, accepted and 
paid for by him. The agent remit- 
ted in due course to the company, and 
the transaction was all carried out in 
good faith by all parties. 

Question—Would the fact that the 
policy was countersigned on Sunday 
affect its validity, in case of loss? 

Answer—No well managed fire in- 
surance company will quibble about 
whether or not a policy is countersigned 
on Sunday. While it is a generally 
recognized business custom that con- 
tracts, checks or any legal documents 
signed on Sunday are not valid, no 
company in good repute will make any 
contest over this point in settlement 
of a loss. Several companies find that 
agents upon discovering that a policy 
expires on Sunday will renew it on 
Saturday or Monday, but this is not 
necessary with the great majority of 
the companies. 
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By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection ever developed. Will abso- 
lutely prevent more than 99.9% of losses due to 
lightning. 250,000 users recommend it—2,000 success- 
ful insurance companies endorse it. Has a 25-year 
record of practically 100% efficiency. Originated 
by Prof. West Dodd, America’s Lightning Special- 
ist. Every job absolutely guaranteed—rodding done 
by responsible, skilled men ONLY. 
Investigate the Dodd System now—write for full 
information today. 


DODD & STRUTHERS 
118 Eighth Street DES MOINES, IOWA 








INCORPORATED 1824 
United States Fire Insurance Co. 


Capital - - $1,400,000.00 
Assets- - - 7,525,508.76 











Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street SAN FRANCISCO, CAL. 
NEW YORK 
—— — —— 
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Great Lakes 


Insuranic Company 


Home Office, Insurance Exchange 
CHICAGO, ILL. 


N. L. Piotrowski, President 
A. C. Mack, Managing Underwriter 





Telephone Harrison 7358 
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LIGHTNING RODS 
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MARK INSURES 
OF QUALITY THE BEST | 





TRADE MARK 


St. Louis Lightning Rod Company 
DeKalb and Trudeau Streets ST. LOUIS, MO. 














Ainn-Fla 


(Formerly known as National Flat Cable) 
Shinn-Flat is the most up-to-date Lightning Conductor, scien- 
tifically, that has ever been devised. It is recognized by the 
highest scientific authorities as the ideal form for a Lightning 
Conductor. It has greater strength and is much more effective 


in controlling an electrical discharge because of its greater conducting surface. 
Manufactured and Distributed only by the 


i W.C. Shinn Mfg. Co., 1633 Monadnock Bidg., Chicago 


hining Carit Strike IF Shinn Gets There First 
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_— Branch Offices 
Fidelity & Surety Bonds wim 
Plate Glass, Burglary Slice 
Health & Accident Dallas 
Automobile Liability St. Louis _ 
Property Damage and ape ‘1d 
Collision Insurance rt iii 




















AUTOMOBILE AGENTS WANTED—Licensed ‘in Nebr., Iowa, 
Kansas, Mo., Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak. 


LION BONDING & SURETY CO. 


HOME OFFICE: OMAHA, NEBRASKA 












Ey, 


The Greatest Selling Help 


for the accident insurance agent is 


Prompt and Liberal Claim Service 
WE GIVE IT 








There are Great Opportunities 


for agents in unoccupied territory 


Write us to-day 


The Standard Accident Insurance Co. 
of Detroit, Mich. 
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ienad Bonding & Insurance Co. 


LINES OF INSURANCE WRITTEN 











The Republic Casualty Co 


PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


_ Local and General Agents Wanted in Ohio and Pennsylvania 























Bonds Insurance 
Fidelity Accident 
Official AY sak Sheath 
INCERITY Liability 
Contract , 
; Automobile 
Depository p 
Miscel- late Glass 
laneous Burglary 
Admitted Assets Capital Net Surplus 
$1,801,040.80 $500,000.00 $296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 








The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnormal Joss on 
all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 


























{ OSCAR R. WITTE & CC., General Agents = - - - ST. LOUIS, MO. 
GARNER & MANN, General Agents - - - KANSAS CITY, MO. 
E. J. MILLER, General Agent - . DENVER, COL. 











AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 


For Other States write the Main Office 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With UN—-MEANS REAL SERVICE 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 ~- Assets $1,211,054 








GEORGIA CASUALTY COMPANY 


Macon - Georgia 
PINT TAD ASSLT. cawiccsecces $1 874,232.97 
SURPLUS & RESERVES TO 
POLICY HOLDERS .«........0 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 


Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 





AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 








J.C. O. MORSE, President 
| “Conservative but Aggressive’’ 
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